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Shrikant Himatsingka: The capacity utilization is full because it is predominantly a backward integration 

project as we have indicated earlier and so on the utilization levels we are full; 

however, the ramp up of the Spinning facility is underway because it is 

commissioned during February. It is a large plant and it's going to take a couple 

of quarters to reach the optimum operating parameters that we desire, so that 

process is underway, but on the capacity utilization front we are full. 

Sunil Jain: What is the difference between both these things, capacity utilization and 

ramping up? 

Shrikant Himatsingka: You can be running a full capacity, but your production efficiencies and other 

related parameters need not be optimum like wastage and all may not reach to a 

level. It could include wastages, it would include speeds, it could include energy 

consumption, it could include manpower deployment, it could include 

maintenance downtimes and so on and so forth. 

Sunil Jain: So whatever we were talking about improvement in margin on account of captive 

yam that right now is not getting reflected, but as it reaches to its optimal level 

we may see those things. Are you confident about that or is there concern on that? 

Shrikant Himatsingka: The margins are getting reflected. We have seen an uptake on the EBITDA front 

if you look at YoY the last year we clocked 21.8% on our consolidated EBITDA, 

this year we have come in a 22.3% and this year we have had the following 

impacts, we have had an approximately I% impact on the nonrecurring one-time 

charge. We have had a 2% impact on the foreign exchange front YoY and we 

have had a 1.5% impact because the incentive structures year-on-year have 

changed, so in all there is 450 basis point impact after which we have still clocked 

approximately 50 basis points improvement YoY, so this is largely possible 

because of the contributions from the Spinning plant. 

Sunil Jain: Second thing like we buy lot of US cotton and all and international cotton prices 

are moving up so will this have impact in our gross margin or profitability in the 

coming phase? 

Shrikant Himatsingka: Good question, so it is not only the international cotton prices that are moving up 

even domestic cotton prices have moved up; however, given the product mix of 

Himatsingka and our internal strategies on hedging against raw materials with a 
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Thank you Sir. We have next question from the line of Abhishek Roy from 

Stewart & Mackertich. Please go ahead. 

Good afternoon Sir. Thank you for taking my question. Sir I have a question 

regarding the brands that you have acquired during this quarter, how much 

revenue are you expecting going forward from the brands? 

Shrikant Himatsingka: Abhishek it is a fair question. When we had concluded the acquisition we had 

shared with the stakeholders that the estimated annual portfolio size of the 

acquired brands is approximately US$60 to US$65 million and so the second 

thing that we shared is that this 65 million portfolio is more back ended to the 

second half of the fiscal given the underlying nature of the revenue streams so 

that is what we are going to be seeing this year; however, please note that as I 

said we acquired this portfolio in the later half of May so the first one-and-a-half 

to two months, which is also an important time for these brands was lost because 

these brands did not belong to us at that point, so we are going to clock numbers 

accordingly. 

Abhishek Roy: Can you just tell me how much ofrevenue from the segment during this one-and

a-half months post acquisition? 

Shrikant Himatsingka: We cannot disclose these separate revenue streams vis-a-vis the acquired 

portfolio, but what I can share with you is the total branded revenue saw a 

significant improvement during the first quarter and stood at Rs.510 Crores. The 

revenues from the newly acquired portfolio would be very, very small for QI, it 

would probably be in the region of2% odd of revenues. 

Abhishek Roy: 2% of the total revenue or out of 500? 

Shrikant Himatsingka: Of the total revenue, which is why I said it is negligible, its contributions will 

begin more so during the second quarter because the first quarter we barely have 

the portfolio for one month and l O odd days and on top of that the portfolio is 

back ended. 

Abhishek Roy: This 510 Crores of revenue from brands it is coming through from the export 

business only or if there anything in the domestic market as well? 
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