
 

 

 
 
 
 
 
 
Ref: Sec/SE/356/2023-24 
05.03.2024 
 

BSE Limited 
Phiroze Jeejeebhoy Towers 
Dalal Street 
Mumbai- 400001 
 Scrip Code: 531213 

National Stock Exchange of India 
Limited 
5th Floor, Exchange Plaza 
Bandra (East) 
Mumbai – 400 051 
Scrip Code: MANAPPURAM 

 
Dear Sir/Madam, 
 
Sub: Submission of copy of advertisements published in newspapers for 
completion of dispatch of Postal Ballot Notice 
 
Pursuant to Regulation 47 of the Securities and Exchange Board of India (Listing 
Obligations and Disclosure Requirements) Regulations, 2015 and in continuation of 
our letter no. SEC/SE/353/2023-24 dated March 4, 2024, please find enclosed 
herewith the copies of the Newspaper Advertisement published in newspapers 
namely Business Line (English) all India Edition and Mathrubhumi (Malayalam) 
Thrissur Edition, on Tuesday, March 5,2024, regarding the notice of Postal Ballot and 
information on Remote E-voting for seeking approval of Members of the Company on 
the Special Business as mentioned in the notice of the Postal Ballot. 
 
This is for your information and records. 
 
Thanking you. 
 
Yours Faithfully, 
For Manappuram Finance Limited 
 
 
Manoj Kumar V.R 
Company Secretary 
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IBM announced the expan-
sion of IBM technology ex-
pert labs capacity in India,
focused on helping clients to
fully realise the potential of
technologies like AI, hybrid
cloud, and cybersecurity.

Located in Bengaluru and
Kochi, the IBM technology
expert labs is a team of tech-
nical experts who will ad-
vise, architect, and deploy
outcome-based client en-
gagements that deliver
value (or real ROI) while
minimising implementa-
tion risks. 

Businesses across the
world are adopting techno-
logies like AI and generative
AI at an accelerated rate to
deliver these solutions suc-
cessfully. 

It is critical to have the
right skill sets and talent to
integrate new technologies
into their existing IT land-
scape/ business processes,
the company noted.

Gaurav Sharma, Vice-

President, IBM India Labs
and Ecosystem, said, “Co-
located with IBM Product
Development teams in
Bengaluru and Kochi, the
technology expert labs will
have first-in-line access to
product insights, features,
and solutions, benefiting
IBM clients and partners in
India and globally.

CHALLENGES

The team has already con-
tributed to successful client

engagements across Asia
Pacific, Europe, Middle
East, Africa and North
America and are scaling
further.”

According to the recently
conducted survey, Global AI
Adoption Index 2023 by
Morning Consult on behalf
of IBM, 33 per cent of the
companies reported that
limited AI skills and expert-
ise are hindering successful
AI adoption and 22 per cent
say that AI projects are too
di�cult to integrate and
scale. 

In addition, 35 per cent
also said that lack of skills
for implementation is a big
inhibitor for adopting gen-
erative AI.

Deep expertise and global
experience of technology
expert labs will augment and
accelerate technology adop-
tion for clients worldwide as
the India centre looks to
build capacity and compet-
ency in generative AI, data
and AI, automation, sustain-
ability, security, cloud, and
zSoftware, said the com-
pany. 
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Gaurav Sharma, 
Vice-President, IBM India 
Labs and Ecosystem 

IBM expands technology labs in
India to spur GenAI adoption

Deal-win announcements
by IT services companies
saw a minor uptick month-
on-month (m-o-m) in Feb-
ruary 2024, according to a
report by BNP Paribas.

Total deal-wins, however,
for the month remained
low, indicating that enter-
prises are still cautious on
tech spends, the brokerage
notes. 

The three-month rolling
average of deal signings
dipped m-o-m, given two
consecutive months of sub-
dued activity.

TOP DEALS

A multi-year deal an-
nounced by Capgemini (12-
year deal with TenneT) was
positive. Tata Consultancy
Services(TCS), Accenture
and Infosys closed the most
deals for the month. BFSI

and others such as trans-
port, education categories
had the most deal wins in
February 2024. 

North America domin-
ated deal-win announce-
ments, followed by Europe
and the rest of the world
(RoW). 

Most deal wins an-
nounced were related to di-

gital and technology
transformation.

AI COLLABORATIONS

The brokerage noted that
this is encouraging for the
IT industry which has been
grappling with cuts in dis-
cretionary spends. 

February also saw several
companies announcing col-

laborations and setting up
di�erent platforms for
GenAI. Persistent Systems
launched a GenAI platform
in collaboration with Mi-
crosoft. 

Wipro launched an enter-
prise AI ready platform
leveraging IBM’s watsonx.
LTIMindtree launched a
GenAI-powered autonom-
ous sourcing platform and
signed an MOU with Euro-
life FFH to set up GenAI and
digital hubs. Infosys
launched Responsible AI
Suite. 

Cognizant announced
the launch of a GenAI plat-
form and Capgemini
partnered with Mistral AI.
Mphasis launched its
GenAI-powered cognitive
intelligence platform.

In the previous month,
Accenture remained active
with three acquisitions (one
each in the US, the UK, and
Germany) and one invest-
ment in Brazil.

IT services deal win momentum
saw minor uptick in Feb: Report
HAZY HORIZON. However, total deal wins remain low amid firms’ caution on spends
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wagely raises $23 million
from Capria Ventures

Bengaluru: Indonesia’s financial
wellness platform wagely has
announced the raising of $23
million in a combined equity and
debt financing round led by
Capria Ventures. The fundraising
is aimed at expanding wagely’s
core EWA service in Indonesia
and Bangladesh. OUR BUREAU

QUICKLY.

Nokia, Sterlite Tech to
develop digital solutions 

New Delhi: Nokia on Monday
partnered with Sterlite
Technologies to enhance
networking and digital solutions
for government institutions and
enterprises. The partnership will
focus on government-driven
connectivity projects. PTI

A trio from Symbiosis Insti-
tute of Business Manage-
ment, Hyderabad, won the
7th edition of the bl Board-
room Challenge. The all-
girls team comprised Chin-
maye Chorghe, Divya Ka-
thotia and Fiza Setia. The
team won ₹1 lakh as prize
money.

The first runner up was a
duo from XLRI Jamshedpur,
Ishita Kotian and Ejya Singh
Sharma, while the second
runner up slot went to
NMIMS Bengaluru with
Navedhay Jain, Anmol Mani
Jha and Ayush Narang mak-
ing up the team. The second
placed team won ₹75,000
while the third team won
₹50,000 as prize money.

In the finals, eight busi-
ness schools across eight
cities competed for the top

honours. The B-schools in
the finals, which was in the
virtual mode, were Great
Lakes Institute of Manage-
ment, Chennai; NMIMS,
Bengaluru; NTPC School of
Business, New Delhi; SIBM,
Hyderabad; XLRI, Jamshed-
pur; NMIMS, Mumbai; Jan-
sons School of Business,
Coimbatore and IIM Indore.

In the finals, the B-schools
had to come up with a solu-
tion to get more millennials
to invest in mutual funds
and also devise product and
marketing strategies to at-
tract them to MFs as an in-
vestment alternative.

A Balasubramanian, MD
and CEO of Aditya Birla Sun
Life AMC Ltd, while an-
nouncing the winners, said
that this was the fourth year
that Aditya Birla Sun Life
AMC was associated with
the prestigious bl Board-
room Challenge for B-
schoolers, which every year
sees top B-schools particip-
ating. 

The jury for the finals
comprised KS Rao, Execut-
ive Vice-President and Head
– Investor Education & Dis-
tribution Development,
Aditya Birla Sun Life AMC;
Rajesh Krishnamoorthy, In-
dependent Director on the
board of PGIM India Asset
Management and Lokesh-

warri SK, Data Editor
of businessline.

Aditya Birla Sun Life Mu-
tual Fund is the sponsor of
the bl Boardroom Chal-
lenge, which is now in its
seventh year.

The knowledge partners
for the boardroom challenge
are Vishwadeep Kuila, an
IIMA alumnus and founder
of Brand Vectors, a market-
ing consultancy, who also
set the case for the semi-fi-
nals and the finals. In the
semi-finals students had to
come up with a business
plan for a renewable energy
major to venture into elec-
tric vehicles. In the prelim-
inary round, knowledge
partner Siva Kumar, an exec-
utive coach, set a psycho-
metric test for the students.
The top scoring teams from
each city in this round made
it to the semi-finals.

The finals can be viewed
on this link:
https://bit.ly/BLBRC2023
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SIBM Hyderabad wins 7th blBoardroom Challenge 

The growth of Global Capabil-
ity Centres (GCC) in India’s
tier-2 cities is being bolstered
by the establishment of smal-
ler GCCs, primarily by smaller
multinationals and others.
The proliferation to small
towns is also aided by the ex-
pansion e�orts of existing
companies looking to diver-
sify, and leverage talent and
cost benefits outside major cit-
ies, according to data and es-
timates from ANSR, an end-
to-end GCC solutions
provider.

Presently, India has around
1,600 GCCs, with about 150 of
them located in tier-2 cities.
Ahmedabad, Mysuru,
Vadodara, Nashik, Tirunelveli,
Bhubaneswar, and Coim-
batore have so far emerged as
hubs. In the near term, a 30-40
per cent increase in demand
for GCCs in tier-2 cities is ex-
pected, the company added.

Vikram Ahuja, Co-founder
ANSR, CEO Talent500, said,
“The demand will be driven by
companies setting up in India
for the first time, focusing ex-
clusively on a tier-2 strategy
and without the need for a
large setup. Companies aim-
ing to have a presence of about
400-500 people will be more

gravitated towards small cit-
ies.” 

GROWTH FACTORS

Availability of talent, lower
cost, and government in-
centivisation are some of the
factors helping the budding
growth of India’s small town
story in the GCC landscape.
Ahuja noted that increasing
government incentives to
companies for setting up a
base in tier-2 cities promotes
companies to establish a base. 

He also pointed out that a
sizable amount of talent has
stayed back in smaller cities
post-Covid, providing com-
panies with a good talent pool
to leverage. Additionally, the
setup and talent costs are com-
paratively lower in tier-2 cities
too.

“We believe that by har-
nessing di�erentiated talent
from tier-2 cities, we can drive
innovation and foster excel-
lence in our industry. We re-
cently set up our centre in
Bhubaneswar where we have a
sizable chip design engineers
and Electronic Design Auto-
mation engineers responsible
for high-tech roles. Our com-
mitment extends beyond
metro cities as we tap into di-
verse talent pools across emer-
ging regions,” Shivananda R
Koteshwar, Vice President,
Synopsys Inc, said. 

Growth of GCCs in tier-2
cities driven by smaller units

Haripriya Sureban
Bengaluru

Swedish defence firm Saab began con-
structing its facility in Haryana on
Monday to produce a shoulder-fired Carl-
Gustaf M4 weapon after receiving govern-
ment approval for 100 per cent FDI for the
project.

The groundbreaking ceremony at the
MET City at Jhajjar, Haryana, was held on
Monday to set up the first-ever manufac-
turing facility outside Sweden, said Saab
in a statement. After receiving approval
for 100 per cent foreign direct invest-
ment, Saab has established a new com-
pany, Saab FFVO India Pvt Ltd, which will
fully own the new manufacturing facility
and produce the Carl-Gustaf M4 weapon.

The production of Carl-Gustaf will be-
gin next year. Through the Indian com-
pany, Saab also plans to export the Carl-
Gustaf, and supply spares globally after
meeting the Indian force’s requirements. 

According to the company, the MET
City at Jhajjar was chosen because the
State has a strong industrial base of good
potential partners and skilled employees.
“I am proud to start constructing our first
facility outside Sweden for Carl-Gustaf, a
product that has a long history with the
Indian Armed Forces. We look forward to
starting production of our excellent
product, now engineered and made in In-
dia”, says Görgen Johansson, Senior Vice
President and Head of Saab’s business
area Dynamics.

Saab has tied up with defence PSU Mu-
nitions India Ltd and Advanced Weapons
and Equipment India Ltd (AWEIL) for
and manufacture of the weapon system.

Saab begins construction
of new Carl-Gustaf M4
factory in Haryana 

Dalip Singh
New Delhi

Samsung eyes sale of 2 million
Galaxy F15 5G units 

New Delhi: Samsung said it is eyeing
sales of about 2 million units of its
newly launched entry-level
handset, Galaxy F15 5G, in the next
12-15 months. Aditya Babbar, Vice
President - MX Business at
Samsung India, said that outside
Korea, Samsung has its largest
innovation centres in India. PTI

BluPine Energy on Monday
said it has acquired power as-
sets worth 369 megawatts
(MW) of solar capacity from
the Acme Group, taking its
total renewable energy (RE)
capacity to 2.4 gigawatts

(GW). The assets are spread
across 14 special purpose
vehicles (SPVs) in Ut-
tarakhand, Punjab and
Karnataka. BluPine Energy
aims to expand its portfolio to
4GW of solar and wind power
as well as hybrid assets, comple-
mented with battery energy
storage (BES) in the next five
years.

Speaking to businessline,

BluPine Energy CEO, Neerav
Nanavaty, said: “By integrating
these assets into its portfolio,
BluPine reinforces its position
as a significant player in the
country’s rapidly evolving re-
newable energy landscape. The
assets, strategically located
across Uttarakhand, Punjab,
and Karnataka, provide BluPine
Energy a diversified geograph-
ical presence.

“With this acquisition, we
are now present in 10 States,
enabling them to bolster their
renewable energy capacities
and helping them meet their
respective renewable pur-
chase obligations.”

‘EXCELLENT RECORD’

Abhishek Bansal, Partner, En-
ergy Infrastructure at Actis,
said the fund has an excellent

track record in the Indian en-
ergy sector, having previously
built and then sold two lead-
ing independent power pro-
ducers in the country. “We’re
leveraging this experience to
rapidly scale BluPine Energy
and build it into a pillar of the
Indian renewables sector. The
platform has an important
role to play in accelerating In-
dia’s energy transition, driv-

ing sustainability and a posit-
ive social impact,” he added.

Acme Group Chairman,
Manoj Upadhyay, said: “This

is our second successful col-
laboration with them. We re-
lied on the expertise of Actis
platform for this asset sale.”

Rishi Ranjan Kala
New Delhi

BluPine Energy buys 369 MW solar power assets from Acme Group 
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