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June 27, 2019          By Online 
 
The Listing Department  
The National Stock Exchange of India Ltd., 
“EXCHANGE PLAZA”,  
Bandra Kurla Complex, 
Bandra (East), MUMBAI – 400 051           
Stock Code: HINDOILEXP 

The Corporate Relationship Department 
BSE Limited,  
1st Floor, P. Jeejeebhoy Towers,  
Dalal Street, MUMBAI – 400 001 
Stock Code: 500186 

 
Dear Sirs, 

 
Sub: Newspaper Advertisement for proposed transfer of shares of the Company pursuant 

to SEBI Circular dated 6th November 2018 
 
Pursuant to SEBI Circular No. SEBI/HO/MIRSD/DOS3/CIR/P/2018/139 dated 6th November 2018, 
the Company has issued newspaper advertisements giving notice of proposed transfers of 
shares of the Company and within 30 days of the said notice, if no objection is received in this 
regard then the Company will effect the proposed transfers.  
 
Copies of the newspaper advertisements published in Business Line (in English) and Loksatta (in 
Gujarati) on 27th June 2019 for the proposed transfers is attached. 
 
We request you to kindly take the same on records. 
 

Yours Sincerely,  

For Hindustan Oil Exploration Company Limited 

 
G Josephin Daisy 
Company Secretary 
 
Encl.: a/a 
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Chennai, June 26

The Vedanta Group has denied
that the Sterlite copper smelter
in Thoothukudi has been a sig­
nifi��cant contributor to the wa­
ter and air pollution in the area. 

Sterlite  has  been  a  target  of
vested interests, which is evid­
ent from the fact that there has
been  surge  in  public  demon­
strations  and  complaints
against  the  company  after  its
expansion  project  was  an­
nounced, the group said in a re­
joinder to the counter­affi��davit
fi��led by the Tamil Nadu govern­
ment in the Madras High Court.

The  Madras  High  Court  on
March  1  admitted  a  petition
fi��led by the Vedanta Group for
re­opening  the  Sterlite  facility,
but  declined  to  grant  interim

relief that would have given the
company access to the plant for
maintenance  work.  A  Division
Bench  comprising  Justices  TS
Sivagnanam  and  Bhavani  Sub­
baroyan  will  be  hearing  the
case,  which  is  coming  up  on
Thursday.

The Vedanta Group, in the re­
joinder, said that Thoothukudi
has  power  plants  with  the
largest capacity (5,000 MW) in
a single city within Tamil Nadu. 

Hence, emissions of SOX (sul­
phur oxides), NOX (oxides of ni­
trogen),  and  RSPM  (respirable
suspended  particulate  matter)
are  relatively  higher.  This  has
led  to  huge  human  develop­
ment concerns, which has been
ignored  by  the  State  govern­
ment  even  as  it  targeted  the
company  with  its  prejudicial

actions. The SO2 (sulphur diox­
ide) emissions from its copper
smelter  are not  more  than  1­2
per  cent  of  the  total  SO2 emis­
sions  in  Thoothukudi.  It  has
denied that the signifi��cant pol­
lutant marker levels have gone
down  after  the  closure  of  the
plant. 

There  are  conclusive  evid­
ences  on  the  impact due  to
power plants, but the State gov­
ernment  has  chosen  not  to

mention  any  of  it  for  oblique
reasons, Vedanta said.

‘Data not considered’
The data collected from the re­
gion  surrounding  the  plant
area show that agriculture has
improved  in  the  Ottapidaram
taluk over  the  last  few  years,
with the net sown area increas­
ing  from  29,030  hectares  in
2003­04  to  36,315  hectares  in
2009­10.  The  ground  water  in

and around the unit has always
had  high  levels  of  total  dis­
solved  solids,  chlorides,  sulph­
ates and total hardness due to
the  site’s  proximity  to  coastal
aquifers.  Hence,  even  before
the copper smelter was set up,
the  water  was  unfi��t  for  do­
mestic use.

The  company  has  complied
with  all  the  directions  of  the
National  Green  Tribunal  in
spite of the same being under
appeal  before  the  Supreme
Court. 

The  Source  Apportionment
Study  would  have  established
the  sources  of  pollution  in
Thoothukudi.  The  attitude  of
the Tamil Nadu Pollution Con­
trol  Board  in  not  undertaking
the  study  shows  its  lack  of  in­
terest and  it  has  blindly  ac­
cused  the  company  of  pollut­
ing  the  environment,  without
even  issuing  a  show­cause  no­
tice, Vedanta said.

‘Sterlite plant, a target of vested interests’
Vedanta Group says TN govt has chosen

to ignore pollution by power plants

The Vedanta Group claims that agriculture around the Sterlite plant

has improved over the last few years
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Bengaluru, June 26

Learning  platform  Unacademy
has closed a $50­million Series D
funding  round  from  Steadview
Capital,  Sequoia  India,  Nexus
Venture  Partners  and  Blume
Ventures.

Aakrit  Vaish  (co­founder  and
CEO,  Haptik)  and  Sujeet  Kumar
(co­founder  and  CEO,  Udaan)
also  participated  in  the  round,
along  with  Unacademy
founders, Gaurav Munjal and Ro­
man Saini. With this round, Un­
academy  has  raised  a  total  of
$88.6 million to date.

“We are seeing an unpreceden­
ted  growth  and  engagement
from  learners  in  smaller  towns
and  cities,  and  are  also  very
humbled to see that top­quality
educators  are  choosing  Un­
academy  as  their  primary  plat­
form  to  reach  out  to  students.
The  funds  will  be  used  to  on­
board  more  educators,  fuel
growth  across  multiple  exam

categories  and  build  a  world­
class  product  and  team,”  said
Gaurav  Munjal,  co­founder  and
CEO, Unacademy.

Unacademy  recently
launched  its  Plus  Subscription,
which  now  has  more  than
50,000 learners. 

The Plus Subscription is avail­
able for more than 20 exam cat­
egories  and  provides  students
unlimited access to live courses
conducted  by  top  educators
across the country. Learners get a
personalised live learning exper­
ience  that  is  augmented  by

doubt­clearing sessions with the
educators,  interactive  classes
and  live  test  series.  More  than
600  live  classes  are  conducted
every day by the educators, who
teach from all across the country.

Founded  by  Gaurav  Munjal,
Roman Saini and Hemesh Singh
in 2015, Unacademy started as a
YouTube  channel  by  Munjal  in
2010. The platform currently has
over 10,000 registered educators
and 13 million learners.

The  start­up  had  previously
raised a Series C round of $21 mil­
lion in July 2018 from Sequoia In­
dia, SAIF Partners, Nexus Venture
Partners, and others. 

“We are excited to partner with
Unacademy  in  their  journey  to
become  the  leading  education
company in India. The company
is  solving  for  a  big  consumer
need by enabling millions of stu­
dents and test prep takers to get
access  to  the  best  educators  in
the  country,”  said  Ravi  Mehta,
MD, Steadview Capital.

Unacademy raises $50 m in Series D round

Unacademy has 13 million

registered learners ISTOCKPHOTO

KR SRIVATS

New Delhi, June 26 

Recko,  a  fi��ntech  start­up,  has
raised $1­million seed funding
from Prime Venture Partners.

Founded in 2017 by serial en­
trepreneurs  Saurya  Prakash
Sinha  and  Prashant  Borde,
Recko has built a SaaS­based re­
conciliation  product  that
keeps  track  of  the  complete
transaction lifecycle and com­
mercial  contracts  for
organisations.

With this investment, Prime
Venture  Partners  has  invested
in eight start­ups in the fi��ntech
sector. 

In  the  12  months  since
launch,  Recko  has  reconciled
transactions  worth  $2  billion
and is looking to scale this by
10x  in  the  next  year.  Its  early
customers  include  Grofers,
Meesho and some top market­
places across diff��erent industry
sectors.

Tracking cash flow
With  the  sudden  surge  in  di­
gital  transactions,  enterprises,
banks  and  fi��nancial  institu­
tions are fi��nding it diffi��cult to
keep a track of the money fl��ow­
ing across the organisation.

There is a dire need for an in­
dependent third­party transac­
tion reconciliation layer to en­
sure timely settlements among
various interacting parties. 

The reconciliation layer will
ensure that the businesses are
receiving  settlements  in  ac­
cordance with the agreed rate
cards,  payout  cycles,  and  are
able  to  track  and  report  pay­
ment  realisation,  refunds  and
chargebacks.

First-hand experience
Sanjay Swamy, Managing Part­
ner,  Prime  Venture  Partners,
said: “We invested in Recko be­
cause  of  the  team’s  fi��rst­hand
experience  in  addressing  a
huge problem that every com­
pany  has  and  one  that  will
grow  by  orders  of  magnitude
with digitisation.”

Reconciliation  can  only  be
solved by a neutral third­party
and  has  traditionally  been
handled via spreadsheets and a
battery  of  analysts.  “Recko’s
tech  and  AI­driven  approach
have been very well accepted in
the industry. We’re delighted to
see the progress,” he said.

Recko gets $1-m
seed funding
from Prime
Venture Partners

ASHWINI PHADNIS
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New Delhi, June 26

Asserting that FedEx is optimistic

about India’s potential, Rajesh

Subramaniam, the company’s

newly appointed

President and COO, said

in an interaction with

BusinessLine that

recent developments

like the implementation of the

GST and its progress will stand

the country in good stead and

push the costs down. Excerpts:

This is your first visit to the

country in your new capacity,

and at the same time, the BJP

government has entered its

second term. What do you

expect from the government

in terms of your business and

the global trade? 

We are optimistic about  India’s
potential. One of the things that
the Indian government is focus­
sing on is the ease of doing busi­
ness. I think those numbers [in
terms  of  diff��erent  parameters]

have gone up signifi��cantly in the
last year, and the expectation is
that  they  will  get  better  going
forward. The other hope is that
manufacturing, as a component
of the total Indian economy, will

continue to rise. 
One of the things I do

want to point out here is
that for both ease of do­
ing business and manu­

facturing to grow, logistics is very
important.

As  the  right  progressive
policies are put in place, there is a
very good chance that the cost of
logistics will come down, boost­
ing  effi��ciency  and  manufactur­
ing  and  improving  the  ease  of
doing  business.  That  will  be  a
win­win situation for everybody. 

As the industrial sector grows,
there will be a need for very soph­
isticated  movement  of  indus­
trial  goods  through  the  Indian
geography.  One  of  the  things
that  has  happened  in  the  last
couple of years is the implement­
ation  of  the  GST.  We  already
know  it  has  streamlined  some

traffi��c within India. 
As that progresses, it can only

serve the country better, so that
the costs go down. Not only effi��­
ciency  and  costs,  (even)  manu­
facturing  processes  could  get
better. 

The government has a

liberalised policy as far as

airports are concerned. Is that

something that excites you? 

We always look into these kinds
of  things.  I  am  happy  that  the
policy is in place. We will look at
what  options  it  gives  us  going
forward.  We  have  a  terrifi��c  net­
work  in  India  with  23  fl��ights  a
week.  We  operate  from  three
gateways — Delhi, Mumbai and
Bengaluru. 

You are not looking at

Chennai, which also has a

huge industry...

Bengaluru is our South gateway,
and it is a hop, skip and jump to
bring  traffi��c  by  road  to  the  air­
port. The way we design our net­
work is, as the volume grows, we

establish  a  beach­head  to  the
point where we need more capa­
city,  and  then  we  can  bifurcate
and go to other destinations. 

We  will  make  those  kinds  of
calls as opportunities arise. But
right now, I think we are the only
ones to operate out of three dif­
ferent  gateways  and  have  23
weekly fl��ights.

How do you see yourself

growing in the Indian market.

Will it be through acquisitions

or a different model? 

We have a portfolio of services in
India, which is very robust. It is a
matter of growing them as the
business grows here. 

Have you seen a change in the

route, depth or volume of

trade, in terms of it being less

via flights and more by land?

If you look at 2018, the air cargo
growth was slower than in 2017,
but  it  was  still  growing.  If  you
look at overall trends for the last
30­40 years, the equation is the
same.

When  there  has  been  GDP
growth,  the  trade  has  grown
faster than the GDP, air cargo has
grown faster than trade, and air
express — which represents the
high value goods of the economy
— has  grown  faster  than  air
cargo. 

There  is  a  continuing  tele­
scopic relationship, because the
high­value  sector  of  the  global

economy has grown and is cross­
ing borders at a faster rate. That
relationship has not fundament­
ally changed over the years. 

How does a chemical

engineer run a global logistics

company? 

One of the things FedEx is very
much into is the use of data ana­
lytics  and  (having)  a  strategic
way  of  thinking.  When  I  look
back at the education and train­
ing I received in IIT­Mumbai, the
core  tenets  of  having  a  frame­
work to think strategically were
laid there. 

How are you implementing

what you learnt then in this

business? 

It is more about using core skills.
Once I went into business, I chose
to  think  analytically  as  to  the
market  forces  on  which  we
should  focus.  Strategically,  we
must look at what areas need to
be driven, what are the portfolio
gaps… this was grounded in the
training. 

‘Lower logistics cost is integral to ease of doing business’

O
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We have a portfolio of

services in India, which is

very robust. It is a matter

of growing them as the

business grows here

RAJESH SUBRAMANIAM
President and COO, 
FedEx Corporation

YZ
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Impresario  Entertainment  &
Hospitality plans to open 18 res­
taurants  this  fi��scal  with  an  in­
vestment of ₹��60 crore. 

The  L  Catterton  Asia­backed
hospitality  major  which  oper­
ates in 15 cities pan­India under
its  eight  restaurant  brands  in­
cluding  Social  and  Smoke
House Deli,  plans to hire  1,500
people  to  support  its  expan­
sion. 

“We aim to open 18 new out­
lets in FY20 with an investment
of  ₹��60  crore.  We  exited  FY19
with an annual topline of ₹��350
crore  and  are  on  track  to
achieve  a  consolidated
turnover  of  ₹��450  crore  this
fi��scal, driven largely by Social,”
Riyaaz Amlani, CEO and MD of
Impresario  Entertainment  &
Hospitality  Pvt  Ltd,  told  Busi-
nessLine. 

“We  already  have  23  Social
outlets  in  Mumbai,  Delhi,

Bengaluru,  Chandigarh  and
Pune,  and  are  adding  12  more
this fi��scal in three more cities –
Hyderabad,  Chennai  and  Kolk­
ata,” he said.

Last  week,  the  company
launched  a  new  version  of  its
popular  10­year­old  brand
Smoke House Deli in Bengaluru,
with the next one scheduled to
come up in Hyderabad. 

Amlani says the return on in­
vestment for most of the outlets
is under two years. “This is pos­
sible  because  when  we  launch
any of our brands in a city, we
make  it  relevant  to  the  hyper­
local community; more so with
Social,  which  is  a  community
space to hang out outside of the
home  and  offi��ce.  While  most
restaurants  do  one  table­turn­
around for lunch and two table­
turnarounds for dinner, we do
seven  table  turnarounds  since
we start with breakfast and go
right  up  to  the  legal  closing
time,” he said.

Impresario to open 18
restaurants this fiscal 




