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NOT FOR PUBLICATION OR DISTRIBUTION, DIRECTLY OR INDIRECTLY, IN OR INTO THE UNITED STATES  
 
This presentation has been prepared by Setco Automotive Limited (the “Company”) solely for information purposes without regard to any specific objectives, financial situations or informational 
needs of any particular person. By attending the meeting where this presentation is being made or by reading the presentation materials, you agree to be bound by following limitations:  
 
The information in this presentation has been prepared for use in presentations by the Company for information purposes only and does not constitute, or should not be regarded as, or form part 
of, any offer, invitation, inducement or advertisement to sell or issue, or any solicitation or initiation of any offer to purchase or subscribe for, any securities of the Company in any jurisdiction, 
including the United States and India; nor shall it, or the fact of its distribution form the basis of, or be relied on, in connection with, any investment decision or any contract or commitment to 
purchase or subscribe for any securities of the Company in any jurisdiction, including the United States and India. This presentation does not constitute a recommendation by the Company or any 
other party to sell or buy any securities of the Company. This presentation and its contents are not and should not be construed as a “prospectus” or “offer document” (as defined or referred to, 
as the case may be, under the Companies Act, 2013, as amended) or an “offer document” under the Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) 
Regulations, 2009, as amended. This presentation should not be construed as legal, tax, investment or other advice. This presentation may not be copied, distributed or disseminated, directly or 
indirectly, in any manner. Furthermore, no person is authorized to give any information or make any representation which is not contained in, or is inconsistent with, this presentation. Any such 
extraneous or inconsistent information or representation, if given or made, should not be relied upon as having been authorized by or on behalf of the Company.  
 
This presentation contains statements that constitute forward-looking statements. These statements include descriptions regarding the intent, belief or current expectations of the Company or 
its directors and officers with respect to the results of operations and financial condition of the Company. These statements can be recognized by the use of words such as “expects,” “plans,” 
“will,” “estimates,” “projects,” or other words of similar meaning. Such forward-looking statements are not guarantees of future performance and involve risks and uncertainties, and actual 
results may differ from those specified in such forward-looking statements as a result of various factors and assumptions. The risks and uncertainties relating to these statements include, but are 
not limited to, (i) fluctuations in earnings, (ii) the Company’s ability to manage growth, (iii) competition, (iv) government policies and regulations, and (v) political, economic, legal and social 
conditions in India and outside India. The Company does not undertake any obligation to revise or update any forward-looking statement that may be made from time to time by or on behalf of 
the Company. Given these risks, uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these forward-looking statements.  
 
The information contained in this presentation is only current as of its date and has not been independently verified. The Company may alter, modify or otherwise change in any manner the 
contents of this presentation, without obligation to notify any person of such revision or changes. No representation, warranty, guarantee or undertaking, express or implied, is or will be made as 
to, and no reliance should be placed on, the accuracy, completeness, correctness or fairness of the information, estimates, projections and opinions contained in this presentation. None of the 
Company or any of its affiliates, advisers or representatives accept any liability whatsoever for any loss howsoever arising from any information presented or contained in this presentation.  
 
Please note that the past performance of the Company is not, and should not be considered as, indicative of future results. Certain data in this presentation was obtained from various external 
data sources, and the Company has not verified such data with independent sources. Accordingly, the Company makes no representations as to the accuracy or completeness of that data, and 
such data involves risks and uncertainties and is subject to change based on various factors.  
 
This presentation also contain certain tables and other statistical analyses. Numerous assumptions were used in preparing the statistical information, which may or may not be reflected herein. 
The Company has not verified such statistical information with independent sources. As such, no assurance can be given as to the statistical information’s accuracy, appropriateness or 
completeness in any particular context nor as to whether the statistical information and/or the assumptions upon which they are based reflect present market conditions or future market 
performance. The statistical information should not be construed as either projections or predictions or as legal, tax, financial or accounting advice.  
 
This presentation is not an offer of securities for sale in the United States. Securities may not be offered or sold in the United States absent registration or an exemption from registration under 
the United States Securities Act of 1933, as amended (the “Securities Act”). Any offering in the United States may be made only by means of the relevant offering document that may be obtained 
from the Company and that will contain detailed information about the Company and management, as well as financial statements. By receiving this document, you are deemed to have 
represented and agreed that you and any of your customers that you represent (i) are sophisticated investors to whom it is lawful to communicate and (ii) are located outside of the United 
States. This document is not financial, legal, tax or other product advice.  
THIS PRESENTATION IS NOT AN OFFER FOR SALE OF SECURITIES IN INDIA, THE UNITED STATES OR ELSEWHERE. 
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“To be the preferred clutch of choice 
in 1 out of 3 commercial vehicles and 
1 out of 5 farm tractors globally”.  

 

Mr. Harish Sheth, 
Chairman & Managing 
Director. 

OUR VISION 

EFFICIENT. ENGINEERING. 
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1982 2000-01 
2005 - 

06 
2010-11 2013-14 2014-15 2016-17 2017-18 

Incorporation 

Technical Collaboration 
with LIPE UK (division of 

Dana Corp., USA) 

• PE Investment by New Vernon  
• Acquired LIPE (UK)  from Dana Corp., USA 
• Acquired US facility from Haldex AB Sweden 

Forayed into new global markets- 
Central Asia, MENA Region, Africa, 
Latin America and South Asia 

Launch of clutches to cater 
Aftermarket segment 

Setting up of Diaphragm Spring 
Manufacturing Facility and foundry 
(Lava Cast Pvt. Ltd.) under JV 
arrangement 

Launch of clutches for Farm 
Equipment (Tractor) segment 
and American market 

• Supply of new Clutch Cover Assembly to OEMs 
• Commencement of commercial operations of 

Lava Cast 

OUR JOURNEY 

PRODUCT RANGE 

•Clutch Products & Systems for M&HCV  

•Clutches for Farm Equipment * 

•Clutches for American M&HCV segment*  

• Fully Machined Castings Components * 

TARGET SEGMENT BASE 

• Supplier to OEMs and OES for M&HCV and 
Farm Equipment 

• Independent Aftermarket in India and 
internationally 

•Auto-component and other application 
industries  for castings 

Business Model driven by Product Expansion, Target Segment Expansion and Geographical Expansion 

*Recent Foray 
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MARKET ADVANTAGE 
Preferred  & premier manufacturer of Medium & Heavy Commercial Vehicle (M&HCV) Clutches in India 

 

LIPE for Life – PARTER WITH THE CONSUMER OVER THE FULL PRODUCT 

LIFECYCLE  

Stage 1 
Lipe clutch fitted into a truck 
by our OE customer factories 
C.ASSY - X  
D.ASSY - X 

Stage 2 
Our products are offered 
through the service network of 
our OE customers & network 
of our OES customers  
C.ASSY - 1.5X  
D.ASSY - 3X 
 

Stage 4 
We offer REMAN 
products meeting 
performance and value 
expectations for the last 
stage of the product life 
cycle  
C.ASSY -1X  
D.ASSY - 2X 
 

. 

Stage 3 
We offer our Lipe clutch to the 
Independent after market 
segment  
C.ASSY - 1.5X  
D.ASSY - 3X 
 

 

Lifecycle 
Opportunity 

Setco offers full life cycle solutions 

• Strategically present to capture  key markets of India, US, 
Europe and Middle east 

• Distribution network covering retailers and garages 
• Wide Independent Aftermarket-own distributor network 

through direct distributor arrangements with  42 distributors 

De-risked OE portfolio Strong relations built over last 15 years 

O E M  O E S  I A M  EXPORTS 

FY 17  
OE Revenue % 

37.4% 38.6% 20.3% 3.7% 

58.3% 

26.3% 

5.1% 4.9% 3.3% 1.4% 0.7% 

Segment wise revenue share FY17 
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4 MANUFACTURING 
FACILITIES  

2 India| 2 International 

LAVACAST 
Ferrous Foundry Joint Venture with Lingotes Especiales, Spain  

 
Initial capacity of 30,000 tons per annum 

Commenced Commercial Production from April 2016 

 

DIAPHRAGM SPRING FACILITY 
 

Initial capacity of 2,00,000 per annum 
Commenced Commercial Production from Dec 2016 

 
  

HIGH QUALITY EXCELLENCE 
 

Plant: ISO/TS 16949 :2009| ISO 14001: 
2004 , BS OHSAS 18001: 2007 

 
Approval received for VDA 6.3 (The 

German Standard for Quality) 
 

Recognitions & Awards by TATA Motors 
& Ashok Leyland 

THE SETCO ADVANTAGE 

2010 Employees Worldwide 
 

Export to 64 countries   

A CLUTCH FOR EVERY KIND OF TRUCK GLOBALLY 
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PRESS SHOP  MACHINE SHOP 

LAVACAST 
FOUNDRY 

ASSEMBLY 
OPERATIONS - 

UTTARAKHAND  INDEPENDENT AFTERMARKET  

DIAPHRAGM SPRING 
FACILITY 

RESEARCH & 
DEVELOPEMENT 

CENTRE 

UK, USA 
& UAE 

LIPE 

SETCO FOUNDATION 

COST EFFECTIVE 
BETTER QUALITY 

ASSURED 
SUPPLY 

  

INTEGRATED PLAY ADVANTAGE 

VISION 
“To be the preferred clutch of choice in 1 out of 3 commercial vehicles and 1 out 

of 5 farm tractors globally”.  
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TECHNOLOGY ADVANTAGE : IN-HOUSE R&D  

R&D centre at India (recognised by DSIR) and 
UK  
 

Constant innovations and product up 
gradations 
 

Engineered customized solutions to suit 
different power trains of OEM’s for meeting  
BS IV/BS VI/EURO VI norms. 
 

R&D spend approx. 1.5% of revenues during 
FY2017 
 
34 clutch variants developed and tested in 
last 2 years for farm segment  8 



Training programs  and field visits  on 
servicing and troubleshooting & 
maintenance of clutch systems 

 
Trained about10,000 mechanics in India 

during launch phase   

SERVICE ADVANTAGE 
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P. Krishnamurthy - Member, Advisory Board  
 
Ashish Ahuja - Member, Advisory Board  
 
Harshal Shah - Member, Advisory Board  
 
D Rajagopalan – IAS (Retd.) Member, Advisory 
Board  
 

Harish Sheth – Founder, Chairman & Managing 
Director 
 
Udit Sheth – Vice Chairman 

 
Shvetal Vakil – Executive Director 

 
Urja Shah - Executive Director 
 
Arun Arora – Independent Director 
 
Ashok Kumar Jha – IAS (Retd.) Independent 
Director 

 
Suhasini Sathe –  Independent Director 
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J. S. Gujral – Chief Executive Officer 
 
Sadique Khan – Vice President, LavaCast 

 
Vinay Shahane –  Vice President – Finance 
 
B. B. Shah – Group Financial Advisor 
 
 

 
Hans Gramberger – Director, International 
Marketing  

 

Steve Haworth – Executive Director (Setco 
– UK) 

 

John Sumner – Financial Controller (SAUL) 
 
Avinash Dixit – Head, Human Resources 
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18  
Anganwadis 

20,000+ 
PEOPLE 

SETCO - A RESPONSIBLE CORPORATE 

IMPACT 
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STANDALONE FINANCIAL PERFORMANCE 

Q1FY18 Q2FY18 Q3FY18

 20  
 61   64   44  

 65   72   4  

 7   5  

Revenue Break-up             
 (Rs. in Crs) 

OEM Sales After Market Sales Exports

FY 13 FY 14 FY 15 FY 16 FY 17

37% 30% 31% 35% 37% 

54% 
53% 62% 60% 59% 

9% 
9% 

7% 5% 4% 
0% 8% 0% 0% 0% 

Revenue Breakup (%) 

OEM Sales After Market Sales Exports Misc

-5% 

14% 15% 

-17% 

10% 8% 
Jun-17 Sep-17 Dec-17

EBITDA% PAT%

 341   329  

 458  
 505   511  

FY13 FY14 FY15 FY16 FY17

Revenue from Operations (Net)  
(Rs. in Crs) 

143 158 172 193 213 

FY13 FY14 FY15 FY16 FY17

Networth (Rs. in crs) 

19% 
15% 14% 17% 

9% 

31% 
25% 

21% 
28% 

21% 

FY13 FY14 FY15 FY16 FY17

Return Ratios 

RoE% RoCE%

 54   47  
 65  

 86   74  

15.8% 14.4% 14.2% 
17.1% 

14.5% 
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EBITDA & EBITDA % 

EBITDA EBITDA %

27 23 24 
33 

19 

8.0% 
7.1% 

5.1% 
6.6% 

3.8% 
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FY13 FY14 FY15 FY16 FY17

PAT & PAT% 

PAT PAT %

69 134 142 

 EBITDA- Profit before  tax + Depreciation + Finance Cost 
Return on Equity (RoE)- Profit after Tax/ Networth 
Return on Capital Employed (RoCE)- Earning before Interest & Tax/ 
(Networth + Total Debt) 
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CONSOLIDATED FINANCIAL PERFORMANCE 

0.9 0.9 

1.5 

1.7 
1.9 

FY 13 FY 14 FY 15 FY 16 FY 17

Debt/ Equity Ratio 

147 
158 

169 
180 173 

FY13 FY14 FY15 FY16 FY17

Networth (Rs. in crs) 

 399   390  

 524  
 564   570  

FY13 FY14 FY15 FY16 FY17

Revenue from Operations (Net)  
(Rs. in Crs) 

 58  
 47  

 68  
 81  

 62  

14.6% 

12.1% 
13.0% 

14.3% 

10.8% 
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EBITDA EBITDA %

26 
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-8 

6.5% 

4.7% 
3.9% 4.1% 
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PAT PAT %

18% 

12% 12% 13% 

-4% 

31% 

23% 

16% 17% 

6% 

FY13 FY14 FY15 FY16 FY17

Return Ratios 

RoE% RoCE%
 EBITDA- Profit before  tax + Depreciation + Finance Cost 
Return on Equity (RoE)- Profit after Tax/ Networth 
Return on Capital Employed (RoCE)- Earning before Interest & Tax/ 
(Networth + Total Debt) 
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STOCK PERFORMANCE & HOLDING STRUCTURE 
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Total Volume Close Price

Financial Year Dividend % Payout % 

FY2017 33 45 

FY2016 40 34 

FY2015 30 37 

FY2014 27 32 

FY2013 27 27 

CAGR of 44% 

Bonus 1:1 Bonus 1:2 

Stock Split   
F.V. Rs. 10 to  Rs. 2  each 

Share Price Performance 

Consistent Dividend Track Record Shareholding Pattern 

Price Adjusted for Corporate Actions 
Source: Capital line 

As on March 31, 2018 

Promoters 
63.54% 

Public 
36.46% 

BSE Auto Index grew @ CAGR of ~14%   
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1. Increased investment in 

Infrastructure & growth in 
mining 

2. 130 km roads constructed in 
Rural Areas per day 

3. 45 km of highways constructed 
per day 

4. FDI at US$ 60 bio 
5. No threat from EV sector 
6. Old Vehicle Scrapping Policy 
7. Introduction of BS VI Norms 
8. GDP growth of over 7% 

INDUSTRY ADVANTAGE 
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THANK YOU 


