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Mahindra Towars,
Dr. G. M. Bhosale Marg, worl,
Mumbai 400 018 India

Tel: +91 22 24801441
Fax: +91 22 24875081

REF:NS:SEC:

26th June, 2018

National Stock Exchange of India Limited BSE Limited

"Exchange Plaza", 5t Floor, Phiroze Jeejeebhoy Towers,
Plot No.C/1, G Block Dalal Street, Fort,
Bandra-Kurla Complex Mumbai 400001.

Bandra (East), Mumbai 400051.

Bourse de Luxembourg London Stock Exchange Plc
Societe de la Bourse de Luxembourg 10 Paternoster Square
Societe Anonyme/R.C.B. 6222, London EC4M 7LS.

B.P. 165, L-2011 Luxembourg.

Sub: SEBI (Listing Obligations and Disclosure Requirements), Regulations 2015 -
Presentation(s) made to the Analyst/Institutional Investor

This is further to our letter bearing REF:NS:SEC dated 20t April, 2018 wherein we had
given you an advance intimation of the upcoming Analyst or Institutional Investor
Interaction(s) in terms of Regulation 30(6) of the Securities and Exchange Board of India
(Listing Obligations and Disclosure Requirements) Regulations, 2015.

We wish to inform that the Company today hosted the M&M FES IR Day with Several
Funds/Investors/ Analysts in Nagpur. Enclosed is the presentation made at the event.

Kindly take the same on record and acknowledge receipt.

Yours faithfully,
For MAHINDRA & MAHINDRA LIMITED

N eceee fle—

NARAYAN SHANKAR
COMPANY SECRETARY

cl: as above
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Mahindra
Rise

And when we single-mindedly focus on making the farmer happy, happy things
happen to us too. Like the 2018 Porter Prize for creating shared value. Mind you,

we aren't resting on our laurels. We aim to make that smile wider, much wider.

MAHINDRA FARM EQUIPMENT SECTOR WINS
PORTER PRIZE 2018 FOR CREATING SHARED VALUE.
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Globalization Journey

MITSUBISHI MAHINDRA
AGRICULTURAL MACHINERY CO, LTD.

Product / Technology Devef§

Manufacturing Nete: Dlstributor sales in ather 25+
On-Ground Presence G e e I e
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The Upside

Attractive,
differentiated

category

New launches in

80to 120
Hp

Strong loyalty and

#3
n<80 Hp
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Aspiration
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Mexico & Brazil

Strong Product.
Building team,
brand, channel
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The Upside
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Tolga Saylan - Erkunt Traktor Tractar Market

Dr. Mehmet Evrenosoglu = Hisarlar .




SRS iy #3 brand in 7
nEmmemE  carssince g

The Upside WSy iInception """"gg

I A R T =
MR
BN T <~

= ==
T

: ™ .

s of Erkunt e === — .
e e e ASDIration o

to be #2

-~




! A
)
——— gt '

* The Upside of

¥ Hisarlar

.

Farm Machinery

B US$ 1.3 bn

opportunity

Mechanisation
solutions for
complete
agri-value chain




Aspiration

USF 0.5 bn

P s 3 companle ) e

. of Turkey = =

Poised strategically
between

East and \West
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China

1,10,000

a year
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India’s Farm
Machinery
Industry
Rs. /000 cr
Industry
Rs. 38000 cr
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India’s Tractor




Back to the Future

Rice Transplanter Penetration
levels in 2018 are same as

I Tractors in 1960

Harvester Penetration
levels in 2018 are same

as Tractors in 1971

0.5

198 1870 1880 189

Indian Farm Equipment Penetration

ractor Penetration
per 1000 Hectares of

Cultivable Land

20 2010 201/

Units/ 1000 Hectares of cultivation
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‘But with a twist

o i

Farm Machinery

US$ 100

bn

Tractors

US$ 60

bn
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Serving Small Farmers Globally

! ] Farm
Rice Value Chain Harvesters
Implements
‘* " - a

Tillage

Potato ‘WV

Sowing/Planting

Rice Harvesters Sugarcane Crop Care

23



Sampo: Centre of Excellence for Harvesters

X




MAM: Centre of Excellence for Rice Machinery




Hisarlar: Centre of Excellence for Farm
Implements
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The Upside of
Precision
Farming

Ramesh Ramachandran

.0




Better yield +
Lower input costs
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Right Quantity
Better crop growth +
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The big upside

$240bn
Global
addressable

market for
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/-Dur'Strategy

’f MyAgriGuru
Advisory

« When?
- What?

Content of hyperlocal data

Commercial Value to farmers



/—Aforce multiplier

MAATI

Pyacision Farming Soiesions
Advanced Advisory
+

Deployment
+ When?

7
== MyAgriGuru + What?
. + Where?
Advisory + How much?
- When? RN
= What?

Content of hyperlocal data

Commercial Value to farmers



HEALTH MAP
548 ac "

17% 8%
57% . 17%

1%
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A partnership ecosystem
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The Upside of
Advanced

Technology

Aravind Bharadwaj
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The Upside of
Rural Wealth ==

Shubhabrata Saha




Structural
Factors

Rural
Income

Rural
Purchasing
Power

Tractor Sales Index

010 020 030 040 050 080

Policy
Factors

Rural Prosperity Index

Source: M&M FES analysis



~ has a direct correlation
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Irrigation Intensity

: vaﬁﬁ;eﬁm-on Irrigation’ - INR Crores

Source:: M&M FES analysis




_ rlncrease m Horl::cylgre is drwm Y"

’

572413

Horticulture

Foodgrains

Currently,

In next 5 years,

Horticulture -> 6%4-8% — Hor‘tlcul~tur‘eOmechamzatlon Is
50% lower

vs.  2.5% for Foodgrains than Paddy and Wheat
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" Current tragtor population is
: 40 % neak requirement

~ Allied

Net Sown area =~ 350 Mn acres
Land Prep in Kharif season




Domestic Tractor Sales ['000)
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the Core




Reliable, Powerful,
SI.I.IaRa.l Authentic

TRIKLETIR

TRACTOR 10 BADAL DE LIFE KA TRACK

Affordable Mechanization




Gromax

TRIKETIR

TRACTOR JO BADAL DE L\FE KA TRACK

Upside In e
— Market Share




Aspiration
Domestic Market Share - 50%




Pioneering technology
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V Pioneering Technology - New Platforms

4 Years aqo..

=

NOVO

Vesatile & Multi
Application tractors in >
90 HP Category

2 Years ago..

YUVO

1 Yuvo sold every 7
minutes in last = 2 years in
30-45 HP category

1 Year ago..
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JIVO -

Powering Orchards |n
Sub 36 HP category -




= Need for a higher HP tractor

Sanjay is Looking for a High Horse Power & High
Performance Tractor which Complements the Implement

Kuldeep Demands Performance & Srinivas Feels Constrained by the -
Precision in Farming & Looks for Limited Options. in Tractors &
more productivity & higher Yield Implements to deliver High -~

Productivity in lesser time spans.




— Technology that delivers superior
performance & enhances productivity

NOVO 655 (65 HP)

NOVO 755 (75 HP)

2WD & 4WD options




Presenting

New Benchmark in Tractors

For

Evolved Indian Farmers
Novo 755 - Integrated CAB
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44%

Mahindra Farm Division

is their only business
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\ibreint. Channel

ZERO

attrition of Dealers

In 2 years

-




Vibrant Channel

o000+ Co\;érs
Deepest Sales and 4 lakh

Reach

Service points villages
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Changl ng pa paradigm
. --#,onshopﬂoor "

Changmg paradigm
onshop ﬂoor
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SO0LID BHAROSA

,,, "'"'Er— SERVICE

STANDBY
TRACTOR




MAHTNORA £ MAHTNDRA LIMITED,
FARM EQUIPMENT SECIOR, SWARAT DIVISION
IMDIA

Aas ack dny perfo by proctasyy
Totad Decrbiry Hong
winlswamp statistscad concgpts anid methododgy
baznd o the. compung o esrrdions Arumeea
Phdlrsnpohy and bomtiraip ax dmmonstootest foy
E SORRN RN BpCRURL
“la raxgruson therepy. tAr Drenang Srvie
Goounetice Arelyp proacnts
the Desmiing Prizc 2019
v

MANTNORA o MAHTNDRA LIMFTED.
FARM EQUFPMENT SECTOR, SYWARAYS DIVISION
Mo

-r'/ =
Harnonsen Yowisarrr, (Kauman
Fhe Deming Lvze Commuttee
Vooowler 140k, 3012




—

pside of Swaraj

67



EXV El‘uaRaJJ

pand Geographical Penetration

® No. 1 Rank;

— 189 Locations
— 21% of Industry

®" No. 2 Rank:

— 221 Locations
— 26% of Industry

®" No. 3 and below

— 431 Locations
— 53% of Industry

68



Zaimad

Machinery




Maximise
‘Return on Capital

Employed’

The Upside of e Internal program

branded ‘Project
Kuber' to
maximize margins

Value Creation =

Nikhil Madgavkar

Improved Financial
performance of
‘Global Subsidiaries’




Maximise
‘Return on Capital

Employed’




Stability in
Volatility

e T (%] i) 1 U & 1y Growth (%]

* As per Farm Equipment: Sector Segrent Informetion of MSIVEVML



Stability in
Volatility

MQOS
Consistently
above 50%

el T (% ) <) g u st ry Growth (%) =deMOS (%3

* Als per Farm Eqipment: Sector Segrment Infarmation of MSVEMUML - VDS - Mergin of Safety
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Upside of
Capital
Management

High FCF % to
EBITDA

F12 F13 F14 F15

ESCore WorkingCaptal (Daysg)

oflemr CFto BB TDA [%)




18.7% 19.9%

Value Creation

5.0 4.8 4

for 4.4 a3 4.0 4.4

Shareholders :

-
N

= PBT (% == Asset Tumover (x]

* As per Farm Equipment: Sector Segrment Infarmation of MSVHMVML




79% 749,

Value Creation .

15.7% 15.5%

for

Shareholders :

Y

(P 2 Bl doe st lpes R e e i

F12 F13 F14 F15 F16 F17 F18
w= PET (%9 mgm Asset Turnover (x) m= ROCE (%

* As per Farm Bquiprment Sector Segment: Information of MSIVEVAVL




Internal program
branded '‘Project

Kuber’ to maximize
margins




=

Project Kuber

Initiated in
F13 -

el DB T [% ) wibem| ] U & 1y Growth [% ]

* As per Farm Equipment Sector Segrment Information of MSVIEVAML



New Ideas of
‘Project
Kuber’

BB T (%) s ] U & ry Growth (%)

* As per Farm Equipment Sector Segment Inforrmation of MSVHVAIVL
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- M&M FES * Other Listed Player®

Domestic Volume 301,934 77,774

Revenue /As Crs) 15,804 3,958

PBIT % 19.9% 13.6%

ROCE % 107.1% 46.3%




Improved Financial
performance of

‘Global Subsidiaries’




Mahindra Mexico

Existing Presence

- New Acquisitions in F18

el " F18 Global Revenues* contributing 37% of Revenue
PBIT Margin* of -ve 1.3%




PBIT Margins

T = MEM FES
Cnnsalldated

“Latest Avaitable Annus! Reports for their respectiva Agrr Machinary Segments




50% of Revenue from Global Operatlons ove!‘_ .
next 2- 3 years P




50% of Revenue from Global Operatlons over
next 2 3 years _
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The Upside of

Value Creation

Internal program
branded ‘Project

Kuber' ta maximize
margins for ‘Domestic

Business’

Improved Financial

performance of
‘Global Subsidiaries’

S
-

Maximise
‘Return on Capital

Employed’
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