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Date: April 8, 2023 

 

To, 

 

BSE SME Platform 

25th Floor, P. J. Towers, Dalal Street, 

Fort, Mumbai – 400 001 

E-mail - corp.comm@bseindia.com 

 

Scrip ID: HBEL (542592) 

  

Subject: SEBI (Listing Obligations and Disclosure Requirements), Regulation 2015- 

Presentation made to the Investor/Analyst for discussion on the topic “The story ahead 

(investor presentation) by Humming Bird Education Limited” for FY 2023-24. 

Dear Sir/Madam, 

 

This is further to our letter dated 6th April, 2023 wherein we had intimated you of the 

Investor/Analyst Con-call for discussion on the topic “The story ahead (investor 

presentation) by HUMMING BIRD EDUCATION LIMITED” for Financial Year  

2023-24 scheduled on 7th April, 2023 in terms of Regulation 30(6) of the SEBI (LODR) 

Regulations, 2015. 

We wish to inform you that the Company conducted Investor/Analyst Con-call for 

discussion on the topic “The story ahead (investor presentation) by HUMMING BIRD 

EDUCATION LIMITED” for Financial Year 2023-24 at Delhi and presentation which 

was shared them are attached herewith, the con-call followed by questions and answers 

session at the end of the said presentation. 

 

 

The Con-call video link is as follows:   https://youtu.be/kxuONLwIca0  
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You are requested to take the same on records. 

 

Thanking You. 

 

Yours Faithfully, 

For Humming Bird Education Limited 

 

 

 

Madhav Kumar Mishra 

(Company Secretary & Compliance Officer) 



THE STORY AHEAD
Investor Presentation



Disclaimer:

The numbers or the percentages may not be accurate but used in approximations for the 
explanation. 

‘The Story Ahead’ for Humming Bird Education Limited is the story to be converted into reality and 
the numbers used in the presentation are still a story till they get converted into reality.

Nothing shall be taken as a promise or promoter guidance. The presentation includes the tools and 
the ways the company plans to grow further. The purpose of the presentation is just to communicate 
the ways the company plans to achieve its aim.



Story till 2022-23

2010 : Started with losses 
2011 : Learned how to grow 100% (by paying price)
2012 : 100% Growth and saw first profit
2013 : 100% Growth
2014 : 100% Growth
2015 : 100% Growth
2016 : 100% Growth
2017 : 100% Growth
2018 : 100% Growth
2019 : 100% Growth
2020 & 2021 : Learned how to grow 700%
2022 : 700% Growth
2023 : Implementation of the learning once again…..



The Planning & Implementation

Revenue Sources 
2023-24

Olympiads

Strategic Tie-ups

ICSI

IAI

Finone (muvin)

Pull Marketing 
Methods

In-House 
Marketing Team

Partners 
(Coordinators & 

Franchise)

Books

B2B Sales

B2C Sales

OnMouseClick.co
m

Schools

Coaching 
Institutes

HB-ELC



Olympiads



Strategic Tie-ups



Aggressive Pull Marketing Methods

For a min. 100% growth

Social 
Media

WhatsApp

Email

Exponentially increased the direct database of Mails and Whatsapp for pull 
marketing.
Will be targeting the TG on Social Media with a dedicated resource.



In-House Marketing team

Increased our Marketing team from 2 to 20 with hard core focus on Sales and the 
customer relationship



Coordinators & Franchise (Partners)

To Increase the direct outreach to Schools, the physical presence through partners 

have increased now from 3 to 28.
One International Partner in Nigeria is still continuing.

• Delhi
• Noida
• Assam (North-East)
• West Bengal
• Bihar
• Odisha
•Tamil Nadu (10)
• Andhra Pradesh (2)
• Maharashtra
• Gujarat (4)
• Chhattisgarh
• Varanasi to Lucknow
• Jaipur
• Chandigarh
• Jalandhar



Books

Increased the number of 
books from 8 to 12. 

B2B Sales:
Through Schools
Through ELC

B2C Sales:
Amazon
Flipkart
ELCs



School/ Institution Management Software

Launched a new version of School ERP for coaching institutes as well. Focus on cross 
selling the ERP through Olympiads.



• Certification
• Revenue through Olympiads 
• Revenue through Books
• Revenue through Software Service
• ELCs as resellers in their area

• B2B sales of Olympiads, Books & Software Services
• Branding of Humming Bird in every hook and corner of India
• Centralized data of Students in focus
• Ecosystem of Schools/ Colleges/ Career

Introducing



Olympiad
matlab

Humming Bird
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