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OUR PROMOTERS: WAJID AHMED, GULZAR AHMAD, MOH TAD MEHMOOD QURESHI,

MOHAMMAD ASHRAF QURESHI AND ZULFIQAR AHMAD QURASHI

INITIAL PUBLIC OFFERING OF UP TO [e] EQUITY SHARES OF FACE VALUE OF %10 EACH (“EQUITY SHA ) OF HMA AGRO INDUSTRIES LIMITED (“COMPANY” OR
“ISSUER”) FOR CASH AT A PRICE OF % [e¢] PER EQUITY SHARE (INCLUDING A SHARE PREMIUM OF X [e¢] PER EQUITY SHARE) (THE “OFFER PRICE”) AGGREGATING UP TO
34,800 MILLION (THE “OFFER”) COMPRISING OF A FRESH ISSUE OF [¢] EQUITY SHARES AGGREGATING UP TO %1,500 MILLION (THE “FRESH ISSUE”) AND AN OFFER FOR
SALE OF UP TO [e] EQUITY SHARES AGGREGATING UP TO R 3,300 MILLION (THE “OFFER FOR SALE”), COMPRISING AN OFFER FOR SALE OF UP TO [e¢] EQUITY SHARES
AGGREGATING UP TO % 1,200 MILLION BY WAJID AHMED, UP TO [¢] EQUITY SHARES AGGREGATING UP TO % 490 MILLION BY GULZAR AHMAD,UP TO [¢] EQUITY SHARES
AGGREGATING TO %490 MILLION BY MOHD. MAHMOOD QURESHI, UP TO [¢] EQUITY SHARES AGGREGATING UP TO %490 MILLION BY MOHD. ASHRAF QURESHI, UP TO
[e] EQUITY SHARES AGGREGATING TO % 490 MILLION BY ZULFIQUAR AHMED QURESHI, (COLLECTIVELY, THE “PROMOTER SELLING SHAREHOLDERS”) AND UP TO [e]
EQUITY SHARES AGGREGATING TO X 140 MILLION BY PARVEZ ALAM, (THE “PROMOTER GROUP SELLING SHAREHOLDER”) (THE PROMOTER SELLING SHAREHOLDERS
AND THE PROMOTER GROUP SELLING SHAREHOLDER, COLLECTIVELY, THE “SELLING SHAREHOLDERS”, AND SUCH EQUITY SHARES OFFERED BY THE SELLING
SHAREHOLDERS, THE “OFFERED SHARES”). THE OFFER SHALL CONSTITUTE [e] % OF THE FULLY DILUTED POST OFFER PAID-UP EQUITY SHARE CAPITAL OF OUR
COMPANY

THE FACE VALUE OF EQUITY SHARES IS % 10 EACH AND THE OFFER PRICE IS [e] TIMES OF THE FACE VALUE. THE PRICE BAND, AND THE MINIMUM BID LOT WILL BE DECIDED
BY OUR COMPANY AND THE SELLING SHAREHOLDERS IN CONSULTATION WITH THE BOOK RUNNING LEAD MANAGER AND WILL BE ADVERTISED IN ALL EDITIONS OF THE
ENGLISH NATIONAL DAILY NEWSPAPER BUNSIESS STANDARD, ALL EDITIONS OF THE HINDI NATIONAL DAILY NEWSPAPER BUSINESS STANDARD AND HINDI EDITION OF
SAMAY BHASKAR, WIDELY CIRCULATED HINDI DAILY NEWS PAPER (HINDI BEING THE REGIONAL LANGUAGE OFAGRA, WHERE THE REGISTERED OFFICE OF OUR COMPANY
IS LOCATED), EACH WITH WIDE CIRCULATION, AT LEAST TWO WORKING DAYS PRIOR TO THE BID/OFFER OPENING DATE AND SHALL BE MADE AVAILABLE TO BSE LIMITED
(“BSE”) AND NATIONAL STOCK EXCHANGE OF INDIA LIMITED (“NSE”, AND TOGETHER WITH BSE, THE “STOCK EXCHANGES”) FOR THE PURPOSE OF UPLOADING ON THEIR
RESPECTIVE WEBSITES.

In case of any revision in the Price Band, the Bid/ Offer Period will be extended by at least three additional Working Days after such revision in the Price Band, subject to the Bid/ Offer Period not exceeding
10 Working Days. In cases of force majeure, banking strike or similar circumstances, our Company may, for reasons to be recorded in writing, extend the Bid / Offer Period for a minimum of three Working
Days, subject to the Bid/ Offer Period not exceeding 10 Working Days. Any revision in the Price Band and the revised Bid/ Offer Period, if applicable, shall be widely disseminated by notification to the Stock
Exchanges, by issuing a press release, and also by indicating the change on the respective websites of the BRLM and at the terminals of the Syndicate Members and by intimation to Designated Intermediaries
and the Sponsor Bank.

The Offer is being made through the Book Building Process, in terms of Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended (“SCRR”) read with Regulation 31 of the SEBI ICDR
Regulations and in compliance with Regulation 6(1) of the SEBI ICDR Regulations and through the Book Building Process, wherein not more than 50% of the Offer shall be allocated on a proportionate basis
to Qualified Institutional Buyers (“QIBs”, the “QIB Portion™), provided that our Company and the Selling Shareholders may, in consultation with the BRLM, allocate up to 60% of the QIB Portion to Anchor
Investors on a discretionary basis in accordance with the SEBI ICDR Regulations (“Anchor Investor Portion™), of which one-third shall be reserved for domestic Mutual Funds, subject to valid Bids being
received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the event of under-subscription, or non-allocation in the Anchor Investor Portion, the balance Equity Shares shall be
added to the Net QIB Portion. Further, 5% of the Net QIB Portion shall be available for allocation on a proportionate basis only to Mutual Funds, and the remainder of the Net QIB Portion shall be available
for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds, subject to valid Bids being received at or above the Offer Price. However, if the aggregate demand from Mutual Funds is
less than 5% of the QIB Portion, the balance Equity Shares available for allocation in the Mutual Fund Portion will be added to the remaining QIB Portion for proportionate allocation to QIBs. Further, not
more than 15% of the Offer shall be available for allocation to Non-Institutional Bidders out of which (a) one third of such portion shall be reserved for applicants with application size of more than two lakh
rupees and up to ten lakh rupees; and (b) two third of such portion shall be reserved for applicants with application size of more than ten lakh rupees, provided that the unsubscribed portion in either of such
sub-categories may be allocated to applicants in the other sub-category of non-institutional investors in accordance to the ICDR Regulations, subject to the valid bids being received at or above the Offer Price.
Further not less than 35% of the Offer shall be available for allocation to Retail Individual Bidders (“RIBs”) in accordance with the SEBI ICDR Regulations, subject to valid Bids being received from them at
or above the Offer Price. All potential Bidders (except Anchor Investors) are required to mandatorily utilise the Application Supported by Blocked Amount (“ASBA”) process providing details of their respective
ASBA accounts, and UPI ID in case of RIBs using the UPI Mechanism, if applicable, in which the corresponding Bid Amounts will be blocked by the SCSBs or under the UPI Mechanism, as the case may be,
to the extent of respective Bid Amounts. Anchor Investors are not permitted to participate in the Offer through the ASBA process. For details, please see “Offer Procedure” on page no. 339 of this Red Herring
Prospectus.
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no. 94 of this Red Herring Prospectus should not be taken to be indicative of the market price of the Equity Shares after the Equity Shares are listed. No assurance can be given regarding an active and/or
sustained trading in the Equity Shares nor regarding the price at which the Equity Shares will be traded after listing.

GENERAL RISKS
Investments in equity and equity-related securities involve a degree of risk and investors should not invest any funds in the Offer unless they can afford to take the risk of losing their investment. Investors are
advised to read the risk factors carefully before taking an investment decision in the Offer. For taking an investment decision, investors must rely on their own examination of our Company and the Offer,
including the risks involved. The Equity Shares in the Offer have not been recommended or approved by the Securities and Exchange Board of India (SEBI), nor does SEBI guarantee the accuracy or adequacy
of the contents of this Red Herring Prospectus. Specific attention of the investors is invited to “Risk Factors” on page no. 25 of this Red Herring Prospectus.

ISSUER’S AND SELLING SHAREHODLERS ABSOLUTE RESPONSIBILITY

Our Company, having made all reasonable inquiries, accepts responsibility for and confirms that this Red Herring Prospectus contains all information with regard to our Company and the Offer, which is
material in the context of the Offer, that the information contained in this Red Herring Prospectus is true and correct in all material aspects and is not misleading in any material respect, that the opinions and
intentions expressed herein are honestly held and that there are no other facts, the omission of which makes this Red Herring Prospectus as a whole or any of such information or the expression of any such
opinions or intentions misleading in any material respect. Each of the Selling Shareholders severally, and not jointly, accepts responsibility for and confirms that the statements specifically made or confirmed
by such Selling Shareholder in this Red Herring Prospectus solely to the extent of information specifically pertaining to itself and its portion of the Equity Shares offered by it in the Offer for Sale, and assumes
responsibility that such statements are true and correct in all material respects and are not misleading in any material respect. The Selling Shareholders, severally and not jointly, assume no responsibility for
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The Equity Shares issued through the Red Herring Prospectus are proposed to be listed on BSE and NSE. Our Company has received an “in-principle” approval from BSE and NSE for the listing of the Equity
Shares pursuant to their letters both dated May 06, 2022. For the purposes of the Offer, the Designated Stock Exchange shall be BSE Limited. A copy of the Red Herring Prospectus and the Prospectus shall
be delivered to the RoC in accordance under Section 26(4) of the Companies Act, 2013. For details of the material contracts and documents available for inspection from the date of the Red Herring Prospectus
up to the Bid/ Offer Closing Date, please see “Material Contracts and Documents for Inspection” on page no. 375 of this Red Herring Prospectus.
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SECTION | - GENERAL
DEFINITIONS AND ABBREVIATIONS

This Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise implies or
requires, or unless otherwise specified, shall have the meaning as assigned below. References to statutes, rules,
regulations, guidelines and policies will, unless the context otherwise requires, be deemed to include all amendments,
modifications and replacements notified thereto, as of the date of this Red Herring Prospectus, and any reference to a
statutory provision shall include any subordinate legislation made from time to time under that provision.

The words and expressions used in this Red Herring Prospectus but not defined herein, shall have, to the extent
applicable, the meanings ascribed to such terms under the Companies Act, the SEBI ICDR Regulations, the SCRA, the
Depositories Act or the rules and regulations made thereunder

Notwithstanding the foregoing, terms in “Industry Overview”, “Key Regulations and Policies”, “Statement of Tax
Benefits”, “Financial Information”, “Basis for Offer Price”, “Outstanding Litigation and Other Material
Developments” and “Main Provisions of Articles of Association”, on page nos. 101, 157, 98, 210, 94, 290 and 361, of

this Red Herring Prospectus will have the meaning ascribed to such terms in those respective sections.

General Terms

Term

Description

The Company / our
Company / The Issuer

HMA Agro Industries Limited, a company incorporated under the Companies Act, 1956
and having its Registered Office at 18A/5/3 Tajview Crossing, Fatehabad Road, Agra —
282001, Uttar Pradesh, India.

13 LEINT3

we”, “us” or “our”

Unless the context otherwise indicates or implies, our Company together with its
Subsidiaries, on a consolidated basis.

Company related Terms

Term

Description

AoA/ Articles / Articles
of Association

The articles of association of our Company, as amended from time to time

Audit Committee

Audit committee of our Company constituted in accordance with the applicable provisions
of the Companies Act, 2013 and the SEBI Listing Regulations, described in “Our
Management” on page 181

Auditors [/
Auditors

Statutory

M/S. MAPSS and Company, being the current Statutory Auditor of our Company.

Board of Directors /
Board

The Board of Directors of HMA Agro Industries Limited, including all duly constituted
Committees thereof.

Chief Financial Officer

Chief financial officer of our Company is Gulzeb Ahmed

Chairman

Gulzar Ahmad, the Chairman of our Company.

Company Secretary and
Compliance Officer

The Company Secretary and Compliance officer of our Company is Nikhil Sundrani.

Corporate Social
Responsibility
Committee

Corporate social responsibility committee of our Company constituted in accordance with
the applicable provisions of the Companies Act, 2013, described in “Our Management”
on page 181

Director(s)

Director(s) of HMA Agro Industries Limited, unless otherwise specified.

Equity Shares

Equity Shares of our Company of Face Value of % 10 each unless otherwise specified in
the context thereof.

Equity Shareholders

Persons holding Equity Share of our Company

Executive Directors(s)

Executive Directors(s) on our Board

Group Companies

Companies (other than our Subsidiaries) with which there were related party transactions
as disclosed in the Restated Consolidated Financial Statements as covered under the
applicable accounting standards, and as disclosed in “Our Group Companies” on page no.
206 of this Red Herring Prospectus.

Independent Director(s)

Independent directors on the Board, and eligible to be appointed as an independent director
under the provisions of Companies Act and SEBI Listing Regulations. For details of the




Term

Description

Independent Directors, please refer chapter titled “Our Management” beginning on page
no. 181 of this Red Herring Prospectus

ISIN

International Securities Identification Number. In this case being INEOECP01016

Key Management
Personnel / KMP

Key managerial personnel of our Company in terms of Regulation 2(1) (bb) of the SEBI
ICDR Regulations as disclosed in “Our Management” on page no. 181 of this RHP.

Materiality Policy

Policy adopted by our Company, in its Board meeting held on November 01, 2021, for
identification of group companies, material creditors and material litigations.

MOA / Memorandum /

Memorandum of | The memorandum of association of our Company, as amended from time to time
Association

Nomination and | Nomination and remuneration committee of our Company, constituted in accordance with
Remuneration the applicable provisions of the Companies Act, 2013 and the SEBI Listing Regulations,
Committee described in “Our Management” on page 181

Promoter(s) /  Core | The Promoters of our Company are Wajid Ahmed, Gulzar Ahmad, Mohammad Mehmood
Promoter Qureshi, Mohammad Ashraf Qureshi and Zulfigar Ahmad Qurashi.

Promoter Group

Such persons, entities and companies constituting our promoter group pursuant to
Regulation 2(1) (pp) of the SEBI (ICDR) Regulations as disclosed in “Our Promoter and
Promoter Group” on page no. 198 of this Red Herring Prospectus.

Promoter Group Selling
shareholder(s)

Parvez Alam

Promoter
shareholder(s)

Selling

Wajid Ahmed, Gulzar Ahmad, Mohammad Mehmood Qureshi, Mohammad Ashraf
Qureshi and Zulfigar Ahmad Qurashi.

Registered Office

The Registered Office of our Company situated 18A/5/3, Tajview Crossing Fatehabad
Road, Agra -282001, Uttar Pradesh, India

Registrar of Companies /
RoC

Registrar of Companies, Kanpur at Uttar Pradesh situated at 37/17, Westcott Building,
The Mall, Kanpur-208001, Uttar Pradesh, India.

Restated  Consolidated
Financial Statements

The restated consolidated financial information of our Company, along with our
Subsidiaries, comprising of the restated consolidated summary statements of assets and
liabilities as at December 31, 2022, March 31, 2022, March 31, 2021, and March 31, 2020
and the restated consolidated summary statements of profit and loss (including other
comprehensive income), cash flow statement and changes in equity for the nine months
ended December 31, 2022 and Financial Years ended March 31, 2022, March 31, 2021and
March 31, 20200f the Company together with its notes, annexures and schedules are
derived from our audited consolidated financial statements as at and for the nine months
ended December 31, 2022 prepared in accordance with Ind AS 34 and our audited
consolidated financial statements as at and for the Financial Years ended March 31, 2022,
March 31, 2021 and March 31, 2020 prepared in accordance with Ind AS, and restated in
accordance with requirements of Section 26 of Part | of Chapter |1l of Companies Act,
SEBI ICDR Regulations and the Guidance Note on “Reports in Company Prospectuses
(Revised 2019)” issued by ICAI

Risk
Committee

Management

Risk Management Committee of our Company, constituted in accordance with the
applicable provisions of the SEBI Listing Regulations, described in “Our Management”
on page 181

Selling Shareholders

Collectively, the Promoter Selling Shareholders and Promoter Group Selling Shareholder

Stakeholders’
Relationship Committee

Stakeholders’ relationship committee of our Company, constituted in accordance with the
applicable provisions of the Companies Act, 2013 and the SEBI Listing Regulations,
described in “Our Management” on page 181

Subsidiaries

The subsidiaries of our Company as described in “Our Subsidiaries” beginning on page
no. 170 of this Red Herring Prospectus.

Offer Related Term

Term

Description

Abridged Prospectus

Abridged Prospectus means a memorandum containing such salient features of a
Prospectus as may be specified by SEBI in this behalf

Acknowledgement Slip

The slip or document issued by the Designated Intermediary (ies) to a Bidder as proof of
registration of the Bid cum Application Form.




Term Description
Allot / Allotment Unless the context otherwise requires, the allotment of the Equity Shares pursuant to the
/Allotted Fresh Issue and transfer of the Offered Shares pursuant to the Offer for Sale, in each case

to the successful Bidders

Allotment Advice

A note or advice or intimation of Allotment, sent to each Bidder who has been or is to be
Allotted the Equity Shares after approval of the Basis of Allotment by the Designated
Stock Exchange

Allottees

A successful Bidder to whom the Equity Shares are allotted.

Anchor Investor

A Qualified Institutional Buyer, applying under the Anchor Investor Portion in
accordance with the requirements specified in the SEBI ICDR Regulations and the Red
Herring Prospectus

The price at which Equity Shares will be allocated to Anchor Investors in terms of the

ﬁlnlf)zgtrion Price Investor Red Herring Prospectus and the Prospectus which will be decided by our Company and
the Selling Shareholders in consultation with the Book Running Lead Manager.
The form used by an Anchor Investor to make a Bid in the Anchor Investor Portion and
Anchor Investor

Application Form

which will be considered as an application for Allotment in terms of the Red Herring
Prospectus and Prospectus.

Anchor Investor Bid /
Offer Period

One Working Day prior to the Bid/Offer Opening Date, on which Bids by Anchor
Investors shall be submitted and allocation to Anchor Investors shall be completed.

Anchor Investor Escrow
Account

The account opened with the Escrow Collection Bank and in whose favour the Anchor
Investors will transfer money through NACH / NECS / direct credit / NEFT / RTGS in
respect of the Bid Amount when submitting a Bid.

Anchor Investor Offer

Price

The final price at which the Equity Shares will be Allotted to Anchor Investors in terms
of the Red Herring Prospectus and the Prospectus, which price will be equal to or higher
than the Offer Price but not higher than the Cap Price.

The Anchor Investor Offer Price will be decided by our Company and the Selling
Shareholders in consultation with the Book Running Lead Manager.

Anchor Investor Pay-in
Date

With respect to Anchor Investor(s), it shall be the Anchor Investor Bidding Date, and in
the event the Anchor Investor Allocation Price is lower than the Anchor Investor Offer
Price, not later than two Working Days after the Bid/ Offer Closing Date

Anchor Investor Portion

Up to 60% of the QIB Portion which may be allocated by our Company and the Selling
Shareholders in consultation with the Book Running Lead Manager, to Anchor Investors
on a discretionary basis.

One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds,
subject to valid Bids being received from domestic Mutual Funds at or above the Anchor
Investor Allocation Price.

Application Supported by
Blocked Amount/ ASBA

An application, whether physical or electronic, used by a Bidder (other than Anchor
Investors) to make a Bid authorizing an SCSB to block the Application Amount in the
specified Bank Account maintained with such SCSB and will include applications made
by RIBs using the UPI Mechanism where the Bid Amount will be blocked upon
acceptance of UPI Mandate Request by RIBs using the UPI Mechanism.

ASBA Account

A bank account maintained by ASBA Bidders with an SCSB and specified in the ASBA
Form submitted by such ASBA Bidder in which funds will be blocked by such SCSB to
the extent of the specified in the ASBA Form submitted by such ASBA Bidder and
includes a bank account maintained by a Retail Individual Bidders linked to a UPI ID,
which will be blocked in relation to a Bid by a Retail Individual Bidders Bidding through
the UPI Mechanism

ASBA Bidders

All Bidders except Anchor Investors

ASBA Form

An application form, whether physical or electronic, used by the ASBA Bidders and
which will be considered as an application for Allotment in terms of the Red Herring
Prospectus and the Prospectus.

Banker(s) to the | Such banks which are disclosed as Bankers to our Company in the chapter titled “General
Company Information” on page no. 66 of this Red Herring Prospectus.

Collectively, the Escrow Collection Bank, Public Offer Bank, Sponsor Bank and Refund
Banker(s) to the Offer Bank, as the case may be, which are Clearing Members and registered with SEBI as

Banker to the Offer with whom the Escrow Agreement is entered and in this case being
Axis Bank Limited.




Term

Description

Basis of Allotment

The basis on which the Equity Shares will be Allotted to successful Bidders under the
Offer and which is described in the chapter titled “Offer Procedure” beginning on page
no. 339 of this Red Herring Prospectus.

Bid

Indication to make an Offer during the Bid/Offer Period by an ASBA Bidder pursuant to
submission of the ASBA Form, or during the Anchor Investor Biding date by an Anchor
Investor, pursuant to submission of the Anchor Investor Application Form, to subscribe
to or purchase the Equity Shares at a price within the Price Band, including all revisions
and modifications thereto as permitted under the SEBI ICDR Regulations and in terms of
the Red Herring Prospectus and the Bid cum Application Form. The term “Bidding” shall
be construed accordingly.

Bid Amount

The highest value of optional Bids indicated in the Bid cum Application Form and pay
able by the Bidder and, in the case of Retail Individual Bidders Bidding at the Cut off
Price, the Cap Price, net of Retail Discount, if any, multiplied by the number of Equity
Shares Bid for by such Retail Individual Bidder and mentioned in the Bid cum Application
Form and payable by the Bidder or blocked in the ASBA Account of the Bidder, as the
case may be, upon submission of the Bid.

Bid
Form

cum  Application

The form, whether physical or electronic, used by a Bidder, to make a Bid and which will
be considered as a Bid for Allotment in terms of this Red Herring Prospectus, and the
Prospectus. Anchor Investor Application Form or the ASBA Form, as the context requires

Bid Lot

[e] Equity Shares and in multiples of [®] Equity Shares thereafter

Bid / Offer Closing Date

Except in relation to any Bids received from the Anchor Investors, the date after which
the Designated Intermediaries shall not accept any Bids, being June 23, 2023, and which
shall be notified in all editions of the English National Daily Newspaper Business
Standard, all editions of the Hindi National Daily Newspaper Business Standard and the
Hindi edition of Samay Bhaskar, widely circulated Hindi Daily Newspaper (Hindi being
the regional language of Agra, where our Registered Office is located) each with wide
circulation, and in case of any revision, the extended Bid / Offer Closing Date also to be
notified on the website and terminals of the Syndicate and SCSBs, as required under the
SEBI ICDR Regulations, 2018 and also intimated to SCSBs, the Sponsor Bank and the
Designated Intermediaries.

Bid / Offer Opening Date

Except in relation to any Bids received from the Anchor Investors, the date on which the
Designated Intermediaries shall start accepting Bids being June 20, 2023, and which shall
be notified in all editions of the English National Daily Newspaper Business Standard, all
editions of the Hindi National Daily Newspaper Business Standard and the Hindi Edition
of Samay Bhaskar, widely circulated Hindi Daily News Paper (Hindi being the regional
language of Agra, where our Registered Office is located)

Bid / Offer Period

Except in relation to Anchor Investors, the period between the Bid / Offer Opening Date
and the Bid / Offer Closing Date, inclusive of both days, during which Bidders can submit
their Bids, including any revisions thereof in accordance with the SEBI ICDR
Regulations. Provided that the Bidding shall be kept open for a minimum of three
Working Days for all categories of Bidders, other than Anchor Investors.

Our Company and the Selling Shareholders may, in consultation with the BRLM, consider
closing the Bid/Offer Period for the QIB Portion one Working Day prior to the Bid/Offer
Closing Date in accordance with the SEBI ICDR Regulations

In cases of force majeure, banking strike or similar circumstances, our Company may, for
reasons to be recorded in writing, extend the Bid / Offer Period for a minimum of three
Working Days, subject to the Bid/ Offer Period not exceeding 10 Working Days

Bidder

Any prospective investor who makes a Bid pursuant to the terms of the Red Herring
Prospectus and the Bid cum Application Form and unless otherwise stated or implied,
which includes an ASBA Bidder and an Anchor Investor.

Bidding Centres

The centres at which Designated Intermediaries shall accept the ASBA Forms, i.e.,
Designated Branches for SCSBs, Specified Locations for Syndicate, Broker Centres for
Registered Brokers, Designated RTA Locations for RTAs and Designated CDP Locations
for CDPs.

Book Building Process

Book building process, as provided in Schedule XIII of the SEBI ICDR Regulations, in
terms of which the Offer is being made.

Book Running Lead
Manager / BRLM

Aryaman Financial Services Limited.




Term

Description

Broker Centre

The broker centres notified by the Stock Exchanges where Bidders can submit the ASBA
Forms (in case of RIBs only ASBA Forms under UPI) to a Registered Broker.

The details of such Broker Centres, along with the names and contact details of the
Registered Broker are available on the respective websites of the Stock Exchanges
(www.bseindia.com and www.nseindia.com).

CAN / Confirmation of
Allocation Note

Notice or intimation of allocation of the Equity Shares sent to Anchor Investors, who have
been allocated the Equity Shares, on/after the Anchor Investor Bidding Date

The higher end of the Price Band, above which the Offer Price and Anchor Investor Offer

Cap Price Price will not be finalised and above which no Bids will be accepted (including any
revisions thereof). The Cap Price shall be at least 105% of the Floor Price
The agreement dated April 13, 2023 and Addendum Agreement dated May 30, 2023
entered into amongst our Company, the Selling Shareholders, the Registrar to the Offer,
Cash Escrow and | the BRLM, and Banker(s) to the Issue in accordance with the UPI Circulars, collection of

Sponsor Bank Agreement

the Bid Amounts from Anchor Investors, transfer of funds to the Public Issue Account(s)
and where applicable remitting refunds, if any, to Bidders, on the terms and conditions
thereof.

Client identification number maintained with one of the Depositories in relation to demat

Client ID
account.
A depository participant as defined under the Depositories Act, 1996, registered with
. . SEBI and who is eligible to procure Bids from relevant Bidders at the Designated CDP
Collecting  Depository

Participant” or “CDP

Locations in terms of circular no. CIR/CFD/POLICYCELL/11/2015 dated November 10,
2015 and the UPI Circulars issued by SEBI as per the list available on the websites of
BSE and NSE

Collecting Registrar and
Share Transfer Agents /
CRTAs

Registrar and Share Transfer Agents registered with SEBI and eligible to procure
Applications at the Designated RTA Locations in terms of circular No.
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 and the UPI Circulars
issued by SEBI

Cut-off Price

The Offer Price, finalised by our Company and the Selling Shareholders in consultation
with the Book Running Lead Manager, which shall be any price within the Price Band.
Only Retail Individual Bidders bidding in the Retail Portion are entitled to Bid at the Cut-
off Price. QIBs and Non-Institutional Bidders are not entitled to Bid at the Cut-off Price.

Demographic Details

Details of the Bidders including the Bidders’ address, name of the Bidders’
father/husband, investor status, occupation and bank account details and UPI ID wherever
applicable.

Designated Branches

Such branches of the SCSBs which shall collect the ASBA Forms, a list of which is
available on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes or at such
other website as may be prescribed by SEBI from time to time

Designated CDP

Locations

Such locations of the CDPs where Bidders can submit the ASBA Forms. The details of
such Designated CDP Locations, along with names and contact details of the Collecting
Depository Participants eligible to accept ASBA Forms are available on the respective
websites of the Stock Exchanges (www.bseindia.com and www.nseindia.com)

Designated Date

The date on which funds are transferred from the Escrow Account and the amounts
blocked by the SCSBs (in case of RIBs using UPI Mechanism, instruction issued through
the Sponsor Bank) are transferred from the ASBA Accounts, as the case may be, to the
Public Offer Account or the Refund Account, as appropriate, in terms of the Red Herring
Prospectus, and the aforesaid transfer and instructions shall be issued only after
finalization of the Basis of Allotment in consultation with the Designated Stock Exchange.

Designated
Intermediary(ies)

In relation to ASBA Forms submitted by RIBs by authorising an SCSB to block the Bid
Amount in the ASBA Account, Designated Intermediaries shall mean SCSBs.

In relation to ASBA Forms submitted by RIBs where the Bid Amount will be blocked
upon acceptance of UPI Mandate Request by such RIB using the UPI Mechanism,
Designated Intermediaries shall mean Syndicate, Sub-Syndicate / agents, Registered
Brokers, CDPs and CRTAs.

In relation to ASBA Forms submitted by QIBs and NIBs, Designated Intermediaries shall
mean Syndicate, Sub-Syndicate / agents, SCSBs, Registered Brokers, the CDPs and
CRTAs

Designated SCSB

Branches

Such branches of the SCSBs which shall collect the ASBA Forms, a list of which is
available on the website of SEBI at




Term

Description

www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yesor at such other

website as may be prescribed by SEBI from time to time

Designated Stock

Exchange

BSE Limited

Designated RTA

Locations

Such locations of the RTAs where Bidders can submit the ASBA Forms to RTAs. The
details of such Designated RTA Locations, along with names and contact details of the
RTAs eligible to accept ASBA Forms are available on the respective websites of the Stock
Exchanges (www.bseindia.com and www.nseindia.com)

Draft Red  Herring
Prospectus or DRHP

The Draft Red Herring Prospectus dated March 22, 2022 issued in accordance with the
SEBI ICDR Regulations, which does not contain complete particulars of the price at
which the Equity Shares will be Allotted and the size of the Issue, including any addenda
and corrigenda thereto.

Eligible FPI(s)

FPIs that are eligible to participate in this Offer in terms of applicable laws, other than
individuals, corporate bodies and family offices

Eligible NRI(s)

NRI(s) from jurisdictions outside India where it is not unlawful to make an Offer or
invitation under the Offer and in relation to whom the ASBA Form and the Red Herring
Prospectus will constitute an invitation to subscribe to or to purchase the Equity Shares.

Escrow Account

Account(s) opened with the Escrow Collection Bank(s) and in whose favour the Anchor
Investors, will transfer money through NACHY/direct credit/NEFT/RTGS in respect of the
Bid Amount when submitting a Bid.

Escrow and
Bank Agreement

Sponsor

The agreement entered amongst our Company, the Book Running Lead Manager, the
Bankers to the Offer and the Registrar to the Issue, in accordance with the 2018 Circular
on Streamlining of Public Issues), for the appointment of the Sponsor Bank, collection of
the Bid Amounts from Anchor Investors, transfer of funds to the Public Offer Account
and where applicable, refunds of the amounts collected from Bidders, on the terms and
conditions thereof

Escrow Collection

Bank(s)

The Bank(s) which is/are clearing members and registered with SEBI as banker to an
Offer and with whom the Escrow Account(s)will be opened, in this case being, Axis Bank
Limited.

First or Sole Bidder

The Bidder whose name appears first in the Bid cum Application Form or the Revision
Form and in case of join Bids, whose name shall also appear as the first holder of the
beneficiary account held in joint names

The lower end of the Price Band, subject to any revision thereto, at or above which the

Floor Price Offer Price and the Anchor Investor Offer Price will be finalised and below which no Bids
will be accepted and which shall not be less than the face value of the Equity Shares.
Fresh Issue Fresh Issue of upto [e] Equity Shares of face value 210 each for cash at a price of X [e]
per Equity Shares aggregating up to X 1,500 million by our Company
Fugitive Economic | An individual who is declared a fugitive economic offender under Section 12 of the
Offender Fugitive Economic Offenders Act,2018
The General Information Document for investing in public issues prepared and issued in
. accordance with the SEBI circular no. SEBI/HO/CFD/DIL1/CIR/P/2020/37 dated March
General Information

Document or GID

17, 2020 and the circular no. SEBI/HO/CFD/DIL2/CIR/P/2020/50dated March 30, 2020,
as amended by SEBI from time to time and the UPI Circulars. The General Information
Document shall be available on the websites of the Stock Exchanges and the BRLM.

IPO

Initial Public Offer

June 2021 Circular

SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021

March 2021 Circular

SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021

Minimum Promoters’

Contribution

Aggregate of 20% of the fully diluted Post Issue equity share capital of our Company held
by our Promoters which shall be provided towards minimum promoters’ contribution and
locked in for a period of 18 months from the date of Allotment

Monitoring Agency

CRISIL Ratings Limited

Monitoring Agency
Agreement

Agreement dated April 17, 2023 entered between our Company and the Monitoring
Agency.

Mutual Funds

Mutual funds registered with SEBI under the Securities and Exchange Board of India
(Mutual Funds) Regulations, 1996.

Mutual Fund Portion

5% of the Net QIB Portion or up to [e] Equity Shares which shall be available for
allocation to Mutual Funds only on a proportionate basis, subject to valid Bids being
received at or above the Offer Price.




Term

Description

Net Proceeds / Net Offer
Proceeds

Proceeds of the Offer that will be available to our Company i.e., gross proceeds of the
Fresh Issue, less Offer expenses to the extent applicable to the Fresh Issue. For further
details regarding the use of the Net Proceeds and the Offer expenses, see “Objects of the
Offer” beginning on page no. 85 of this Red Herring Prospectus.

Net QIB Portion

The QIB Portion less the number of Equity Shares Allotted to the Anchor Investors.

Non-Institutional Bidders

All Bidders that are not Qualified Institutional Buyers (including Anchor Investors) and
Retail Individual Bidders and who have Bid for Equity Shares for an amount of more than
¥ 2,00,000 (but not including NRIs other than Eligible NRIs, QFIs other than Eligible

QFIs).

Non-Institutional Portion

The portion of the Offer being not less than 15% of the Offer, consisting of [e] Equity
Shares, which shall be available for allocation to Non-Institutional Investors, subject to
valid Bids being received at or above the Offer Price, in the following manner:

(a) one third of the portion available to non-institutional investors shall be reserved for
applicants with application size of more than two lakh rupees and up to ten lakh rupees;
(b) two third of the portion available to non-institutional investors shall be reserved for
applicants with application size of more than ten lakh rupees:

Provided that the unsubscribed portion in either of the sub-categories specified in clauses
(@) or (b), may be allocated to applicants in the other sub-category of non-institutional
investors.

Non-Resident or NR

A person resident outside India, as defined under FEMA and includes a non-resident
Indian, FVCls and FPIs.

Offer

The initial public offer of [e] Equity Shares of face value of X10each for cash at a price
of X [e] each (including a securities premium of X [e] per Equity Share), aggregating up
to X 4,800million.

Offer Agreement

The agreement dated March 14, 2022, entered amongst our Company, the Selling
Shareholders, and the Book Running Lead Manager, pursuant to which certain
arrangements are agreed to in relation to the Offer.

Offer Price

The final price at which Equity Shares will be Allotted to successful Bidders, other than
Anchor Investors in terms of the Red Herring Prospectus. Equity Shares will be Allotted
to Anchor Investors at the Anchor Investor Offer Price in terms of the Red Herring
Prospectus. The Offer Price will be decided by our Company in consultation with the
Book Running Lead Manager on the Pricing Date in accordance with the Book Building
Process and the Red Herring Prospectus.

Offer Proceeds

The gross proceeds of the Offer which shall be available to our Company, based on the
total number of Equity Shares Allotted at the Offer Price. For further information about
use of the Offer Proceeds, see “Objects of the Offer” on page no. 85 of this Red Herring
Prospectus.

Offer for Sale

Offer of up to [e] Equity Shares atX [e] aggregating to Up to X 3,300 million to be offered
for sale by the Selling Shareholders pursuant to the Offer.

Price Band

Price band of a minimum price of X [e] per Equity Share (Floor Price) and the

maximum price of X [e] per Equity Share (Cap Price) including any revisions thereof.
The Price Band and the minimum Bid Lot size for the Offer will be decided by our
Company and the Selling Shareholders in consultation with the Book Running Lead
Manager, and will be advertised, at least two Working Days prior to the Bid/Offer
Opening Date, in all editions of the English National Daily Newspaper Business Standard,
all editions of the Hindi National Daily Newspaper Business Standard and the Hindi
edition of Samay Bhaskar, widely circulated Hindi Daily Newspaper (Hindi being the
regional language of Agra, where our Registered Office is located) each with wide
circulation along with the relevant financial ratios calculated at the Floor Price and at the
Cap Price, and shall be made available to the Stock Exchanges for the purpose of
uploading on their respective websites

Pricing Date

The date on which our Company and the Selling Shareholders in consultation with the
Book Running Lead Manager, will finalise the Offer Price.

Prospectus

The Prospectus to be filed with the RoC in accordance with the Companies Act, 2013,
and the SEBI ICDR Regulations containing, inter alia, the Offer Price that is determined
at the end of the Book Building Process, the size of the Offer and certain other
information, including any addenda or corrigenda thereto.

Public Offer Account

A bank account opened under section 40(3) of the Companies Act, 2013 to receive monies
from the Escrow Account and ASBA Accounts on the Designated Date.




Term

Description

Public Offer Bank

A bank which is a clearing member and registered with SEBI as a Banker to an Offer and
with whom the Public Offer Account will be opened, in this case being, Axis Bank
Limited.

QIB Portion

The portion of the Offer (including the Anchor Investor Portion) being not more than 50%
of the Offer or up to [e] Equity Shares, which shall be available for allocation to QIBs,
including the Anchor Investors, subject to valid Bids being received at or above the Offer
Price.

Quialified  Institutional
Buyers or QIBs or QIB
Bidders

A qualified institutional buyer as defined under Regulation 2(1) (ss) of the SEBI ICDR
Regulations.

Red Herring Prospectus
or RHP

The Red Herring Prospectus dated June 05, 2023 issued in accordance with section 32 of
the Companies Act, 2013 and the provisions of the SEBI ICDR Regulations, which will
not have complete particulars of the price at which the Equity Shares will be Issued and
the size of the Offer including any addenda or corrigenda thereto.

Refund Account

The account opened with the Refund Bank, from which refunds, if any, of the whole or
part of the Bid Amount to the Anchor Investors shall be made.

Refund Bank

The bank which is a clearing member and registered with SEBI as a Banker to an Offer
and with whom the Refund Account will be opened, in this case being, Axis Bank Limited.

Registered Brokers

Stock brokers registered with the stock exchanges having nationwide terminals, other than
the Book Running Lead Manager and the Syndicate Members and eligible to procure Bids
in terms of Circular No. CIR/CFD/14/2012 dated October 4, 2012 issued by SEBI.

Registrar Agreement

The agreement dated March 14, 2022 entered amongst our Company, the Selling
Shareholders and the Registrar to the Issue, in relation to the responsibilities and
obligations of the Registrar to the Offer pertaining to the Offer.

Registrar to the Offer
/Registrar

Bigshare Services Private Limited

Retail Individual
Investor(s) / RII(S)

Individual Bidders, who have Bid for the Equity Shares for an amount not more than
2,00,000 in any of the bidding options in the Offer (including HUFs applying through
their Karta and Eligible NRIs and does not include NRIs other than Eligible NRIs)

Retail Portion

The portion of the Offer being not less than 35% of the Offer consisting of not less than
[e] Equity Shares which shall be available for allocation to Retail Individual Bidders
(subject to valid Bids being received at or above the Offer Price), which shall not be less
than the minimum Bid Lot subject to availability in the Retail Portion, and the remaining
Equity Shares to be Allotted on a proportionate basis.

Revision Form

The form used by the Bidders to modify the quantity of the Equity Shares or the Bid
Amount in any of their ASBA Form(s) or any previous Revision Form(s).

QIB Bidders and Non-Institutional Bidders are not allowed to withdraw or lower their
Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage. Retail
Individual Bidders can withdraw or revise their Bids until Bid/Offer Closing Date.

Self-Certified Syndicate
Bank(s) or “SCSB(s)

The banks registered with SEBI, which offer the facility of ASBA services, (i) in relation
to ASBA, where the Bid Amount will be blocked by authorising an SCSB, a list of which
is available on the website of SEBI at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34 and
updated from time to time and at such other websites as may be prescribed by SEBI from
time to time, (ii) in relation to RIBs using the UPI Mechanism, a list of which is available
on the website of SEBI at
https://sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 or
such other website as updated from time to time

Share Escrow Agent

Share Escrow agent appointed pursuant to the Share Escrow Agreement, being, Bigshare
Services Private Limited.

Share Escrow Agreement

Agreement dated April 10, 2023 entered into between our Company, the Selling
Shareholders, the Share Escrow Agent and the Book Running Lead Manager in
connection with the transfer of Equity Shares under the Offer for Sale by the Selling
Shareholders and credit of such Equity Shares to the demat account of the Allottees in
accordance with the Basis of Allotment




Term

Description

Specified Locations

Bidding Centres where the Syndicate shall accept ASBA Forms from Bidders, a list of
which is available on the website of SEBI (www.sebi.gov.in) and updated from time to
time.

Sponsor Bank

Axis Bank Limited, being the Banker to the Issue, appointed by our Company to act as a
conduit between the Stock Exchanges and NPCI in order to push the mandate collect
requests and / or payment instructions of the RIBs using the UPI Mechanism and carry
out other responsibilities, in terms of the UPI Circulars.

Stock Exchanges

Collectively, BSE Limited and National Stock Exchange of India Limited

Syndicate Agreement

The agreement dated April 19, 2023 amongst our Company, the Selling Shareholders, the
Syndicate Members and the Registrar to the Issue, in relation to collection of Bids by the
members of the Syndicate.

Syndicate Members

Intermediaries registered with SEBI who are permitted to carry out activities as an
underwriter, namely, Aryaman Financial Services Limited and Aryaman Capital Markets
Limited

Syndicate or members of
the Syndicate

Book Running Lead Manager and the Syndicate Members.

ﬁl%sr:?galﬁililr?/ Igﬁ:&&;g'{ Systemically important non-banking financial company as defined under Regulation
Company g 2(1)(iii) of the SEBI ICDR Regulations

Underwriters

[o]

Underwriting Agreement

The agreement to be entered amongst our Company, the Selling Shareholders and the
Underwriters to be entered into on or after the Pricing Date but prior to filing of the
Prospectus with the RoC.

UPI

Unified payments interface which is an instant payment mechanism, developed by NPCI

UPI Circulars

The SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2018/138 dated November 1, 2018,
SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2019/50 dated April 3, 2019, SEBI circular
no. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, SEBI circular no.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, circular no.
SEBI/HO/CFD/DCR2/CIR/P/2019/133 dated November 8, 2019 circular no.
SEBI/HO/CFD/DIL2/CIR/P/2020/50 dated March 30, 2020, SEBI circular no.
SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021,SEBI circular no.
SEBI/HO/CFD/DIL1/CIR/P/2021/47 dated March 31, 2021, SEBI Circular no.
SEBI/HO/CFD/DIL2/P/CIR/2021/570  dated June 2, 2021, circular no.
SEBI/HO/CFD/DIL2/CIR/P/2022/45  dated  April 5, 2022, circular no.
SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022 and any subsequent circulars
or notifications issued by SEBI in this regard

UPI ID

ID created on UPI for single-window mobile payment system developed by the NPCI

UPI Mandate Request

A request (intimating the RIB by way of a notification on the UPI application and by way
of a SMS directing the RIB to such UPI application) to the RIB initiated by the Sponsor
Bank to authorise blocking of funds on the UPI application equivalent to Bid Amount and
subsequent debit of funds in case of Allotment.

UPI Mechanism

The bidding mechanism that may be used by an RIB to make a Bid in the Offer in
accordance the UPI Circulars to make an ASBA Bid in the Offer.

UPI PIN

Password to authenticate UPI transaction

Wilful Defaulter

Wilful defaulter as defined under Regulation 2(1) (lll) of the SEBI ICDR Regulations.

Working Day

All days on which commercial banks in Mumbai are open for business, provided however,
for the purpose of announcement of the Price Band and the Bid/Offer Period, “Working
Day” shall mean all days, excluding all Saturdays, Sundays and public holidays on which
commercial banks in Mumbai, India are open for business and the time period between
the Bid/Offer Closing Date and listing of the Equity Shares on the Stock Exchanges,
“Working Day” shall mean all trading days of the Stock Exchanges excluding Sundays
and bank holidays in India in accordance with circulars issued by SEBI

Technical / Industry related Terms

Term

Description

AEs

Advanced Economies

APEDA

Agricultural and Processed Food Products Export Development Authority




Term

Description

APMA Agriculture Produce Markets Acts

ASEAN Association of Southeast Asian Nations

BIS Bureau of Indian Standards

BSE Bovine Spongiform Encephalopathy

CAFO Concentrated animal feeding operations
CBPP Contagious Bovine Pleuropneumonia

CWE Carcass Weight Equivalent

DAHD Department of Animal Health and Dairying
DARE Department of Agricultural Research and Education
EMDEs Emerging Market and Developing Economies
EMEs Emerging Market Economies

EU European Union

FMD Foot- and-mouth disease

FSSAI Food Safety and Standards Authority of India
GHG Green House Gas

High Margin Market

Countries which provide contribution to EBIDTA margin above 3%

HACCP

Hazard Analysis and Critical Control Points

HORECA Hotel, Restaurant and Cafe

ICAR Indian Council of Agricultural Research
IMF's International Monetary Fund

1ISO International Organization for Standardization

Low Margin Market

Countries which provide contribution to EBIDTA margin below 2%

LH&DC

Livestock Health and Disease Control

MENA Middle East and North Africa

MMT Million Metric Tonnes

MSA Meat Standards Australia

NADCP National Animal Disease Control Programme
OIE Office International des Epizooties

PPR Peste Des Petits ruminants

RFID Radio Frequency Identification

USDA United States Department of Agriculture

Conventional Terms / General Terms / Abbreviations

Term Description
%/Rs. /Rupees/INR Indian Rupees
Alc Account
AGM Annual General Meeting
AED United Arab Emirates Dirham
AIE Alternative Investment Fund as defined in and registered with SEBI under the Securities
and Exchange Board of India (Alternative Investments Funds) Regulations, 2012
étin darés Accounting Accounting Standards as issued by the Institute of Chartered Accountants of India
ASBA Applications Supported by Blocked Amount
AY Assessment Year
BSE BSE Limited
CAGR Compound Annual Growth Rate
Category | Alternate AlFs that are registered as “Category I Alternative Investment Funds” under the SEBI
Investment  Fund / AIE Requlations
Category | AIF 9 )
Category |  foreign . « . .. N
portfolio  investor(s) / FPIs who are registered as “Category I foreign portfolio investors” under the SEBI FPI

Category | FPIs

Regulations
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Term Description
Category Il Alternate AIFs that are registered as “Category II Alternative Investment Funds” under the SEBI
Investment  Fund  / AIE Requlations
Category Il AIF g '
Category Il foreign . « . . ,
portfolio  investor(s) / FPIs Wh_o are registered as “Category II foreign portfolio investors” under the SEBI FPI
Regulations
Category Il FPIs
Category Il Alternate AIFs that are registered as “Category III Alternative Investment Funds” under the SEBI
Investment  Fund / AIE Requlations
Category 111 AIF 9 '
CDSL Central Depository Services (India) Limited
CIN Company Identification Number
CIT Commissioner of Income Tax
Client ID Client identification number of the Applicant’s beneficiary account

Companies Act

Unless specified otherwise, this would imply to the provisions of the Companies Act,
2013 (to the extent notified) and /or Provisions of Companies Act, 1956 w.r.t. the sections
which have not yet been replaced by the Companies Act, 2013 through any official
notification.

Companies Act, 1956

The Companies Act, 1956, as amended from time to time

Companies Act, 2013

The Companies Act, 2013 published on August 29, 2013 and applicable to the extent
notified by MCA till date.

A public health emergency of international concern as declared by the World Health

Covid-19 Organization on January 30, 2020 and a pandemic on March 11, 2020
CSR Corporate Social Responsibility

CST Central Sales Tax

CY Calendar Year

Demat Dematerialised

Depositories Act

Depositories Act, 1996

A depository registered with the SEBI under the Securities and Exchange Board of India

Depository (Depositories and Participants) Regulations, 1996

DIN Director Identification Number

E P/ -~ Depository Depository Participant, as defined under the Depositories Act 1996

articipant

DP ID Depository Participant’s identification Number

DPIIT Department of Promotion of Industry and Internal Trade, Ministry of Commerce and
Industry, Government of India.

EBITDA Earnings before Interest, Taxes, Depreciation and Amortization

ECS Electronic Clearing System

EGM Extraordinary General Meeting

EMDEs Emerging Markets and Developing Economies

EPS Earnings Per Share

FCNR Account Foreign Currency Non-Resident Account

FDI Foreign Direct Investment

FEMA Foreign Exchange Management Act, 1999, read with rules and regulations thereunder

FEMA Rules Foreign Exchange Management (Non-debt Instruments) Rules, 2019
Foreign Institutional Investors (as defined under Foreign Exchange Management

Flls (Transfer or Offer of Security by a Person Resident outside India) Regulations, 2000)
registered with SEBI under applicable laws in India

FPIs Foreign Portfolio Investors as defined under the SEBI FP1 Regulations

FIPB Foreign Investment Promotion Board

Fraudulent Borrower Fraudulent Borrower as defined under Regulation 2(1) (lll) of the SEBI ICDR Regulations

EVCl Foreign Venture Capital Investors as defined and registered under the SEBI FVCI

Regulations

FY / Fiscal / Financial
Year

Period of twelve months ended March 31 of that particular year, unless otherwise stated

GBP

Great Britain Pound

GDP

Gross Domestic Product

Gol/Government

Government of India
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Term

Description

GST Goods & Services Tax

HK$ Hong Kong Dollar

HNIs High Networth Individuals

HUF Hindu Undivided Family

IAS Rules Indian Accounting Standards, Rules 2015

ICAI The Institute of Chartered Accountants of India

ICSI Institute of Company Secretaries of India

IFRS International Financial Reporting Standards

Indian GAAP Generally Accepted Accounting Principles in India

INR/Indian Rupee/X/Rs. | Indian Rupee, the official currency of the Republic of India

Ind AS Indiaq Accounting Standards_prescriped under se_ction 133 of the Companies Act, 2013,
as notified under the Companies (Indian Accounting Standard) Rules, 2015

I.T. Act Income Tax Act, 1961, as amended from time to time

ICAI The Institute of Chartered Accountants of India

IFRS International Financial Reporting Standards

Ind AS Indian Acco_unting $tandards nqtified under Section 133 of the Companies Act read with
the Companies (Indian Accounting Standards) Rules, 2015, as amended

Ind AS Rules Companies (Indian Accounting Standards) Rules, 2015

Indian GAAP The Companies (chounting Stand_ards) Rules, 2096 (as amended) specified under section
133 of the Companies Act, read with the Companies (Accounts) Rules, 2014

IMF International Monetory Fund

IPO Initial Public Offer

ISIN International Securities Identification Number

KM /Km/km Kilo Meter

MCA Ministry of Corporate Affairs, Government of India.

Merchant Banker

Merchant Banker as defined under the Securities and Exchange Board of India (Merchant
Bankers) Regulations, 1992, as amended from time to time.

Mn/mm Million
MoF Ministry of Finance, Government of India
MICR Magnetic Ink Character Recognition
MOU Memorandum of Understanding
NA/N. A Not Applicable
NACH National Automated Clearing House
NAV Net Asset Value
NBFC Non-banking financial company
NECS National Electronic Clearing Service
NEFT National Electronic Fund Transfer
NOC No Objection Certificate
NPCI National Payments Corporation of India
“NR”/ “Non-resident” A person resident outside India, as defined under the FEMA and includes an NRI
NRE Account Non-Resident External Account
A person resident outside India, who is a citizen of India or a person of Indian origin, and
NRIs shall have the meaning ascribed to such term in the Foreign Exchange Management
(Deposit) Regulations, 2000
NRO Account Non-Resident Ordinary Account
NSDL National Securities Depository Limited
NSE National Stock Exchange of India Limited
A company, partnership, society or other corporate body owned directly or indirectly to
OCB / Overseas the extent of at least 60.00% by NRIs including overseas trusts, in which not less than

Corporate Body

60.00% of beneficial interest is irrevocably held by NRIs directly or indirectly and which
was in existence on October 3, 2003 and immediately before such date had taken benefits
under the general permission granted to OCBs under FEMA

p.a. per annum
P/E Ratio Price/Earnings Ratio
Patents Act The Patents Act, 1970

PAC Persons Acting in Concert
PAN Permanent Account Number
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Term Description
PAT Profit After Tax
PLR Prime Lending Rate
RBI Reserve Bank of India
Regulation S Regulation S under the U.S. Securities Act
RMB Renminbi
RoC Registrar of Companies
ROE Return on Equity
RONW Return on Net Worth
Rupees /Rs. /X Rupees, the official currency of the Republic of India
RTGS Real Time Gross Settlement
Rule 144A Rule 144A under the U.S. Securities Act
SCRA Securities Contract (Regulation) Act, 1956, as amended from time to time
SCRR Securities Contracts (Regulation) Rules, 1957, as amended from time to time
SCD Singapore Dollar
SEBI Securities and Exchange Board of India
SEBI Act Securities and Exchange Board of India Act, 1992

SEBI AIF Regulations

Securities and Exchange Board of India (Alternative Investments Funds) Regulations,
2012, as amended from time to time.

SEBI BTI Regulations

Securities and Exchange Board of India (Bankers to an Issue) Regulations, 1994, as
amended from time to time

SEBI FIl Regulations

Securities and Exchange Board of India (Foreign Institutional Investors) Regulations,
1995, as amended from time to time.

SEBI FPI Regulations

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2019,
as amended from time to time.

SEBI FVCI Regulations

Securities and Exchange Board of India (Foreign Venture Capital Investor) Regulations,
2000, as amended from time to time.

SEBI ICDR Regulations

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements)
Regulations, 2018, as amended from time to time.

SEBI Insider Trading | Securities and Exchange Board of India (Prohibition of Insider Trading) Regulations,
Regulations 2015, as amended from time to time
SEBI LODR

Regulations, 2015 / SEBI
Listing Regulations

Securities and Exchange Board of India (Listing Obligations and Disclosure
Requirements) Regulations, 2015, as amended from time to time.

SEBI SAST Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011, as amended from time to time.

SEBI VCF Regulations

Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996, as
repealed by the SEBI AIF Regulations

Sec. Section

Securities Act U.S. Securities Act of 1933, as amended

SICA Sick Industrial Companies (Special Provisions) Act, 1985
STT Securities Transaction Tax

Takeover Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011, as amended from time to time.

TAN Tax deduction account number
TIN Taxpayers Identification Number
Trademarks Act The Trademarks Act, 1999
TDS Tax Deducted at Source
Unified Payments Interface, a payment mechanism that allows instant transfer of money
UPI between any two persons bank account using a payment address which uniquely identifies

a person’s bank account

US/United States

United States of America

USD/ US$/ $

United States Dollar, the official currency of the Unites States of America

U.S. Securities Act

United States Securities Act of 1933

VAT

Value Added Tax

VCFs / Venture Capital
Funds

Foreign Venture Capital Funds (as defined under the Securities and Exchange Board of
India (Venture Capital Funds) Regulations, 1996) registered with SEBI under applicable
laws in India.
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Term Description

WEO World Economic Outlook

Wilful Defaulter An entity or person categorised as a wilful defaulter by any bank or financial institution
or consortium thereof, in terms of regulation 2(1) (lll) of the SEBI ICDR Regulations
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CERTAIN CONVENTIONS AND PRESENTATION OF FINANCIAL
Certain Conventions

All references in this Red Herring Prospectus to “India” are to the Republic of India, together with its territories and
possessions. All references to the “USA”, “US”, the “U.S.” or the “United States” are to the United States of America,
together with its territories and possessions.

Unless stated otherwise, all references to page numbers in this Red Herring Prospectus are to the page numbers of this
Red Herring Prospectus.

Financial Data

Unless stated otherwise, the financial information and financial ratios in this Red Herring Prospectus have been derived
from our Restated Consolidated Financial Information. For further information, see “Financial Information” beginning
on page no. 210 of this Red Herring Prospectus.

The Restated Consolidated Financial Information of our Company, along with our Subsidiaries, comprises of the restated
consolidated summary statement of assets and liabilities as at December 31, 2022, March 31, 2022, March 31, 2021and
March 31, 2020, and the restated consolidated summary statements of profits and losses (including other comprehensive
income),the restated consolidated statement of changes in equity and the restated consolidated statement of cash flows
for the nine months period December 31, 2022and the financial years ended March 31, 2022, March 31, 2021and March
31, 2020, together with its notes, annexures and schedules are derived from our audited consolidated financial statements
as at and for the nine months ended December 31, 2022 prepared in accordance with Ind AS, and for the financial years
ended March 31, 2022, March 31, 2021and March 31, 2020 prepared in accordance with Ind AS, and restated in
accordance with requirements of Section 26 of Part | of Chapter 111 of Companies Act, SEBI ICDR Regulations and the
Guidance Note on “Reports in Company Prospectuses (Revised 2019)” issued by ICAL

In this Red Herring Prospectus, figures for nine months ended December 31, 2022, Fiscals 2022, 2021 and 2020, have
been presented.

Our Company’s financial year commences on April 1 of the immediately preceding calendar year and ends on March 31
of that particular calendar year and accordingly, all references to a particular financial year or fiscal are to the 12-month
period commencing on April 1 of the immediately preceding calendar year and ending on March 31 of that particular
calendar year. Unless the context requires otherwise, all references to a Fiscal/ Fiscal Year are to the year ended on March
31 of that calendar year.

There are significant differences between Ind AS, Indian GAAP, US GAAP and IFRS. Our Company does not provide
reconciliation of its financial information to IFRS or US GAAP. Our Company has not attempted to explain those
differences or quantify their impact on the financial data included in this Red Herring Prospectus and it is urged that you
consult your own advisors regarding such differences and their impact on our Company’s financial data. For details in
connection with risks involving differences between Ind AS, U.S. GAAP and IFRS see “Risk Factors — Significant
differences exist between Ind AS and other accounting principles, such as U.S. GAAP and IFRS, which investors may
be more familiar with and may consider material to their assessment of our financial condition.” on page 25. The degree
to which the financial information included in this Red Herring Prospectus will provide meaningful information is entirely
dependent on the reader’s level of familiarity with Indian accounting policies and practices, the Companies Act, 2013
and the SEBI ICDR Regulations. Any reliance by persons not familiar with Indian accounting policies and practices on
the financial disclosures presented in this Red Herring Prospectus should accordingly be limited. Further, any figures
sourced from third-party industry sources may be rounded off to other than two decimal points to conform to their
respective sources.

Unless the context otherwise indicates, any percentage amounts, as set forth in “Risk Factors”, “Our Business” and
“Management’s Discussion and Analysis of Financial Conditions and Results of Operations” on page nos. 25, 130 and
261 respectively, and elsewhere in this Red Herring Prospectus have been calculated on the basis of the Restated Financial
Statements or non-GAAP financial measures as described below.

In this Red Herring Prospectus, any discrepancies in any table between the total and the sums of the amounts listed are

due to rounding off. All figures in decimals have been rounded off to the second decimal and all percentage figures have
been rounded off to two decimal places. In certain instances, (i) the sum or percentage change of such numbers may not
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conform exactly to the total figure given; and (ii) the sum of the numbers in a column or row in certain tables may not
conform exactly to the total figure given for that column or row.

Non-GAAP Financial Measures

Certain non-GAAP financial measures relating to our financial performance such as, EBITDA, EBITDA margin, RoCE,
RoE, return on net worth, working capital, net worth, net asset value per share and debt equity ratio have been included
in this Red Herring Prospectus. We compute and disclose such non-GAAP financial measures relating to our financial
performance as we consider such information to be useful measures of our business and financial performance. These
non-GAAP financial measures and other information relating to financial performance may not be computed on the basis
of any standard methodology that is applicable across the industry and therefore may not be comparable to financial
measures of similar nomenclature that may be computed and presented by other companies and are not measures of
operating performance or liquidity defined by Ind AS and may not be comparable to similarly titled measures presented
by other companies.

Currency and Units of Presentation

All references to:

e  “Rupees” or “X” or “INR” or “Rs.” are to the Indian Rupee, the official currency of India; and

e  “USD” or “US$” are to the United States Dollar, the official currency of the United States;

In this Red Herring Prospectus, our Company has presented certain numerical information. All figures have been
expressed in millions. One million represents “10 lakhs” or 1,000,000. However, where any figures that may have been
sourced from third-party industry sources are expressed in denominations other than millions in their respective sources,
such figures appear in this Red Herring Prospectus expressed in such denominations as provided in such respective
sources.

Time

All references to time in this Red Herring Prospectus are to Indian Standard Time.

Exchange Rates

This Red Herring Prospectus contains conversions of U.S. Dollars into Indian Rupees that have been presented solely to
comply with the requirements of the SEBI ICDR Regulations. These conversions should not be construed as a
representation that such currency amounts could have been, or can be converted into Indian Rupees, at any particular

rate, or at all.

The exchange rates of certain currencies used in this Red Herring Prospectus into Indian Rupees are provided below.

(In%)
Currency Exchange rate as at*
December 31, 2022 March 31, 2022 March 31, 2021 March 31, 2020
1USD 82.79 75.81 73.50 75.39

Source: www.fbil.org.in
* In case March 31/ December 31 of any of the respective years/ period is a public holiday, the previous Working Day

not being a public holiday has been considered.

Definitions

For definitions, please refer the Chapter titled “Definitions and Abbreviations” on page no. 1 of this Red Herring
Prospectus. In the Section titled “Main Provisions of Articles of Association” beginning on page no. 361 of this Red
Herring Prospectus, defined terms have the meaning given to such terms in the Articles of Association.

Industry and Market Data

Unless stated otherwise, the industry and market data and forecasts used throughout this Red Herring Prospectus is

derived from publicly available information as well as industry publication and sources. Further, the information has also
been derived from the Brickworks Analytics Report dated March 21, 2022, which has been commissioned by our
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Company from Brickworks. For risks in relation to commissioned reports, see “Risk Factors” beginning on page 25 of
this Red Herring Prospectus. Industry publications generally state that the information contained in such publications has
been obtained from publicly available documents from various sources believed to be reliable but their accuracy,
completeness and underlying assumptions are not guaranteed and their reliability cannot be assured. Although the
industry and market data used in this Red Herring Prospectus is reliable, the data used in these sources may have been
re-classified by us for the purposes of presentation. Data from these sources may also not be comparable.

In accordance with the SEBI ICDR Regulations, “Basis for Offer Price” on page no.94 of this Red Herring Prospectus
include information relating to our peer group entities. Such information has been derived from publicly available
sources, and neither we, nor the BRLM have independently verified such information. Such data involves risks,
uncertainties and numerous assumptions and is subject to change based on various factors, including those discussed in
“Risk Factors” on page no. 25 of this Red Herring Prospectus.Accordingly, investment decisions should not be based
solely on such information.
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FORWARD-LOOKING STATEMENTS

This Red Herring Prospectus contains certain “forward-looking statements”. All statements regarding our expected
financial condition and results of operations, business, plans and prospects are forward looking statements, which include
statements with respect to our business strategy, our revenue and profitability, our goals and other matters discussed in
this Red Herring Prospectus regarding matters that are not historical facts. These forward-looking statements include
statements with respect to our business strategy, our expected revenue and profitability, our goals and other matters
discussed in this Red Herring Prospectus regarding matters that are not historical facts. These forward-looking statements
can generally be identified by words or phrases such as “aim”, “anticipate”, “believe”, “continue”, “expect”, “estimate”,
“intend”, “likely to”, “objective”, “plan”, “propose”, “project”, “will continue”, “seek to”, “will achieve”, “will likely”,
“will pursue” or other words or phrases of similar import. Similarly, statements which describe our strategies, objectives,
plans or goals are also forward-looking statements.

These forward-looking statements are based on our current plans, estimates and expectations and actual results may differ
materially from those suggested by such forward-looking statements. All forward-looking statements are subject to risks,
uncertainties and assumptions about us that could cause actual results to differ materially from those contemplated by the
relevant forward-looking statement. This could be due to risks or uncertainties associated with our expectations with
respect to, but not limited to, regulatory changes in the industry we operate in and our ability to respond to them, our
ability to successfully implement our strategy, our growth and expansion, technological changes, our exposure to market
risks, general economic and political conditions in India that may have an impact on our business or investments,
monetary and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest rates, foreign exchange
rates, equity prices or other rates and prices, the changes in the competitive landscape and incidence of any natural
calamities and/or violence. Significant factors that could cause our actual results to differ materially include, but are not
limited to:

e Changes in laws and regulations relating to the sectors/areas in which we operate;

e  General economic and market conditions in India and globally could have a material adverse effect on our business,
financial condition, cash flows, results of operations and prospects.

e We are subject to extensive statutory and regulatory requirements and supervision, which have material influence
on, and consequences for, our business operations.

e There are operational risks associated with our business which, if realized, may have a material adverse effect on our

business, financial condition, cash flows, results of operations and prospects.

Inability to identify the new premises may adversely affect the operations, finances and profitability of the Company;

Our ability to successfully implement our growth strategy and expansion plans;

Volatility of Loan interest rates and inflation;

Our ability to meet our further capital expenditure requirements;

Fluctuations in operating costs;

Our ability to attract and retain qualified personnel;

Conflict of Interest with affiliated companies, the promoter group and other related parties;

Changes in political and social conditions in India, the monetary and interest rate policies of India and other countries;

Changes in government policies and regulatory actions that apply to or affect our business;

Inability to adequately protect our trademarks;

The performance of the financial markets in India and globally;

The occurrence of natural disasters or calamities and

Failure to successfully upgrade our products and service portfolio, from time to time.

For further discussions of factors that could cause our actual results to differ, please refer the section titled “Risk Factors”,
“Our Business” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations”
beginning on page nos. 25, 130 and 261 of this Red Herring Prospectus, respectively.

Neither our Company, our Directors, our Promoters, the Selling Shareholders, the BRLM nor any of their respective
affiliates have any obligation to update or otherwise revise any statements reflecting circumstances arising after the date
hereof or to reflect the occurrence of underlying events, even if the underlying assumptions do not come to fruition. In
accordance with SEBI requirements, our Company will ensure that investors in India are informed of material
developments from the date of this Red Herring Prospectus until the time of the grant of listing and trading permission
by the Stock Exchanges.

18



SECTION Il - SUMMARY OF OFFER DOCUMENT

The following is a general summary of the terms of the Issue and is not exhaustive, nor does it purport to contain a
summary of all the disclosures in this Red Herring Prospectus or all details relevant to prospective investors. This
summary should be read in conjunction with, and is qualified in its entirety by, the more detailed information appearing
elsewhere in this Red Herring Prospectus, including in the sections entitled “Risk Factors”, “The Offer”, “Capital
Structure”, “Objects of the Offer”, “Industry Overview”, “Business”, “Outstanding Litigation and Material
Developments”, “Offer Procedure” and “Main Provisions of Articles of Association” beginning on page 25, 59, 73, 85,
101, 130, 290, 339 and 361, respectively.

A. Our Company

We are a three star export house and are one of the largest exporters of buffalo meat in India accounting for more than
10% of India’s export of frozen buffalo meat Our products are self-branded, packaged and exported to over 40 countries.

Industry Overview
India, after Brazil, is the second largest exporter of buffalo meat in the world. India is expected to export 1.60 million
metric tons (MMT) of buffalo meat with market share of 13% in total meat export across the world. Buffalo meat is the
second largest exported product after Rice within the total agri-export basket of India.

B. Our Promoter

Our Company is promoted by Wajid Ahmed, Gulzar Ahmad, Mohammad Mehmood Qureshi, Mohammad Ashraf
Qureshi and Zulfigar Ahmad Qurashi.

C. Size of the Issue

Equity Shares Offered:

Present Issue of Equity Shares by our Company
and the Selling Shareholders

The Offer consists of:

Up to [e] Equity Shares of face value of ¥ 10 each for cash at a
price of X [e] per Equity Share aggregating up to X 4,800 million

Up to [e] Equity Shares of face value of ¥ 10 each for cash at a

P RS price of X [e] per Equity Share aggregating up to % 1,500 million

Offer for Sale Up to [®] Equity Shares of face value of X 10 each for cash at a
price of X [e] per Equity Share aggregating up to X 3,300 million

L The Offer has been authorized by a resolution of our Board dated October 22, 2021 and by a special resolution

of our Shareholders dated November 22, 2021. The Equity Shares being offered by the Selling Shareholders are
eligible for being offered for sale pursuant to the Offer for Sale in terms of the SEBI ICDR Regulations. For
details, see “The Offer’and “Other Regulatory and Statutory Disclosures — Authority for the Offer” on page
59 and page 316.

2 Each of the Selling Shareholders has severally and not jointly confirmed compliance with Regulation 8 of the
SEBI ICDR Regulations and approved its participation in the Offer for Sale in relation to its portion of the
Offered Shares.

The Offer shall constitute [®] %of the post-Offer paid up equity share capital of our Company. For further details, see
“The Offer” and “Offer Structure” on pages 59 and 335, respectively

D. Object of the Issue
The Offer comprises of a Fresh Issue by our Company and an Offer for Sale by our Selling Shareholders.
The Offer for Sale

Our Selling Shareholders proposes to sell an aggregate of up to [e] Equity Shares held by them, aggregating up to
3,300 million. Our Company will not receive any proceeds of the Offer for Sale by our Selling Shareholders.
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Utilisation of Net Offer Proceeds:

We intend to utilise the Net Proceeds of the Fresh Issue (“Net Proceeds™) of X [e] million for financing the objects as
set forth below:

(% in million)
Sr. No. Particulars Amount
1. Funding working capital requirements of our Company 1,350
2. General Corporate Purposes * &2 [o]
Total [e]

M To be determined on finalisation of the Offer Price and updated in the Prospectus prior to filing with ROC.
@)The amount utilised for General Corporate Purposes shall not exceed 25% of the Gross Proceeds of the Fresh Issue.

E. Pre - Offer Shareholding of our Promoters, the members of our Promoter Group and the Selling
Shareholder(s) as a percentage of the paid-up share capital of the Company
Pre-Offer Post- Offer
Sr. No. of Percentage of . Percentage of
No. Category of Promoter Equity Pre- Of%er No.sor:‘ Equity Post- O?fer
Shares capital (%) ares capital (%)
A. Promoters
1 Wajid Ahmed 1,52,04,120 32.00% [e] [e]
2 Gulzar Ahmad 76,02,060 16.00% [e] [o]
3 Mohammad Mehmood Qureshi 76,02,060 16.00% [e] [e]
4 Mohammad Ashraf Qureshi 76,02,060 16.00% [e] [o]
5 Zulfigar Ahmad Qurashi 76,02,060 16.00% [e] [e]
Sub-Total (A) | 4,56,12,360 96.00% [e] [e]
B. Promoter Group
1 Parvez Alam 18,99,240 4.00% [e] [e]
2 Gulzeb Ahmed 1,275 Negligible [e] [e]
Sub-Total (B) 19,00,515 4.00% [e] [o]
TOTAL (A+B) | 4,75,12,875 100.00% [e] [o]
F. Summary of Restated Consolidated Financial Information
(% in million)
For the For the year ended
period

Particulars ended March 31, | March 31, | March 31,

December 2022 2021 2020

31, 2022

Share Capital 475.13 475.14 37.27 37.27
Net Worth 4,529.62 3,746.53 2,586.94 1,870.48
Total Income (Including Other Income) & 24,178.21 | 3,1389.76 | 1,7203.96 | 2,4166.13
Profit after tax attributable to the owners of the company 1,132.37 1,176.20 715.97 458.98
Basic and Diluted EPS 22.96 24.39 15.07 9.66
Net Asset Value per share 95.33 78.85 54.45 39.37
Total Borrowings 3,406.77 | 3,300.17 | 1,813.35 | 1,691.77

Export of Frozen Buffalo Meat is the major source of total income.

G. Qualification of the Auditors

The Consolidated Financial Statements as Restated do not contain any qualification requiring adjustments by the

Auditors.
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H. Summary of Outstanding Litigation are as follows

Disciplinary Aggregate
Statutorv or actions by the amount
Name of Criminal Tax Re ula?cl) SEBI or Stock | Material Civil | involved (Rs in
Entity Proceeding Proceeding gulatory Exchanges Litigation lakhs) to the
Proceeding .
against our extent
Promoters quantifiable
Company
By the i i i i i NIL
Company
Against  the 1 2 5 i 1 506.52
Company
Directors )
By our
Directors i i i i i NIL
Agamst the i 1 i i i 246.73
Directors
Promoters @
By Promoters - - - - - NIL
Against 1 2 . . . 525.82
Promoters
Subsidiaries ®®
By
Subsidiaries 1 6 - - - 2,168.36
Against 1 3 3 - 1 1,211.86
Subsidiaries 211,
roup Companies ©
By Group ) 1 - - - 498.58
Companies
Against
Group - - - - - NIL
Companies
*To the extent quantifiable. For further details of the outstanding litigation proceedings, see “Outstanding Litigations
and Material Developments” beginning on page 290 of this Red Herring Prospectus.
(1) Other than proceedings involving our Directors to which our Company is also a party.
(2) Other than proceedings involving our Promoter to which Company and our Directors are also parties.
(3) Multiple subsidiaries and group companies are parties to single proceedings.
(4) Other than proceedings involving our Subsidiary to which our Company is also a party.
(5) Other than proceedings involving our Group Companies to which our Company and/or Subsidiaries are also
parties.
I. Risk Factors
Investors should read chapter titled “Risk Factors” beginning on page no. 25 of this Red Herring Prospectus.
J.  Summary of Contingent Liabilities

As on December 31, 2022, our Company does not have any contingent liabilities except as disclosed below. For
further information, please see section titled “Commitment and Contingent Liabilites” beginning on page no.240 of
this Red Herring Prospectus.
(% in million)
Period ended
December 31, 2022

Particulars

(a) Export obligation
The Group has imported plant and machinery for their project under EPCG scheme
for which

705.58
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Particulars

Period ended
December 31, 2022

- Export obligation pending against duty saved against which export has to be made
in six years

(b) Other commitments — Guarantee given to Contingent Liabilities for loans
availed by the Group

5,450.00

(c) Contingent Liabilities®

Claim against Group not acknowledged as debt for matters under appeal against
below revenue authorites

Income Tax

Service Tax

Value Added Tax

@ Our wholly owned subsidiary-United Farm Products Private Limited (UFPPL) has imported certain machinery for its
Haryana Plant in FY 2020-2021 & FY 2021-2022 under EPCG Scheme, wherein custom duty and tax benefits can be
availed by the importer if it undertakes certain export obligations. Hence, these export obligations are shown as a

contingent liability in our consolidated financial statements.

) The Company believes that these claims are not tenable and hence no provision.

For more details on the purchase of the said machinery, please see page no. 240 of this Red Herring Prospectus And for
more details on corporate guarantee given to Yes Bank, please see page 267 of this Red Herring Prospectus.

K. Summary of Related Party Transactions

A summary statement of the related party transactions and its % impact on our consolidated financial statements is

entailed below:

(< in million)

For the For the year ended
2022 ' 2022 2021 2020

Expenses:
Remuneration 77.40 98.20 63.60 63.60 280.00
Facility utilisation charges -- -- 65.00 120.00 185.00
Commission on sales - 36.69 0.82 28.53 75.85
Purchase of Raw Material -- 41.38 11.99 0.81 54.18
Cooling Charges -- 8.31 -- 6.37 30.13
Rent -- 0.32 0.54 1.11 1.97
(Sub Total - Expenses) 77.40 184.90 141.95 220.42 627.13
% of Total Expenses 0.34% 0.48% 0.87% 0.94% 0.74%
Incomes:
Sale of Products 7.55 30.82 10.66 10.70 58.60
(Sub Total - Incomes Earned) 7.55 30.82 10.66 10.70 58.60
% of Total Income 0.03% 0.10% 0.06% 0.04% 0.07%
Assets (At the end of the year):
Advance given to related parties 9.52 - 27.04 119.94 158.73
Sub Total (Current Assets) 9.52 -- 27.04 119.94 158.73
% of Total Current Assets 0.15% - 0.69% 3.39% 0.84%
Liabilities (At the end of the year):
Borrowings taken from related parties 4.42 -- 60.49 18.67 80.11
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For the For the year ended
Particulars period ended March 31, Total - 3 Years
December 31, 2022 2021 2020 & Stub Period
2022
Sub Total (Current Liabilities) 4.42 -- 60.49 18.67 80.11
% of Total Current Liabilities 0.10% -- 1.97% 0.66% 0.55%

For further details, see refer the section “Related Party Transactions” on page 221 of this Red Herring Prospectus.
L. Financing Arrangements

There have been no financing arrangements whereby our Promoter, members of the Promoter Group, our directors
and their relatives have financed the purchase by any other person of securities of our Company during a period of
six months immediately preceding the date of this Red Herring Prospectus.

M. Weighted Average Price of the Equity Shares of our Company were acquired by our Promoter and Selling
Shareholders in the one year, three years and five years preceding the date of this Red Herring Prospectus

The weighted average price at which the Equity Shares of our Company were acquired by each of our Promoters and
Selling Shareholders in the one year, three years and five years preceding the date of this Red Herring Prospectus is as
follows:

. Cap Price is Range of
Name of the; _ A\\//::/fz:\gztggst 'X"ii_mes the a_cqui%ition
Promoter/Selling Period of Acquisition Weighted price: Lt_)west
Shareholder (in3)* Averagg (_Zpst Prlce_z - H_|ghest
of Acquisition Price (in )
Last 1 year NIL NA NIL
Wajid Ahmed Last 3 years NIL NA NIL
Last 5 years NIL NA NIL
Last 1 year NIL NA NIL
Gulzar Ahmad Last 3 years NIL NA NIL
Last 5 years NIL NA NIL
Last 1 year NIL NA NIL
MOhamg:fexfhmOOd Last 3 years NIL NA NIL
Last 5 years NIL NA NIL
Last 1 year NIL NA NIL
Mohammad Ashraf Qureshi | Last 3 years NIL NA NIL
Last 5 years NIL NA NIL
Last 1 year NIL NA NIL
Zulfigar Ahmad Qureshi Last 3 years NIL NA NIL
Last 5 years NIL NA NIL
Last 1 year NIL NA NIL
Parvez Alam Last 3 years NIL NA NIL
Last 5 years NIL NA NIL

*Excluding Gift and Bonus shares
As per Certificate issued by our Statutory Auditors dated December 20, 2022

N. Average Cost of Acquisition

The average cost of acquisition per Equity Share to our Promoter and Selling Shareholders as at the date of this Red
Herring Prospectus is:
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Name of the Promoter & Selling Shareholder

Weighted Average Price ()

Wajid Ahmed 0.65
Gulzar Ahmad 1.13
Mohammad Mehmood Qureshi 1.29
Mohammad Ashraf Qureshi 1.56
Zulfigar Ahmad Qurashi 1.45
Parvez Alam 0.78

*As per Certificate issued by our Statutory Auditors dated December 20, 2022

0. Pre-IPO Placement details

Our Company does not contemplate any fresh issuance of Equity Shares as a pre-1PO placement, from the date of the

Draft Red Herring Prospectus till the listing of the Equity Shares.

P. Issue of Equity Shares for consideration other than cash in the last one year

Our company had not issued any Equity Shares for consideration other than cash in the one year preceding the date

of this Red Herring Prospectus.

Q. Split/ Consolidation of Equity Shares in the last three years

Our Company has not undertaken a split or consolidation of the Equity Shares in the three years preceding the date

of this Red Herring Prospectus.

Exemption from complying with any provisions of securities laws, if any, granted by SEBI

Our Company has not applied to SEBI for any exemption from complying with any provisions of the securities

Laws.
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SECTION I1I- RISK FACTORS

An investment in Equity Shares involves a high degree of financial risk. You should carefully consider all information in
this Red Herring Prospectus, including the risks described below, before making an investment in our Equity Shares. The
risk factors set forth below do not purport to be complete or comprehensive in terms of all the risk factors that may arise
in connection with our business or any decision to purchase, own or dispose off the Equity Shares. This section addresses
general risks associated with the industry in which we operate and specific risks associated with our Company. Any of
the following risks, as well as the other risks and uncertainties discussed in this Red Herring Prospectus, could have a
material adverse effect on our business and could cause the trading price of our Equity Shares to decline and you may
lose all or part of your investment.

This Red Herring Prospectus also contains forward-looking statements that involve risks and uncertainties. We have
described the risks and uncertainties that our management believes are material, but these risks and uncertainties may
not be the only ones we face. Additional risks and uncertainties, including those we are not aware of or deem immaterial,
may also result in decreased revenues, increased expenses or other events that could result in a decline in the value of
our Equity Shares. In making an investment decision, prospective investors must rely on their own examination of our
Company and the Offer, including the merits and risks involved. Unless specified or quantified in the relevant risk factors
below, we are not in a position to quantify the financial or other implications of any of the risks described in this section.
Investors are advised to read the risk factors carefully before taking an investment decision in this Offer. Investors should
not invest in this Offer unless they are prepared to accept the risk of losing all or part of their investment, and they should
consult their tax, financial and legal advisors about the particular consequences to you of an investment in the Equity
Shares.

To obtain a better understanding of our business, you should read this section in conjunction with other chapters of this
Red Herring Prospectus, including the chapters titled “Our Business”, “Management’s Discussion and Analysis of
Financial Condition and Results of Operations”, “Industry Overview “and “Financial Information” on page nos.130,
261, 101 and 210 respectively of this Red Herring Prospectus, together with all other financial information contained in
this Red Herring Prospectus. Our actual results could differ materially from those anticipated in these forward-looking
statements as a result of certain factors, including the considerations described below and elsewhere in this Red Herring
Prospectus.

Unless otherwise stated, the financial data in this chapter is derived from our Restated Consolidated Financial Statements
for the period and years ended December 31, 2022, March 31, 2022, March 31, 2021and March 31, 2020 as included in
“Financial Information” on page no.210 of this Red Herring Prospectus.

1. Our Promoter/Director, our Subsidiaries and our Group Companies are parties to certain legal proceedings. Any
adverse decision in such proceedings may have a material adverse effect on our business, results of operations
and financial condition.

Our Promoters, Directors, our Subsidiaries and our Group Companies are parties to certain legal proceedings. These legal
proceedings are pending at different levels of adjudication before various courts, tribunals and forums. Mentioned below
are the details of the proceedings involving our Promotes, Directors, our Subsidiaries and our Group Companies as on
the date of this Red Herring Prospectus along with the amount involved, to the extent quantifiable, based on the
materiality policy for litigations, as approved by the Company in its Board meeting held on March 07, 2022.

Disciplinary Aggregate
Statutory or actions by the amount
Name of Criminal Tax Requlato SEBI or Stock | Material Civil | involved (Rs in
Entity Proceeding Proceeding gutatory Exchanges Litigation lakhs) to the
Proceeding -
against our extent
Promoters quantifiable
Company
By the NIL
Company i i i i i
Against  the 1 5 5 i 1 506.52
Company
Directors )
By our NIL
directors i i i i i
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Disciplinary Aggregate
- Statutory or actions by the | ~amount
Name of Criminal Tax Reaulato SEBI or Stock | Material Civil | involved (Rs in
Entity Proceeding Proceeding gutatory Exchanges Litigation lakhs) to the
Proceeding .
against our extent
Promoters quantifiable
Agamst the i 1 i i i 246.73
Directors
Promoters @
By Promoters - - - - - NIL
Against 525.82
1 2 - - -
Promoters
Subsidiaries ®®
By
Subsidiaries ! 6 - - - 2,168.36
Against 1,211.86
Subsidiaries ! 3 3 i !
Group Companies ©
By  Group : 1 - i i 498.58
Companies
Against
Group - - - - - NIL
Companies
* Details of for further the outstanding litigation proceedings, see “Outstanding Litigations and Material
Developments” beginning on page 290 of this Red Herring Prospectus.
(1) Other than proceedings involving our directors to which our Company is also a party.
(2) Other than proceedings involving our Promoter to which Company and our Directors are also parties.
(3) Multiple subsidiaries and group companies are parties to single proceedings.
(4) Other than proceedings involving our Subsidiary to which our Company is also a party.
(5) Other than proceedings involving our Group Companies to which our Company and/or Subsidiaries are also
parties.

There can be no assurance that these litigations will be decided in favour of our Promoters, Directors, our Subsidiaries,
and our Group Companies, respectively, and consequently it may divert the attention of our management and Promoters
and waste our corporate resources and we may incur significant expenses in such proceedings and may have to make
provisions in our financial statements, which could increase our expenses and liabilities. If such claims are determined
against us, there could be a material adverse effect on our reputation, business, financial condition and results of
operations, which could adversely affect the trading price of our Equity Shares. For the details of the cases please refer
the chapter titled “Outstanding Litigations and Material Developments” on page no. 290 of this Red Herring Prospectus.

2. We derive a significant portion of our revenue from meat business and any reduction in demand or in the
production of such products could have an adverse effect on our business, results of operations and financial
condition.

We derive a significant portion of our revenue from meat business, which primarily comprises the sale of frozen deboned
buffalo meat products. Our total income for the nine months ended December 31, 2022, year ended March 31, 2022,
March 31, 2021and March 31, 2020 were % 24,178.21 million, ¥ 31,389.76 million, 17,203.96 million and 324,166.13
million respectively. As compared to FY 2019 there was a reduction in sales in FY 2020 of 13% and thereafter as
compared to FY 2020 there was a further reduction in sales in FY 2021 of 29%. The reason for these reductions in Total
Income was due to effects of Covid-19 Pandemic and also due to strategically reducing our focus on low margin markets
& gradually shifting towards higher margin markets which can be clearly seen in our financial results wherein our
EBIDTA margins have increased from 3.25 % in FY 2020 to over 5.60 % in FY 2022. Hence, we have not experienced
any reduction of demand for our products. However, consequently, any reduction in demand or a temporary or permanent
discontinuation of processing of such products could have an adverse effect on our business, results of operations and
financial condition. Any materially adverse social, political or economic development, natural calamities, civil
disruptions, regulatory developments or changes in the policies of the government could adversely affect our processing
and distribution activities, result in modification of our business strategy, or require us to incur significant capital
expenditure, which will in turn have a material adverse effect on our business, financial condition, results of operations,
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and cash flows. Further, our sales may decline as a result of increased competition, regulatory action, pricing pressures,
fluctuations in the demand for or supply of our products or services, or the outbreak of an infectious disease such as
COVID-19. Our failure to effectively react to these situations or to successfully introduce new products or services in
these markets could adversely affect our business, prospects, results of operations, financial condition, and cash flows.
The occurrence of, or our inability to effectively respond to, any unfavorable events or effectively manage the competition
in the region, could have an adverse effect on our business, results of operations, financial condition, cash flows and
future business prospects.

3. We require certain approvals and licenses in the ordinary course of business and are required to comply with
certain rules and regulations to operate our business, and the failure to obtain, retain and renew such approvals
and licenses in timely manner or comply with such rules and regulations or at all may adversely affect our
operations.

We require several statutory and regulatory permits, licenses and approvals to operate our business. Many of these
approvals are granted for fixed periods of time and need renewal from time to time. Non-renewal of the said permits,
approvals and licenses would adversely affect our operations, thereby having a material adverse effect on our business,
results of operations and financial condition. There can be no assurance that the relevant authorities will issue any of such
permits, approvals and licenses in the time-frame anticipated by us or at all.

Our Company and its processing facilities are yet to apply for the certificate of registration as principal employer under
the Contract Labour (Regulation & Abolition) Act, 1970 in respect of the contract labor employed by us from time to
time. Our Aligarh plant has received the permission from the Hon’ble High Court, at Allahabad, Lucknow vide Order
dated March 02, 2023 to run the plant on trial basis for the period of eight weeks and in the ninth week, an inspection
shall be conducted by the UP Pollution Control Board. The Company has started the trial run in accordance with the said
Order of the Hon’ble High Court, at Allahabad, Lucknow. If and once the plant is approved by the UP Pollution Control
Board, we will obtain all other relevant approvals prior to commencement of commercial production at the plant and
comply with the other conditions, if any, imposed by the relevant authorities. The Manesar and Jaipur plants are currently
non-operational and the Company is taking relevant steps to restart these plants. Hence, we will need to obtain various
approvals prior to re-starting these plants. Accordingly, once relevant consents/approvals are obtained for each of these
plants, the Company would be able to recommence operations at these plants. Further, the trial run at Haryana plant has
been completed, and the plant has commenced its production for which substantial permissions are been obtained and
several permissions would be needed in due course of business. For further details, please see chapters titled “Key
Regulations and Policies” and “Government and Other Statutory Approvals” at pages 157 and 307 respectively of this
Red Herring Prospectus.

Further, some of our permits, licenses and approvals are subject to several conditions and we cannot provide any
assurance that we will be able to continuously meet such conditions or be able to prove compliance with such conditions
to the statutory authorities, which may lead to the cancellation, revocation or suspension of relevant permits, licenses or
approvals. An inability torevoke the cancellation or suspension of any of the permits, licenses or approvals and any
prohibition on sale of our products resulting from any such regulatory non-compliance may materially and adversely
affect our business prospects, results of operations and financial condition or comply with applicable rules and regulations
or apply in time, renew or requisite licenses or maintain certifications with respect to our processing facilities,
procurement and processing operations, and raw material and product quality, or an inability to otherwise comply with
applicable laws, may result in the prohibition on sale of, our products in certain markets, may result in the interruption
of our operations and may have a material adverse effect on the business.

4. We operate in a highly regulated and environmental and religiously sensitive business. Certain of our processing
units generate pollutants and waste, some of which may be hazardous and harmful to the environment. Hence,
we have in the past experienced plant shutdowns and disruptions with respect to our processing plants. Further,
any failure to comply with statutory requirements may lead to penalties, fines and/or imprisonment. Our inability
to manage statutory requirement and keep our processing units operational could affect our business including
future results of operations, reputation and financial condition. For instance:

We have experienced shutdowns/disruptions in the past with respect to our manufacturing plants in Aligarh, Agra
and Punjab. We cannot assure you that we may not face any difficulty in our operations due to such
shutdowns/disruptions in the future which may adversely affect our business, financial condition and results of
operations. The table below sets-out the details/nature of plant which is shut down/faced disruption, current stage of
proceedings and the effect of such shutdown/disruption on the revenue of the Issuer:
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Sr.Nos Name of Nature of Reasons for Current Stage of Impact on the

7| the Plant the Plant Shutdown/Disruption Proceedings Revenue

1. Aligarh Integrate The Uttar Pradesh | The plant has received the No substantial
Plant Processing Pollution Control Board | permission from High impact as the
Owned by | Plant passed an Order dated | Court, Allahabad, vide {company could
Issuer Co. March 17, 2019 for closure | order dated March 02, pperate from other

of the Company’s abattoir | 2023 to run the plant on [plants in UP.
situated at Aligarh to | trial basis for the period of
restrain or prohibit the | eight weeks and in the
discharge of any | ninth week, an inspection
poisonous, noxious or | shall be conducted by the
polluting matter into a | UP  Pollution Control
stream or well or on land or | Board.,

from making in sanitary

use of a stream or well.

For further details kindly

refer to the paragraph (i)

mentioned below.

2. Aligarh Integrated  [The Agricultural and| Disposed/No legal Due to revocation
Plant, Processing  |Processed Food Products| proceedings of the registration-
Agra Plant | Plants Export Developmental cum-membership
and IAuthority issued show-cause certificate
Mohali notices dated September 15, (“RCMC”) of the
Plant 2020; Septembel6, 2020; Company

September 17, 2020 to the during the
Company for allegedly being Financial Year 20-
involved in forging of health 21 and effects off
certificates. Vide the pandemic  during
memorandum dated the  year  the
December 04, 2020 revoking revenue of the
the registration-cum- Company dropped
membership certificate and it by 28% Further the
access to meat portal of the revocation was one
Company and its wholly time action and
owned subsidiaries HMA hence there is ng
Food  Export Private future impact on
Limited and Federal the exports or
Agro Industries exports to any|
Private Limited. For further country.
details  Kkindly refer to
paragraph  (ii) mentioned
below.
/Agra  Plantintegrated The Uttar Pradesh PollutionVide order dated January 28,No Substantial
Owned  by[Processing Control Board passed an order2013 the High Court ofimpact on revenue
Subsidiary  [Plant dated an order datedAllahabad remanded theas the down time
Co. (HMA December 19, 2012 againstmatter to Uttar Pradeshwas for a few days
Food Export the Company for discharge offPollution Control Board andand the company|
Pvt. Ltd.) untreated effluents from theprdered the Uttar Pradeshicould manage to

HMA Food Export Private
Limited’s industrial unit at
Kuberpur, Agra.

For further details kindly refer
to the paragraph (i)
mentioned below.

Pollution Control Board to
issue a fresh show cause
notice. HMA Food Export
Private Limited has not
Received any show cause
notice, thus far.

operate via other
plants in UP.
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Sr.Nos Name of Nature of Reasons for Current Stage of Impact on the

the Plant the Plant Shutdown/Disruption Proceedings Revenue

4, Aligarh Integrate The Uttar Pradesh | The plant has received thel No Substantial
Plant Processing Pollution Control Board permission from High Court,| Impact on
Owned by | Plant passed an order dated an |Allahabad, vide order dated| revenue as the
Issuer Co. order dated January 08, March 02, 2023 to run thel down time was

2013 against the Company [plant on trial basis for the| for a few days
for discharge of untreated period of eight weeks and in| and the company
effluents from the the ninth week, an inspection| could manage to
Company’s industrial unit shall be conducted by the UP| operate via other
at Talaspur, Aligarh. Pollution Control Board. plants in UP.
For further details kindly
refer to the paragraph (iv)
mentioned below.

The Uttar Pradesh Pollution Control Board (“UPPCB”) had issued a letter to the Company stating that the Company’s
abattoir at Aligarh is causing pollution, thereby violating the directions issued by the National Green Tribunal, Principal
Bench, New Delhi (“NGT”). The UPPCB inter-alia directed the Company to ensure that the Effluent Treatment Plant
(“ETP”) was operational and the treated effluent conforms to the parameters provided by the UPPCB. The Regional
Officer and the District Level Committee inspected and took samples of the treated effluent from the Aligarh unit and
found that the Abattoir was non-compliant. The UPPCB passed an Order dated March 17, 2019 for the closure of the
Abattoir situated in Aligarh for violating Section 32(1) (c) of the Water (Prevention and Control of Pollution) Act,
1974(“Water Act”). Consequently, the Company filed the Writ Petition (Civil) No. 10259 of 2019 before the before the
Hon’ble High Court at Allahabad (“the Hon’ble High Court”) stating that the UPPCB failed to follow procedure and
inter-alia praying for quashing of the Order dated March 17, 2019 issued by the Chief Environment Officer. The Hon’ble
High Court vide order dated May 31, 2019 inter alia quashed the Order dated March 17, 2019 in favour of the Company
and directed the Chief Environment Officer to follow the procedure prescribed in the Water Act and the Water Rules.
Thus, the UPPCB issued a show cause notice but not pass any order to grant a personal hearing. Thereafter, the Company
approached NGT praying for an ad-interim mandamus directing the UPPCB to grant the Company a personal hearing. In
the meantime, the Company filed Appeal before NGT bearing no. 05/2020 dated January 07, 2020 against the Order
dated January 07, 2020 passed by UPPCB. The NGT passed an Order dated February 13, 2020 for the formation of a
joint committee for inspection of the abattoir. Further, an Order dated February 25, 2020 was passed by the NGT declaring
that the operation of the unit would be only for the trial run period and would stop after inspection. Post-trial run, based
on the observations of the committee, the NGT passed an Order dated October 09, 2020 and dismissed Appeal no. 05/2020
and directed UPPCB to take the appropriate action in this particular matter. The Company was granted a public hearing
by UPPCB. Based on orders passed at public hearing dated March 23, 2021, UPPCB filed a reply dated April 09, 2021
listing down the non-compliances of the abattoir. The Company has complied with all the stipulations of UPPCB vide
their submission dated September 16, 2021. The plant has received the permission from High Court, Allahabad, vide
order dated March 02, 2023 to run the plant on trial basis for the period of eight weeks and in the ninth week, an inspection
shall be conducted by the UP Pollution Control Board.The proceeding is currently pending before Uttar Pradesh Pollution
Control Board. The Company has filed Writ Petition N0.4488/2022 before the Hon’ble High Court at Allahabad,
Lucknow Bench against the State of Uttar Pradesh through Principal Secretary, Environment Department and 5 others
praying (i) to issue a writ, order or direction in the nature of certiorari quashing the impugned orders dated February 03,
2020 and April 12, 2021 passed by the opposite party no. 6 under the Water Act, 1974 as well as under the Air Act, 1981;
(ii) to issue a writ order or direction in the nature of mandamus commanding the opposite parties to decide the
representation dated 5.7.2021 and 16,08.2021, by reasoned and speaking order, within the time as may be prescribed by
the Hon'ble Court; (iii) to issue a writ, order or direction in the nature of mandamus by way of alternative relief thereby
directing the opposite parties to pass suitable order by resorting to the provision of Section 30 read with section 17(1)(1)
of the Water Act, 1974 in case the Board authorities think desirable under the circumstances of the case, in order to
maintain the environmental norms and also to permit the petitioner to run the unit as the same was being run for the last
10 years under the consents which were accorded in order to secure the ends of justice. In response to this Writ Petition,
the U.P. Pollution Control Board has filed counter-affidavit and supplementary counter-affidavit. Along with the said
supplementary counter affidavit, a report dated 27™ February 2023 of the Committee constituted by U.P. Pollution Control
Board was enclosed. This report summarized findings of inspection conducted by the team on 24™ February, 2023, the
Hon’ble High Court on the basis of the said inspection report prima facie inferred that unless industry starts running, it
will not be possible for the Respondent Authorities to ascertain as to whether the Company is fulfilling the norms for
grant of consent under the Air Act or Water Act. The Hon’ble High Court has issued the following directions vide Order
dated March 02, 2023.
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(@) The Company shall be permitted to run the industry for a period of eight weeks from the date of its actual
operation and after completion of said period of eight weeks, in the ninth week an inspection shall be conducted
by the U.P. Pollution Control Board and the report which may be prepared on the basis of such inspection shall
be provided to the petitioner as well. In case any deficiency is found in such inspection report, the same shall be
removed by the petitioner within two weeks and thereafter again an inspection shall be conducted, report
whereof shall be submitted to U.P. Pollution Control Board for consideration of the prayer of the petitioner for
grant of consent under the Air Act and Water Act.

(b)

The Hon’ble High Court has made it clear that they have permitted the Company to run industry only on trial
basis in terms of this order and to facilitate the process of consideration of the prayer of the Company for grant
of consent under the Air Act and Water Act by the authority concerned.

Agricultural and Processed Food Products Export Developmental Authority (“APEDA”) issued show-cause
notices (“SCN”) to the Company revoking the registration-cum-membership-certificate (“RCMC”),
suspended access to Meat Portal (“MPR”) with immediate effect and seeking clarification on the certain
allegations made against the company. And directed the Company to submit reasons as to why further action
should not be taken against the Company. In response, the Company denied all the allegations of any
manipulation committed by it. Further, the Company requested APEDA to drop the SCN and de-registration
of its meat-plants, and to revoke the suspension of the RCMC of the Company. Further, APEDA issued a
memorandum dated and held that the Company has been involved in forging of health certificates and
suspended the RCMC and MPR of the Company, its wholly owned subsidiaries namely Federal Agro
Industries Private and HMA Food Export Private Limited for a period of 6(six) months with effect from
September 16, 2020 until March 15, 2021. Thereafter, the Company filed an appeal against the memorandum
and pursuant to this appeal, APEDA granted the Company a personal hearing on January 6, 2020 and appeal
was dismissed vide a letter dated February 9, 2021. Subsequently, APEDA issued a letter dated March 16,
2021 to activate the RCMC and MPR of the Company, Federal Agro Industries Private Limited and HMA
Food Export Private Limited from March 16, 2021. APEDA acceded the Company’s request with a warning
of stricter action for future violations of this nature or any other. Due to revocation of the registration-cum-
membership certificate (“RCMC”) of the Company during FY 20-21 the revenue of the Company dropped by
28%. Further, the revocation was one time action and hence there is no future impact on the exports or exports
to any country. Presently, the RCMC and MPR of the Company and its subsidiaries have been re-activated
and no further action or negative correspondence has taken place with APEDA since these events.

i. The Uttar Pradesh Pollution Control Board (“UPPCB”) issued a show cause notice dated November 22, 2012

against HMA Food Export Private Limited and collected samples of effluents of HMA Food Export Private
Limited’s industrial unit at Kuberpur, Agra on December 11, 2012. The UPPCB did not give the analysis
report of the samples collected to the HMA Food Export Private Limited. But based on the analysis report,
UPPCB passed an order dated December 19, 2012 against HMA Food Export Private Limited by which it
inter alia refused to grant it consent for the year 2013 and ordered closure of its industrial unit at Kuberpur,
Agra with immediate effect. Aggrieved, HMA Food Export filed a Writ Petition bearing no. 1295 of 2013
before the Hon’ble High Court of Allahabad (“Court”) to quash the order dated December 19, 2012. The
Court found that UPPCB had not fully complied with the principles of natural justice in the matter of HMA
Food Export Private Limited. Vide order dated January 28, 2013, the Court inter alia (a) quashed the order of
closure of plant dated December 19, 2012;(b) directed UPPCB to provide a copy of the analysis report of the
sample collected on December 11, 2012 and (c) ordered the UPPCB to issue a fresh show cause notice to
HMA Food Export Private Limited. No further SCN has been issued by UPPCB in this matter and the plant
is operational since then.

The Uttar Pradesh Pollution Control Board (“UPPCB”) issued a show cause notice dated November 22, 2012
against the Company and collected samples effluents of Company’s industrial unit at Talaspur, Aligarh on
December 13, and 2012.UPPCB did not give the analysis report of the samples collected to the Company. But
based on the analysis report dated December 13, 2012, the UPPCB passed an order dated January 08, 2013
against Company by which it inter alia refused to grant it consent for the year 2013 and ordered closure of its
industrial unit at Kuberpur, Agra with immediate effect. Aggrieved, Company filed a Writ Petition bearing
no. 1295 of 4462 of 2013. The Court found that UPPCB had not fully complied with the principles of natural
justice in the matter of Company. Vide order dated January 28, 2013, the Court inter alia (a) quashed the order
of closure of plant dated January 08, 2013; (b) directed UPPCB to provide a copy of the analysis report of the
sample collected on December 13, 2012 and (c) ordered the UPPCB to issue a fresh show cause notice to
Company. No further SCN has been issued by UPPCB in this matter.
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These past actions taken against our processing units have been properly dealt with and relevant compliance
standards are being maintained at our active units. However, any failure to comply with statutory requirements may
lead to penalties, fines and/or imprisonment. Our inability to manage statutory requirement and keep our processing
units operational could affect our business including future results of operations, reputation and financial condition.

We do not have material experience in some of the new business ventures which have been recently started by our
company and are proposed to be started shortly and our lack of business experience in these new ventures could
reduce our investment returns and cause financial loss., which could in turn have a material adverse effect on
our business, financial condition, results of operations and cash flows.

We have been in the business of packaged frozen meat products since over 4 decades. We are currently among the
largest exporters of frozen buffalo meat products from India and we account for more than 10% of India’s total
export of frozen buffalo meat (Source: Brickworks Analytics Report). Further in order to diversify our business model
and add complimenting products to our portfolio, we have recently ventured into new businesses as under:

i) We have recently ventured into marine product exports which include Frozen Fish as a core product. Being an
integrated line to Meat, exports of fish will enable us to capture new geographies and diversify our product portfolio.
Pursuant to our board resolution dated September 20, 2021,we have entered into an outsourcing agreement dated
October 01, 2021 for processing between HMA Agro Industries Limited and Gausia Cold Storage Private Limited
wherein our company HMA Agro Industries Limited shall source all the orders from the market, procure the raw
materials for processing and send to Gausia Cold Storage Private Limited who shall process, freeze and pack the
products for us on a contractual basis and send the same back to our company for exports. The said agreement is
valid upto November 02, 2024 and is renewable on mutual consent. The Company has executed exports of ¥ 389.17
million via this arrangement for the period ended December 31, 2022.

We have recently ventured into the business of exporting various types of Basmati rice pursuant to board resolution
dated October 04, 2021. The company has executed exports of Basmati Rice of ¥ 32.43 million for the period ended
December 31, 2022 and has invested nearly X 27.04 million in the venture of Basmati rice. The vision is to utilize
our export connections and well-established distribution network into Basmati Rice trade through partnership with
local manufacturers and suppliers who are unable to utilize their installed capacities due to shortage of orders and
finance availability. Further, Meat Products are normally consumed with Basmati Rice and hence this would become
a critical cross saleable market for us.

When venturing in new businesses, we may face new and heightened risks due in part to our limited experience of
such business. The risk and liquidity profiles of these new business ventures may significantly differ from the
business we are traditionally in, and investments in these new business ventures may increase the overall risk
exposure of our business. While we partner with experienced players in such field that delineates our business risks
to certain extent, however lack of business experience of our top management in certain new business ventures could
reduce our investment returns and cause financial loss, which could in turn have a material adverse effect on our
business, financial condition, results of operations and cash flows. For further details, see “Our Business — Details
of our recently initiated Business Diversification activities” on page no.130.

Our proposed expansion plans w.r.t our new processing facilities being set up are subject to the risk of
unanticipated delays in implementation and cost overruns.

We have made and intend to continue making investments to expand our processing capacities to aid our growth
efforts. We through our wholly owned subsidiary United Farm Product Private Limited are establishing a Modern
Integrated Abattoir cum Meat Processing Plant on a total area of 62.8 acres of plot area (2,54,467.47 Sg. mtr) at Nuh,
Haryana (hereinafter refered to as “Haryana Plant”). The said plant was approved to be built vide board resolution
dated May 23, 2018. The said plant has installed a slaughter cum buffalo meat processing line of 570 MT/ Day which
will be the largest amongst all our other current plant capacities. Company has received Consent to Operate (CTO),
completed trial runs and begun commercial production recently.

Our Proposed expansion remains subject to the potential problems and uncertainties that new
manufacturing/processing projects face including delays in achieving production value/quality milestones and
related design changes if any. Problems that could adversely affect our expansion plans include labour shortages,
increased costs of equipment or manpower, inadequate performance of the equipment and machinery installed in our
processing facilities, defects in design or construction, the possibility of unanticipated future regulatory restrictions,
delays in receiving governmental, statutory and other regulatory approvals, incremental pre-operating expenses,
taxes and duties, interest and finance charges, working capital margin, environment and ecology costs and other
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external factors which may not be within the control of our management. If any incremental capital expenditures are
required which significantly exceed our budgets, or even if our budgets were sufficient to cover these projects, we
may not be able to achieve the intended economic benefits of these projects, which in turn may materially and
adversely affect our financial condition, results of operations, cash flows, and prospects.

Further, our Company is currently partnering with a plant owner situated at D-1 & D-2, Site-1, UPSIDC Industrial
Area, Unnao, Uttar Pradesh — 209801, India (hereinafter referee to as “Unnao Plant”). The plant is active and
operational. Currently, Unnao Plant is owned by AOV Exports Pvt. Ltd. (which conducts processing on a contractual
basis exclusively for HMA Agro Industries Ltd. currently). Further, our wholly owned subsidiary JFF Exports Pvt.
Ltd. has recently entered into an agreement to acquire said plant from its current owner AOV Exports with all relevant
assets pursuant to board resolution dated July 27, 2020. The transfer of plant assets is expected to be completed in
FY 2023-2024.The Proposed change in ownership of such plant will require us to obtain various approvals, which
are routine in nature. For further details, see “Government and Other Key approvals” on page no. 307. There can be
no assurance that we will be able to obtain these registrations and approvals in a timely manner or at all. Further, in
the event of any unanticipated delay in receipt of such approvals, the growth plans of our company could suffer
substantially.

There can be no assurance that we will be able to complete the aforementioned expansion and additions in accordance
with the proposed schedule of implementation and any delay could have an adverse impact on our growth, prospects,
cash flows and financial condition.

Certain of our subsidiary companies have incurred losses during the last three fiscal years, which may adversely
affect our consolidated results of operations.

Certain of our subsidiary companies have incurred losses on a standalone basis, details of which for the last three
fiscal years have been set forth in the table below:

(% in millions)
Name of subsidiary companies 2021-2022 2020-2021 2019-2020
FNS Agro Foods Limited (4.56) (2.02) (0.06)
HMA Natural Foods Private Limited (0.04) (0.03) (0.01)
Indus Farmers Food Co. LLP (0.06) (0.03) (0.01)
JFF Export Private Limited (0.03) (0.17) NA
Laal Agro Food Private Limited (4.49) 1.24 (2.68)
Swastik Bone and Gelatines Private Limited (0.92) (8.64) (3.96)

In the event that these subsidiaries continue to incur losses or any of our other Subsidiaries incur losses, the
Company’s consolidated results of operations and financial condition will be adversely affected. For further details,
please refer the chapter titled “History and Certain Corporate Matters” beginning on page no. 165 of this Red
Herring Prospectus.

Some of our Group Companies have incurred losses in the last preceding financial year and have negative net
worth, based on the last audited financial statements available.

Some of our Group Companies has incurred losses in the preceding financial years based on the respective Group
Companies’ last available audited financial statements. We cannot assure you that our Group Companies will not
incur losses or have negative net worth in the future.

(% in millions)
For the year ended March 31
Name of the Group Company 2022 2021 2020
HMA Cattle Farming Private Limited 0.29 0.30 (0.53)
HMA Leather Export Private Limited 0.15 31.70 (0.15)
Gausia Cold Storage Private Limited 7.68 2.08 (6.00)

For more information on the Group Companies, please refer chapter titled “Group Companies” on page 206 of this

Red Herring Prospectus.
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Our Company has availed ¢ 31.28 million as unsecured loan on a consolidated basis which are repayable on
demand. Any demand from the lenders for repayment of such unsecured loan may affect our cash flow and
financial condition.

As per the Restated Consolidated Financial Information as on December 31, 2022, our Company including its
subsidiaries has availed total sum of ¥ 31.28 million as unsecured loans which are repayable on demand of which X
4.42 million is from our directors. These unsecured loans were obtained and utilised towards working capital needs
of the respective companies from time to time. The details of our unsecured loans outstanding entity wise are as
below:

Name of the Entity (Relationship) Amount (X in million)

Gulzar Ahmad (Key Managerial Personnel) 2.00

Mohammad Ashraf Qureshi (Relative of Key Managerial Personnel) 1.42

Wajid Ahmed (Key Managerial Personnel) 1.00

Indus Farmers Food Co. LLP (Subsidiary) 26.86

Grand Total 31.28

10.

11.

Sudden recall may disrupt our operations and also may force us to opt for funding at higher interest rates, resulting
in higher financial burden. Further, we will not be able to raise funds at short notice and thus resulting in shortage of
working capital fund. For further details, please refer to the section “Financial Indebtedness” beginning on page no.
285 of this Red Herring Prospectus. Any demand for the repayment of such unsecured loans, may adversely affect
our cash flow and financial condition.

We do not have long-term agreements with suppliers for our raw materials which may lead to an increase in the
cost of, or a shortfall in the availability of livestock raw materials.

Our business depends on the availability of reasonably priced, high quality raw materials which are in the form of
livestock, all of which are purchased from the open market. Our Cost of materials consumed for the nine months
ended December 31, 2022, year ended March 31, 2022, March 31, 2021 and March 31, 2020 were X 17,827.61
million, X 24,214.49 million, X 13,358.77 million and % 19,758.18 million respectively or 73.73%, 77.14, 77.65%
and 81.76% of our total revenue, respectively. The price and availability of such raw materials depend on several
factors beyond our control, including overall economic conditions, availability levels, market demand &competition
for such raw materials, transportation costs, duties & taxes and trade restrictions. We usually don’t enter into long-
term supply contracts with any of our suppliers and typically source raw materials from third-party suppliers or the
open market. The absence of Long-term contracts at fixed prices exposes us to volatility in the prices of raw materials
that we require and we may be unable to pass these costs onto our customers, which may reduce our profit margins.
We also face a risk that one or more of our existing suppliers may discontinue these supplies to us, and any inability
on our part to procure raw materials from alternate suppliers in a timely fashion, or on commercially acceptable
terms, may adversely affect our operations.

If, for any reason, primary suppliers of raw material should curtail or discontinue their delivery of such materials or
products to us in the quantities we need, or on commercially acceptable terms, production schedules could be
disrupted and our business and results of operations could be adversely affected.

A slowdown or shutdown in our processing operations or under-utilization of our processing facilities could have
an adverse effect on our business, results of operations and financial condition.

We process our products through APEDA approved Food Processing units, most of which are owned by our
subsidiaries and some are owned by third parties. These processing units process our products on a contractual basis
against the fixed charges, which are borne by our company. All the products are packaged and exported by our
company under our brands. Our business is hence dependent upon our ability to manage our processing facilities,
which are subject to various operating risks, including those beyond our control, such as the breakdown and failure
of equipment or industrial accidents and severe weather conditions and natural disasters. Any significant malfunction
or breakdown of our machinery may entail significant repair and maintenance costs and cause delays in our
operations. If we are unable to repair malfunctioning machinery in a timely manner or at all, our operations may
need to be suspended until we restore or procure machinery to replace the same. In addition, we may be required to
carry out planned shutdowns of our facilities for maintenance, statutory inspections and testing, or may shut down
certain facilities for capacity expansion and equipment upgrades. We may also face protests from local citizens at
our existing facilities or while setting up new facilities, which may delay or halt our operations.
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We have experienced certain disruptions at our processing facilities in the past for further details please refer the
chapter titled “Outstanding Litigations and Material Developments” on page no. 290 of this Red Herring Prospectus.
We cannot assure you that there will not be any disruptions in our operations in the future. Our inability to effectively
respond to such events and rectify any disruption, in a timely manner and at an acceptable cost, could lead to the
slowdown or shut-down of our operations or the under-utilization of our processing facilities, which in turn may
have an adverse effect on our business, results of operations and financial condition.

We are subject to counterfeit, cloned and pass-off products, which may reduce our sales and harm the reputation
of our brands.

We are subject to counterfeit, cloned and pass-off products in our business. Our products are sold as packaged frozen
meat products to end consumers through wholesale and retail distribution channels. The core product being food
product, the differentiator for us lies in our quality maintenance and our ability to meet all statutory & food safety
standards. The brand recall of our brands Black Gold, Kamil etc helps us retain clients who have tried our products
and wish to re-buy them.

Counterfeit and cloned products are products manufactured and sold illegally as legitimate products (i.e. meat
products which do not have the necessary statutory licenses or those who do not adhere to the food safety standards
as compared to our products), whereas pass-off products are manufactured and packaged to resemble legitimate
products (i.e. Our competitors may use packaging which is similar looking to our packaging and hence may be able
to take advantage of our customer recall value created by our quality). In the past few years, advances in technology
have contributed to the ease at which legitimate products can be counterfeited. The sale of counterfeit, cloned and
pass-off products have led, and if left uncurbed, will continue to lead, to lower sales for our business. In addition,
such products may be harmful to consumers or may be less effective than genuine products, which could harm our
brands and reputation. The proliferation of unauthorized copies of our products, and the time in pursuing claims and
complaints about spurious products could have an adverse effect on our reputation and our business.

We have in the past entered into related party transactions and may continue to do so in the future, which may
potentially involve conflicts of interest with the equity shareholders.

We have entered into transactions with related parties in the past and from, time to time, we may enter into related
party transactions in the future. These transactions principally include remuneration or benefits to executive Directors
and Key Managerial Personnel, Charges paid by us to our subsidiaries for processing our products at their units on
a contractual basis and other such routine transactions.

While all such transactions have been conducted on an arm’s length basis, in accordance with the Companies Act
and other applicable regulations pertaining to the evaluation and approval of such transactions and all related party
transactions that we may enter into post-listing, will be subject to Board or Shareholder approval, as necessary under
the Companies Act and the SEBI Listing Regulations, in the interest of the Company and its minority Shareholders
and in compliance with the SEBI Listing Regulations. Further, it is likely that we may enter into additional related
party transactions in the future. Such related party transactions may potentially involve conflicts of interest.

In Fiscal 2020, 2021 and 2022 and in the nine months ended December, 2022, the aggregate amount of such related
party transactions was I 1,740.93 million, ¥ 1,424.78 million, % 10,486.97 million and X 16,117.13 million
respectively. For further information on our related party transactions, see “Restated Financial Statements — Related
party disclosure on page no. 221 of this Red Herring Prospectus.

Our operating profits are dependent to a certain extent on the price movements of Indian made meat in the
International Markets. Any adverse price movements in these markets could affect our results of operations and
financial conditions.

The price of Indian Buffalo meat has historically been lower than other country made meat such as USA, Australia,
Canada and even other developing countries like Brazil, Argentina etc. in the international markets. For details ofthe
average export prices earned country wise for the FY 2022 please see the graph on page 115 of this Red Herring
Prospectus.

While the average price of Indian Made meat products has increased in the last few years, the Brickworks Analytics
report states that the price of Indian Buffalo meat is expected to remain moderate in the coming year. These prices
are market driven and are set based on the quality perception of Indian meat products in International Markets. The
same is not in the control of our company nor the same are traded on any exchange whereby our company can hedge
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the risks of price variation. If for some external reason the prices of Indian made meat fall and we are unable to
reduce our cost of raw material purchase locally in the same ratio the same could affect ourprofitability, results of
operations and financial conditions.

Our Promoter and members of Promoter Group have mortgaged their personal properties and provided personal
guarantees for our borrowings to secure our loans. Our business, financial condition, results of operations, cash
flows and prospects may be adversely affected by the revocation of all or any of the personal guarantees provided
by our Promoter and members of Promoter Group in connection with our Company’s borrowings.

Our Promoter, Managing Director, and our Promoter Group have mortgaged their personal properties and provided
personal guarantees for our borrowings to secure our loans. For further details of the collateral securities offered to
our secured lenders, please refer “Financial Indebtedness” on page 285 of this Red Herring Prospectus. If any of
these guarantees are revoked, our lenders may require alternative guarantees or collateral or cancellation of such
facilities, entailing repayment of amounts outstanding under such facilities. If we are unable to procure alternative
guarantees satisfactory to our lenders, we may need to seek alternative sources of capital, which may not be available
to us at commercially reasonable terms or at all, or to agree to more onerous terms under our financing agreements,
which may limit our operational flexibility. Accordingly, our business, financial condition, results of operations,
cash flows and prospects may be adversely affected by the revocation of all or any of the personal guarantees
provided by our Promoter and Promoter Group in connection with our Company’s borrowings.

The income-tax authorities have conducted searches at the premises our Company, its Subsidiaries, certain Group
Companies/entities, the Promoters and Directors. Any adverse outcome of the searches would have an adverse
effect on the operations and reputation of our Company, which in turn could have an adverse impact on our
business, financial condition and results of operations.

On November 5, 2022, income-tax authorities have conducted searches at the premises of the Company, its
Subsidiaries, certain Group Companies/entities, the Promoters and Directors inter alia at various locations in Agra,
Nuh, Dhandero, Jaipur, Dera Bassi, Parbhani, Aligarh, Unnao under Section 132 of the Income-tax Act, 1961.
Panchnamas in respect of the above searches were prepared recording the search proceedings conducted by the
various Income-tax officers at these locations of the Company, its Subsidiaries, certain Group Companies/entities,
the Promoters and Directors. Further proceedings have been initiated against our Company and/or the
Promoter/Director in this regard by the income-tax authorities while no demand have been raised till the date of this
Red Herring Prospectus, we cannot assure you that such proceeding, if initiated, will not result in a demand or
imposition of penalty or prosecution in future. Adverse action, if any, taken by the income-tax authorities against
our Company and/or its Subsidiaries, certain Group Companies/entities, the Promoters and Directors arising from
such searches, may have an adverse effect on the operations and reputation of our Company and could have an
adverse impact on our ability to conduct our business, our financial condition and our results of operations. For
further details, please refer to page no. 290 of this Red Herring Prospectus under the chapter titled “Outstanding
Litigation and Other Material Developments ”.

We rely on third-party transportation providers for both procurement of our raw materials and distribution of our
products. Any failures by any of our transportation providers to deliver our raw materials or our products on time,
or in good condition, or at all, may adversely affect our business, financial condition and results of operations.

We depend on various forms of transportation to either receive raw materials for our processing purposes or to deliver
the finished products to our distributors and other customers for our export and domestic sales. For these purposes,
we typically use third-party transportation providers. Further, we undertake our export activities from Nhava Sheva
Port, Mumbai to which our products are delivered primarily through road transport from our processing facilities
and thereafter exported. We are therefore significantly dependent on transportation and logistics companies that we
engage with.

The disruption of transportation services due to natural factors such as weather conditions particularly during
monsoon or flood seasons, or man-made factors such as strikes, accidents, or other inadequacies in the transportation
infrastructure, or any other factor that could impair the ability of our suppliers to deliver raw materials to us and our
ability to deliver our products to our retailers and distributors and their ability to deliver products to the end customers
in a timely manner, which may adversely affect our sale of our packaged frozen meat products. Such raw materials
and our products may be lost, damaged or deteriorated and contaminated due to improper handling, negligence,
transport strike or accidents or any other force majeure events which may not be within our control.
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Additionally, if we lose one or more of our third-party transportation providers, there can be no assurance that we
will be able to find new or alternative third-party transportation providers at all, or at terms as favourable as those
which we have in force with our current partners. Further, our third-party transportation providers may not carry
adequate insurance coverage and therefore, any losses that may arise during the transportation process may have to
be claimed under our marine insurance policy. There can be no assurance that we will receive compensation for any
such claims in full amount in a timely manner or at all, and consequently, any such loss may adversely affect our
business, financial condition and results of operations.

Any failure to protect or enforce our rights to own or use trademarks and brand names and identities could have
an adverse effect on our business and competitive position.

Our packaged frozen meat products are bought by end customers in over 40 countries off the shelf at a retail store or
supermarket etc. Our products are sold under registered brand name “Black Gold”, “Kamil” and “HMA” Further our
corporate logo and other relevant trademarks are also critical to our business. Hence, our brand recalls used in selling
our packaged frozen meat products are critical to our growth and continuous business.

As on the date of this Red Herring Prospectus, we have 46 registered trademarks for which we have obtained valid
registration certificates under various classes under the Trademarks Act in India. Our main logos, “We Believe in
Quality Only — HMA” “Black Gold” & “HMA?” are registered under various applicable classes of the Trademarks
Act based on the products we offer and they are currently valid. Further we also use the brand ‘Kamil” which is
registered in the name of our subsidiary HMA Food Export Private Limited. We have on September 21, 2022 and
on June 28, 2022 have made applications for the trademarks “HMA Fresh Gold” & “GREEN GOLD” under class
29 & 30 of the Trademarks Act of India. Further, due to certain differences in the “font” of HMA between the logo
we use and the registered trademark of the same, we have recently in January 22, 2022 applied for trademark
registration of our corporate logo with revised font as an additional trademark for further safety of our corporate
logo. The said application has been filed and is currently pending for registration. However, there can be no assurance
that the said application will succeed. If our Company is unable to obtain registration thereof, we may still continue
to use the corporate logo but remain vulnerable to infringement and passing-off by third parties and will not be able
to enforce any rights against them. We may also need to change our corporate logo which may adversely affect our
reputation and business and could require us to incur additional costs.

We have not applied for or registered our trademarks in any of the foreign countries wherein we export our products.
Local organizations in such countries could hence register a similar brand name and sell competing products and we
may not be able to adequately protect our intellectual rights in such a situation. Further, similar sounding or looking
products if any have a negative event in such country our brand image could also be damaged since we cannot
restrain such competing organization from using a logo or brand similar to ours in their respective country.

Any failure to renew registration of our registered trademarks may affect our right to use them in future. Any failure
to obtain registration of our applied trademark may affect our right to use them in future Our efforts to protect our
intellectual property may not be adequate and any third-party claim may lead to erosion of our business value and
our reputation, which could adversely affect our operations. It may lead to litigation and any such litigation could be
time consuming and costly and their outcome cannot be guaranteed. Third parties may also infringe or copy our
registered trademarks. We may not be able to detect any unauthorized use or take appropriate and timely steps to
enforce or protect our trademarks. Further, if we do not maintain our brand name and identity, which is a principal
factor that differentiates us from our competitors, or if we fail to provide high quality projects on a timely basis, we
may not be able to maintain our competitive edge. If we are unable to compete successfully, we could lose our
customers, which would negatively affect our financial performance and profitability. Moreover, our ability to
protect, enforce or utilize our brand is subject to risks, including general litigation risks. Furthermore, we cannot
assure you that our brand name will not be adversely affected in the future by actions that are beyond our control,
including customer complaints or adverse publicity from any other source. Any damage to our brand name, if not
immediately and sufficiently remedied, could have an adverse effect on our business and competitive position.

Finally, while we take care to ensure that we comply with the intellectual property rights of others, we cannot
determine with certainty whether we are infringing any existing third-party intellectual property rights, which may
force us to alter our offerings. We may also be susceptible to claims from third parties asserting infringement and
other related claims. If similar claims are raised in the future, these claims could result in costly litigation, divert
management’s attention and resources, subject us to significant liabilities and require us to enter into potentially
expensive royalty or licensing agreements or to cease certain offerings. Any of the foregoing could have an adverse
effect on our business and competitive position. For details of the trademarks registered in the name of our Company

36



19.

20.

21.

and the applications made for registration, please refer “Government and Other Approvals” on page no. 307 of this
Red Herring Prospectus.

Our ability to maintain quality standards is subject to performance of our contractual arrangements with owners
of our processing units.

We are a Three Star Export House and we export Packaged Frozen Meat Products to over 40 countries. The raw
material procurement is done by our Company and the same is processed at various processing units most of which
are owned by our subsidiaries and some are owned by third parties all of which process these products for us on a
contractual basis for agreed charges which are borne by our company. (“Hereinafter referred to as ‘“Processing
Partners”).

These processing partners are selected based on various factors, including, experience, location, quality
manufacturing practices and availability of manpower etc. Most of our processing partners are our subsidiaries and
we exercise significant control over the day-to-day operations of these companies, however, although we carefully
select our third-party processing partners, we have limited control over the day-to-day affairs of these units. For the
Financial Year ended March 31, 2022 out of our total export 34.14 % is processed by third party processing partners,
respectively. The loss of any significant processing partners would have a material effect on our financial results.
Further, the Company has established a Modern Integrated Abattoir cum Meat Processing Plant on a total area of
62.8 acres of plot area (254467.47 Sq. mtr) at Nuh, Haryana (Haryana Plant) and acquiring Unnao plant, as per
management estimates, after commencement of Haryana Plant and acquisition of Unnao plant third party processing
export shall be less than 20%. We cannot ensure that our processing partners will meet our processing requirements
at all times. Any delay at the level of our processing partners can cascade into our commitments to our buyers. We
may not be able to exercise total quality control over the product and supplies of our processing partners. There is a
risk that we may have disputes with our processing partners concerning quality, payments and timely execution of
work among other things performed by our processing partners. We cannot assure you that these disputes will be
amicably resolved or will not result into arbitration, litigation or other dispute resolution proceedings.

Outbreaks of livestock diseases in general can significantly restrict our ability to conduct our operations.

We take all reasonable precautions to ensure that our livestock are healthy and that our processing plants and other
facilities operate in a hygienic and environmentally sound manner. However, events beyond our control, such as the
outbreak of disease, could significantly restrict our ability to conduct our operations. Even though we have not had
any such material incident in the past, an outbreak of disease could result in governmental restrictions on the export
and domestic sale of our products or other products to, or from our suppliers, facilities or customers, or require us to
destroy one or more of our livestocks. This could result in the cancellation of orders by our customers and create
adverse publicity that may have a material adverse effect on our ability to market our products successfully and on
our business, reputation and prospects. Such outbreaks of diseases subject our business to increase regulatory or
customer scrutiny and adversely affect our business. In addition, any disease or epidemic affecting the health of
buffalo livestock in India may result in a decrease in the sale of our products.

Non-eradication of foot-and mouth disease (FMD) from India could materially adversely affect our business
operations and exports demand.

The buffalo meat is processed and exported in accordance with Organization International Des Epizooties (OIE,
international guidelines) for any risk mitigation. Only boneless buffalo meat is allowed for export from India which
is safe and risk-free. India exports buffalo meat to more than 70 countries globally in Southeast Asia, Middle East,
Africa, CIS countries. The major markets are Vietnam, Hong Kong, Malaysia, Egypt, Iraq, Saudi Arabia, Philippines,
Indonesia, Myanmar, UAE, Algeria, and Russia.

India is classified as free from all the disease mentioned in “A” list (please refer, chapter titled “I/ndustry Overview”
on page 96 of this Red Herring Prospectus) of International Organization for Animal Health (OIE) diseases, except
foot-and-mouth disease (FMD). FMD free status and product traceability are required for exports to developed
markets such as USA and EU. India does not have FMD-free status, restricting access to many countries. It
predominantly exports to developing and price sensitive markets in South-East Asia and the Middle East. India has
already started taking measures to overcome such exports barriers. Government has launched National Animal
Disease Control Programme, in June 2019, to control Foot-and-mouth disease (FMD) and Brucellosis by 2025with
vaccination and eradication of disease by 2030. 100 per cent cost of vaccine is borne by the Central Government
with an outlay of 313,343 crore. Inability of Indian government to get Indian Buffalo meat the status of “FMD Free
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status” could affect our grow and sustain our export business of buffalo meat. This could further affect our results of
operations and financial conditions.

Adverse changes in our credit ratings could materially adversely affect our ability to raise funds and hence affect
our financial conditions.

As of December 31, we had a total outstanding indebtedness of X 3,406.77 million. Our debt raising is dependent on
maintaining and improving our credit ratings. Over the last five years following are our credit ratings assigned ratings
assigned:

Name of Instrument/Facility Datg of Rating
Rating Agency Rating Granted
. Short Term Rating A3+
CRISIL Limited Long Term Rating 02.05.2018 BB Stable
CRISIL Limited Short Term Rating 08.07.2019 Ad
Long Term Rating BBB Stable
. . Long Term Bank Facility-Fund Based Limit BBB +Stable
Infomerics Ratings Shorgt Term Bank Facilitil/—Fund Based Limit 30.09.2020 A2
o Short Term Rating A2
CRISIL Limited Long Term Rating 23.10.2020 BBB +Stable
CRISIL Limited Long Term Rating 02.08.2021 BBB +Stable
. . Long Term Bank Facility-Fund Based Limit BB +
Infomerics Ratings Shorgt Term Bank Facilitil/—Fund Based Limit 29.11.2021 Ad+
CRISIL Limited Long Term Rating 24.12.2021 A-Stable
CRISIL Limited Long Term Rating 22.03.2022 A-Stable
CRISIL Limited Long Term Rating 23.03.2023 A-Stable
CRISIL Limited Long Term Rating 23.03.2023 A-Stable

If any our of credit ratings are revised downward in the future, this event may be looked at negatively by our lenders
and hence it may affect our ability to continue to avail the credit facilities we enjoy as well as our ability to raise new
debt if needed. This could affect our cash flows and financial condition adversely.

One of our Promoters has political background. Any adverse incidence in his political life may affect the business
growth of our Company and/or the price of our scrip.

One of our Promoters i.e., Mr. Zulfigar Ahmad Qurashi was a politician. Mr. Zulfigar Ahmad Qurashi (also known
as Zulfigar Ahmed Bhutto in political career) was a M.L.A. of the Uttar Pradesh Legislature elected from Agra Cantt.
Assembly constituency between 2007-12. His political career spanned over fifteen years; however, he has left active
politics since 2017.

Due to the past political affiliations of our Promoter, Mr. Zulfigar Ahmad Qurashi, the investors may perceive that
any adverse incidences in their political career such as loss of power by the political party with whom he may affiliate
in future, their political rivals or parties coming to power, defeat in elections and such other political reasons, may
affect the business growth of our Company and/or the price of our scrip.

Some of our Directors and Promoter group members have given personal guarantees for our credit facilities
obtained from banks and financial institutions. Inability to continue these guarantees could materially adversely
affect our ability to continue to avail such credit facilities from Banks and Institutions.

Our company has availed debt from Banks and Financial Institutions from time to time. As part of their debt facility
sanctions, some of our directors and promoters group members have provided personal guarantees to these banks
and financial institutions. For details regarding these personal guarantees please refer to chapter titled “Financial
Indebtedness” on page 285 of this Red Herring Prospectus. Even though we have not experienced any instance of
promoter's personal guarantees and/or company guarantees been invoked in the past 3 fiscal years, however, there
can be no assurance that we will not experience any guarantees been invoked or similar incidents in the future, which
could adversely affect our results of operations and financial condition. Further our directors and promoters group
members may in the future disassociate with our company for some reason and in such case, we may have to replace
their names with the incoming members or other such collaterals would have to be provided to our lenders as the
case may be. Our inability to ensure that these personal guarantees are replaced with adequate comfort as required
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by the lenders could lead to our inability to continue to avail such debt facilities and the same could hence materially
adversely affect our results of operations and financial conditions.

The current and continuing impact of the COVID-19 pandemic on our business and operations, including its
impact on the ability or desire of consumers to purchase our products, may have an adverse effect on our business
prospects and future financial performance.

The outbreak of COVID-19 was declared a pandemic by the World Health Organization on March 11 2020 and as
of the date of this Red Herring Prospectus it is still ongoing. The Gol initiated a nation-wide lockdown from March
24, 2020 that lasted until May 31, 2020 and has been extended periodically by varying degrees by state governments
and local administrations. Although the nationwide lockdown was lifted on June 1, 2020, restrictions on non-essential
activities and travel were imposed in multiple states across specific districts that were witnessing increases in
COVID-19 cases. The second wave of COVID-19 infections impacted India in April, May and June 2021. The
second wave resulted in significant strain on the health infrastructure in the country resulting in several states
announcing lockdown measures. The second wave also resulted in a large part of the population working from home
and implementing social distancing measures. In June 2021, the COVID-19 reported cases from the second wave
declined and the Gol and state governments started gradually easing some of the strict precautionary measures.

Our exports were impacted for two months — April & May 2020 on the onset of COVID-19, post which upon
relaxation of restrictions the operations resumed from June 2020. Our Company has responded swiftly by
implementing various processes to ensure our operations continue seamlessly.

As we are in the food industry, which was determined by the Government of India to be essential which allowed us
to continue our operations during the nationwide lockdown. However, restrictions on manpower movement during
the lockdown impacted our operations and capacity expansion projects, as well as increased our operation costs. We
implemented health and safety measures as per the required norms. Our processing facilities, therefore, continued to
operate normally during the first and second waves of COVID-19 infections except for the months stated above.

The impacts of the pandemic on our business, operations and financial performance have included and may continue
to include the following:

e Temporary shutdown of certain of our processing facilities and regulatory restrictions relating to the pandemic
interrupting our operations may also affect our ability to effectively manage our product inventory.

e Temporary shutdown at export hubs or key logistics point could affect our ability to manage our sales and
purchase cycle.

e Temporary closure of our office and decline in the availability of workforce due to employees contracting the
virus, rationalization of the workforce, and restrictions on travel and movement due to lockdowns imposed by
various state governments, affecting commute of employees to their places of work.

e Compliance with evolving government regulations, including with respect to social distancing measures and
sanitization practices. Although we are currently in compliance with such guidelines, any failure in the future to
fully comply or adhere to the measures and guidelines or any other similar regulations could lead to the
imposition of penalties, fines or other sanctions, which could have an adverse impact on our business.

Additionally, there can be no assurance that we will be able to successfully achieve our expansion strategies in the
event of subsequent waves of the pandemic in India that led to additional restrictive measures or hamper overall
economic recovery. For instance, the second wave of the COVID-19 pandemic in India in April and May2021 led
to additional restrictive measures such as lockdowns and curfews in certain parts of India, restricting operations at
our processing facilities and exposing our personnel to the increased risk of contagion. Further, while a majority of
the eligible population under India’s vaccine scheme is now fully vaccinated, the likelihood of subsequent waves of
the COVID-19 pandemic in India remains high especially against any new variants of COVID-19, for example,
B.1.1.529 (Omicron) variant and we may be subject to further lockdowns or other restrictions in the rest of Fiscal2022
and beyond. In the event subsequent waves worsen or are not controlled in a timely manner, we may not be able to
(i) manage our operations at their full capacity; and (ii) successfully implement our growth strategy. Even though
we have taken various initiatives to raise awareness for COVID as well as implemented social distancing and hygiene
measures in our various facilities and offices, we cannot assure you that in the event of another COVID-19wave
additional restrictions will be put back in place or if another lockdown would be re-imposed to control the spread
ofCOVID-19. The impact of the ongoing pandemic cannot be ascertained at this time, and while we cannot currently
estimate the duration or future impact of the COVID-19 pandemic on our business or on the Indian or global
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economy, there is a likelihood that the effects could continue into Fiscal 2022 and beyond. In addition, if our Key
Managerial Personnel or a significant percentage of our workforce is unable to work due to COVID-19 illness,
quarantine, limitations on travel or other government restrictions in connection with the COVID-19 pandemic, our
operations may be negatively impacted. An outbreak of the COVID-19 pandemic connected to one or more of our
processing facilities could also cause negative publicity directed at any of our distributors and cause customers to
avoid our products, which could have a material adverse effect on our business, results of operations, financial
condition, cash flows, reputation and prospects. Also, see “Restated Financial Statements” on page on. 210 of this
Red Herring Prospectus.

A significant change in the regulatory environment Government schemes or duty exemptions could disrupt our
business and may affect our cash flow and financial condition and the price of our Equity Shares.

The Government of India has traditionally exercised and continues to exercise a dominant influence over many
aspects of the economy. Currently the company is availing various government schemes including, i) duty drawback
which is 0.10% on FOB value of export. ii) Interest equalization from GOI which is right now 3% and extended by
GOl upto March 2024.Such economic policies have had and could continue to have a significant effect on private
sector entities, including us, and on market conditions and prices of Indian securities, including the Equity Shares.
Any significant change in the government’s policies or any political instability in India could adversely affect
business and economic conditions in India and could also adversely affect our business, our future financial
performance and the price of our Equity Shares.

Some of our group companies may operate in a similar line of business in future as that of our company. This
could lead to potential conflicts of interests in the future and may adversely affect business operations and
consolidated financial condition of our Company.

None of our group companies currently compete with our company with the similar line of business. However, HMA
Cattle Farming Private Limited, Gausia Cold Storage Private Limited, and HMA Hygienic Foods Industries Private
Limited are allowed by their respective MOASs to engage in similar business activities as to our business and hence
to that extent there does exist a potential conflict of interest therein. For further details, please refer the chapter titled
“Our Promoter and Promoter Group” and “Group Companies” on page no. 198 and 206 of this Red Herring
Prospectus.

Further, we have not entered into any non-compete agreement amongst such entities or our promoters and may not
be able to protect the respective interests in case of a conflict. Our Promoter may have a conflict of interest with our
interests or the interests of our shareholders and may favor certain companies in certain situations, or not direct
opportunities to certain companies. Any such present and future conflicts could have a material adverse effect on our
reputation, business, results of operations and financial condition which may adversely affect our profitability and
results of operations.

In addition to normal remuneration, other benefits and reimbursement of expenses of some of our directors
(including our Promoter) and Key Management Personnel are interested in our Company to the extent of their
shareholding and dividend entitlement in our Company.

Some of our Directors (including our Promoter) and Key Management Personnel are interested in our Company to
the extent of their shareholding, loan, commission & dividend entitlement in our Company, in addition to normal
remuneration or benefits and reimbursement of expenses. We cannot assure you that our directors or our Key
Management Personnel would always exercise their rights as Shareholders to the benefit and best interest of our
Company. As a result, our directors including our promoters will continue to exercise significant control over our
Company, including being able to control the composition of our board of directors and determine decisions requiring
simple or special majority voting, and our other Shareholders may be unable to affect the outcome of such voting.
Our directors may take or block actions with respect to our business, which may conflict with our best interests or
the interests of other minority Shareholders, such as actions with respect to future capital raising or acquisitions. We
cannot assure you that our directors will always act to resolve any conflicts of interest in our favor, thereby adversely
affecting our business and results of operations and prospects.
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Some of our borrowings carry restrictive covenants or conditions and could affect our ability to manage our
business operations.

Our borrowings from banks have certain conditions which could affect our operational flexibilities such as:

e The company would have to obtain prior permission of bank for availing credit facilities or operating current
account with another bank.

e The company would have to take prior permission for making any adverse changes in its capital structure.

Implement any scheme of amalgamation, merger or such restructuring.

e Implement any scheme of expansion or diversification or capital expenditure except normal activities indicated
in fund flow statements submitted to bank.

e Undertake guarantee obligations on behalf of any other company/firm or person.

e Declare dividend for any year except out of profit relating to that year after meeting all the financial
commitments to the bank and making all due and necessary provisions.

e Make any drastic changes in its management set ups.

Our inability to meet these conditions or ensure that compliance of these conditions do not hamper the operational
flexibility needed from time to time could materially adversely affect our results of operations and financial
conditions.

Further, for the proposed Offer, our Company has obtained the necessary consents from its lenders, as required under
the relevant facility documentations for undertaking activities relating to the Offer including consequent actions,
such as changes/amendments to including but not limited to, the constitutional documents (Memorandum of
Association and/or Articles of Association) of our Company, the composition of its Management set-up,
shareholding pattern, repayement/pre-payment of loans etc. For further details, please see “Financial Indebtedness”
on page no.285 of this Red Herring Prospectus.

The Improper handling, processing or storage of raw materials or products, or spoilage of and damage to such
raw materials and products, or any real or perceived contamination in our products, could subject us to regulatory
and legal action, damage our reputation and have an adverse effect on our business, results of operations and
financial condition.

The products that we process or produce are subject to risks such as contamination, adulteration and product
tampering during their processing, transport or storage. We face inherent business risks of exposure to product
liability or recall claims in the event that our products fail to meet the required quality standards or are alleged to
result in harm to customers. For example, in meat exports business although we extensively test our primary raw
material which is livestock of buffalo, there could still be some deviation from prescribed quality standards due to
factors such as human error. Also, our raw materials and products are required to be stored and transported at specific
conditions and under certain food safety conditions. Such risks may be controlled, but not eliminated, by adherence
to good processing practices and finished product testing. We have little, if any, control over proper handling once
our products are shipped to our customers, particularly our retail customers. We face the risk of legal proceedings
and product liability claims being brought by various entities including consumers, distributors and government
agencies for various reasons including for defective or contaminated products sold. For further details, please see
“Outstanding Litigation and Material Developments litigation filed against our company” on page no. 290. If we
experience a product recall or are a party to a product liability case, we may incur considerable expense in litigation.
We cannot assure you that we will not experience product recalls or product liability losses in the future.

Our inability to accurately forecast demand or price for our products and manage our inventory may have an
adverse effect on our business, results of operations and financial condition.

Our business depends on our ability to estimate the demand for our products from customers across different
geographies we serve. If we underestimate demand or have inadequate capacity due to which we are unable to meet
the demand for our products, we may process and produce fewer quantities of products than required, which could
result in the loss of business. While we forecast the demand and price for our products and accordingly plan our
production volumes, any error in our forecast could result in a reduction in our profit margins and surplus stock,
which may result in additional storage cost and such surplus stock may not be sold in a timely manner, or at all. At
times when we have overestimated demand, we may have incurred costs to build capacity or purchased more raw
materials and processed more products than required. In addition, our products have a shelf life of a specified period
and if not sold prior to expiry, may lead to losses or if consumed after expiry, may lead to health hazards. Our
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inability to accurately forecast demand for our products and manage our inventory may have an adverse effect on
our business, results of operations and financial condition.

A shortage or non-availability of electricity, fuel or water may adversely affect our processing operations and
have an adverse effect on our business, results of operations and financial condition.

Our processing operations require a significant amount and continuous supply of electricity, fuel and water and any
shortage or non-availability may adversely affect our operations. The production process of certain products, as well
as the storage of livestock, raw materials and products in temperature-controlled environments requires significant
power. We currently source our water requirements from state and municipal corporations and local body water
supply, canals, bore wells and water tankers and depend on state electricity boards for our energy requirements.
Although we have diesel generators to meet exigencies at certain of our facilities, we cannot assure you that our
facilities will be operational during power failures. Any failure on our part to obtain alternate sources of electricity,
fuel or water, in a timely fashion, and at an acceptable cost, may have an adverse effect on our business, results of
operations and financial condition.

Changing laws, rules and regulations and legal uncertainties, including adverse application of tax laws, may
adversely affect our business, prospects and results of operations.

The regulatory and policy environment in which we operate is evolving and subject to change. Such changes may
adversely affect our business, results of operations and prospects, to the extent that we are unable to suitably respond
to and comply with any such changes in applicable law and policy. GST has been implemented with effect from July
1, 2017 and has replaced the indirect taxes on goods and services such as central excise duty, service tax, central
sales tax, state VAT and surcharge currently being collected by the central and state governments. Unfavourable
changes in or interpretations of existing, or the promulgation of new, laws, rules and regulations including foreign
investment laws governing our business, operations and group structure could result in us being deemed to be in
contravention of such laws and may require us to apply for additional approvals. We may incur increased costs and
other burdens relating to compliance with such new requirements, which may also require significant management
time and other resources, and any failure to comply may adversely affect our business, results of operations and
prospects. Uncertainty in the applicability, interpretation or implementation of any amendment to, or change in,
governing law, regulation or policy, including by reason of an absence, or a limited body, of administrative or judicial
precedent may be time consuming as well as costly for us to resolve and may impact the viability of our current
businesses or restrict our ability to grow our businesses in the future.

Our operations are hazardous and could expose us to the risk of liabilities, loss of revenue and increased expenses.

Our operations are subject to various hazards associated with the production of frozen meat products, such as the
use, handling, processing, storage and transportation of livestock and disease as well as infections management from
such activities. In addition, our employees operate heavy machinery at our processing facilities and accidents may
occur while operating such machinery. These hazards can cause personal injury and loss of life, severe damage to
and destruction of property and equipment, environmental damage and may result in the suspension of operations
and the imposition of civil and criminal liabilities. On 21st April, 2023, an accident took place at the factory of
Federal Agro Industries Private Limited, while cleaning the cement drainage pit constructed for draining waste of
slaughtered animals. Federal Agro had engaged 4 persons to clean the said drainage pit. It appears that the said
workers without following the proper procedure lifted the cover of the pit, which caused release of toxic gas from
the drainage pit causing death of 4 workers. Pursuant to this accident, FIR was lodged against Mr. Kamil Quershi
and P.M. Hameed at Dera Bassi Police Station under Sections 304 read with Section 34 of the Indian Penal Code.
The Police have recorded the statements of relatives of the deceased workers. Federal Agro is investigating the matter
and in the process of providing proper monetary compensation to the legal heirs of the deceased, on receipt of which
the legal heirs would be withdrawing their respective complaints made to the Police station. We cannot assure that
such accident or incident will not occur in future and if they occur, we and our employers, directors, officers may be
liable criminally or otherwise for the damage, injury caused to any person or property and compensation payable
therefore or for loss of life. As a result of past or future operations, claims of injury by employees or members of the
public due to exposure, or alleged exposure, to the hazardous materials involved in our business may arise. For
further details, see “Outstanding Litigation and Material Developments” on page n0.290 of this Red Herring
Prospectus. Liabilities incurred as a result of these events have the potential to adversely impact our financial
position. Events like these could result in liabilities, or adversely affect our reputation with suppliers, customers,
regulators, employees and the public, which could in turn affect our financial condition and business performance.
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Fluctuations in the price of procurement of livestock could adversely affect our business and results of operations.

The results of operations of our meat business depend heavily on the price of livestock prices which are subject to
volatility and cyclicality, and are affected by, among other things:

The supply of and demand for buffalo livestock in local areas

Local and global consumption levels of meat; and

Import and Export duties and other taxes and regulations related to meat.
Perception of Indian Buffalo in the foreign markets

Local disruptions in other exporting or importing countries w.r.t livestock products

Livestock is not a globally exchange traded commodity and is severely local w.r.t it’s pricing. Various factors could
affect the prices of livestock to change including but not limited to those mentioned above. Further, in the event of
a significant and prolonged reduction in the prices for buffalo livestock, farmers may uproot their business of
livestock and move to other activities, which could adversely affect our business and results of operations.

The Objects of the Offer for which funds are being raised have not been appraised by any bank or financial
institution. The deployment of funds is entirely at the discretion of our management and as per the details
mentioned in the section titled “Objects of the Issue”. Any revision in the estimates may require us to reschedule
our expenditure and may have a bearing on our expected revenues and earnings.

Our funding requirements and the deployment of the proceeds of the Issue are purely based on our management’s
estimates and have not been appraised by any bank or financial institution. Our Company may have to revise such
estimates from time to time on account of various factors such as our financial and market condition, business and
strategy, competition, negotiation with suppliers, and other external factors including impact of the COVID-19
pandemic, interest or exchange rate fluctuations, increase in input costs, logistics and transport costs, taxes and
duties, regulatory costs which may not be within the control of our management Our estimates may exceed the value
and may require us to reschedule our expenditure which may have a bearing on our expected revenues and earnings.
Further, the deployment of the funds towards the Objects of the Issue is entirely at the discretion of our management.
However, our Company has appointed, CRISIL Ratings Limited (CRISIL) as a Monitoring Agency in compliance
with SEBI ICDR Regulations for monitoring the utilisation of the Net Proceeds and the Board after consideration
and approval by the Audit Committee will disclose the utilisation of Net Proceeds under separate head in our balance
sheet along with relevant details for all sum amounts that have not been utilized. Our Company will issue a disclosure
to the Stock Exchanges, on a quarterly basis, deviations, if any, in the Use of Proceeds of the Issue from the Objects
stated in the Red Herring Prospectus or by way of an explanatory statement to the notice for a general meeting

We have certain contingent liabilities that have not been provided for in our Company’s financials, which if
realized, could adversely affect our financial condition.

Our contingent liabilities as at December 31, 2022 is as follows:

(X in million)
Particulars PTGl
December 31, 2022
(a) Export obligation
The Group has imported plant and machinery for their project under EPCG scheme for which 705.58
- Export obligation pending against duty saved against which export has to be made in six '
ears
(b) Other commitments — Guarantee given to Contingent Liabilities for loans availed by the 5,450.00
Group
(c) Contingent Liabilities ?
Claim against Group not acknowledged as debt for matters under appeal against below revenue
authorites.
Income Tax -
Service Tax 125.67
\Value Added Tax 199.30

(M We cannot assure you that these contingent liabilities will not become established as liabilities. In the event any of
these contingent liabilities become established as liabilities, it may have an adverse effect on our financial condition and
results of operations.

@ The Company believes that these claims are not tenable and hence no provision
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Any failure of our information technology systems could adversely affect our business and our operations.

We have information technology systems that support our business processes, including product formulas, product
development, sales, order processing, production, procurement, inventory management, quality control, product
costing, human resources, distribution and finance. These systems may be susceptible to outages due to fire, floods,
power loss, telecommunications failures, natural disasters, break-ins and similar events. Effective response to such
disruptions will require effort and diligence on the part of our third-party vendors and employees to avoid any adverse
effect to our information technology systems. In addition, our systems and proprietary data stored electronically may
be vulnerable to computer viruses, cybercrime, computer hacking and similar disruptions from unauthorized
tampering. If such unauthorized use of our systems were to occur, data related to our product formulas, product
development and other proprietary information could be compromised. Even though we have not experienced any
major loss (not more than X 5 million) due to technology failures in the past. The occurrence of any such events
could adversely affect our business, interrupt our operations, subject us to increased operating costs and expose us
to litigations.

Competition in the industries in which we operate could result in a reduction in our market share or require us
to incur substantial expenditures on advertising and marketing, either of which could adversely affect our
business, results of operations and financial conditions.

The industries in which we operate and intend to venture into are intensely competitive. We compete with several
regional and local companies, as well as large multi-national companies that are larger and have substantially greater
resources than we do, including the ability to spend more on advertising and marketing. We also face competition
from new entrants who may have more flexibility in responding to changing business and economic conditions.
Competition in our businesses can be based on, among other things, pricing, and innovation, perceived value, brand
recognition, promotional activities, advertising, special events, new product introductions and other activities. It is
difficult for us to predict the timing and scale of our competitors’ actions in these areas. We expect competition to
continue to be intense as our existing competitors expand their operations and introduce new products. Our failure
to compete effectively, including any delay in responding to changes in the industry and market, together with
increased spending on advertising, may affect the competitiveness of our products, which may result in a decline in
our revenues and profitability. Our buffalo meat business faces significant competition, particularly from other
vertically integrated peer companies. Some of our competitors may be larger than us, or develop alliances to compete
against us, have more financial and other resources and have products with greater brand recognition than ours. Our
competitors in certain regions may also have better access or exclusive arrangements to procure raw materials
required in our operations and may procure them at lower costs than us, and consequently be able to sell their products
at lower prices. As a result, we cannot assure you that we will be able to compete successfully in the future against
our existing or potential competitors or that our business and results of operations will not be adversely affected by
increased competition.

Our inability to meet our obligations, including financial and other covenants under our debt financing
arrangements could adversely affect our business and results of operations.

As of December 31, 2022, we had a total outstanding indebtedness of T 3,406.77 million. For details of our
indebtedness please refer to chapter titled “Financial Indebtedness” on page 285 of this Red Herring Prospectus. Our
ability to meet our debt service obligations and repay our outstanding borrowings will depend primarily on the cash
generated by our business. Our financing agreements contain certain restrictive covenants that limit our ability to
undertake certain types of transactions, including:

any change in line of business or change in ownership,

e changes to our equity share capital and promoter ownership

o further charge creation on assets owned by the company

e raise debt capital from overseas or other debt markets

Inability to undertake such activities without the banks consent could delay such process of the company and hence
in some cases adversely affect our business and financial condition. In addition, certain of our borrowings require us
to maintain certain financial ratios and certain other informative covenants, which are tested at times on a quarterly
or annual basis. In the event we breach any financial or other covenants contained in any of our financing
arrangements or in the event we had breached any terms in the past which is noticed in the future, we may be required
to immediately repay our borrowings either in whole or in part, together with any related costs. We may also be
forced to sell some or all of our assets if we do not have sufficient cash or credit facilities to make repayments.
Further, certain of our financing arrangements are due for renewal and we cannot guarantee that the facilities availed
under such arrangements will be renewed on the previously agreed terms and conditions, or conditions which are
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not more onerous on us. Our failure to meet our obligations under the debt financing agreements could have an
adverse effect on our business, results of operations and financial condition.

Some of our business operations are being conducted on leased premises and also as per agreements for facility
usage. Our inability to seek renewal or extension of such leases may materially affect our business operations.

Some of our business operations are being conducted on premises used by us from various third parties. We may
also enter into such transactions with third parties in the future. Any adverse impact on the title, ownership rights,
development rights of the owners from whose premises we operate, breach of the contractual terms of any lease,
leave and license agreements, or any inability to renew such agreements on acceptable terms may materially affect
our business operations. For further details, see “Our Business — Properties” on page n0.130.

Any inability on our part to collect amounts owed to us could result in the reduction of our profits.

Our operations involve extending credit for extended periods of time to our distributors and certain customers and
consequently, we face the risk of the uncertainty regarding the receipt of these outstanding amounts. The working
capital cycle w.r.t our trade receivables for is of around 45 days with variation of 10 days expected as normal industry
practice. As a result of such industry conditions, we have and may continue to have high levels of outstanding
receivables. As per Restated Consolidated Financial Statement for the year ended March 31, 2022, March 31, 2021
and March 31, 2020 our trade receivables were X 2,897.46 million, X 1,567.42 million and % 1,166.71 million
respectively or 9.23%, 9.11% & 4.83% of our revenue from operations, respectively. The average working capital
cycle of our trade receivables based on this data works out at around 45 days. We have a long-standing relationship
with many of these debtors. We have not experienced any significant bad debts or trade recovery related issue,
however as we scale our business, we may not be able to effectively manage our credit risk w.r.t as we enter new
avenues and geographies. If our distributors and customers delay or default in making these payments, our profits
could be adversely affected and it could affect our working capital cycle hence affecting our financial condition.

If we pursue strategic acquisitions or joint ventures, we may not be able to successfully consummate favourable
transactions or successfully integrate acquired businesses.

We may from time to time evaluate potential acquisitions or joint ventures that would further our strategic objectives.
We have multiple subsidiaries and a joint operation entity. However, we may not be able to identify suitable
companies, consummate a transaction on terms that are favorable to us, or achieve expected returns and other benefits
as a result of integration challenges or anti-monopoly regulations. Companies or operations acquired or joint ventures
created by us may not be profitable or may not achieve sales levels and profitability that justify the investments
made. Our corporate development activities may entail financial and operational risks, including diversion of
management attention from its existing core business, difficulty in integrating or separating personnel and financial
and other systems, and negative impacts on existing business relationships with suppliers and customers. Future
acquisitions could also result in potentially dilutive issuances of equity securities; the incurrence of debt, contingent
liabilities and increased operating expenses, all of which could adversely affect our business, financial condition,
results of operations and prospects.

We are dependent on a number of key personnel, including our senior management, and the loss of, or our
inability to attract or retain such persons could adversely affect our business, results of operations and financial
condition.

Our performance depends largely on the efforts and abilities of our senior management and other key personnel. The
inputs and experience of our senior management and key managerial personnel are valuable for the development of
business and operations and the strategic decisions taken by our Company. Our overall attrition level for the period
ended for December 31, 2022 was 18.70 % and for the year ended March 31, 2022, March 31, 2021 and March 31,
2020 were 5.5 %, 3.23 % and 2.99 % respectively. We cannot assure you that we will be able to retain these
employees or find adequate replacements in a timely manner, or at all. We may require a long period of time to hire
and train replacement personnel when qualified personnel terminate their employment with our Company. We may
also be required to increase our levels of employee compensation more rapidly than in the past to remain competitive
in attracting employees that our business requires.

Further, our ability to successfully carry out research and development depends on our ability to attract and retain
skilled persons. The personnel at the helm of our R&D functions are critical for new product launches and creating
differentiated offering for our businesses. Currently, we have an experienced technical and production team, we may
not be able to continuously attract or retain such personnel, or retain them on acceptable terms, given the demand
for such personnel. Competition for qualified personnel with relevant industry expertise in India is intense and the
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loss of the services of our key personnel may adversely affect our business, results of operations and financial
condition.

Our operations may involve certain transactions in or with countries or persons that are subject to U.S. and other
sanctions.

U.S. law generally prohibits U.S. persons from directly or indirectly investing or otherwise doing business in or with
certain countries that are the subject of comprehensive sanctions and with certain persons or businesses that have
been specially designated by the OFAC or other U.S. government agencies. Other governments and international or
regional organizations also administer similar economic sanctions. Although we have not experienced any material
breach (not more than % 5 million) w.r.t these compliances till date as we have endeavored to have compliance
systems in place that are sufficient to block prohibited transactions, there can be no assurance that we will be able to
fully monitor all of our transactions for any potential violation. We may enter into transactions with suppliers or
logistics providers who may be doing business with countries to which certain OFAC administered and other
sanctions apply. There can be no assurance that we will be able to fully monitor all of our transactions for any
potential violation. If it were determined that transactions in which we participate violate U.S. or other sanctions, we
could be subject to U.S. or other penalties, and our reputation and future business prospects in the United States or
with U.S. persons, or in other jurisdictions, could be adversely affected. We rely on our staff to be up-to-date and
aware of the latest sanctions in place. Further, investors in the Equity Shares could incur reputational or other risks
as the result of our customers’ dealings in or with countries or with persons that are the subject of U.S. sanctions.

We face foreign exchange risks that could adversely affect our results of operations and cash flows.

We have foreign currency payables for costs incurred during our export sales business operations and during our
equipment procurement processes, capital goods procurement, and are therefore exposed to foreign exchange risk
between the Indian Rupee and U.S. dollars and other foreign currencies. We do try to manage our foreign exchange
risk by hedging the same by way of exchange traded as well as OTC products, however depending on the cost benefit
analysis of such hedge available in the markets from time to time, we may continue to remain exposed to movements
in foreign exchanges we deal in for medium to short term periods. Any significant fluctuation in the value of the
Indian Rupee against such currencies including as noticed recently in the case of the US Dollar may adversely affect
our results of operations. Any appreciation of foreign currencies against the Indian Rupee may result in reduction of
our margins and consequently have an adverse effect on business and result of operations. For details of our net
exposure to currency risk please refer to “Restated Financial Statements — “Exposure to Currency Risk “on page 230
of the Red Herring Prospectus. Also see, “Restated Financial Statements — Annexure VI — Note 27: Financial Risk
Management” on page no. 229 of the Red Herring Prospectus.

Our Company will not receive any proceeds from the Offer.

The Offer comprises an Offer for Sale aggregating up to % 3,300 million by the Selling Shareholders. Our Company
will not receive any proceeds of the Offer. However, in the event that the Offer is withdrawn or not completed for
any reason whatsoever, all the Offer related expenses will be exclusively borne by our Company. The expenses of
the Selling Shareholders will, at the outset, be borne by our Company and each Selling Shareholder will reimburse
our Company for such expenses (inclusive of taxes) incurred by our Company on behalf of such Selling Shareholders,
in relation to the Offer, upon successful completion of the Offer in the manner as prescribed under applicable law
and in a manner as may be mutually agreed among our Company and the Selling Shareholders.

We may be subject to fraud, theft, employee negligence or similar incidents.

Our operations may be subject to incidents of theft or damage to inventory in transit, prior to or during showroom
stocking and display. Our industry typically encounters some inventory loss on account of employee theft,
shoplifting, vendor fraud, credit card fraud and general administrative error. We maintain large amounts of inventory
at all our processing facilities at all times and had a total inventory of ¥ 962.55 million, as of December 31, 2022. So
far, our Company has not experienced any material fraud, theft or any such incident (not more than X 5 million);
however, there can be no assurance that we will not experience any fraud, theft, employee negligence, security lapse,
loss in transit or similar incidents in the future, which could adversely affect our results of operations and financial
condition.

Additionally, in case of losses due to theft, fire, breakage or damage caused by other casualties, there can be no

assurance that we will be able to recover from our insurers the full amount of any such loss in a timely manner, or at
all. If we incur a significant inventory loss due to third-party or employee theft and if such loss exceeds the limits of,
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or is subject to exclusion from, coverage under our insurance policies, it could have an adverse effect on our business,
results of operations and financial condition. In addition, if we file claims under an insurance policy it could lead to
increases in the insurance premiums payable by us or the termination of coverage under the relevant policy.

The loss of certain independent certification and accreditation of our products and the processing practices that
we have adopted could harm our business.

We rely on independent certification of our products and must comply with the requirements of independent
organizations or certification authorities including our Halal certifications and certifications from APEDA, FSSAI,
GMP, ISO, HACCP, etc.

We could lose the certifications and accreditations for certain of our products if we are not able to adhere to the
quality standards and specifications required under such certifications and accreditations. The loss of any
independent certification and processing practices may restrict our ability to export our products outside India, which
could have a material adverse effect on our reputation, business, financial condition and results of operations.

Our business is manpower intensive. Our business may be adversely affected by work stoppages, increased wage
demands by our employees, or an increase in minimum wages across various states, and if we are unable to
engage new employees at commercially attractive terms.

Our operations are manpower intensive and we are dependent on our processing staff for a significant portion of our
operations. As of December 31, 2022, we (including our subsidiary) had 926 staff base on our payroll. For details,
see “Our Business — Human Resource” on page 130. The success of our operations depends on the availability of
and maintaining good relationships with our workforce. Further, during the Fiscal 2020, Fiscal 2021 and Fiscal 2022,
we (including our subsidiary) had incurred employee benefit expenses of 759.61 million, ¥585.96 million and
1,056.16 million respectively. Shortage of skilled personnel or disruptions caused by disagreements with employees
could have an adverse effect on our business and the results of operations. While we have never experienced any
major disruptions in our business operations due to disputes or other problems with our work force in the past, there
can be no assurance that we will not experience any such disruption in the future. Such disruptions may adversely
affect our business and results of operations and may also divert the management’s attention and result in increased
costs. Our success also depends on our ability to attract, hire, train and retain skilled processing personnel. Due to
our facilities” remote locations, it is challenging for us to hire skilled managerial or professional staff from metro
cities. An inability to recruit, train and retain suitably qualified and skilled personnel could adversely impact our
reputation, business prospects and results of operations. As we expand our business network, we will need
experienced manpower that has knowledge of the local market, or technical knowledge to operate machinery such
that our operations can be perpetuated. We have faced increasing competition for management and skilled personnel
with significant knowledge and experience in the food processing sector in India.

A significant increase in our employee attrition rate could also result in decreased operational efficiencies and
productivity, loss of market knowledge and customer relationships, and an increase in recruitment and training costs,
thereby materially and adversely affecting our business, results of operations and financial condition. We cannot
assure you that we will be able to find or hire personnel with the necessary experience or expertise to operate our
machinery in our existing processing facilities or new facilities that we are proposing to be commissioned. In the
event that we are unable to hire people with the necessary knowledge or expertise, our business may be severely
disrupted, financial condition and results of operations may be adversely affected.

While we consider our current labour relations to be good, and we have measures in place aimed at maintaining
balanced employee relations, for example, a majority of our migrant workers stayed with us during the COVID- 19
pandemic and worked in our processing facilities, there can be no assurance that we will not experience future
disruptions in our operations due to disputes, strikes, work stoppages, work slow-downs or lockouts at our processing
facilities. Although we have not experienced any material labour unrest, we cannot assure you that we will not
experience disruptions in work or our retail operations due to disputes or other problems with our work force, which
may adversely affect our ability to continue our business operations. Any labour unrest directed against us, could
directly or indirectly prevent or hinder our normal operating activities, and, if not resolved in a timely manner, could
lead to disruptions in our operations.

During periods of shortages in labour, we may not be able to manufacture our products according to our previously
determined time frames, at our previously estimated product costs, or at all, which may adversely affect our business,
results of operations, cash flows and reputation. Moreover, since a majority of our processing workers are migrant
workers, we are subject to stringent labour laws, and any violation of these laws may lead regulators or other
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authorities to order a suspension of certain or all of our operations. Any of the foregoing may adversely affect our
business and the results of operations.

We may also be subject to increasing manpower costs in India, which would directly impact our employee costs and
consequently, on our margins. Further, the minimum wage laws in India may be amended leading to upward revisions
in the minimum wages payable in one or more states in which we currently operate or are planning to expand to. We
may need to increase compensation and other benefits in order to attract and retain key personnel in the future and
that may materially affect our costs and profitability. We cannot assure you that as we continue to grow our business
in the future, our employee costs coupled with operating expenses will not significantly increase.

We rely on contract labor for carrying out certain of our operations and we may be held responsible for paying
the wages of such workers, if the independent contractors through whom such workers are hired default on their
obligations, and such obligations could have an adverse effect on our results of operations and financial
condition.

In order to retain flexibility and control costs, we appoint independent contractors who in turn engage on-site contract
labor for performance of certain of our operations in each of our business verticals. We have appointed 68, 65 and
174 different independent labor contractors for the fiscal years 2020, 2021 and 2022 respectively for providing us
contract labourers, as per our requirement from time to time. Although we do not engage these laborers directly, we
may be held responsible for any wage payments to be made to such laborers in the event of default by such
independent contractor. Any requirement to fund their wage requirements may have an adverse impact on our results
of operations and financial condition. In addition, under the Contract Labour (Regulation and Abolition) Act, 1970,
as amended, we may be required to absorb a number of such contract labourers as permanent employees. In the event
of any non-compliance by contractors with statutory requirements, legal proceedings may be initiated against us.
Thus, any such order from a regulatory body or court may have an adverse effect on our business, results of
operations and financial condition.

Our insurance coverage may not be sufficient or may not adequately protect us against all material hazards,
which may adversely affect our business, results of operations and financial condition.

We could be held liable for accidents that occur at our processing facilities or otherwise arise out of our operations.
In the event of personal injuries, fires or other accidents suffered by our employees or other people, we could face
claims alleging that we were negligent, provided inadequate supervision or be otherwise liable for the injuries.

We have not experienced any material losses due to under-insurance in past and endeavor to ensure that the insurance
coverage which we maintain would be reasonably adequate to cover the normal and abnormal risks associated with
the operations of our business such as fire, other natural calamities and accidents onsite, burglary, theft, maritime
shipping related accidents/losses etc., As on date, we have the insurance coverage is approximately X 5,700 million.
We cannot assure you that any claim under the insurance policies maintained by us will be honored fully, in part or
on time, or that we have taken out sufficient insurance to cover all our possible losses. In addition, our insurance
expires from time to time. For eg: we have not obtained the insurance for events like covid pandemic or such
distruptive events which do not allow us to operate our business, our insurance coverage does not include losses
arising from statutory actions on our processing plants, livestock raw material damage due to mishandling by our
workers etc. and hence we cannot be sure that all our risks are covered by insuarance. In addition, our insurance
coverage expires from time to time. We apply for the renewal of our insurance coverage in the normal course of our
business, but we cannot assure you that such renewals will be granted in a timely manner, at acceptable cost or at
all. To the extent that we suffer loss or damage, for which we did not obtain or maintain insurance, and which is not
covered by insurance, exceeds our insurance coverage or where our insurance claims are rejected, the loss would
have to be borne by us and our results of operations, cash flows and financial performance could be adversely
affected.

Our ability to pay dividends in the future will depend on our earnings, financial condition, working capital
requirements, capital expenditures and restrictive covenants of our financing arrangements.

Our ability to pay dividends in the future will depend on our earnings, financial condition, cash flow, working capital
requirements, capital expenditure and restrictive covenants of our financing arrangements. Any future determination
as to the declaration and payment of dividends will be at the discretion of our Board and will depend on factors that
our Board deems relevant, including among others, our future earnings, financial condition, cash requirements,
business prospects and any other financing arrangements. We cannot assure you that we will be able to pay dividends
in the future. For details of dividend paid by our Company in the past, see “Dividend Policy” on page no. 209
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Certain of our existing shareholders together may be able to exert substantial voting control over our Company
after completion of the Issue, which may limit your ability to influence the outcome of matters submitted for
approval of our shareholders.

Following the completion of the Issue, certain of our existing shareholders will continue to hold more than 75% of
our post- Issue Equity Share capital. This concentration of ownership could limit your ability to influence corporate
matters requiring shareholder approval. These existing shareholders will have the ability to significantly influence
matters requiring shareholders’ approval, including the ability to appoint Directors to our Board and the right to
approve significant actions at Board and at shareholders’ meetings, including the issue of Equity Shares and dividend
payments, business plans, mergers and acquisitions, any consolidation or joint venture arrangements, any amendment
to our Memorandum of Association and Articles of Association, and any assignment or transfer of our interest in
any of our licenses. In addition, if our shareholders do not act together, such matters requiring shareholder approval
may be delayed or not occur at all, which could adversely affect our business. Moreover, these shareholders are not
obligated to provide any business opportunities to us. If such other shareholders invest in another company in
competition with us, we may lose the support provided to us by them, which could adversely affect our business,
financial condition, cash flows and results of operations. We cannot assure you that our existing shareholders will
not have conflicts of interest with other shareholders or with our Company. Any such conflict may adversely affect
our ability to execute our business strategy or to operate our business.

Industry information included in this Red Herring Prospectus has been derived from the Company commissioned
Bricksworks Analytics Industry Report and our Company had paid for such Industry Report.

This Red Herring Prospectus includes information from the Company commissioned Brickworks Analytics Industry
Report titled “Report on Meat Export Industry” dated March 21, 2022, which has been exclusively prepared for the
purpose of the issue and is commissioned and paid-for by our Company. Brickworks Analytics has advised that,
while it has taken due care and caution in preparing its report based on public information and industry and statistical
data information obtained from sources which it considers reliable, it does not guarantee the adequacy or
completeness of such information and is not liable for any loss or damage suffered because of reliance on the
information contained in the report. The Company commissioned Brickworks Analytics Industry Report highlights
certain industry and market data relating to our Company and our Competitors. Such data is subject to many
assumptions. Further, such assumptions may change based on various factors. The assumption of Brickworks
Analytics has been obtained from sources generally believed to be reliable, but their completeness and underlying
assumptions are not guaranteed. Prospective investors are advised not to rely unduly on the Company commissioned
Brickworks Analytics Industry Report when making their investment decisions.

Our ability to raise foreign capital under the FDI route is constrained by Indian law and we may be subject to
various conditions if we propose to raise foreign capital through the FDI route. Further, we propose to raise
foreign capital in the Issue from certain foreign investors under the FP1 route in accordance with the applicable
law and may raise further foreign capital from such foreign investors. If our shareholders do not increase this
limit in the future or the Government of India reduces the permissible limit or imposes restrictive conditions in
the future, our ability to raise foreign capital could be adversely affected and consequently, this may adversely
affect our business, prospects and results of operations.

Our company presently does not propose to raise any foreign capital or in the issue through the FDI route and
accordingly, our Company does not comply with these conditions. However, in the event that our Company proposes
to raise foreign capital in the future through the FDI route, then we would be required to meet certain conditions as
prescribed under the FDI policy. We cannot assure you that we will be able to comply with any of these conditions
in the future, and such inability may adversely affect our growth plans and business prospects.

Further, in accordance with the FDI policy, we propose to allow participation by non-residents in the Issue to the
extent of participation by (i) FPIs through the portfolio investment scheme under schedule 2A of the FEMA
regulations, subject to limit of the individual holding of an FPI below 10% of the post-Issue paid up capital of our
Company and the aggregate limit for FPI investment under applicable law, and (ii) Eligible NRIs only on non-
repatriation basis under schedule 4 of the FEMA Regulations, subject to limit of the individual holding of an Eligible
NRI below 5% of the post-issue paid-up capital of our company and aggregate limit for NRI investment to 10% on
the post issue paid-up capital of our Company. Further other non-residents such as FVCls, multilateral and bilateral
development financial institutions are not permitted to participate in the issue. As per the existing policy of the
Government of India, OCBs cannot participate in this issue.
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We cannot assure you that the government of India will continue to allow current level of participation by the
aforesaid investors in the sectors in which we operate or that the government of India build not impose any further
conditions with respect to such investments any adverse decision by the government of India in this regard could
adversely affect our business prospects results of operations and trading price of our equity shares for their more as
an Indian company we are subject to exchange controls that regulate borrowing in foreign currencies such regulatory
restrictions to constrain or ability to obtain finance things on competitive terms and define as existing indebtedness
in addition we cannot assure you that any required regulatory approvals for borrowing in foreign currency is will be
kind to us without on various conditions or tall limitations on foreign that maybe have an adverse effect on our
business growth fund essel condition and results of operations

We have business relationships with limited number of customers accounting for a substantial portion of our
revenue. If our existing customers do not deal with us, or our relationships are impaired or terminated, our
revenue could decline, and our results of operations would be adversely impacted.

We derive a significant portion of our revenue from few of our customers, and focusing on catering them with our
products is a part of our growth strategy. Our top ten customers contribute to 36.40 % for the nine-month period
ended December 31, 2022, 38.55 % for the year ended March 31, 2022,42.57% for the year ended March 31, 2021
and 45.60% for the year ended March 31, 2020 for our revenue from operations of our revenue from operations. This
shows that we have a concentrated customer base and dependence on few customers making our business riskier. It
is not possible for us to predict the future level of demand from our larger customers for our products.

Our clients typically have no obligation to maintain or expand their business relationship with us. I1f one or more of
our clients terminate their dealings with us, whether for convenience, for default in the event of a breach by us, our
business and results of operations could be adversely affected. This adverse impact would be even more pronounced
for customers that represent a material portion of our revenue or business operations.

Our ability to build and maintain consistent client business relationships may decrease or vary as a result of a number
of factors, including our customer satisfaction or dissatisfaction with our products, our pricing, the effects of general
economic conditions, competitive offerings or alternatives, or reductions in our customers’ spending levels. If our
clients do not maintain their business relationships with us or the other terms and conditions are less favorable to us,
our revenue may grow more slowly than expected or decline and our business could suffer. Our business, financial
condition, and results of operations would also be adversely affected if we face difficulty collecting our accounts
receivable from our clients. If our efforts to expand our existing business within our existing client base are not
successful, our business, results of operations and financial condition may be adversely impacted.

Our inability to fulfill the export obligation under the EPCG scheme could subject us to payment of customs
duties together with interest thereby adversely impacting our financial condition.

Our company has obtained licenses under EPCG scheme which enable us for duty free import of machinery required
for processing of our export bound products. Such benefits are subject to fulfillment of time bound export obligations
as may be specified. The value and quantity of each item permitted under EPCG imports are specified in the license,
which are issued on pre-export or post-export export basis and are subject to fulfillment of time bound export
obligation.

As on December 31, 2022, we have a net export obligation of X 705.58 million. Any failure on our part to achieve
the required export obligation will subject us to an obligation to pay the customs duty saved and any further penal
charges if any. For more information on EPCG-Scheme (contingent liability), please refer page 240 of this Red
Herring Prospectus.

External Risk Factors

Risks relating to India

59.

Changing regulations in India could lead to new compliance requirements that are uncertain.

The regulatory and policy environment in which we operate are evolving and are subject to change. The Gol may
implement new laws or other regulations and policies that could affect our business in general, which could lead to
new compliance requirements, including requiring us to obtain approvals and licenses from the Government and
other regulatory bodies, or impose onerous requirements. For instance, the Gol has introduced (a) the Code on
Wages, 2019; (b) the Code on Social Security, 2020; (c) the Occupational Safety, Health and Working Conditions
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Code, 2020; and (d) the Industrial Relations Code, 2020 which consolidate, subsume and replace numerous existing
central labour legislations. While the rules for implementation under these codes have not been notified, we are yet
to determine the impact of all or some such laws on our business and operations which may restrict our ability to
grow our business in the future and increase our expenses. In another example, the Gol has made it mandatory for
business establishments with turnover above a certain size to offer digital modes of payment from November 2019,
with no charges being levied on the customers or the merchants by banks and payment service providers. Such
measures could adversely impact our income streams in the future and adversely affect its financial performance.

Uncertainty in the applicability, interpretation or implementation of any amendment to, or change in, governing law,
regulation or policy in the jurisdictions in which we operate, including by reason of an absence, or a limited body,
of administrative or judicial precedent may be time consuming as well as costly for us to resolve and may impact the
viability of our current business or restrict our ability to grow our business in the future. We may incur increased
costs and other burdens relating to compliance with such new requirements, which may also require significant
management time and other resources, and any failure to comply may adversely affect our business, results of
operations, financial condition and prospects. Uncertainty in the applicability, interpretation or implementation of
any amendment to, or change in, governing law, regulation or policy, including by reason of an absence, or a limited
body, of administrative or judicial precedent may be time consuming as well as costly for us to resolve and may
impact the viability of our current businesses or restrict our ability to grow our businesses in the future. For instance,
the Supreme Court of India has in a decision clarified the components of basic wages which need to be considered
by companies while making provident fund payments, which resulted in an increase in the provident fund payments
to be made by companies. Any such decisions in future or any further changes in interpretation of laws may have an
impact on our results of operations.

Natural or man-made disasters, fires, epidemics, pandemics, acts of war, terrorist attacks, civil unrest and other
events could materially and adversely affect our business.

Natural disasters (such as typhoons, flooding and earthquakes), epidemics, pandemics such as COVID-19 and man-
made disasters, including acts of war, terrorist attacks and other events, many of which are beyond our control, may
lead to economic instability, including in India or globally, which may in turn materially and adversely affect our
business, financial condition and results of operations. Our operations may be adversely affected by fires, natural
disasters and/or severe weather, which can result in damage to our property or inventory and generally reduce our
productivity and may require us to evacuate personnel and suspend operations. A number of countries in Asia,
including India, as well as countries in other parts of the world, are susceptible to contagious diseases and, for
example, have had confirmed cases of diseases such as the highly pathogenic H7N9, H5N1 and H1N1 strains of
influenza in birds and swine and more recently, the COVID-19. A worsening of the current outbreak of COVID-19
pandemic or future outbreaks of COVID-19 or a similar contagious disease could adversely affect the global
economy and economic activity in the region. As a result, any present or future outbreak of a contagious disease
could have a material adverse effect on our business and the trading price of the Equity Shares. India has from time-
to-time experienced instances of social, religious and civil unrest and hostilities between neighbouring countries.
Recently there has been ongoing mass protest by farmers, against three farm acts which were passed by the
Parliament of India in September 2020. The introduction of the law caused protests in several parts of the country
like Delhi, Haryana and Punjab. In case there are mass protests leading to civil unrest, such incidents could impact
both our operations and adversely affect our business, financial condition and results of operations. Present relations
between India and Pakistan continue to be fragile on the issues of terrorism, armaments and Kashmir. In April 2019,
skirmishes along India’s border with Pakistan and the downing of an Indian military jet fighter plane significantly
escalated tensions between the two countries. India has also experienced terrorist attacks in some parts of the country.
In November 2008, several coordinated shooting and bombing attacks occurred across Mumbai, India’s financial
capital. These attacks resulted in loss of life, property and business. Military activity or terrorist attacks in the future
could influence the Indian economy by disrupting communications and making travel more difficult and such
political tensions could create a greater perception that investments in Indian companies involve higher degrees of
risk. Events of this nature in the future, as well as social and civil unrest within other countries in Asia, could
influence the Indian economy and could have a material adverse effect on the market for securities of Indian
companies.

A downgrade in ratings of India and other jurisdictions we operate may affect the trading price of the Equity
Shares.

Our borrowing costs and our access to the debt capital markets depend significantly on the credit ratings of India.

Any further adverse revisions to credit ratings for India and other jurisdictions we operate in by international rating
agencies may adversely impact our ability to raise additional financing. This could have an adverse effect on our
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ability to fund our growth on favourable terms and consequently adversely affect our business and financial
performance and the price of the Equity Shares.

We may be affected by competition laws in India, the adverse application or interpretation of which could
adversely affect our business.

The Competition Act, 2002, of India, as amended (“Competition Act”), regulates practices having an appreciable
adverse effect on competition in the relevant market in India (“AAEC”). Under the Competition Act, any formal or
informal arrangement, understanding or action in concert, which causes or is likely to cause an AAEC is considered
void and may result in the imposition of substantial penalties. Further, any agreement among competitors which
directly or indirectly involves the determination of purchase or sale prices, limits or controls production, supply,
markets, technical development, investment or the provision of services or shares the market or source of production
or provision of services in any manner, including by way of allocation of geographical area or number of customers
in the relevant market or directly or indirectly results in bid-rigging or collusive bidding is presumed to have an
AAEC and is considered void. The Competition Act also prohibits abuse of a dominant position by any enterprise.
If it is proved that the contravention committed by a company took place with the consent or connivance or is
attributable to any neglect on the part of, any director, manager, secretary or other officer of such company, that
person shall be also guilty of the contravention and may be punished. The Competition Act aims to, among other
things, prohibit all agreements and transactions, which may have an AAEC on competition in India and all
agreements entered into by us could be within the purview of the Competition Act. Further, the CCI has extra-
territorial powers and can investigate any agreements, abusive conduct or combination occurring outside India if
such agreement, conduct or combination has an AAEC in India. However, the impact of the provisions of the
Competition Act on the agreements entered into by us cannot be predicted with certainty at this stage. However,
since we pursue an acquisition driven growth strategy, we may be affected, directly or indirectly, by the application
or interpretation of any provision of the Competition Act, or any enforcement proceedings initiated by the CClI, or
any adverse publicity that may be generated due to scrutiny or prosecution by the CCI or if any prohibition or
substantial penalties are levied under the Competition Act, it would adversely affect our business, results of
operations, cash flows and prospects.

Financial instability in other countries may cause increased volatility in Indian financial markets.

The Indian market and the Indian economy are influenced by economic and market conditions in other countries,
including conditions in the United States, Europe and certain emerging economies in Asia. Financial turmoil in the
United States, Asia and elsewhere in the world in recent years has adversely affected the Indian economy. Any
worldwide financial instability may cause increased volatility in the Indian financial markets and, directly or
indirectly, adversely affect the Indian economy and financial sector and us. Although economic conditions vary
across markets, loss of investor confidence in one emerging economy may cause increased volatility across other
economies, including India. Financial instability in other parts of the world could have a global influence and thereby
negatively affect the Indian economy. Financial disruptions could materially and adversely affect our business,
prospects, financial condition, results of operations and cash flows. Further, economic developments globally can
have a significant impact on our principal markets. Concerns related to a trade war between large economies may
lead to increased risk aversion and volatility in global capital markets and consequently have an impact on the Indian
economy. Following the United Kingdom’s exit from the European Union (“Brexit”), there remains significant
uncertainty around the terms of their future relationship with the European Union including trade agreements
between the United Kingdom and European Union and, more generally, as to the impact of Brexit on the general
economic conditions in the United Kingdom and the European Union and any consequential impact on global
financial markets. In addition, China is one of India’s major trading partners and there are rising concerns of a
possible slowdown in the Chinese economy as well as a strained relationship with India, which could have an adverse
impact on the trade relations between the two countries. In response to such developments, legislators and financial
regulators in the United States and other jurisdictions, including India, implemented a number of policy measures
designed to add stability to the financial markets. However, the overall long-term effect of these and other legislative
and regulatory efforts on the global financial markets is uncertain, and they may not have the intended stabilizing
effects. Any significant financial disruption could have a material adverse effect on our business, financial condition
and results of operation. These developments or the perception that any of them could occur, have had and may
continue to have a material adverse effect on global economic conditions and the stability of global financial markets
and may significantly reduce global market liquidity, restrict the ability of key market participants to operate in
certain financial markets or restrict our access to capital. This could have a material adverse effect on our business,
financial condition and results of operations and reduce the price of the Equity Shares. Since December 2019, the
ongoing outbreak of COVID-19 has affected countries globally, with the World Health Organization declaring the
outbreak as a pandemic in March 2020. There have been border controls, lockdowns and travel restrictions imposed
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by various countries, as a result of the COVID-19 outbreak. Such an outbreak of an infectious disease together with
the resulting restrictions on travel and/or imposition of lockdown measures have resulted in protracted volatility in
domestic and international markets has resulted in a global slowdown and crisis. In particular, the COVID-19
outbreak has caused stock markets worldwide to fluctuate significantly in value and has impacted global economic
activity. A number of governments have revised gross domestic product growth forecasts for 2020 and 2021
downwards in response to the economic slowdown caused by the spread of COVID-19, and it is possible that the
outbreak of COVID-19 will cause a prolonged global economic crisis or recession. If we are unable to successfully
anticipate and respond to changing economic and market conditions, our business, results of operations and financial
condition and prospects may be adversely affected.

The Indian tax regime has undergone substantial changes which could adversely affect our business and the
trading price of the Equity Shares.

Any change in Indian tax laws could have an effect on our operations. For instance, the Taxation Laws (Amendment)
Act, 2019, prescribes certain changes to the income tax rate applicable to companies in India. According to this Act,
companies can henceforth voluntarily opt in favour of a concessional tax regime (subject to no other special
benefits/exemptions being claimed), which would ultimately reduce the effective tax rate (on gross basis) for Indian
companies from 34.94% to approximately 25.17%. Any such future amendments may affect our ability to claim
exemptions that we have historically benefited from, and such exemptions may no longer be available to us. The
Government of India has also implemented two major reforms in Indian tax laws, namely the GST, and provisions
relating to general anti-avoidance rules (“GAAR”). The indirect tax regime in India has undergone a complete
overhaul. The indirect taxes on goods and services, such as central excise duty, service tax, central sales tax, state
value added tax, surcharge and excise have been replaced by Goods and Service Tax with effect from July 1, 2017.
The GST regime is relatively new and therefore is subject to amendments and its interpretation by the relevant
regulatory authorities. GAAR became effective from April 1, 2017. The tax consequences of the GAAR provisions
being applied to an arrangement may result in, among others, a denial of tax benefit to us and our business. In the
absence of any precedents on the subject, the application of these provisions is subjective. If the GAAR provisions
are made applicable to us, it may have an adverse tax impact on us. Further, if the tax costs associated with certain
of our transactions are greater than anticipated because of a particular tax risk materializing on account of new tax
regulations and policies, it could affect our profitability from such transactions. The Finance Act, 2020 has, amongst
others things, provided a number of amendments to the direct and indirect tax regime, including, without limitation,
a simplified alternate direct tax regime. For instance, dividend distribution tax (“DDT”) will not be payable by a
domestic company in respect of dividends declared, distributed or paid by the company after March 31, 2020, and
accordingly, such dividends would not be exempt in the hands of the shareholders, both resident as well as non-
resident and are likely be subject to tax deduction at source. The Company may or may not grant the benefit of a tax
treaty (where applicable) to a non-resident shareholder for the purposes of deducting tax at source from such
dividend. Investors should consult their own tax advisors about the consequences of investing or trading in the Equity
Shares. Further, the Government of India has notified the Finance Act, 2022 (“Finance Act”) which has introduced
various amendments to taxation laws in India. There is no certainty on the impact that the Finance Act may have on
our business and operations or on the industry in which we operate. In addition, unfavourable changes in or
interpretations of existing, or the promulgation of new laws, rules and regulations including foreign investment laws
governing our business, operations and group structure could result in us being deemed to be in contravention of
such laws or may require us to apply for additional approvals. We may incur increased costs relating to compliance
with such new requirements, which may also require management time and other resources, and any failure to
comply may adversely affect our business, results of operations and prospects. Uncertainty in the applicability,
interpretation or implementation of any amendment to, or change in, governing law, regulation or policy, including
by reason of an absence, or a limited body, of administrative or judicial precedent may be time consuming as well
as costly for us to resolve and may affect the viability of our current business or restrict our ability to grow our
business in the future. We cannot predict whether any new tax laws or regulations impacting our services will be
enacted, what the nature and impact of the specific terms of any such laws or regulations will be or whether if at all,
any laws or regulations would have an adverse effect on our business.

If inflation were to rise in India, we might not be able to increase the prices of our products at a proportional rate
in order to pass costs on to our customers thereby reducing our margins.

Inflation rates in India have been volatile in recent years, and such volatility may continue in the future. India has
experienced high inflation in the recent past. Increased inflation can contribute to an increase in interest rates and
increased costs to our business, including increased costs of wages and other expenses relevant to our business. High
fluctuations in inflation rates may make it more difficult for us to accurately estimate or control our costs. Any
increase in inflation in India can increase our expenses, which we may not be able to adequately pass on to our
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customers, whether entirely or in part, and may adversely affect our business and financial condition. In particular,
we might not be able to reduce our costs or increase the price of our products to pass the increase in costs on to our
customers. In such case, our business, results of operations, cash flows and financial condition may be adversely
affected. Further, the Government of India has previously initiated economic measures to combat high inflation rates,
and it is unclear whether these measures will remain in effect. There can be no assurance that Indian inflation levels
will not worsen in the future.

A third-party could be prevented from acquiring control of us post this Offer, because of anti-takeover provisions
under Indian law.

As a listed Indian entity, there are provisions in Indian law that may delay, deter or prevent a future takeover or
change in control of our Company. Under the Takeover Regulations, an acquirer has been defined as any person
who, directly or indirectly, acquires or agrees to acquire shares or voting rights or control over a company, whether
individually or acting in concert with others. Although these provisions have been formulated to ensure that interests
of investors/shareholders are protected, these provisions may also discourage a third party from attempting to take
control of our Company subsequent to completion of the Offer. Consequently, even if a potential takeover of our
Company would result in the purchase of the Equity Shares at a premium to their market price or would otherwise
be beneficial to our shareholders, such a takeover may not be attempted or consummated because of Takeover
Regulations.

Investors may not be able to enforce a judgment of a foreign court against us, our Directors, the BRLM or any of
their directors and executive officers in India respectively, except by way of a lawsuit in India.

Our Company is a company incorporated under the laws of India and all of our directors are located in India. A
majority of our assets, our Key Managerial Personnel and officers are also located in India. As a result, it may not
be possible for investors to affect service of process upon our Company or such persons in jurisdictions outside India,
or to enforce judgments obtained against such parties outside India. Furthermore, it is unlikely that an Indian court
would enforce foreign judgments if that court was of the view that the number of damages awarded was excessive
or inconsistent with public policy, or if judgments are in breach or contrary to Indian law. In addition, a party seeking
to enforce a foreign judgment in India is required to obtain approval from the RBI to execute such a judgment or to
repatriate outside India any amounts recovered. Recognition and enforcement of foreign judgments is provided for
under Section 13 and Section 44A of the Code of Civil Procedure, 1908. India is not a party to any international
treaty in relation to the recognition or enforcement of foreign judgments. India has reciprocal recognition and
enforcement of judgments in civil and commercial matters with only a limited number of jurisdictions, such as the
United Kingdom, United Arab Emirates, Singapore and Hong Kong. In order to be enforceable, a judgment from a
jurisdiction with reciprocity must meet certain requirements established in the Indian Code of Civil Procedure, 1908.
The CPC only permits the enforcement and execution of monetary decrees in the reciprocating jurisdiction, not being
in the nature of any amounts payable in respect of taxes, other charges, fines or penalties. Judgments or decrees from
jurisdictions which do not have reciprocal recognition with India, including the United States, cannot be enforced by
proceedings in execution in India. Therefore, a final judgment for the payment of money rendered by any court in a
non-reciprocating territory for civil liability, whether or not predicated solely upon the general laws of the non-
reciprocating territory, would not be directly enforceable in India. The party in whose favour a final foreign judgment
in a non-reciprocating territory is rendered may bring a fresh suit in a competent court in India based on the final
judgment within three years of obtaining such final judgment. However, it is unlikely that a court in India would
award damages on the same basis as a foreign court if an action were brought in India or that an Indian court would
enforce foreign judgments if it viewed the number of damages as excessive or inconsistent with the public policy in
India. Further, there is no assurance that a suit brought in an Indian court in relation to a foreign judgment will be
disposed of in a timely manner. In addition, any person seeking to enforce a foreign judgment in India is required to
obtain the prior approval of the RBI to repatriate any amount recovered, and we cannot assure that such approval
will be forthcoming within a reasonable period of time, or at all, or that conditions of such approval would be
acceptable. Such an amount may also be subject to income tax in accordance with applicable law.

Risks relating to the Equity Shares and this Offer

68.

The Offer Price of the Equity Shares may not be indicative of the market price of the Equity Shares after the
Offer.

Prior to the Offer, there has been no public market for the Equity Shares, and an active trading market on the Stock

Exchanges may not develop or be sustained after the Offer. Listing and quotation does not guarantee that a market
for the Equity Shares will develop, or if developed, the liquidity of such market for the Equity Shares. The Offer
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Price of the Equity Shares will be determined by our Company and the Selling Shareholders in consultation with the
BRLM through the Book Building Process. This price will be based on numerous factors, as described under “Basis
for the Offer Price” on page 94 and may not be indicative of the market price of the Equity Shares at the time of
commencement of trading of the Equity Shares or at any time thereafter. The market price of the Equity Shares may
be subject to significant fluctuations in response to, among other factors, variations in our operating results of our
Company, market conditions specific to the industry we operate in, developments relating to India, volatility in
securities markets in jurisdictions other than India, problems such as temporary closure, broker default and settlement
delays experienced by the Indian Stock Exchanges, strategic actions by us or our competitors, variations in the
growth rate of financial indicators, variations in revenue or earnings estimates by research publications, and changes
in economic, legal and other regulatory factors. Consequently, the price of our Equity Shares may be volatile, and
you may be unable to resell your Equity Shares at or above the Offer Price, or at all. There has been significant
volatility in the Indian stock markets in the recent past, and our Equity Share price could fluctuate significantly
because of market volatility. A decrease in the market price of our Equity Shares could cause investors to lose some
or all of their investment.

Investors may be subject to Indian taxes arising out of income arising on the sale of the Equity Shares.

Under current Indian tax laws, unless specifically exempted, a capital gain arising from the sale of equity shares in
an Indian company is generally taxable in India. A securities transaction tax (“STT”) is levied on and collected by
an Indian stock exchange on which equity shares are sold. Any gain realized on the sale of listed equity shares held
for more than 12 months may be subject to long-term capital gains tax in India at the specified rates depending on
certain factors, such as STT paid, the quantum of gains and any available treaty exemptions. Accordingly, you may
be subject to payment of long-term capital gains tax in India, in addition to payment of STT, on the sale of any Equity
Shares held for more than 12 months. STT will be levied on and collected by a domestic stock exchange on which
the Equity Shares are sold. Further, any gain realized on the sale of our Equity Shares held for a period of 12 months
or less will be subject to short-term capital gains tax in India. While non-residents may claim tax treaty benefits in
relation to such capital gains income, generally, Indian tax treaties do not limit India’s right to impose tax on capital
gains arising from the sale of shares of an Indian company. Further, the Finance Act, 2020 (“Finance Act 2020”),
passed by the Parliament of India. The Finance Act 2020 stipulates the sale, transfer and issue of certain securities
through exchanges, depositories or otherwise to be charged with stamp duty. The Finance Act 2020 has also clarified
that, in the absence of a specific provision under an agreement, the liability to pay stamp duty in case of sale of
certain securities through stock exchanges will be on the buyer, while in other cases of transfer for consideration
through a depository, and the onus will be on the transferor. The stamp duty for transfer of certain securities, other
than debentures, on a delivery basis is currently specified under the Finance Act 2020 at 0.015% and on a non-
delivery basis is specified at 0.003% of the consideration amount. These amendments have come into effect from
July 1, 2020. Under the Finance Act 2020, any dividends paid by an Indian company will be subject to tax in the
hands of the shareholders at applicable rates. Such taxes will be withheld by the Indian company paying dividends.
The Government of India announced the union budget for Fiscal 2022, following which the Finance Bill, 2021
(“Finance Bill”) was introduced in the Lok Sabha on February 1, 2021. Subsequently, the Finance Bill received
assent from the President of India on March 28, 2021 and became the Finance Act, 2021 (“Finance Act 2021”).
Thereafter, the Finance Act, 2022 and the Finance Bill, 2023 has been introduced. There is no certainty on the impact
of Finance Act 2021 and 2022 and Finance Bill, 2023 on tax laws or other regulations, which may adversely affect
the Company’s business, financial condition, and results of operations or on the industry in which we operate.
Investors are advised to consult their own tax advisors and to carefully consider the potential tax consequences of
owning Equity Shares.

Investors will not be able to sell immediately on an Indian stock exchange any of the Equity Shares they purchase
in the Offer.

The Equity Shares will be listed on the Stock Exchanges. Pursuant to applicable Indian laws, certain actions must be
completed before the Equity Shares can be listed and trading in the Equity Shares may commence. Investors’ book
entries, or ‘demat’ accounts with depository participants in India, are expected to be credited with the Equity Shares
within one working day of the date on which the Basis of Allotment is approved by the Stock Exchanges. The
Allotment of Equity Shares in this Offer and the credit of such Equity Shares to the applicant’s demat account with
depository participant could take approximately six Working Days from the Bid Closing Date and trading in the
Equity Shares upon receipt of final listing and trading approvals from the Stock Exchanges is expected to commence
within six Working Days of the Bid Closing Date. There could be a failure or delay in the listing of the Equity Shares
on the Stock Exchanges. Any failure or delay in obtaining the approval or otherwise any delay in commencing trading
in the Equity Shares would restrict investors’ ability to dispose of their Equity Shares. There can be no assurance
that the Equity Shares will be credited to investors’ demat accounts, or that trading in the Equity Shares will
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commence, within the time periods specified in this risk factor. We could also be required to pay interest at the
applicable rates if allotment is not made, refund orders are not dispatched or demat credits are not made to investors
within the prescribed time periods.

Any future issuance of Equity Shares, or convertible securities or other equity linked instruments by us may dilute
your shareholding and sale of Equity Shares by shareholders with significant shareholding may adversely affect
the trading price of the Equity Shares.

We may be required to finance our growth through future equity offerings. Any future equity issuances by us,
including a primary offering of Equity Shares, convertible securities or securities linked to Equity Shares including
through exercise of employee stock options, may lead to the dilution of investors’ shareholdings in our Company.
Any future equity issuances by us or sales of our Equity Shares by our shareholders may adversely affect the trading
price of the Equity Shares, which may lead to other adverse consequences including difficulty in raising capital
through offering of our Equity Shares or incurring additional debt. Any disposal of Equity Shares by our major
shareholders or the perception that such issuance or sales may occur, including to comply with the minimum public
shareholding norms applicable to listed companies in India may adversely affect the trading price of the Equity
Shares, which may lead to other adverse consequences including difficulty in raising capital through offering of the
Equity Shares or incurring additional debt. There can be no assurance that we will not issue Equity Shares,
convertible securities or securities linked to Equity Shares or that our Shareholders will not dispose of, pledge or
encumber their Equity Shares in the future. Any future issuances could also dilute the value of your investment in
the Equity Shares. In addition, any perception by investors that such issuances or sales might occur may also affect
the market price of our Equity Shares.

Under Indian law, foreign investors are subject to investment restrictions that limit our ability to attract foreign
investors, which may adversely affect the trading price of the Equity Shares.

Under foreign exchange regulations currently in force in India, transfer of shares between non-residents and residents
are freely permitted (subject to certain restrictions), if they comply with the pricing guidelines and reporting
requirements specified by the RBI. If the transfer of shares, which are sought to be transferred, is not in compliance
with such pricing guidelines or reporting requirements or falls under any of the exceptions referred to above, then a
prior regulatory approval will be required. Additionally, shareholders who seek to convert Rupee proceeds from a
sale of shares in India into foreign currency and repatriate that foreign currency from India require a no-objection or
a tax clearance certificate from the Indian income tax authorities. In addition, pursuant to the Press Note No. 3 (2020
Series), dated April 17, 2020, issued by the DPIT, which has been incorporated as the proviso to Rule 6(a) of the
FEMA Non-debt Rules, all investments under the foreign direct investment route by entities of a country or where
the beneficial owner of the Equity Shares is situated in or is a citizen of any such country, can only be made through
the Government approval route, as prescribed in the Consolidated FDI Policy dated October 15, 2020 and the FEMA
Rules. While the term “beneficial owner” is defined under the Prevention of Money-Laundering (Maintenance of
Records) Rules, 2005 and the General Financial Rules, 2017, neither the foreign direct neither investment policy nor
the FEMA Rules provide a definition of the term “beneficial owner”. The interpretation of “beneficial owner” and
enforcement of this regulatory change involves certain uncertainties, which may have an adverse effect on our ability
to raise foreign capital. Further, there is uncertainty regarding the timeline within which the said approval from the
Gol may be obtained, if at all. We cannot assure investors that any required approval from the RBI or any other
governmental agency can be obtained on any particular terms or at all. For further information, see ‘“Restrictions on
Foreign Ownership of Indian Securities” on page 359.

Significant differences exist between Ind AS and other accounting principles, such as U.S. GAAP and IFRS,
which investors may be more familiar with and may consider material to their assessment of our financial
condition.

Our Restated Financial Statements for Fiscal 2020, 2021and 2022 and the nine months ended December 31, 2022,
have been prepared and presented in conformity with Ind AS. Ind AS differs in certain significant respects from
IFRS, U.S. GAAP and other accounting principles with which prospective investors may be familiar in other
countries. If our financial statements were to be prepared in accordance with such other accounting principles, our
results of operations, cash flows and financial position may be substantially different. Prospective investors should
review the accounting policies applied in the preparation of our financial statements, and consult their own
professional advisers for an understanding of the differences between these accounting principles and those with
which they may be more familiar. Any reliance by persons not familiar with Indian accounting practices on the
financial disclosures presented in this Red Herring Prospectus should be limited accordingly.
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The determination of the Price Band is based on various factors and assumptions and the Offer Price of the
Equity Shares may not be indicative of the market price of the Equity Shares after the Offer. Further, the current
market price of some securities listed pursuant to certain previous issues managed by the BRLM is below their
respective issue prices.

The determination of the Price Band is based on various factors and assumptions and will be determined by our
Company and Selling Shareholders in consultation with the BRLM. Furthermore, the Offer Price of the Equity Shares
will be determined by our Company and Selling Shareholders in consultation with the BRLM through the Book
Building Process. These will be based on numerous factors, including factors as described under “Basis for the Offer
Price” on page 94 and may not be indicative of the market price for the Equity Shares after the Offer. In addition to
the above, the current market price of securities listed pursuant to certain previous initial public offerings managed
by the BRLM is below their respective issue price. For further details, see “Other Regulatory and Statutory
Disclosures — Price information of past issues handled by the BRLM” on page 316. The factors that could affect the
market price of the Equity Shares include, among others, broad market trends, financial performance and results of
our Company post-listing, and other factors beyond our control. We cannot assure you that an active market will
develop or sustained trading will take place in the Equity Shares or provide any assurance regarding the price at
which the Equity Shares will be traded after listing.

QIBs and Non-Institutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of
Equity Shares or the Bid Amount) at any stage after the submission of their Bid, and Retail Individual Investors
are not permitted to withdraw their Bids after closure of the Bid/ Offer Closing Date.

Pursuant to the SEBI ICDR Regulations, QIBs and Non-Institutional Investors are required to pay the Bid Amount
on submission of the Bid and are not permitted to withdraw or lower their Bids (in terms of quantity of Equity Shares
or the Bid Amount) at any stage after submitting a Bid. Retail Individual Investors can revise their Bids during the
Bid/ Offer Period and withdraw their Bids until the Bid/ Offer Closing Date. While we are required to complete all
necessary formalities for listing and commencement of trading of the Equity Shares on all Stock Exchanges where
such Equity Shares are proposed to be listed, including Allotment, within six Working Days from the Bid/ Offer
Closing Date or such other period as may be prescribed by the SEBI, events affecting the investors’ decision to invest
in the Equity Shares, including adverse changes in international or national monetary policy, financial, political or
economic conditions, our business, results of operations, cash flows or financial condition may arise between the
date of submission of the Bid and Allotment. We may complete the Allotment of the Equity Shares even if such
events occur, and such events may limit the Investors’ ability to sell the Equity Shares Allotted pursuant to the Offer
or cause the trading price of the Equity Shares to decline on listing.

Investors may be restricted in their ability to exercise pre-emptive rights under Indian law and thereby may suffer
future dilution of their ownership position.

Under the Companies Act, a company having share capital and incorporated in India must offer its holders of equity
shares pre-emptive rights to subscribe and pay for a proportionate number of shares to maintain their existing
ownership percentages before the issuance of any new equity shares, unless the pre-emptive rights have been waived
by adoption of a special resolution by holders of three-fourths of the equity shares voting on such resolution.
However, if the law of the jurisdiction the investors are in, does not permit them to exercise their pre-emptive rights
without our Company filing an offering document or registration statement with the applicable authority in such
jurisdiction, the investors will be unable to exercise their pre-emptive rights unless our Company makes such a filing.
If we elect not to file a registration statement, the new securities may be issued to a custodian, who may sell the
securities for the investor’s benefit. The value such custodian receives on the sale of such securities and the related
transaction costs cannot be predicted. In addition, to the extent that the investors are unable to exercise pre-emptive
rights granted in respect of the Equity Shares held by them, their proportional interest in our Company would be
reduced.

Rights of shareholders of companies under Indian law may be more limited than under the laws of other
jurisdictions.

Our Atrticles of Association, composition of our Board, Indian laws governing our corporate affairs, the validity of
corporate procedures, directors’ fiduciary duties, responsibilities and liabilities, and shareholders’ rights may differ
from those that would apply to a company in another jurisdiction. Shareholders’ rights under Indian law may not be
as extensive and wide-spread as shareholders' rights under the laws of other countries or jurisdictions. Investors may
face challenges in asserting their rights as shareholder of our Company than as a shareholder of an entity in another
jurisdiction.
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Compliance with provisions of Foreign Account Tax Compliance Act may affect payments on the Equity Shares.

The U.S. “Foreign Account Tax Compliance Act” (or “FATCA”) imposes a new reporting regime and potentially,
imposes a 30% withholding tax on certain “foreign pass thru payments” made by certain non-U.S. financial
institutions (including intermediaries). If payments on the Equity Shares are made by such non-U.S. financial
institutions (including intermediaries), this withholding may be imposed on such payments if made to any non-U.S.
financial institution (including an intermediary) that is not otherwise exempt from FATCA or other holders who do
not provide sufficient identifying information to the payer, to the extent such payments are considered “foreign pass
thru payments”. Under current guidance, the term “foreign pass thru payment” is not defined and it is therefore not
clear whether and to what extent payments on the Equity Shares would be considered “foreign pass thru payments”.
The United States has entered into intergovernmental agreements with many jurisdictions (including India) that
modify the FATCA withholding regime described above. It is not yet clear how the intergovernmental agreements
between the United States and these jurisdictions will address “foreign pass thru payments” and whether such
agreements will require us or other financial institutions to withhold or report on payments on the Equity Shares to
the extent they are treated as “foreign pass thru payments”. Prospective investors should consult their tax advisors
regarding the consequences of FATCA, or any intergovernmental agreement or non-U.S. legislation implementing
FATCA, to their investment in Equity Shares.

U.S. holders should consider the impact of the passive foreign investment company rules in connection with an
investment in our Equity Shares.

A foreign corporation will be treated as a passive foreign investment company (“PFIC”) for U.S. federal income tax
purposes for any taxable year in which either: (i) at least 75% of its gross income is “passive income” or (ii) at least
50% of its gross assets during the taxable year (based on of the quarterly values of the assets during a taxable year)
are “passive assets,” which generally means that they produce passive income or are held for the production of
passive income.

There can be no assurance that our Company will or will not be considered a PFIC in the current or future years. The
determination of whether or not our Company is a PFIC is a factual determination that is made annually after the
end of each taxable year, and there can be no assurance that our Company will not be considered a PFIC in the
current taxable year or any future taxable year because, among other reasons, (i) the composition of our Company’s
income and assets will vary over time, and (ii) the manner of the application of relevant rules is uncertain in several
respects. Further, our Company’s PFIC status may depend on the market price of its Equity Shares, which may
fluctuate considerably.
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SECTION IV: INTRODUCTION

THE OFFER

Equity Shares Offered ®:
Present Offer of Equity Shares by our Company
and the Selling Shareholders @

Up to [e] Equity Shares of face value of X 10 each for cash at a
price of X [e] per Equity Share aggregating up to 34,800million

The Offer consists of:

Fresh Issue

Up to [e] Equity Shares of face value of ¥ 10each for cash at a
price of X [e] per Equity Share aggregating up to ¥ 1,500million.

Offer for Sale

Up to [e] Equity Shares of face value of X 10each for cash at a
price of X [e] per Equity Share aggregating up to X 3,300 million

Which Comprises:

A) QIB Portion ®®

Up to [e] Equity Shares (not more than 50%)

of which:

Anchor Investor Portion

Up to [e] Equity Shares

Balance available for allocation to QIBs other
than Anchor Investors (assuming Anchor
Investor Portion is fully subscribed)

Up to [e] Equity Shares

of which:

Available for allocation to Mutual Funds only
(5% of the QIB Portion, excluding the Anchor
Investor Portion)

Up to [@] Equity Shares

Balance for all QIBs including Mutual Funds

Up to [e] Equity Shares

B) Non-Institutional Portion ©

Up to [e] Equity Shares (not less than 15%)

C) Retail Portion ®

Up to [e] Equity Shares (not less than 35%)

Pre and Post Offer Equity Shares

Equity shares outstanding prior to the Offer

4,75,12,875 Equity Shares of face value of ¥10each

Equity shares outstanding after the Offer ®

[e] Equity Shares of face value of 310 each

Use of Net Proceeds

Please refer to the section titled "Objects of the Offer” begin on
page no. 85 of this Red Herring Prospectus.

Allocation to all categories, except the Anchor Investor Portion and the Retail Portion, if any, shall be made on a
proportionate basis, subject to valid Bids received at or above the Offer Price. The allocation to each Retail Individual
Bidder shall not be less than the minimum Bid Lot, subject to availability of shares in Retail Portion, and the remaining

available Equity Shares, if any, shall be Allocated

on a proportionate basis. For further details, please refer the chapter

“Offer Procedure” on page no. 339 of this Red Herring Prospectus.

@ The present Offer has been authorised by a resolution of the Board of Directors, dated October 22, 2021 and by a
resolution of the shareholders of our Company in the Extra Ordinary General Meeting held on November 22, 2021

@ The Offer for Sale has been authorised by the Selling Shareholders by their consent letter dated October 20, 2021 and

the No. of Equity Shares offered are as follows:

Aggregate amount of
Name of the Selling Shareholders No. of Equity Shares Offered Offer for Sale (Zin
million)
Wajid Ahmed [e] Up to ¥ 1,200million
Gulzar Ahmad [e] Up to Z 490million
Mohammad Mehmood Qureshi [e] Up to ¥ 490million
Mohammad Ashraf Qureshi [e] Up to T 490million
Zulfigar Ahmad Qurashi [e] Up to < 490million
Parvez Alam [o] Up to < 140million
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Aggregate amount of
Name of the Selling Shareholders No. of Equity Shares Offered Offer for Sale (Zin
million)
TOTAL [e] Up to ¥ 3,300 million

The Selling Shareholders has confirmed that the Equity Shares proposed to be offered and sold in the Offer are eligible
in term of SEBI (ICDR) Regulations and that they have not been prohibited from dealings in securities market and the
Equity Shares offered and sold are free from any lien, encumbrance or third-party rights. The Selling Shareholders has
also confirmed that they are the legal and beneficial owner of the Equity Shares being offered by them under the Offer
for Sale

© Our Company and the Selling Shareholders may, in consultation with the Book Running Lead Manager, allocate up
to 60% of the QIB Portion to Anchor Investors on a discretionary basis in accordance with the SEBI ICDR Regulations.
One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, subject to valid Bids being
received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the event of under-
subscription in the Anchor Investor Portion, the remaining Equity Shares shall be added to the QIB Portion. In case of
non-Allotment in the Anchor Investor Portion, 5% of the QIB Portion (excluding the Anchor Investor Portion) shall be
available for allocation on a proportionate basis to Mutual Funds only, and the remainder of the QIB Portion shall be
available for allocation on a proportionate basis to all QIB Bidders (other than Anchor Investors), including Mutual
Funds, subject to valid Bids being received at or above the Issue Price. However, if the aggregate demand from Mutual
Funds is less than as specified above, the balance Equity Shares available for allotment in the Mutual Fund Portion will
be added to the QIB Portion and allocated proportionately to the QIB Bidders (other than Anchor Investors) in
proportion to their Bids. For further details, please see “Offer Procedure” on page no. 339 of this Red Herring
Prospectus.

) Subject to valid Bids being received at or above the Issue Price, under-subscription, if any, in any category except the
QIB Portion, would be allowed to be met with spill over from any other category (including QIBs) or combination of
categories at the discretion of our Company in consultation with the BRLM and the Designated Stock Exchange.
However, under-subscription if any, in the QIB Portion will not be allowed to met with spill-over from other categories
or a combination of categories. For further details, please see, “Terms of Offer” beginning on page no. 3280f this Red
Herring Prospectus.

®) Assuming full subscription of the Offer.
Pursuant to Rule 19(2)(b) of the SCRR, the Offer is being made for at least 10% of the Post Offer paid-up Equity Share

capital of our Company.For further details please refer to the chapter titled “Offer Structure” beginning on page no.335
of this Red Herring Prospectus

60



SUMMARY OF FINANCIAL INFORMATION

Consolidated Restated Statement of Assets and Liabilities
(Amounts in millions, unless otherwise stated)

As at As at As at As at
Particulars Note December 31, | March March March
2022 31,2022 | 31,2021 | 31,2020
ASSETS
(A) Non-current assets
(a) Property, plant and equipment (1) 1,366.72 | 1,401.34 919.19 946.74
(b) Capital work in progress (1.1) 1,327.06 916.39 136.39 16.11
(c) Goodwill (2) 6.23 6.23 6.23 6.23
(d) Financial assets
(i) Other financials assets (N 96.63 330.31 166.68 160.78
(e) Income tax assets 118.44 75.93 18.01 -
(f) Deferred tax assets (net) (8) 127.49 26.02 17.19 40.53
(g) Other non-current assets (9) 423.75 422.70 557.55 23.10
Total non-current assets 3,466.32 | 3,178.92 1,821.24 | 1,193.49
(B) Current assets
(a) Inventories (3) 962,55 | 1,367.53 | 1,268.47 | 1,573.42
(b) Financial assets
(i) Trade receivables 4 2,502.41 | 2,897.46 | 156741 | 1,166.71
(ii) Cash and cash equivalents (5) 251.55 185.28 516.85 385.13
(iii) Bank balances other than (ii) above (6) 1718.38 254.94 - -
(iv) Other financial assets (N 27.89 44.85 15.71 15.69
(c) Other current assets (9) 788.10 632.10 530.67 394.08
Total current assets 6,250.88 | 5,382.16 | 3,899.11 | 3,535.03
Total assets 9,717.20 | 8,561.08 | 5,720.35 | 4,728.52
EQUITY AND LIABILITIES
(A) Equity
(a) Share capital (10 475.13 475.13 37.27 37.27
(b) Other equity (11 4,054.49 | 327147 | 2,549.67 | 1,833.22
(c) Non controlling interest 213.31 171.89 4.85 4.88
Total equity 4,742.93 | 391849 | 2,591.79 | 1,875.37
(B) Liabilities
(1) Non-current liabilities
(a) Financial liabilities
(i) Borrowings (12) 455.00 521.60 50.34 -
(b) Provisions (16) 19.43 16.06 12.46 9.55
Total non-current liabilities 474.43 537.66 62.80 9.55
(11) Current liabilities
(a) Financial liabilities
(i) Borrowings (12 2,951.77 | 2,77857 | 1,763.00 | 1,691.77
(ii) Trade payables (13)
1.Total outstanding dues of micro
enterprises and small enterprises i j i i
2. Total outstanding dues of 862.94
creditors other than micro enterprises and small 794.55 678.57 388.56
enterprises
(i) Other financial liabilities (14) 432.33 40.71 63.83 125.50
(b) Other liabilities (15) 177.81 476.21 548.99 586.09
(c) Provisions (16) 1.50 1.50 1.19 0.91
(d) Current tax liabilities 73.49 13.39 10.18 50.77
Total current liabilities 4,499.84 | 4,104.93 | 3,065.76 | 2,843.60
Total Equity and Liabilities 9,717.20 | 8,561.08 | 5,720.35 | 4,728.52

Note: For more information on Other Equity and its components, please refer page no. 216 of this Red Herring Prospectus.
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Restated Consolidated Statement of Profit and Loss
(Amounts in millions, unless otherwise stated)

For the Year Year Year
Particulars Note period ended ended ended ended
December March March March
31,2022 31,2022 | 31,2021 | 31,2020

(1) Income
(a) Revenue from operations a7 23,704.80 | 30,831.91 | 17,074.97 | 23,727.89
(b) Other income (18) 473.41 557.85 128.99 438.24
Total Income 24,178.21 | 31,389.76 | 17,203.96 | 24,166.13
(2) Expenses
(a) Cost of raw materials consumed (19) 17,827.61 | 24,214.49 | 13,358.77 | 19,758.18
(b) Changes in inventories (20) 404.98 (99.06) 304.95 (637.74)
(c) Employee benefits expense (21) 648.01 | 1,056.16 585.96 759.61
(d) Finance costs (22) 71.75 65.65 40.54 63.94
(e) Depreciation and amortization expense (23) 68.88 106.67 83.11 100.16
(f) Other expenses (24) 3,645.08 | 4,460.02 | 1,856.12 | 3,499.82
Total Expenses 22,666.31 | 29,803.93 | 16,229.45 | 23,543.97
(3) Profit before tax (1-2) 1,511.90 | 1,585.83 974.51 622.16
(4) Tax expense (34)
(a) Current tax 409.40 411.87 235.20 191.11
(b) Deferred tax charge / (credit) (29.87) (2.25) 23.34 (27.93)
Total tax expense 379.53 409.62 258.54 163.18
(1) Profit / (Loss) from Discontinued Operations
(5) Profit for the year 1,132.37 | 1,176.21 715.97 458.98
(6) Other comprehensive income
(1) Items that will be reclassified to Profit / (Loss)

- Net change in value of derivatives (284.50) i i i
designated as cash flow hedges

- Deferred tax impact on above 71.60 - - -
(2) Items that will not be reclassified subsequently
to Profit

- Remeasurements of defined benefit liability - 1.21 0.45 R

- Tax impact on above - (0.30) - -
Total other comprehensive income (212.90) 0.91 0.45 -
(7) Total comprehensive income for the year 919.47 | 1,177.12 716.42 458.98
Profit for the year attributable to:

Equity holders of the parent 1,090.95 | 1,158.91 716.00 459.08
Non-Controlling Interest 41.42 17.30 (0.03) (0.10)

Total profit for the year 1,132.37 | 1,176.21 715.97 458.98
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For the Year Year Year
Particulars Note period ended ended ended ended
December March March March
31,2022 31,2022 | 31,2021 | 31,2020
Other comprehensive income for the year
attributable to
Equity holders of the parent (212.90) 0.76 0.45 -
Non-Controlling Interest - 0.15 - -
Total other comprehensive income (212.90) 0.91 0.45 -
Total comprehensive income for the year
attributable to:
Equity holders of the parent 878.05 | 1,159.67 716.45 459.08
Non-Controlling Interest 41.42 17.45 (0.03) (0.10)
Totgl comprehensive income for the year 919.47 1177.12 716.42 458.98
attributable
Total
Earnings per share (EPS) (Rupee per share) (33)
(1) Basic EPS 22.96 24.39 15.07 9.66
(2) Diluted EPS 22.96 24.39 15.07 9.66
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Restated Consolidated Cash Flow Statement for the period ended

(Amounts in millions, unless otherwise stated)

_ per'i:(())c: ;2393 d As at As at As at
Particulars December 31 March March March
' | 31,2022 | 31,2021 | 31,2020
2022

(A) Cashflows from operating activities
Profit before tax 1,511.90 | 1,585.83 974.51 622.16
Adjustment for:
Depreciation and amortization 68.88 106.67 83.11 100.16
Liabilities no longer required written back - (18.19) (3.08) -
Unrealised Fair value (gain)/loss on forward contracts (net) 123.47 (29.14) (97.34) -
Interest expenses 70.76 63.45 38.25 63.47
Interest on bank deposits (37.51) (19.96) (7.96) (3.99)
Profit on sale of assets (net) - (0.05) (1.00) -
Unrealised foreign exchange loss/(gain) (net) (55.90) | (441.90) 31.47 | (394.97)
Operating cash flow before working capital changes 1,681.60 | 1,246.71 | 1,017.96 386.83
Adjustment for changes in working capital:
(Increase) in trade receivables 460.27 | (888.20) | (432.20) | 2,109.71
(Increase)/Decrease in inventories 404.17 (99.32) 304.98 | (637.46)
Decrease/(Increase) in other financial assets 11.70 (2.88) (5.92) | (107.20)
Decrease/(Increase) in other non-current assets - - - 1.83
Decrease/(Increase) in other current assets (156.02) (42.88) | (136.59) 222.86
(Decrease) / Increase in trade payables 68.86 3237 293.09 (2,153.8?;
Increase / (Decrease) in other current financial liabilities (39.09) (30.58) 35.67 45.19
(Decrease) in current and non-current provisions 3.38 4.82 3.63 2.99
Increase / (Decrease) in other current liabilities (307.39) (73.08) (37.11) 464.24
Cash generated from operations 2,127.48 146.96 | 1,043.51 335.62
Taxes paid (net of refunds) (391.80) | (466.58) | (293.79) | (133.78)
Net cashflows from operating activities 1,735.68 | (319.62) 749.72 201.84
(B) Cashflows from investing activities
pl’rgg:rzf';:e of property, plant and equipment and capital work in (494.43) (819.68) | (174.84) | (226.63)
Capital advances paid (1.05) 134.85 | (534.45) -
Payment towards acquisition of business, net of cash acquired | (36237) ) )
(Refer note 32)
Movement in bank deposits with maturity greater than 3 (1,224.50) (408.45) i 3059
months (net)
Interest received on fixed deposit 37.51 20.46 7.96 3.99
Net cashflows from investing activities (1,682.95) (1,435.1&; (701.33) | (192.05)
(C) Cashflows from financing activities
Borrowings (net) 106.59 | 1,479.22 121.58 371.98
Government grants received 50.00 - - -
Interest paid (48.03) (55.98) (38.25) (63.47)
Dividend paid (95.03) - - -
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Net cashflows from financing activities 13.53 | 1,423.24 83.33 308.51
Net (decrease)/increase in cash and cash equivalents 66.26 | (33157) 131.72 318.30
(A+B+C)
Cash and cash equivalents at the beginning of the year 185.28 516.85 385.13 66.83
Cash and cash equivalents at the end of the year 251.54 185.28 516.85 385.13
Cash and cash equivalents comprise of:
Cash in hand 12.25 24.32 36.88 6.83
Balance with banks:
- In current accounts 239.05 147.31 394.68 378.20
- Cheque in hand - 13.55 - -
- In fixed deposit account with original maturity of 3 months 025 010 85.29 010
or less
Total cash and cash equivalents 251.55 185.28 516.85 385.13
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GENERAL INFORMATION

Our Company was incorporated as “HMA Agro Industries Limited” on April 09, 2008 under the Companies Act, 1956
with the Registrar of Companies, Uttar Pradesh and Uttranchal bearing registration number 034977. Our Company was
granted its certificate for commencement of business on June 25, 2008 by the RoC. The Corporate Identification Number
of our Company is U74110UP2008PLC034977. For further details, please refer to the chapter “History and Certain
Corporate Matters” beginning on page no. 165 of this Red Herring Prospectus.

REGISTERED OFFICE

HMA AGRO INDUSTRI
18A/5/3 Tajview Crossing,

ES LIMITED
Fatehabad Road,

Agra — 282001, Uttar Pradesh, India.

Tel: +91 — 7217018161

Email id: cs@hmaagro.com
Website: www.hmagroup.co
CIN: U74110UP2008PLC034977

Registration No.: 034977

ADDRESS OF THE ROC

REGISTRAR OF COMPANIES

37/17, Westcott Building,

The Mall, Kanpur — 208 001, Uttar Pradesh, India.
Tel: +91 - 512 — 2310 443/ 227/ 323

Website: www.mca.gov.in

Board of Directors

As on the date of this Red Herring Prospectus, the Board of Directors of our Company comprises of the following:

Name Designation DIN Address
Chairman and Whole Time 101, 102, MIG Marg, Shaheed Nagar, Agra,
Gulzar Ahmad Director 01312305 Uttar Pradesh — 282 001, India
.. . . 18/129-A, Malko Gali, Tajganj, Agra, Uttar
Wajid Ahmed Managing Director 01312261 Pradesh — 282 001, India
. . 18/14A, Malko Gali, Tajganj, Agra, Uttar
Gulzeb Ahmed Whole Time Director 06546660 Pradesh — 282 001, India.
. . 19, Bagh Farzana, Civil Line, Kiraoli, Agra,
Amit Goyal Independent Director 05146923 Uttar Pradesh — 282 002, India,
17-A, Kunwar Colony, Near Friends Paradise,
Gaurav Luthra Independent Director 08023492 | Khandari, Civil Line, Agra— 282 002, Uttar
Pradesh, India.
Bhumika Parwani Independent Director 09732792 E-731, Kamla Nagar, Agra- 282005, Uttar

Pradesh, India

For further details of our directors, see “Our Management” on page no.

CHIEF FINANCIAL OFFICER

GULZEB AHMED
18A/5/3 Tajview Crossing,

Fatehabad Road,

Agra -282001, Uttar Pradesh, India

Tel: +91 — 7217018161

Email id: cs@hmaagro.com
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COMPANY SECRETARY AND COMPLIANCE OFFICER

NIKHIL SUNDRANI

18A/5/3 Tajview Crossing, Fatehabad Road,
Agra -282001, Uttar Pradesh, India.

Tel: +91 — 7217018161

Email id: cs@hmaagro.com

BOOK RUNNING LEAD MANAGER

ARYAMAN FINANCIAL SERVICES LIMITED
60, Khatau Building, Ground Floor,

Alkesh Dinesh Modi Marg,

Opp. P. J. Towers (BSE Building),

Fort, Mumbai — 400 001

Tel No.: +91 —22 — 6216 6999

Email: ipo@afsl.co.in

Investor Grievances Email: feedback@afsl.co.in
Website: www.afsl.co.in

Contact Person: Deepak Biyani/Vatsal Ganatra
SEBI Registration No.: INM000011344

REGISTRAR TO THE OFFER

BIGSHARE SERVICES PRIVATE LIMITED

Office No. S6-2, 6™ Floor Pinnacle Business Park,

Next to Ahura Centre, Mahakali Caves Road,

Andheri (East), Mumbai-400093

Tel: +91 — 22 — 6263 8200;

Email: ipo@bigshareonline.com

Website: www.bigshareonline.com

Investor Grievance Email: investor@bigshareonline.com;
Contact Person: Babu Rapheal

SEBI Registration No.: INR000001385

LEGAL COUNSEL TO THE OFFER

M/S. KANGA & COMPANY (ADVOCATES & SOLICITORYS)
Readymoney Mansion,

43, Veer Nariman Road,

Mumbai — 400 001

Tel No.: +91 — 22 — 6623 0000, +91 — 22 — 6633 2288

Fax No.: 491 — 22 — 6633 9656 / 57

Contact Person: Chetan Thakkar

Email: chetan.thakkar@kangacompany.com

Website: www.kangacompany.com

STATUTORY AUDITORS TO OUR COMPANY

M/S. MAPSS AND COMPANY

Hall No. 2, 2™ Floor, Plot No. 17

S.S. Tower, Sector — 4, Main Market,

Vaishali, Ghaziabad — 201010, Uttar Pradesh, India
Tel: +91 — 9810816012

Email: gpa001@gmail.com

Contact Person: Gyan Chandra Mishra
Membership No.: 078183

Firm Registration No.: 012796C

Peer Review No: 013338
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Changes in the Auditors

Except as mentioned below, there has been no change in the auditors of our Company during the last 5 years:

Sr. Date of From To Reason for
No. Change change
M/S. MAPSS AND COMPANY
M/S. ISRANI ANIL & CO. Hall No. 2, 2" Floor, Plot No.
Shop no 21 ground floor Heritage | 17 S.S. Tower, Sector — 4, Main
tOWEI’ Nehru Nag_a’r' Agra_282002 Market, VaiShall, GhaZ|abad— Appointment
Uttar Pradesh, India. 201010, Uttar Pradesh, India. of Peer
1 ggptzeon;tier Eel- f]?? — 98974 3316_? Tel: +91 - 9810816012 Review
. mail: |sran|.ca@gma| .com | Email: gpa001@gmail.com Certified
Contact Pe_rson. Anil Kumar Israni Contact Person: Gyan Chandra | Auditor
Membership No.: 405321 Mishra
Firm Registration No.: 013155C Membership No.:078183
Peer Review No.: N. A. Firm Registration No.: 012796C
Peer Review N0:013338

BANKERS TO OUR COMPANY*

HDFC Bank Limited

2" Floor, B-6/3, DDA Commercial Complex,
Safdarjung Enclave, Opposite Deer Park,
New Delhi- 110029, India;

Tel. No.: +91 8800770889;

Email I1D: Aaditya.chawla@hdfcbank.com;
Website: www.hdfcbank.com

YES BANK

Level 4, Plot No-C-001/A/1,

Sector-16B, Noida- 201 301, Uttar Pradesh, India;
Tel. No.: 0120-6689529;

Email 1D: prateek.sharma@yesbank.on
Website: www.yesbank.in

CANARA BANK

Lajpat Kunj, Bhagirathi Marg,

Khandari, Agra — 282 002, Uttar Pradesh, India;
Email ID: cb7015@canarabank.com;
Website: www.canarabank.com

*Qur Company has received NOC from all the above Bankers.

BANKER(S) TO THE OFFER / REFUND BANK / SPONSOR BANK

AXIS BANK LIMITED

Timber Estate, Sonimur Apartments,

Swami Vivekananda Road,

Daruwala Compound, Malad West,

Mumbai -400064, Maharashtra, India.

Tel. No.: +91 9769770311;

Email I1D: malad.branchead@axisbank.com;
Website: www.axisbank.com

SYNDICATE MEMBER(S)

ARYAMAN FINANCIAL SERVICES LIMITED
60, Khatau Building, Gr. Floor, Alkesh Dinesh Modi Marg,
Opp. P.J. Tower (BSE Bldg.), Fort, Mumbai —400 001
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Tel. No.: +91 —22 —6216 6999;

Fax No.: +91 —22 —2263 0434;

Website: www.afsl.co.in;

Email: ipo@afsl.co.in

Investor Grievance Email: feedback@afsl.co.in;
Contact Person: Shripal Shah/Vatsal Ganatra
SEBI Registration No.: INM000011344

ARYAMAN CAPITAL MARKETS LIMITED

60, Khatau Building, Gr. Floor, Alkesh Dinesh Modi Marg,
Opp. P. J. Tower (BSE Bldg.), Fort, Mumbai —400 001
Tel. No.: +91 —22 —6216 6999;

Fax No.: +91 —22 —2263 0434,

Email: aryacapm@gmail.com;

Contact Person: Harshad Dhanawade

SEBI Registration No.: INZ000004739

STATEMENT OF INTER SE ALLOCATION OF RESPONSIBILITIES FOR THE ISSUE

Aryaman Financial Services Limited (AFSL) is the sole Book Running Lead Manager (BRLM) to the Issue and all the
responsibilities relating to co-ordination and other activities in relation to the Issue shall be performed by them.

Designated Intermediaries
Self-Certified Syndicate Banks

The list of SCSBs  notified by  SEBI for the ASBA  process is available at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes on the SEBI website, or at such other website as
may be prescribed by SEBI from time to time. A list of the Designated Branches of the SCSBs with which an ASBA
Bidder (other than an RIB using the UPI mechanism), not Bidding through Syndicate/Sub Syndicate or through a
Registered Broker, may submit the ASBA Forms is available at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34on the SEBI website, and at such
other websites as may be prescribed by SEBI from time to time.

Further, the branches of the SCSBs where the Designated Intermediaries could submit the ASBA Form(s) of Bidders
(other than RIBS) is provided on the website of SEBI
athttps://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35 which may be updated
from time to time or at such other website as may be prescribed by SEBI from time to time.

Self-Certified Syndicate Banks eligible as Issuer Banks for UPI

In accordance with SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019 and SEBI Circular No.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, Retail Individual Bidders using the UPI Mechanism may only
apply through the SCSBs and mobile applications using the UPI handles specified on the website of the SEBI
(https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=40), or any such other website
as may be prescribed by SEBI from time to time.

Syndicate SCSB Branches

In relation to Bids (other than Bids by Anchor Investors and RIBs) submitted under the ASBA process to a member of
the Syndicate, the list of branches of the SCSBs at the Specified Locations named by the respective SCSBs to receive
deposits of Bid cum Application Forms from the members of the Syndicate is available on the website of the SEBI at
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes&intmld=35, which may be updated from time
to time or any such other website as may be prescribed by SEBI from time to time. For more information on such branches
collecting Bid cum Application Forms from the Syndicate at Specified Locations, see the website of the SEBI at
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes&intmld=35 or any such other website as may
be prescribed by SEBI from time to time.
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Registered Brokers

The list of the Registered Brokers eligible to accept ASBA Forms, including details such as postal address, telephone
number and e-mail address, is provided on the websites of the BSE and the NSE at
http://www.bseindia.com/Markets/Publiclssues/brokercentres _new.aspx?
Andhttps://www.nseindia.com/products/content/equities/ipos/ipo_mem_terminal.htm, respectively, as updated from
time to time.

Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms from Bidders (other than RIBs) at the Designated RTA Locations,
including details such as address, telephone number and e-mail address, is provided on the websites of Stock Exchanges
at http://www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? And
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, as updated from time to
time

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms from Bidders (other than RIBSs) at the Designated CDP Locations,
including details such as name and contact details, is provided on the websites of BSE at
http://www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? And on the website of NSE at
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.

Monitoring Agency

Our Company has appointed CRISIL Ratings Limited, as the monitoring agency for monitoring the utilisation of the Net
Proceeds prior to the filing of the Red Herring Prospectus in accordance with Regulation 41 of SEBI ICDR Regulations.
For details in relation to the proposed utilisation of the Net Proceeds, see “Objects of the Offer” beginning on page 85.

Our Company will disclose the utilization of the Net Proceeds, including interim use, under a separate head in our Balance
Sheet for such financial years as required under the applicable law, specifying the purposes for which the Net Proceeds
have been utilised. Our Company will also, in its Balance Sheet for the applicable financial years, provide details, if any,
in relation to all such Net Proceeds that have not been utilised, if any, and the proceeds of the Issue shall also be monitored
by the Audit Committee till the utilization of the proceeds.

Further, our Company shall provide details/information/certifications obtained from Statutory Auditors on the utilization
of the Net Proceeds to the Monitoring Agency. Also, any investments in acquisitions or strategic partnership or any
inorganic growth iniative, post IPO from the IPO proceeds, detailed disclosures of the same shall be made in public
domain at that time.

Experts

Our Company has received written consent dated February 24, 2023 from M/S. MAPSS and Company, to include their
name as required under section 26 of the Companies Act, 2013 read with SEBI ICDR Regulations, in this Red Herring
Prospectus, and as an “expert” as defined under section 2(38) of the Companies Act, 2013 to the extent and in their
capacity as our Statutory Auditors, and in respect of their (i) examination report, dated February 24, 2023 on our Restated
Consolidated Financial Statements; and (ii) their report dated February 24, 20230n the Statement of Tax Benefits in this
Red Herring Prospectus and such consent has not been withdrawn as on the date of this Red Herring Prospectus. However,
the term “expert” shall not be construed to mean an “expert” as defined under the U.S. Securities Act.

Appraising Entity

None of the objects for which the Net Proceeds will be utilized has been appraised by any agency.

Credit Rating

As the Offer is of Equity Shares, credit rating is not required.
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IPO Grading

No credit agency registered with SEBI has been appointed in respect of obtaining grading for the Offer.

Trustees

As this is an Offer of Equity Shares, the appointment of trustees is not required.

Green Shoe Option

No green shoe option is applicable for the Offer.

Filing of Red Herring Prospectus

A copy of the Draft Red Herring Prospectus was filed electronically on the SEBI’s online portal at
https://siportal.sebi.gov.in, in accordance with SEBI circular bearing reference SEBI/HO/CFD/DIL1/CIR/P/2018/011
dated January 19, 2018 and at cfddil@sebi.gov.in, in accordance with the instructions issued by the SEBI on March 27,
2020, in relation to “Easing of Operational Procedure — Division of Issues and Listing — CFD”.

A copy of this Red Herring Prospectus, along with the material contracts and documents required filed under Section 32
of the Companies Act would be filed with the RoC and a copy of the Prospectus to be filed under Section 26 of the

Companies Act, 2013 would be filed with the RoC at its office and through the electronic portal at
http://www.mca.gov.in/mcafoportal/loginvalidateuser.do.

BOOK BUILDING PROCESS

Book Building Process, in the context of the Issue, refers to the process of collection of Bids from investors on the basis
of the Red Herring Prospectus, the Bid cum Application Forms and the Revision Forms within the Price Band. The Price
Band, and minimum bid lot size will be decided by our Company and the Selling Shareholders in consultation with the
BRLM, and advertised in all editions of the English National Daily Newspaper Business Standard, all editions of the
Hindi National Daily Newspaper Business Standard and the Hindi edition of Samay Bhaskar, Hindi Daily Newspaper
(Hindi being the regional language of Agra, where our Registered Office is located)each with wide circulation, at least
two Working Days prior to the Bid/ Offer Opening Date and shall be made available to the Stock Exchanges for the
purpose of uploading on their respective websites. The Issue Price shall be determined by our Company and the Selling
Shareholders in consultation with the BRLM after the Bid/Offer Closing Date.

All Bidders, except Anchor Investors, are mandatorily required to use the ASBA process for participating in the
Offer by providing details of their respective ASBA Account in which the corresponding Bid Amount will be
blocked by SCSBs. In addition to this, RIBs may participate through the ASBA process by either (a) providing
the details of their respective ASBA Account in which the corresponding Bid Amount will be blocked by the
SCSBs; or (b) through the UPI Mechanism. Anchor Investors are not permitted to participate in the Offer through
the ASBA process.

In accordance with the SEBI ICDR Regulations, QIBs (other than Anchor Investors) and Non-Institutional
Bidders are not allowed to withdraw or lower the size of their Bids (in terms of the quantity of the Equity Shares
or the Bid Amount) at any stage. Retail Individual Bidders (subject to the Bid Amount being up to ¥ 2, 00,000)
can revise their Bids during the Bid/Offer Period and withdraw their Bids on or before the Bid/Offer Closing
Date. Further, Anchor Investors cannot withdraw their Bids after the Anchor Investor Bidding Date. Allocation
to QIBs (other than Anchor Investors) and Non-Institutional Investors will be on a proportionate basis, while
allocation to Anchor Investors will be on a discretionary basis. For further details, see “Terms of the Offer”, “Offer
Procedure” and “Offer Structure” on page nos. 328, 339 and 335, respectively of this Red Herring Prospectus.

The process of Book Building under the SEBI ICDR Regulations and the Bidding Process are subject to change from
time to time and the investors are advised to make their own judgment about investment through this process prior to
submitting a Bid in the Offer

Bidders should note that the Offer is also subject to (i) filing of the Prospectus by our Company with the RoC; and (ii)

our Company obtaining final listing and trading approvals from the Stock Exchanges, which our Company shall apply
for after Allotment.
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Each Bidder, by submitting a Bid in the Issue, will be deemed to have acknowledged the above restrictions and the terms
of the Offer.

For further details on the method and procedure for bidding, please see “Offer Procedure” on page no. 339 of this Red
Herring Prospectus.

lllustration of Book Building and Price Discovery Process

For an illustration of the Book Building Process and the price discovery process, see “Offer Procedure” on page no. 339
of this Red Herring Prospectus.

Underwriting Agreement

After the determination of the Offer Price and allocation of Equity Shares, but prior to the filing of the Prospectus with
the RoC, our Company and the Selling Shareholders will enter into the Underwriting Agreement with the Underwriters
for the Equity Shares proposed to be issued/ offered through the Offer. The extent of underwriting obligations and the
Bids to be underwritten in the Offer shall be as per the Underwriting Agreement. Pursuant to the terms of the Underwriting
Agreement, the obligations of each of the Underwriters will be several and will be subject to certain conditions, as
specified therein.

The Underwriting Agreement is dated [®]. The Underwriters have indicated their intention to underwrite the following
number of Equity Shares:

(This portion has been intentionally left blank and will be completed before filing the Prospectus with the RoC).

(In T million)
Name, Address, Telephone Number and Indicative Number of Equity Shares Amount Underwritten
Email Address of the Underwriters to be Underwritten (in Tmillion)

[e] [e] [e]

The abovementioned underwriting commitment is indicative and will be finalized after determination of the Offer Price
and Basis of Allotment and will be subject to the provisions of the SEBI ICDR Regulations.

In the opinion of our Board of Directors (based on representations made to our Company by the Underwriters), the
resources of the Underwriters are sufficient to enable them to discharge their respective underwriting obligations in full.
The Underwriters are registered with the SEBI under Section 12(1) of the SEBI Act or registered as brokers with the
Stock Exchange(s).

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitments set forth in
the table above. Notwithstanding the above table, the Underwriters shall be severally responsible for ensuring payment
with respect to Equity Shares allocated to investors procured by them in accordance with the Underwriting Agreement.
In the event of any default in payment, the respective Underwriter, in addition to other obligations defined in the
Underwriting Agreement, will also be required to procure purchasers for or purchase the Equity Shares to the extent of
the defaulted amount in accordance with the Underwriting Agreement.

The Underwriting Agreement has not been executed as on the date of this Red Herring Prospectus and our Company and

the Selling Shareholders intend to enter into an Underwriting Agreement with the Underwriters after the determination
of the Offer Price and allocation of Equity Shares, but prior to filing the Prospectus with the RoC.
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CAPITAL STRUCTURE
The Equity Share Capital of the Company as on the date of this Red Herring Prospectus is set forth below:

(In X, except share data)

Sr. . Aggregate Value | Aggregate Value
No. PETIELIELS at Nominal Value | at Offer Price*
A | Authorised Share Capital @
70,000,000 Equity Shares of face value of 210 each 700,000,000 -
B Issued, Subscribed and Paid-up Share Capital before the Issue
47,512,875 Equity Shares of face value of 310 each 475,128,750 -
C Present Offer in terms of this Red Herring Prospectus
. . ® Up to X 4,800
Public Offer of upto [e] Equity Shares of face value of 10 each [e] million
Consisting of:
Fresh Issue upto [e] Equity Shares of face value of ¥ 10 each [o] Up to % 1,500
aggregating up to ¥1,500million @ million
Offer for Sales up to [®] Equity Shares of face value of X10each [o] Up to X 3,300
aggregating up to ¥ 3,300 million @G million

D Issued, Subscribed and Paid-up Share Capital after the Offer \

[e] Equity Shares of face value of X 10each [e
E Securities Premium Account

Before the Issue Nil

After the Issue @ [o]

* To be finalized upon determination of the Offer Price

D) For details of changes in the authorised share capital of our Company, see “History and Certain Corporate Matters
— Amendments to our Memorandum of Association of our Company in the last 10 years”, on page 165

@ The Offer has been authorized by our Board pursuant to the resolution passed at the board meeting dated October 22,
2021 and by our Shareholders pursuant to their resolution dated November 22, 2021.

©) Each of the Selling Shareholders has severally and not jointly confirmed compliance with Regulation 8 of the SEBI
ICDR Regulations and approved its participation in the Offer for Sale in relation to its portion of the Offered Shares.For
details on authorisation of the Selling Shareholders in relation to their respective portion of the Offered Shares, see “The
Offer” and “Other Regulatory and Statutory Disclosures” on pages 59 and 316, respectively.
NOTES TO CAPITAL STRUCTURE
1. Share Capital History of our Company

a) Equity Share Capital

The following table sets forth the history of the equity share capital of our Company:

Cumulative | Cumulative
Date of IIE\I oL.Iic;f \'/:;Zee II:,SrSiLég Nature of Nature of No. of Paid-Up
Allotment Sr?are)s/ ®) ® Allotment Consideration Equity Share
Shares Capital (})
April 09, Subscription  to
2008 50,000 10 10 MOoA Cash 50,000 500,000
ZNgg;g’ber 10.) 1619650 | 10 10 | Further Allotment | Cash 1,669,650 | 16,696,500
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No. of 2 | s Cumulative | Cumulative
Date of E ﬁit value | Price Nature of Nature of No. of Paid-Up
Allotment Sf?are)s/ ®) ®) Allotment Consideration Equity Share
Shares Capital )
S 9| 1468000 10| 10 | Further Allotment | Cash 3,137,650 | 31,376,500
e M| 876000 | 10| 50 | Further Allotment | Cash 3,513,650 | 35,136,500
dy 260 590 her All h
201160 ,850 10 100 | Further Allotment | Cas 3,726,500 | 37,265,000
July 20, . Other than
20216 12,111,125 10 Nil | Bonus Allotment Cash 15,837,625 | 158,376,250
October 20, . Other than
2021 31,675,250 10 Nil | Bonus Allotment Cash 4,75,12,875 | 475,128,750

(18,000 equity shares were allotted to Mohammad Ashraf Qureshi and 7,000 equity shares each were allotted to Wajid
Ahmed, Gulzar Ahmad, Mohammad Mehmood Qureshi, Zulfigar Ahmad Qurashi, Mohd Kamil Qureshi and Parvez Alam
pursuant to subscription to the MoA.

@ Pursuant to Board Resolution dated November 10, 2008, Our Company has allotted 248,450 equity shares to Gulzar
Ahmad;239,950 equity shares to Zulfigar Ahmad Qurashi; 229,450 equity shares to Mohammad Ashraf Qureshi and
225,450 equity shares each to Mohd Kamil Qureshi, Mohammad Mehmood Qureshi, Parvez Alam and Wajid Ahmed.

® Pursuant to Board Resolution dated August 03, 2009, Our Company has allotted 315,215 equity shares to Gulzar
Ahmad; 275,035 equity shares to Parvez Alam; 274,878 equity shares to Wajid Ahmed; 269,845 equity shares to
Mohammad Mehmood Qureshi; 269,535 equity shares to Mohammad Ashraf Qureshi;39,337 equity shares toZulfigar
Ahmad Qurashiand24,155 equity shares to Mohd Kamil Qureshi.

@ Pursuant to Board Resolution dated August 12, 2010, Our Company hasallotted84,000 equity shares each to Wajid
Ahmed and Mohd Kamil Qureshi; 65,000 equity shares to Gulzar Ahmad, 63,000 equity shares to Zulfigar Ahmad
Qurashi; 48,000 equity shares to Parvez Alam and 16,000 equity shares each to Mohammad Ashraf Qureshi and
Mohammad Mehmood Qureshi.

®) Pursuant to Board Resolution dated July 26, 2011, Our Company has allotted 60,000 equity shares to Mohammad
Ashraf Qureshi; 56,750 equity shares to Mohd Kamil Qureshi; 50,000 equity shares toZulfigar Ahmad Qurashi; 40,000
equity shares to Mohammad Mehmood Qureshi and 6,100 equity shares to Wajid Ahmed.

©®Pursuant to Board Resolution dated July 20, 2021, Our Company has allotted 12,111,125 equity Shares of face value
of 10 each as bonus share in the ratio of 325:100i.e. 325 new equity shares for every 100 equity share held out of which
3,875,560 equity shares to Wajid Ahmed, 1,937,780 equity shares each to Gulzar Ahmad, Mohammad Mehmood Qureshi,
Mohammad Ashraf Qureshi and Zulfigar Ahmad Qurashi;484,120 equity shares to Parvez Alam and 325 equity shares
to Gulzeb Ahmed, by way of capitalization of free reserves.

(MPursuant to Board Resolution dated October 20, 2021, Our Company has allotted 3,16,75,250 equity Shares of face
value of ¥10each as bonus share in the ratio of 200:100i.e. 200 new equity shares for every 100 equity share held out of
which 10,136,080 equity shares to Wajid Ahmed, 5,068,040equity shares each to Gulzar Ahmad, Mohammad Mehmood
Qureshi, Mohammad Ashraf Qureshi and Zulfigar Ahmad Qurashi; 1,266,160 equity shares to Parvez Alam and 850
equity shares to Gulzeb Ahmed, by way of capitalization off reserves.

2. Shares issued for consideration other than cash or out of revaluation reserves

Our Company has not revalued its assets since incorporation and accordingly has not issued any Equity Shares, including
any bonus shares, out of revaluation of reserves at any time.

Except as set out below, we have not issued Equity Shares for consideration other than cash:

No. of Face Issue Benefits
Aﬁg':reng t Name of the Allottees Equity Value | Price R;?g?:}:? accrued to
Shares ® ® our Company
Wajid Ahmed 3,875,560 10 Nil
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Date of No. of Face Issue Reasons for Benefits
Name of the Allottees Equity Value | Price accrued to
Allotment allotment
Shares ® ® our Company
Gulzar Ahmad 1,937,780
Moham_mad Mehmood 1.937.780
Qureshi )
uly 20, M\1ohammad Ashraf Qureshi 1,937,780 Bonus Expansion  of
2021 - - Allotment capital
Zulfigar Ahmad Qurashi 1,937,780
Parvez Alam 484,120
Gulzeb Ahmed 325
TOTAL 12,111,125
Wajid Ahmed 10,136,080
Gulzar Ahmad 5,068,040
Moham_mad Mehmood 5,068,040 .
October 20, | Qureshi 10 il Bonus Expansion of
2021 Mohammad Ashraf Qureshi 5,068,040 Allotment capital
Zulfigar Ahmad Qurashi 5,068,040
Parvez Alam 1,266,160
Gulzeb Ahmed 850
TOTAL 31,675,250

Note: The Promoters and Promoter Group Selling Shareholders are offering shares in the “Offer for Sale” which
includes bonus issue shares allotted to them from time to time.

3. As on the date of this Red Herring Prospectus, our Company has not allotted any Equity Shares pursuant to any
scheme approved under the provisions of Sections 230 to 240 of the Companies Act, 2013.

4. Our Company has not issued any shares pursuant to an Employee Stock Option Scheme.

5. Issue of Equity Shares at price that may be lower than the Issue Price during the preceding 1 (one) year

No shares have been issued at a price lower than the Issue Price within the last one year from the date of this Draft Red
Herring Prospectus except as stated below:

Date of No. pf Face Isgue Reasons for Benefits
Allotment Name of the Allottees Equity Value | Price allotment accrued to
Shares ® ® our Company
Wajid Ahmed 3,875,560
Gulzar Ahmad 1,937,780
Moham_mad Mehmood 1,937,780 _
July 20, | Qureshi : 10 Nil Bonus Expansion of
2021 Mohammad Ashraf Qureshi 1,937,780 Allotment capital
Zulfigar Ahmad Qurashi 1,937,780
Parvez Alam 484,120
Gulzeb Ahmed 325
TOTAL 12,111,125
Wajid Ahmed 10,136,080
Gulzar Ahmad 5,068,040
Moham_mad Mehmood 5,068,040 _
October 20, | Qureshi : 10 Nil Bonus Expansion of
2021 Mohammad Ashraf Qureshi 5,068,040 Allotment capital
Zulfigar Ahmad Qurashi 5,068,040
Parvez Alam 1,266,160
Gulzeb Ahmed 850
TOTAL 31,675,250
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6. Shareholding Pattern of our Company
a) The following is the shareholding pattern of the Company as on the date of this Red Herring Prospectus
. —~| @ L © Number of
= 2 % § P % S P Nurrser & Shares
= T | g 82 Number of Voting Rights held in each Eol =82 ; pledged or
@ 2| o= class of securities (1X) eS| 2o LOELGE) ) otherwise -
= — < o | > 5= £ 5| @¢ X | shares (XIl) T <
= = g el s =~ S SE€| 8% encumbere =S
- = S = o —~ <
3 < 5 2 = %> €< o8| Eg=S d (X111 X
o o < % | 8 e - £c| 223 g
=| 3 5 @ 2| 2| 8=z geq TE| §o<g s £
= = i) 2 = 8 Sy 230 ~ c=| S @ 1 < 5
> = o 5 | o4 o= = o F (@) 2o >0 d 2=
S & S o o | 2% = o @ . . = 5E| o gXd 273
= & = o 2| 55 5 S S % b No of Voting Rights + 0S| g5 =4 As a As a S N
= s & 3 5| 8 S SoZ ) 25 | 5583 % of % of 8 s
Sl 2 |gd =2 |B|E| L |a&ss : | 22| 2353 ‘ b £ g
s S = 8| < g= . 2 >>| 58g | No| total | No | total o2
g 8 g 2|3 2 S8 X g 2| 2209 |(a)| Share | (a) | Share B
S 23 & | 8 53 s |EE|BEs s held sheld | E-8
S < ] o 3 L2 » — o S5| €< 5
= ol T8 83 2 g = =3| £¢2 (b) (b) z
S 5 | «= =S & =2 = o T S| wBzT
e} S ° c O O W O ~ = S § 2
Promoters
A (IELromoter 7 47,512,875 - - | 47,512,875 | 100.00% | 47,512,875 | - | 47,512,875 | 100.00% - | 100.00% - - - - | 47,512,875
Group
B | Public - -] - - - - - - - - - - - - - -
Non -
Promoter
€ | Non - i i i i i T i ) i i i i i i i
Public
Shares
C .
1 underlyin | - - - - - - -] - - - - - - - - - -
g DRs
Shares
C | held by | ) ) ) ) ) ol ) ) ) ) ) ) ) ) )
2 | Employee
Trusts
Total 7 47,512,875 - - | 47,512,875 100.00 47512,875 | - | 47,512,875 100.00 - 100.00 - - - - | 47,512,875
% % %
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b)

Set forth below is a list of Shareholders holding 1% or more of the paid-up Share Capital of our Company
as on the date of this Red Herring Prospectus.

Percentage of Pre-Offer
Sr. No. Name of the Shareholder No. of Shares Share Capital (%)
1. Wajid Ahmed 15,204,120 32.00%
2. Gulzar Ahmad 7,602,060 16.00%
3. Mohammad Mehmood Qureshi 7,602,060 16.00%
4, Mohammad Ashraf Qureshi 7,602,060 16.00%
5. Zulfigar Ahmad Qurashi 7,602,060 16.00%
6. Parvez Alam 1,899,240 4.00%
Total 47,511,600 100.00%
c) Our Company has not issued any warrants, convertible debentures; loan or any other instrument which

would entitle the shareholders to equity shares upon exercise or conversion.

d) Set forth below is a list of Shareholders holding 1% or more of the paid-up Share Capital of our Company
as of two years prior to the date of this Red Herring Prospectus.
Percentage of Pre-Offer
Sr. No. Name of the Shareholder No. of Shares Share Capital (%)
1. Wajid Ahmed 1,192,480 32.00%
2. Gulzar Ahmad 596,240 16.00%
3. Mohammad Mehmood Qureshi 596,240 16.00%
4, Mohammad Ashraf Qureshi 596,240 16.00%
5. Zulfigar Ahmad Qurashi 596,240 16.00%
6. Parvez Alam 148,960 4.00%
Total 3,726,400 100.00%
e) Setforth below is a list of Shareholders holding 1% or more of the paid-up Share Capital of our Company
as of one year prior to the date of this Red Herring Prospectus.
Percentage of Pre-Offer
Sr. No. Name of the Shareholder No. of Shares Share Capital (%)
1. Wajid Ahmed 15,204,120 32.00%
2. Gulzar Ahmad 7,602,060 16.00%
3. Mohammad Mehmood Qureshi 7,602,060 16.00%
4, Mohammad Ashraf Qureshi 7,602,060 16.00%
5. Zulfigar Ahmad Qurashi 7,602,060 16.00%
6. Parvez Alam 1,899,240 4.00%
Total 47,511,600 100.00%
f)  Set forth below is a list of Shareholders holding 1% or more of the paid-up Share Capital of our Company
as of ten days prior to the date of this Red Herring Prospectus.
Percentage of Pre-Offer
Sr. No. Name of the Shareholder No. of Shares Share Capital (%)
1. Wajid Ahmed 15,204,120 32.00%
2. Gulzar Ahmad 7,602,060 16.00%
3. Mohammad Mehmood Qureshi 7,602,060 16.00%
4. Mohammad Ashraf Qureshi 7,602,060 16.00%
5. Zulfigar Ahmad Qurashi 7,602,060 16.00%
6. Parvez Alam 1,899,240 4.00%
Total 47,511,600 100.00%
g) Our Company has not made any public issue (including any rights issue to the public) since its

incorporation.
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7. Except as disclosed in this Red Herring Prospectus, our Company presently does not intend or propose to
alter its capital structure for a period of six months from the Bid/Offer Opening Date, by way of split or
consolidation of the denomination of Equity Shares, or by way of further issue of Equity Shares (including
issue of securities convertible into or exchangeable, directly or indirectly for Equity Shares), whether on a
preferential basis, or by way of issue of bonus Equity Shares, or on a rights basis, or otherwise.

8. Shareholding of our Promoters

a) Build-up of the shareholding of our Promoters

% of Pre- | % of Post
Date of Nature of Nature of FV Acquisition No. of Offer Offer
Allotment Issue / Consideration | () / Transfer Equity Equity Equity
/ Transfer | Transaction Price (%) Shares Share Share
Capital Capital
Wajid Ahmed

April 09, | Subscription o
2008 o MOA Cash 10 10 7,000 0.01% [e]
November | Further o
10, 2008 Allotment Cash 10 10 225,450 0.47% [e]
August 03, | Further o
2009 Allotment Cash 10 10 274,878 0.58% [e]
August 12, | Further o
2010 Allotment Cash 10 50 84,000 0.18% [e]
July 26, | Further o
2011 Allotment Cash 10 100 6,100 0.01% [e]
October Transfer Other than . o
05, 20120 | (Gift) Cash 10 Nil (1,188) (0.00%) [e]
April 14, | Transfer Other than . 0
July 20, | Bonus Other than . 0
2021 Allotment Cash 10 Nil 3,875,560 8.16% [e]
October Bonus Other than . 0
20, 2021 Allotment Cash 10 Nil 10,136,080 21.33% [e]
TOTAL 15,204,120®

@ Transferred 1,188 equity shares to Zulfigar Ahmad Qurashi
@ Transferred 596,240 shares from Mohd Kamil Qureshi
@ QOut of the total holding of Wajid Ahmed, shares aggregating up to 1,200 million are offered as part of Offer

for Sale

Gulzar Ahmad
April 09, | Subscription o
2008 o MOA Cash 10 10 7,000 0.01% [e]
November | Further Cash 10 10 248,450 0.52% [o]
10,2008 | Allotment ’ e
August 03, | Further o
2009 Allotment Cash 10 10 315,215 0.66% [e]
August 12, | Further o
2010 Allotment Cash 10 50 65,000 0.14% [e]
October Transfer Other than . o
05, 20120 | (Gift) Cash 10 Nil (39,425) (0.08%) [e]
July 20, | Bonus Other than . 0
2021 Allotment Cash 10 Nil 1,937,780 4.08% [e]
October Bonus Other than . 0
20, 2021 Allotment Cash 10 Nil 5,068,040 10.67% (o]
TOTAL 7,602,060

for Sale

@ Transferred 39,425 equity shares to Zulfigar Ahmad Qurashi
@ Qut of the total holding of Gulzar Ahmad, shares aggregating up to 490 million are offered as part of Offer
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% of Pre- | % of Post
Date of Nature of Nature of FV Acquisition No. of Offer Offer
Allotment Issue / Consideration | () / Transfer Equity Equity Equity
/ Transfer | Transaction Price (X) Shares Share Share
Capital Capital
Mohammad Mehmood Qureshi

April 09, | Subscription o
2008 to MOA Cash 10 10 7,000 0.01% [e]
November | Further o
10, 2008 Allotment Cash 10 10 225,450 0.47% [e]
August 03, | Further o
2009 Allotment Cash 10 10 269,845 0.57% [e]
August 12, | Further o
2010 Allotment Cash 10 50 16,000 0.03% [e]
July 26, | Further o
2011 Allotment Cash 10 100 40,000 0.08% [o]
October Transfer Other than . 0
July 20, | Bonus Other than . 0
2021 Allotment Cash 10 Nil 1,937,780 4.08% [o]
October Bonus Other than . 0
20, 2021 Allotment Cash 10 Nil 5,068,040 10.67% [e]
TOTAL 7,602,060

@ Transferred 37,945equity shares from Parvez Alam
@ Qut of the total holding of Mohammad Mehmood Qureshi, shares aggregating up to 2490 million are offered
as part of Offer for Sale

Mohammad Ashraf Qureshi

';ggg 09, Z“,E’jgk’“on Cash 10 10 8,000 0.02% o]
T(;)’V;g(l)ger iLler(t)rt]rirent Cash 10 10 229,450 0.48% [e]
961(?; e iLler(t)rt]rirent Cash 10 10 269,535 0.57% []
)26\(;]19(;1 e iLler(t)rt]rirent Cash 10 50 16,000 0.03% []
J2L(j)li/1 > iLler(t)rt]rirent Cash 10 100 60,000 0.13% []
8’5",“;8?2@ (Té?psfer 8;2? than | Nil 13,255 0.03% o]
ooy 20| Bens | Oer - han | g Nil | 1,937,780 4.08% [o]
20,201 | Alloment | Cas | 10 Nil | 5068040 | 10.67% o]
TOTAL 7,602,060

@ Transferred 13,255equity shares from Parvez Alam
@ Qut of the total holding of Mohammad Ashraf Qureshi, shares aggregating up to 490 million are offered
as part of Offer for Sale

Zulfigar Ahmad Qurashi
fpril 09, | Subseription | cagh 10 10 7000 | 0.01% [o]
T&Vzegg)ger Allotment | €3 10 10 239,950 0.51% [o]
2000 | Allotment | %" 10 10| 30337  008% (o]
010 | Allotment | %" 10 50| 63000 |  03% (o]
200 | Allotment | G 10 100| 50000  011% o]

79




% of Pre- | % of Post
Date of Nature of Nature of FV Acquisition No. of Offer Offer
Allotment Issue / Consideration | () / Transfer Equity Equity Equity
/ Transfer | Transaction Price (X) Shares Share Share
Capital Capital
Ooét‘;gi';m (T(;?Psfer ggs‘ﬁr than |4, Nil 196,953 0.41% o]
%‘6’%’1 20, i‘l’lg‘:; ot ggs‘ﬁr than | 14 Nil | 1,937,780 4.08% o]
October Bonus Other than .
20, 2021 Allotment Cash 10 Nil 5,068,040 10.67% [e]
TOTAL 7,602,060
@ Transferred 39,425equity shares from Gulzar Ahmad, 156,340equity shares from Parvez Alam and 1,188
equity shares from Wajid Ahmed
@ Qut of the total holding of Zulfigar Ahmad Qurashi, shares aggregating up to 490 million are offered as
part of Offer for Sale

Notes:

¢ None of the equity shares belonging to our Promoters have been pledged till date.

e The entire Promoter’s shares shall be subject to lock-in from the date of allotment of the equity shares issued
through this Red Herring Prospectus for periods as per applicable Regulations of the SEBI (ICDR)
Regulations.

o  All the shares held by our Promoters, were fully paid-up on the respective dates of acquisition of such shares.

b) Pre-Offer and Post-Offer Shareholding of our Promoters and Promoter Group

Provided below are details of Equity Shares held by our Promoters and the members of our Promoter Group as
on the date of this Red Herring Prospectus:

Pre-Offer Post- Offer
a:).. Category of Promoter No.sor:c Equity P(Ie:rf;:_n(t)a#:rof No.Sohf Equity ngﬁ?g?fsz
ares capital (%) ares capital (%)
A. Promoters
1 | Wajid Ahmed 15,204,120 32.00% [e] [o]
2 | Gulzar Ahmad 7,602,060 16.00% [e] [o]
3 | Mohammad  Mehmood 7,602,060 16.00% o] [o]
Qureshi
4 gfﬂiﬂlmm Ashraf 7,602,060 16.00% [o] [o]
5 Zulfigar Ahmad Qurashi 7,602,060 16.00% [e] [e]
Sub-Total (A) 45,612,360 96.00% [e] [o]
B. Promoter Group
1 Parvez Alam 1,899,240 4.00% [e] [e]
2 Gulzeb Ahmed 1,275 Negligible [e] [e]
Sub-Total (B) 1,900,515 4.00% [e] [o]
TOTAL (A+B) 47,512,875 100.00% [e] [o]
9. Capital Build-up of Promoter Group Selling Shareholder
% of Pre- | % Of Post
Date of Nature of Nature of FV Acquisition No. of Offer Offer
Allotment Issue / Consideration | (¥) / Transfer Equity Equity Equity
[ Transfer | Transaction Price (%) Shares Share Share
Capital Capital
Parvez Alam
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% of Pre- | % Of Post
Date of Nature of Nature of FV Acquisition No. of Offer Offer
Allotment Issue / Consideration | () / Transfer Equity Equity Equity
/ Transfer | Transaction Price (%) Shares Share Share
Capital Capital
April 09, | Subscription ;
2008 toMOA | & 10 10 7,000 0.37% [e]
November | Further )
10,2008 | Allotment | 3" 10 10| 225450 |  1187% [e]
August 03, | Further )
2009 Allotment | €3 10 10 275,035 14.48% [o]
August 12, | Further :
2010 Allotment | ©%" 10 50 48,000 2.53% [o]
February -
17 20100 | Transfer Cash 10 10 | (507,485) | (26.72%) [o]
September .
29 2010@ | Transfer Cash 10 10| 507,485 26.72% [o]
October 05, .
20120 Transfer Gift 10 - | (406,425) |  (21.40%) [o]
April 14,
2(5)18(4) Transfer Cash 10 10 (100) (0.01%) [o]
July 20, | Bonus Other than . 0
2021 Allotment | Cash 10 Nil 484,120 25.49% [o]
October 20, | Bonus Other than . 0
2021 Allotment | Cash 10 Nil | 1,266,160 66.67% [e]
TOTAL | 1,899,2400)

as a gift.

for Sale

@ Transferred 100 equity shares to Gulzeb Ahmed
® QOut of the total holding of Parvez Alam, shares aggregating up to 140 million are offered as part of Offer

@ Transferred 507,485 equity shares to Rukshana Bagum

@ Transferred 507,485 equity shares from Rukshana Bagum
® Transferred 198,885equity shares to Mohd Kamil Qureshi, 156,340equity shares to Zulfigar Ahmad Qurashi,
37,945 equity shares to Mohammad Mehmood Qureshi and 13,255 equity shares to Mohammad Ashraf Qureshi

10. Our Company has seven (7) shareholders, as on the date of this Red Herring Prospectus.

11. We hereby confirm that:

a. None of the members of the Promoters, Promoter Group, Directors and their immediate relatives have
purchased or sold any Equity shares of our Company within the last six months from the date of this Red
Herring Prospectus except as disclosed above in this chapter.

b. None of the members of the Promoter Group, Directors and their immediate relatives have financed the
purchase by any other person of Equity shares of our Company other than in the normal course of
business of the financing entity within the period of six months immediately preceding the date of this
Red Herring Prospectus.

12. Promoter’s Contribution and other Lock-in details

a) Details of Promoter’s Contribution locked-in for eighteen (18) months
Pursuant to Regulations 14 and 16 of the SEBI ICDR Regulations, an aggregate of 20% of the fully diluted post-
Offer Equity Share capital of our Company held by the Promoters, shall be locked in for a period of eighteen
months as minimum Promoter’s contribution from the date of Allotment and the shareholding of the Promoters
in excess of 20% of the fully diluted post- Offer Equity Share capital shall be locked in for a period of six months
from the date of Allotment.

The details of the Equity Shares held by our Promoters, which shall be locked-in for a period of eighteen months
from the date of allotment, are set out in the following table:
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Name of Promoter No. of Equit)_/ ir&?res Locked- % Of the post- O_ffer equity share
in capital

Wajid Ahmed [e] [e]
Gulzar Ahmad [e] [e]
Mohammad Mehmood [o] (o]
Qureshi

Mohammad Ashraf Qureshi [e] [e]
Zulfigar Ahmad Qurashi [e] [e]
Total [o] [e]

*Subject to finalisation of Basis of Allotment.

M All the Equity Shares were fully paid-up on the respective dates of allotment or acquisition of such Equity
Shares, as the case may be. For details regarding allotment of the above Equity Shares, please refer Note no. 8
under “Notes to Capital Structure” on page no. 73 of this Red Herring Prospectus.

Our Promoters have given consent to include such number of Equity Shares held by them as may constitute 20%
of the fully diluted post-Offer Equity Share capital of our Company as the Promoter’s Contribution. Our Promoters
has agreed not to sell, transfer, charge, pledge or otherwise encumber in any manner, the Promoter’s Contribution
from the date of filing of this Red Herring Prospectus, until the expiry of the lock-in period specified above, or
for such other time as required under SEBI ICDR Regulations, except as may be permitted, in accordance with
the SEBI ICDR Regulations.

The minimum Promoter’s Contribution has been brought in to the extent of not less than the specified minimum
lot and from the persons defined as ‘promoters’ under the SEBI ICDR Regulations. Our Company undertakes that
the Equity Shares that are being locked-in are not ineligible for computation of Promoter’s Contribution in terms
of Regulation 15 of the SEBI ICDR Regulations. In this connection, we confirm the following:

i. The Equity Shares offered for Minimum Promoter’s Contribution do not include (i) Equity Shares acquired
in the three immediately preceding years for consideration other than cash and revaluation of assets or
capitalisation of intangible assets was involved in such transaction, (ii) Equity Shares resulting from bonus
issue by utilisation of revaluation reserves or unrealised profits of our Company or bonus shares issued
against Equity Shares, which are otherwise ineligible for computation of Minimum Promoter’s Contribution;

ii. The Minimum Promoter’s Contribution does not include any Equity Shares acquired during the immediately
preceding one year at a price lower than the price at which the Equity Shares are being offered to the public
in the Issue;

iii. Our Company has not been formed by the conversion of one or more partnership firms or a limited liability
partnership firm

iv. The Equity Shares forming part of the promoter’s contribution are not subject to any pledge and
v. All Equity Shares held by our Promoters are in dematerialized form.

We further confirm that our Promoter’s Contribution of 20% of the Post-Offer Equity does not include
any contribution from Alternative Investment Funds or FVVCI or Scheduled Commercial Banks or Public
Financial Institutions or Insurance Companies.

b) Other Lock-in requirements

i. Inaddition to the 20% of the post-Offer shareholding of our Company held by the Promoters and locked in
for eighteen months as specified above, and pursuant to Regulation 17 of the SEBI ICDR Regulations the
entire pre-Offer Equity Share capital of our Company will be locked-in for a period of six months from the
date of Allotment.

ii. Pursuant to Regulation 21(a) of the SEBI ICDR Regulations, the Equity Shares held by the Promoters, which
are locked-in for a period of eighteen months from the date of Allotment may be pledged only with scheduled
commercial banks, public financial institutions, systemically important non-banking finance companies or
housing finance companies as collateral security for loans granted by such entities, provided that such loans
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13.

14.

15.

16.

17.

18.

19.

have been granted for the purpose of financing one or more of the objects of the Offer and pledge of the
Equity Shares is a term of sanction of such loans;

Pursuant to Regulation 21(b) of the SEBI ICDR Regulations, the Equity Shares held by the Promoters which
are locked-in for a period of six months from the date of Allotment may be pledged only with scheduled
commercial banks, public financial institutions, systemically important non-banking finance companies or
housing finance companies as collateral security for loans granted by such entities, provided that such pledge
of the Equity Shares is one of the terms of the sanction of such loans;

Pursuant to Regulation 22 of the SEBI ICDR Regulations, (a) the Equity Shares held by the Promoters, which
are locked-in may be transferred to and among the members of the Promoter Group or to any new Promoter
or persons in control of our Company, subject to continuation of the lock-in in the hands of the transferees
for the remaining period and compliance with the SEBI Takeover Regulations, as applicable and (b) the
Equity Shares held by persons other than the Promoter and locked-in for a period of six months from the
date of Allotment in the Offer may be transferred to any other person holding the Equity Shares which are
locked-in, subject to continuation of the lock-in in the hands of transferees for the remaining period and
compliance with the SEBI Takeover Regulations;

Lock-in of Equity Shares Allotted to Anchor Investors:

In terms of Schedule X111 of the SEBI ICDR Regulations, Equity Shares allotted to Anchor Investors, if any,
pursuant to the Offer under the Anchor Investor Portion, if applicable, shall be a locked-in of 90 days on fifty
per cent of the shares allotted to the anchor investors from the date of allotment, and a locked-in of 30 days
on the remaining fifty per cent of the shares allotted to the anchor investors from the date allotment.

Our Company, our Promoters, the Selling Shareholders, our Directors and the BRLM have not made any or
entered into any buy-back arrangements for purchase of Equity Shares to be issued as a part of the Offer.

There are no partly paid-up Equity Shares as on the date of this Red Herring Prospectus and all Equity Shares
were fully paid up as on the date of allotment. The Equity Shares to be issued or transferred pursuant to the
Offer shall be fully paid up at the time of Allotment.

As on the date of this Red Herring Prospectus, the BRLM and their respective associates (as defined under
the Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992) do not hold any Equity
Shares of our Company.

The BRLM and their affiliates may engage in the transactions with and perform services for our Company in
the ordinary course of business or may in the future engage in investment banking transactions with our
Company for which they may in the future receive customary compensation.

Our Company has no outstanding ESOP’s, warrants, options to be issued or rights to convert debentures,
loans or other convertible instruments into Equity Shares nor has the company ever allotted any equity shares
pursuant to conversion of ESOP’s as on the date of this Red Herring Prospectus.

Subject to valid applications being received at or above the Offer Price, under subscription, if any, in any of
the categories except the QIB Portion, would be allowed to be met with spill-over from any of the other
categories (including QIB) or a combination of categories at the discretion of our Company in consultation
with the BRLM and Designated Stock Exchange. Such inter-se spill over, if any, would be affected in
accordance with applicable laws, rules, regulations and guidelines.

The BRLM and persons related to the BRLM or Syndicate Members cannot apply in the Offer under the
Anchor Investor Portion, except for Mutual Funds sponsored by entities which are associates of the BRLM,
or insurance companies promoted by entities which are associates of the BRLM or a FPI (other than
individuals, corporate bodies and family offices) sponsored by entities which are associates of the BRLM

No person connected with the Issue, including, but not limited to, the members of the Syndicate, our
Company, the Selling Shareholders, our Subsidiaries, our Directors, our Promoters or the members of our
Promoter Group and Group Company, shall offer any incentive, whether direct or indirect, in any manner,
whether in cash or kind or services or otherwise to any Bidder for making a Bid. Further, no payment, direct
or indirect benefit in the nature of discount, commission and allowance or otherwise, except for fees or
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20.

21.

22.

23.

commission for services rendered in relation to the Issue, shall be offered or paid either by our Company or
our Promoters to any person in connection with making an application for or receiving any Equity Shares
pursuant to this Issue

There shall be only one denomination of the Equity Shares, unless otherwise permitted by law. Our Company
will comply with such disclosure and accounting norms as may be specified by SEBI from time to time.

Our Company shall ensure that any transaction in the Equity Shares by the Promoters and the Promoter Group
during the period between the date of filing of this Red Herring Prospectus with the SEBI and the date of
closure of the Offer shall be reported to the Stock Exchanges within 24 hours of such transaction.

Our Promoters, our Promoter Group and Group Companies will not participate in the Issue, except by way
of participation as Selling Shareholders, as applicable, in the Offer for Sale.

The Promoters and members of our Promoter Group will not receive any proceeds from the Issue, except to
the extent of their participation as Selling Shareholder in the Offer for Sale.
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SECTION V- PARTICULARS OF THE ISSUE
OBJECTS OF THE ISSUE

The Offer comprises a Fresh Issue of up to [e®] Equity Shares, aggregating up to X 1,500 million by our Company
(the “Fresh Issue”) and an Offer for Sale of up to [e] Equity Shares, aggregating up to X 3,300 million by the
Promater Selling Shareholders (the “Offer for Sale). For details of the Promoter Selling Shareholders and their
respective portion of the Offered Shares, see “The Offer” on page 59.
Offer for Sale
The Promoter Selling Shareholders will be entitled to their respective portion of the proceeds of the Offer for Sale
after deducting their proportion of Offer related expenses and relevant taxes thereon. Our Company will not
receive any proceeds from the Offer for Sale by the Promoter Selling Shareholders and the proceeds received
from the Offer for Sale will not form part of the Net Proceeds.
Fresh Issue Proceeds & Net Fresh Issue Proceeds

Fresh Issue Proceeds

The details of the proceeds of the Fresh Issue are set forth in the table below:

(< in million)
Sr. No. Particulars Amount
1 Gross Proceeds of the Fresh Issue 1,5000
2 Less: Company’s share of Offer related expenses @ &9 [o]
Net Proceeds of the Fresh Issue [o]

() Subject to the full subscription of the Fresh Issue component

@ Except for the listing fees, which will be borne by our Company, all other expenses relating to the Offer will be
borne by our Company and our Promoter Selling Shareholders in proportion to the Equity Shares contributed to
the Offer. For further details, please see “Offer Related Expenses” as given below in this section. The Offer
expenses are estimated expenses and are subject to change.

© To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with ROC

Net Fresh Issue

The Obijects of the Net Fresh Issue is to raise funds for:

1) Funding working capital requirements of our Company

2) General Corporate Purpose

In addition to the aforementioned objects, our Company intends to strengthen its capital base and expects to
receive the benefits of listing of the Equity Shares on the Stock Exchanges, including among other things,
enhancing the visibility of our brand and our Company among our existing and potential customers.

The Main Objects clause as set out in the Memorandum of Association enables our Company to undertake its
existing activities and the activities for which funds are being raised by the Company through the Present Offer.
Further, we confirm that the activities that we have been conducting until now are in accordance with the objects
clause of our Memorandum of Association.

Utilisation of Net Proceeds

We intend to utilise the Net Proceeds of the Fresh Issue (“Net Proceeds”) of % [ @] million for financing the objects
as set forth below:
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(% in million)

Sr. No. Particulars Amount
1. Funding working capital requirements of our Company 1,350
2. General Corporate Purposes ® [e]
Total [o]

@ To be determined on finalisation of the Offer Price and updated in the Prospectus prior to filing with ROC. The
amount utilised for General Corporate Purposes shall not exceed 25% of the Gross Proceeds of the Fresh Issue.

Proposed Schedule of Implementation and Deployment of Funds

The entire Net Proceeds are proposed to be deployed in FY 2023-24. The fund deployment is based on current
circumstances of our business and we may have to revise our estimates from time to time on account of various
factors, such as financial and market conditions, competition, interest rate fluctuations and other external factors,
which may not be within the control of our management. This may entail rescheduling the proposed utilisation of
the Net Proceeds and changing the allocation of funds from its planned allocation at the discretion of our
management, subject to compliance with applicable laws. For further details, see Risk Factors — “The Objects of
the Offer for which funds are being raised have not been appraised by any bank or financial institution. The
deployment of funds is entirely at the discretion of our management and as per the details mentioned in the section
titled “Objects of the Offer”. Any revision in the estimates may require us to reschedule our expenditure and may
have a bearing on our expected revenues and earnings” on page no. 42 of this Red Herring Prospectus. If the
actual utilisation towards any of the Objects, as set out above, is lower than the proposed deployment, such balance
will be used towards general corporate purposes, provided that the total amount to be utilised towards general
corporate purposes will not exceed 25% of the Gross Proceeds of the Fresh Issue, in accordance with the SEBI
ICDR Regulations.

Means of Finance

We propose to fund the requirements of the objects detailed above entirely from the Net Proceeds. Accordingly,
there is no requirement to make firm arrangements of finance to be made through verifiable means towards at
least 75% of the stated means of finance, excluding the amount to be raised through the Fresh Issue and existing
identifiable internal accruals as required under Regulation 7(1)(e) the SEBI ICDR Regulations.

DETAILS OF THE FUND REQUIREMENTS
The details in relation to objects of the Fresh Issue are set forth herein below:
1. Funding working capital requirements of our Company

HMA Group has been in the meat industry since over four decades. Our company is the flagship company of the
group and is a three star export house recognized by Government of India.

We are currently among the largest exporters of frozen buffalo meat products from India and we account for more
than 10% of India’s total export of frozen buffalo meat. Our products are mainly packaged under the brand name
“Black Gold”, “Kamil” & “HMA” in form of food grade packaging and exported to over 40 countries all over the
globe. We only deal in buffalo meat and allied products. Unlike beef or pork, buffalo meat is free from religious
constraints and has the added advantage of low fat and cholesterol. The meat processed for export is in the form
of deboned and deglanded frozen halal buffalo meat. The procurement of raw material is done by our Company
and then this raw material is sent to various processing units to process the raw material into final products. Most
of these processing units are owned by our subsidiaries and some are owned by third parties. Our Company pays
the fixed charges to these processing units. On a consolidated basis, we had paid ¥ 197.68 million, ¥ 120.16
million, & ¥ 105.84 million for the fiscal year 2020, 2021 & 2022 respectively for processing our products. These
charges on an aggregate basis are less than 1% of our consolidated revenue from operations for the respective
years.

We procure the raw materials from local farmers; livestock markets & commission agents and we do not enjoy
much credit period for procuring our raw materials. Further, since 90% of our sales are exports and we carry out
exports to over 40 countries we need to maintain a healthy inventory for ensuring we are able to service orders
from different distribution channels efficiently. Further, we have to provide sufficient credit period to our
distribution channel partners to ensure healthy growth in order flow of our product portfolio including the recently
added products. Hence, we have significant working capital requirements and we fund our working capital
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requirements in the ordinary course of business from our owned funds / internal accrual and financing from various
banks. As on December 31, 2022 our Company’s working capital facilities limit is of % 3,650 million on a
standalone basis from banks. For details, please refer “Financial Indebtedness” on page no. 285 of this Red Herring
Prospectus.

Existing Working Capital and source of funding

The details of our Company’s standalone existing working capital gap and source of their funding, based on
audited financial for the Fiscal 2020, 2021 & 2022 and for the nine months period ended December 31, 2022 are
provided in the table below:

(< in million

. . . As on
Sr. . Fiscal Fiscal Fiscal
No. Particulars 2020 2021 2022 December 31,
2022
A | Current Assets
Inventories 1,555 1,268 1,318 876
Trade Receivable 1,274 1,687 2,882 2,507
Other Current Assets 582 980 988 1,087
Total Current Assets (A) 3,411 3,935 5,188 4,470
B | Current Liabilities
Trade Payables 421 667 651 768
Other Current Liabilities (Exc. Borrowing) 883 840 447 558
Total Current Liabilities (B) 1,304 1,507 1,098 1,326
C | Total Working Capital Gap (A - B) 2,107 2,428 4,090 3,144
D | Source of Finance
Working Capital Facilities from Banks 1,614 1,690 2,652 2,790
Owned Funds 493 738 1,438 354
Total Source of Finance 2,107 2,428 4,090 3,144

1 Other Current Assets excludes Cash and Cash Equivalents.
2 The above working is certified by our Statutory Auditor pursuant to their certificate dated April 03, 2023.

Basis of estimates & assumptions for holding period

The audited standalone revenue from operation for the FY 2020-21 is X 17,075 million whereas the audited
standalone revenue from operation for the FY 2021-22 is ¥ 29,220 million. There is an increase in revenue by
around 1.71 times as compare to revenue from operation of FY 2020-21. Further, the commercial activities at our
Haryana Plant (which have installed capacity of 1, 71,000 MTPA) has been started and the application for the
factory license has been made by the Company, for which the grant from the authority is awaited. For more
information, please refer the section titled “Risk Factors” and “Government and Other Key Approvals” on page
no 25 and 307 respectively. Accordingly, the company expects large growth in its business operations and total
revenue going forward and the same will result in higher trade receivables in line with increase in turnover.
Further, the company will also be entering into new geographies for its export business and hence may have to
increase the credit periods to bring in new customers which will further lead to increase in trade receivables.
Hence the trade receivables for FY 2024 are projected at % 4,603 million. Simultaneously we want to reduce our
credit period to get better pricing from vendors to increase our profitability. This would increase our working
capital requirements. The funding of the working capital requirements of our Company is expected to lead to an
increase in our profitability.

The details of the Company’s standalone projected working capital requirements for the Fiscal 2024 and funding
of the same are as provided in the table below:
(< in million)

Sr.

Particulars Fiscal 2024
No.

A Current Assets
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i Particulars Fiscal 2024
No.
Inventories 1,973
Trade Receivable 4,603
Other Current Assets @ 657
Total Current Assets (A) 7,233
B Current Liabilities
Trade Payables 417
Other Current Liabilities (Exc. Borrowing) 916
Total Current Liabilities (B) 1,333
C Total Working Capital Gap (A - B) 5,900
D Source of Finance
Working Capital Facilities from Banks @ 3,650
Owned Funds 900
Proceeds from the Fresh Issue 1,350
Total Source of Finance 5,900

L Other Current Assets excludes Cash and Cash Equivalents.

3 Qur standalone sanctioned working capital facilities limit is of ¥ 3,650 million from banks. \We confirm that
Post Issue, there will be no reduction in the working capital facilities from banks.

% The above working is certified by our Statutory Auditor pursuant to their certificate dated April 03, 2023.

The table below contains the details of the holding levels (in number of days) considered and is derived from the
Audited Standalone Financial Statements for the Fiscal 2020, 2021 and 2022 and assumptions for the projected
periods are based on the future working plan.

Particulars | Assumptions
Current Assets

Our Company had inventories of around 24 days, 27 days and 16 days of revenue
from operation for the Fiscal 2020, 2021 and 2022 respectively. Inventories days
calculated as closing inventories divided by revenue from operation over 365 days.
Our Company expects to streamline and make improvements to overall inventory
management process and hence has assumed inventories days of around 18 days
for the Fiscal 2024.

Our Company had trade receivables of around 20 days, 36 days and 36 days of
revenue from operation for the Fiscal 2020, 2021 and 2022 respectively. Trade
receivables days calculated as closing trade receivables divided by revenue from
Trade Receivables | operation over 365 days. Our Company is targeting to increase its turnover by
adding new customers / geographies and by providing higher credit to existing
customers to grow its business and hence has assumed trade receivables days of
around 42 days for the Fiscal 2024.

Our Company had other current assets (excluding cash & bank balance) of around
9 days, 21 days and 12 days of revenue from operation at the end of Fiscal 2020,

Inventories

Other Current | 2021 and 2022 respectively. Other current assets (excluding cash & bank balance)

Assets days calculated as closing balances divided by revenue from operation over 365
days. Our Company has assumed other current assets days of around 6 days for the
Fiscal 2024.

Current Liabilities

Our Company had trade payable of 8 days, 18 days and 10 days of cost of materials
consumed for the Fiscal 2020, 2021 and 2022 respectively. Trade payable days
calculated as closing trade payable divided by cost of materials consumed
Trade Payables (including change in inventories) over 365 days. To improve the profitability, our
Company aims to get better pricing from its suppliers by making timely / upfront
payments and hence has assumed trade payable days of around 5 days for the Fiscal

2024.
Other Current | Our Company had other current liabilities (excluding borrowings) of 17 days, 22
Liabilities days and 7 days of cost of materials consumed for the Fiscal 2020, 2021 and 2022
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Particulars Assumptions
(Excluding respectively. Other current liabilities days calculated as closing balances divided
Borrowing) by cost of materials consumed (including change in inventories) over 365 days.
Our Company has assumed other current liabilities days of around 11 days for the
Fiscal 2024.

Our company has been increasing its owned processing units over the last few years. As on March 31, 2022, our
Company’s standalone networth is X 3,676 million. We aim to use our networth for making further acquisitions
of processing units going forward as and when such opportunity arises. Hence, the major portion of our company
networth would be allocated towards growing our capital assets and around X 900 million will be use for the
working capital requirement. Accordingly, our Company requires additional working capital of ¥ 1,350 million
for funding future growth requirements of our Company for the Net Proceeds.

The aforementioned working capital assumptions and projections have been approved by the Board through a
resolution dated April 03, 2023. Our Company proposes to utilize % 1,350 million of the Net Proceeds in the Fiscal
2024 towards our long-term working capital requirements.

We confirm that net proceeds from the issue if utilized for repayment of Borrowings / Loans will not being
indirectly routed to promoters, promoter group, group companies and associates.

2. General Corporate Purposes

We propose to deploy X [e] million, aggregating to [e]% of the Gross Proceeds of the Fresh Issue towards general
corporate purposes, including but not restricted to strategic initiatives, partnerships, joint ventures and
acquisitions, reduce consolidated debt levels, meeting exigencies which our Company may face in the ordinary
course of business, to renovate and refurbish certain of our existing Company owned/leased and operated facilities
or premises, towards brand promotion activities or any other purposes as may be approved by our Board.

We confirm that any issue related expenses shall not be considered as a part of General Corporate Purpose.
Further, we confirm that the amount for general corporate purposes, including excess amount, if any, as mentioned
in this Red Herring Prospectus, shall not exceed 25% of the amount raised by our Company through the Offer of
Equity Shares.

OFFER RELATED EXPENSES

The total estimated Offer Expenses are X [®] million, which is [e] % of the total Offer Size. The details of the
Offer Expenses are tabulated below:

Sr. Particulars Ar(r;%l:lnt % of Total | % of Total
No. L Expenses* | Offer Size*
million) *
Offer Management fees including fees and payment to
1 | other intermediaries such as Legal Advisors, Registrars [e] [®]% [®]%
and other out of pocket expenses.
2 | Brokerage and Selling Commission W@E)® [o] []% []%
3 | Printing & Stationery, Distribution, Postage, etc. [e] [@]% [@]%
4 | Advertisement and Marketing Expenses [e] [@]% [@]%
5 | Stock Exchange Fees, Regulatory and other Expenses [e] [@]% [@]%
Total [e] [¢]% [0]%

* To be incorporated in the Prospectus after finalization of the Offer Price.

1) Selling commission payable to the SCSBs on the portion for RIBs and Non-Institutional Bidders, which are
directly procured by them would be as follows:

Portion for RIBs* 0.25% of the Amount Allotted (plus applicable taxes)*
Portion for Non-Institutional Bidders* | 0.15% of the Amount Allotted (plus applicable taxes)*
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*Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price

No processing/uploading charges shall be payable by our Company and the Selling Shareholders to the SCSBs
on the applications directly procured by them.

The selling commission payable to the SCSBs will be determined on the basis of the bidding terminal ID as
captured in the bid book of BSE or NSE.

SCSBs will be entitled to a processing fee for processing the ASBA Form procured by the members of the Syndicate
(including their sub-syndicate members), CRTAs or CDPs from Retail Individual Bidders and Non-Institutional
Bidders (excluding UPI Bids) and submitted to the SCSBs for blocking as follows:

Portion for RIBs* 210/- per valid ASBA Forms (plus applicable taxes)
Portion for Non-Institutional Bidders * 210/- per valid ASBA Forms (plus applicable taxes)

*Based on valid ASBA Forms

Processing fees payable to the SCSBs for capturing Syndicate Member/Sub-syndicate (Broker)/Sub-broker code
on the ASBA Form for Non- Institutional Bidders with bids above T500,000 would be %10 plus applicable taxes,
per valid application.

2)  Brokerage, selling commission and processing/ uploading charges on the portion for Retail Individual
Bidders (using the UPI Mechanism), and Non-Institutional Bidders which are procured by the members of
the Syndicate (including their sub-syndicate members), CRTAs, CDPs or for using 3-inl type accounts-
linked online trading, demat & bank account provided by some of the brokers which are members of
Syndicate (including their sub-syndicate members) would be as follows:

Portion for RIBs* 0.25% of the Amount Allotted (plus applicable taxes)*
Portion for Non-Institutional Bidders * 0.15% of the Amount Allotted (plus applicable taxes)*
*Amount Allotted is the product of the number of Equity Shares Allotted and the Issue Price.

Notwithstanding anything contained in (1) & (2) above the total uploading charges / processing fees payable
under this clause will not exceed <1.50 million (plus applicable taxes) and in case if the total processing fees
exceeds Z1.50 million (plus applicable taxes) then processing fees will be paid on pro-rata basis.

The selling commission payable to the Syndicate / Sub-Syndicate Members will be determined.:

i For RIBs and Non-Institutional Bidders (up to Z500,000) on the basis of the application form number /
series, provided that the application is also bid by the respective Syndicate / Sub-Syndicate Member. For
clarification, if a Syndicate ASBA application on the application form number / series of a Syndicate /
Sub-Syndicate Member, is bid by an SCSB, the Selling Commission will be payable to the SCSB and not
the Syndicate / Sub-Syndicate Member.

ii. For Non-Institutional Bidders (Bids above T500,000) on the basis of the Syndicate ASBA Form bearing
SM Code & Sub-Syndicate Code of the application form submitted to SCSBs for Blocking of the Fund
and uploading on the Exchanges platform by SCSBs. For clarification, if a Syndicate ASBA application
on the application form number / series of a Syndicate / Sub-Syndicate Member, is bid by an SCSB, the
Selling Commission will be payable to the Syndicate / Sub Syndicate members and not the SCSB.

The payment of selling commission payable to the sub-brokers / agents of sub-syndicate members are to be
handled directly by the respective sub-syndicate member.

The selling commission payable to the CRTAs and CDPs will be determined on the basis of the bidding terminal
id as captured in the bid book of BSE or NSE.
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3) Uploading Charges:
i. Payable to members of the Syndicate (including their sub-Syndicate Members), on the
applications made using 3-in-1 accounts, would be 10 plus applicable taxes, per valid
application bid by the Syndicate member (including their sub-Syndicate Members),

ii. Bid Uploading charges payable to the SCSBs on the portion of QIB and Non-Institutional
Bidders (excluding UPI Bids) which are procured by the members of the Syndicate/sub-
Syndicate/Registered Broker/RTAs/ CDPs and submitted to SCSB for blocking and uploading
would be 210 per valid application (plus applicable taxes)

The selling commission and bidding charges payable to Registered Brokers the RTAs and CDPs will be
determined on the basis of the bidding terminal id as captured in the Bid Book of BSE or NSE

The Bidding/uploading charges payable to the Syndicate/Sub-Syndicate Members, RTAs and CDPs will be
determined on the basis of the bidding terminal id as captured in the bid book of BSE or NSE.

Selling commission payable to the registered brokers on the portion for Retail Individual Bidders and Non-
Institutional Bidders which are directly procured by the Registered Brokers and submitted to SCSB for processing
would be as follows: Portion for Retail Individual Bidders and Non-Institutional Bidders : Z10/- per valid ASBA
Form (plus applicable taxes).

4)  Uploading charges/ Processing fees for applications made by UPI Bidders using the UPI Mechanism
would be as under:

Members of the Syndicate / RTAs / CDPs (uploading 210 per valid application (plus applicable taxes)

charges)
< NIL per valid Bid cum Application Form (applicable
taxes)
The Sponsor Banks shall be responsible for making
. o payments to the third parties such as remitter bank,
Axis Bank Limited

NPCI and such other parties as required in
connection with the performance of its duties under
applicable SEBI circulars, agreements and other
applicable laws

All such commissions and processing fees set out above shall be paid as per the timelines in terms of the Syndicate
Agreement and Cash Escrow and Sponsor Bank Agreement.

The total uploading charges / processing fees payable to Members of the Syndicate, RTAs, CDPs, Registered
Brokers as listed under (4) will be subject to a maximum cap of T 3.00 million (plus applicable taxes). In case the
total uploading charges/processing fees payable exceeds 3 3.00 million, then the amount payable to Members of
the Syndicate, RTAs, CDPs, Registered Brokers would be proportionately distributed based on the number of
valid applications such that the total uploading charges / processing fees payable does not exceed Z10.00 million.

Pursuant to SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022, applications made using
the ASBA facility in initial public offerings (opening on or after September 1, 2022) shall be processed only after
application monies are blocked in the bank accounts of investors (all categories). Accordingly, Syndicate / sub-
Syndicate Member shall not be able to Bid the Application Form above % 5 lakhs and the same Bid cum Application
Form need to be submitted to SCSB for blocking of the fund and uploading on the Stock Exchange bidding
platform. To identify bids submitted by Syndicate / sub-Syndicate Member to SCSB a special Bid-cum-application
Jform with a heading / watermark “Syndicate ASBA” may be used by Syndicate / sub-Syndicate Member along
with SM code and broker code mentioned on the Bid-cum Application Form to be eligible for brokerage on
allotment. However, such special forms, if used for RIB and NIB bids up to ¥ 5 lakhs will not be eligible for
brokerage.

The processing fees for applications made by UPI Bidders using the UPI Mechanism may be released to the

remitter banks (SCSBs) only after such banks provide a written confirmation on compliance with SEBI Circular
No: SEBI/HO/CFD/DIL2/CIR/P/2021/570 dated June 2, 2021 read with SEBI Circular No:
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SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021 and such payment of processing fees to the
SCSBs shall be made in compliance with SEBI Circular No: SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20,
2022.

Appraisal and Bridge Loans

The Objects have not been appraised by any banks, financial institutions or agency. Further, our Company has not
raised any bridge loans from any bank or financial institution as on the date of this Red Herring Prospectus, which
are proposed to be utilised from the Net Proceeds.

Monitoring of Utilization of Funds

In accordance with Regulation 41 of the SEBI ICDR Regulations, our Company has appointed, CRISIL Ratings
Limited as a Monitoring Agency for monitoring the utilization of Net Proceeds, as the Fresh Issue size exceeds X
1,000 million. Our Audit Committee and the Monitoring Agency will monitor the utilization of the Net Proceeds
till utilization of the net proceeds. Our Company undertakes to place the report(s) of the Monitoring Agency on
receipt before the Audit Committee without any delay. Also, our Company shall provide all the details /
information / certifications / obtained from Statutory Auditors on the utilization of the net proceeds to the
Monitoring Agency. Our Company will disclose the utilization of the Net Proceeds, including interim use under
a separate head in its balance sheet for such fiscal periods as required under the SEBI ICDR Regulations, the SEBI
Listing Regulations and any other applicable laws or regulations, clearly specifying the purposes for which the
Net Proceeds have been utilized. Further, if there is utilization of funds from IPO proceeds towards any
investments in acquisitions or strategic partnership or any inorganic growth initiative post IPO, such disclosures
shall be made in the public domain from time to time. Our Company will also, in its balance sheet for the
applicable fiscal periods, provide details, if any, in relation to all such Net Proceeds that have not been utilized, if
any, of such currently unutilized Net Proceeds.

Our Company will disclose the utilisation of the Net Proceeds, including interim use, under a separate head in our
balance sheet for such financial years as required under applicable law, specifying the purposes for which the Net
Proceeds have been utilised. Our Company will also, in its balance sheet for the applicable financial years, provide
details, if any, in relation to all such Net Proceeds that have not been utilised, if any. Pursuant to Regulation 18(3)
and Regulation 32(3) of the SEBI Listing Regulations, our Company shall, on a quarterly basis, disclose to the
Audit Committee the uses and applications of the Net Proceeds. On an annual basis, our Company shall prepare
a statement of funds utilized for purposes other than those stated in this Red Herring Prospectus and place it before
the Audit Committee and make other disclosures as may be required until such time as the Net Proceeds remain
unutilized. Such disclosure shall be made only until such time that all the Net Proceeds have been utilized in full.
The statement shall be certified by the statutory auditor of our Company. Furthermore, in accordance with
Regulation 32(1) of the SEBI Listing Regulations, our Company shall furnish to the Stock Exchanges on a
quarterly basis, a statement indicating (i) deviations, if any, in the actual utilization of the proceeds of the Fresh
Issue from the objects of the Fresh Issue as stated above; and (ii) details of category wise variations in the actual
utilization of the proceeds of the Fresh Issue from the objects of the Fresh Issue as stated above. This information
will also be uploaded onto our website.

Interim Use of Funds

Our Company, in accordance with the policies established by our Board from time to time, will have the flexibility
to deploy the Net Proceeds. Pending utilisation of the Net Proceeds for the purposes described above, our
Company may temporarily deposit the Net Proceeds with in one or more scheduled commercial banks included
in the Second Schedule of Reserve Bank of India Act, 1934 as may be approved by our Board. In accordance with
Section 27 of the Companies Act, our Company confirms that it shall not use the Net Proceeds for any buying,
trading or otherwise dealing in any equity or equity linked securities of any listed company or for any investment
in the equity market.

Variation in Objects

In accordance with Sections 13(8) and 27 of the Companies Act and applicable rules and Regulation 59 and
Schedule XX of the SEBI ICDR Regulations, our Company shall not vary the Objects of the Offer unless our
Company is authorized to do so by way of a special resolution of its Shareholders and our Company shall include
the requisite explanation in the director’s report in relation to such variation. In addition, the notice issued to the
Shareholders in relation to the passing of such special resolution shall specify the prescribed details and be
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published in accordance with the Companies Act. Pursuant to the Companies Act, the Promoter will be required
to provide an exit opportunity to the Shareholders who do not agree to such proposal to vary the objects, subject
to the provisions of the Companies Act and in accordance with such terms and conditions, including in respect of
pricing of the Equity Shares, in accordance with our Articles of Association, the Companies Act, and the SEBI
ICDR Regulations.

Other Details and Confirmations

No part of the Net Proceeds will be utilized by our Company as consideration to the Promoters, members of the
Promoter Group, the Directors, or Key Managerial Personnel. Our Company has not entered into or is not planning
to enter into any arrangement / agreements with the Promoter, the Directors, and the Key Managerial Personnel
in relation to the utilization of the Net Proceeds of the Offer. Further, except in the ordinary course of business,
there is no existing or anticipated interest of such individuals and entities in the objects of the Fresh Issue as set
out above.

We confirm that the audited standalone financial statements of our Company for past three full financial years

immediately preceding the date of filing of offer document have been provided on our website in accordance with
the ICDR Regulations.
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BASIS OF OFFER PRICE

The Price Band, Floor Price and Offer Price will be determined by our Company and the Selling Shareholder, in
consultation with the Book Running Lead Manager, on the basis of assessment of market demand for the Equity
Shares offered through the Book Building Process and on the basis of the quantitative and qualitative factors
described below. The face value of the Equity Shares is X 10 each and the Offer Price is [e] times the Floor Price
and [e] times the Cap Price of the Price Band. The financial information included herein is derived from our
Restated Consolidated Financial Information. Investors should also refer to “Our Business”, “Risk Factors”,
“Financial Statements” and “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” on pages 130, 25, 210 and 261, respectively, to have an informed view before making an investment
decision.

Quialitative Factors
Some of the qualitative factors and our strengths which form the basis for the Offer Price are:

e Production Quality and well established Set up

o  Well Experienced Management Team

e Long standing relations with our customer base and well-established marketing set up
e  One of the well established Brands

o Well Diversified Market Reach

For more details on qualitative factors, refer to chapter “Our Business-Our Strengths” on page no. 130 of this
Red Herring Prospectus.

Quantitative Factors
Some of the information presented below relating to our Company is derived from the Restated Consolidated
Financial Statements. For more details on financial information; investors, please refer the chapter titled

“Financial Information” on page no. 210 of this Red Herring Prospectus.

Investors should evaluate our Company taking into consideration its earnings and based on its growth strategy.
Some of the quantitative factors which may form the basis for calculating the Offer Price are as follows:

1) Basic and Diluted Earnings / Loss Per Share (“EPS”) as adjusted for changes in capital:

Basic & diluted
Year ended March 31, EPS (in3) Weights
2022 24.39 3
2021 15.07 2
2020 9.66 1
Weighted Average 18.83
For the nine months period ended December 31, 2022* 22.96
* Not Annualized
Notes:
a. The face value of each Equity Share is 310 each
b. Basic Earnings per share = Restated Consolidated Net profit after tax attributable to equity shareholders /

Weighted average number of equities shares outstanding during the period/year.

c. Diluted Earnings per share = Restated Consolidated Net profit after tax attributable to equity shareholders /
Weighted average number of potential equities shares outstanding during the period/year.

d. Weighted average = Aggregate of year-wise weighted EPS divided by the aggregate of weights i.e. (EPS x
Weight) for each year /Total of weights.

e. The above statement should be read in conjunction with Significant Accounting Policies and Notes to
Restated Consolidated Financial Statement of the “Financial Information” beginning on page no. 210 of this
Red Herring Prospectus.
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2)

Price/Earning (“P/E”) ratio in relation to price band of ¥ [e] to X [e] per Equity Share of ¥ 10 each:

P/E at the lower end | P/E at the higher end
Particulars of the Price Band of the Price Band
(no. of times) (no. of times)
Based on basic and diluted EPS for Fiscal 2022 [e] [e]

Industry P/E ratio

There are no listed companies in India that engage in a business similar to that of our Company.
Accordingly, it is not possible to provide an industry comparison in relation to our Company.

3) Return on Net worth (RoNW)
Year ended March 31, RoNW (%) Weight
2022 30.93% 3
2021 27.68% 2
2020 24.54% 1
Weighted Average 28.78%
For the nine months period ended December 31, 2022* 32.11 %
* Not Annualised
Notes:
a. Weighted average = Aggregate of year-wise weighted Net Worth divided by the aggregate of weights i.e.

[(Net Worth x Weight) for each year] / [Total of weights]

b. Return on Net Worth (%) = Net profit after tax as restated, attributable to the owners of the Company /Net
worth as restated as at period/year end.

c. “Net worth” means the aggregate value of the paid-up share capital and all reserves created out of the profits
and securities premium account and debit or credit balance of profit and loss account, after deducting the
aggregate value of the accumulated losses, miscellaneous expenditure not written off, as per the restated
balance sheet, but does not include reserves created out of revaluation of assets, capital reserve, foreign
currency translation reserve, write-back of depreciation as at period /year end.

4) Net Asset Value (NAV)

Financial Year NAV })
NAYV as at March 31, 2022 78.85
NAV as at December 31, 2022 95.33
After the Offer:
() At Floor Price [e]
(b) At Cap Price [e]
Offer Price (}) [e]

Notes:

a. Offer Price per Equity Share will be determined on conclusion of the Book Building Process

b. Net asset value per share= Net worth as restated / Number of Equity Shares as at period/ year end

5) Key Performance Indicators

All the KPIs disclosed below have been approved by a resolution of our Audit Committee dated February 24,
2023 and the Audit Committee has confirmed that it has verified and audited details of all the KPIs pertaining
to the Company that have been disclosed to earlier investors at any point of time during the three years period
prior to the date of filing of this Red Herring Prospectus, if any. During the three years period prior to the
date of filing of this Red Herring Prospectus, no fresh allotment was made except for issuance of equity shares
on bonus issue as disclosed in this section and section titled “Capital Structure” on page 73 of this Red
Herring Prospectus. Further, the KPIs herein have been certified by M/s. MAPSS and Company, Statutory
Auditor, by their certificate dated February 24, 2023. For further details, please refer to the sections entitled
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“Our Business” and “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” beginning on pages 130 and 261, respectively.

(2 in Millions, except percentages and ratios)

For the
n eriod ended Fiscal Fiscal Fiscal
Particulars December 31, | 2022 2021 2020
2022*
Revenue from Operations 23,704.80 | 3,0831.91 17,074.97 | 23,727.89
EBITDA ® 1,652.53 1,758.15 1,098.15 786.25
EBITDA Margin (%) @ 6.97 5.70 6.43 3.31
Restated profit for the period / year 1,132.37 1176.21 715.97 458.98
Restated profit for the period / year Margin (%) © 4.78 3.82 4.19 1.93
Return on Average Equity ("RoAE”) (%) “ 27.36 37.14 32.12 27.94
Return on Capital Employed ("RoCE”) (%) © 33.39 42.15 39.16 36.58
Net Debt / EBITDA Ratio 1.91 1.77 1.18 1.66

*Not Annualized

Notes:

(M EBITDA is calculated as restated profit for the period / year plus tax expense plus depreciation and
amortization plus finance costs plus exceptional items.

@ EBITDA Margin is calculated as EBITDA divided by revenue from operations.

© Restated profit for the period / year margin is calculated as restated profit for the period / year divided by
revenue from operations.

) ROAE is calculated as Net profit after tax divided by Average Equity.

®) RoCE is calculated as Earnings before interest and taxes (EBIT) divided by Capital Employed.

We shall continue to disclose these KPIs, on a half yearly basis, for a duration that is at least the later of (i) two
years after the listing date; and (ii) the utilization of the issue proceeds disclosed in the objects of the issue section
of the Prospectus. We confirm that the ongoing KPIs would be certified by the statutory auditor of our Company

Explanation for the Key Performance Indicators

Revenue from operations: Revenue from operations represents the total turnover of the business as well as
provides information regarding the year over year growth of our Company.

EBITDA: EBITDA is calculated as Restated profit / loss for the period plus tax expense plus depreciation and
amortization plus finance costs and any exceptional items. EBITDA provides information regarding the
operational efficiency of the business of our Company.

EBITDA margin: EBITDA Margin the percentage of EBITDA divided by revenue from operations and is an
indicator of the operational profitability of our business before interest, depreciation, amortisation, and taxes.

Restated profit for the period / year: Restated profit for the period / year represents the profit / loss that our
Company makes for the financial year or during the a given period. It provides information regarding the
profitability of the business of our Company.

Restated profit for the period / year margin: Restated profit for the period / year Margin is the ratio of Restated
profit for the period / year to the total revenue of the Company. It provides information regarding the profitability
of the business of our Company as well as to compare against the historical performance of our business.

Return on Average Equity (“RoAE”): ROAE refers to Restated profit for the period / year divided by Average
Equity for the period. Average Equity is calculated as average of the total equity at the beginning and ending of
the period. RoAE is an indicator of our Company'’s efficiency as it measures our Company’s profitability. ROAE
is indicative of the profit generation by our Company against the equity contribution.

Return on Capital Employed (“RoCE”): RoCE is calculated as Earnings before interest and taxes (EBIT) divided
by Capital Employed by the Company for the period. RoCE is an indicator of our Company’s efficiency as it
measures our Company’s profitability. RoCE is indicative of the profit generation by our Company against the
capital employed.
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Net Debt/ EBITDA: Net Debt to EBITDA is a measurement of leverage, calculated as a company's interest-
bearing liabilities minus cash or cash equivalents, divided by its EBITDA. It shows how many years it would take
for a company to pay back its debt if net debt and EBITDA are held constant.

6) Comparison of Key Performance Indicators with listed Industry Peers

There are no Indian listed companies that are engage in a business similar to that of our Company. However, there
are certain unlisted Indian companies, which are our competitors and are comparable to our Company. For brief
details of the same, please refer page 126 of this Red Herring Prospectus. Further there are no global listed peer
companies of comparable size, from the same industry and with similar business model to that of our Company.
Accordingly, it is not possible to provide an industry comparison of Key Performance Indicators.

7) Past Transfer(s) / Allotment(s)

a) We had not undertaken any primary / new issuance of Equity Shares or any convertible securities,
whether in a single transaction or a group of transactions during the 18 months preceding the date of the
Draft Red Herring Prospectus or this Red Herring Prospectus.

b) There have been no secondary sales / acquisitions of Equity Shares or any convertible securities (where
promoter / promoter group entities or shareholder(s) selling shares through offer for sale in IPO or
shareholder(s) having the right to nominate director(s) in the Board of the Issuer Company are a party to
the transaction) equivalent to or exceeding 5% of the fully diluted paid-up share capital of the Company
(calculated on the date of completion of the sale), whether in a single transaction or a group of
transactions during the 18 months preceding the date of the Draft Red Herring Prospectus or this Red
Herring Prospectus.

¢) Further we had not undertaken any primary / new issuance of Equity Shares or any convertible securities
during the period of preceding 3 years from the date of the Draft Red Herring Prospectus or this Red
Herring Prospectus except for issuance of equity shares on bonus issue as disclosed in the section entitled
“Capital Structure” on page 73 and there have been no secondary sales / acquisitions of Equity Shares
or any convertible securities (where promoter / promoter group entities or shareholder(s) selling shares
through offer for sale in IPO or shareholder(s) having the right to nominate director(s) in the Board of
the Issuer Company are a party to the transaction) during the period of preceding 3 years from the date
of the Draft Red Herring Prospectus or this Red Herring Prospectus

Weighted average cost of acquisition (““WACA”), IPO Floor Price and Cap Price

Since there are no such transaction to report to under (a), (b) and (c) above, comparison of Weighted Average
Cost of Acquisition (WACA) with IPO Floor Price & Cap Price is not possible.

Past Transactions WACA IPO Floor Price — IPO Cap Price —
T o] X o]

WACA of Primary Nil NA NA

issuance

WACA.of Secondary Nil NA NA

transactions

8) The Offer price is [e] times of the face value of the Equity Shares.

The Offer Price of X [e] has been determined by our Company and the Promoter Selling Shareholder in
consultation with the Book Running Lead Manager on the basis of the assessment of market demand from
investors for the Equity Shares determined through the Book Building Process and is justified based on the above
qualitative and quantitative parameters. The Face Value of the Equity Shares is X 10 per share and the Offer Price
is [®] times of the face value. Investor should read the above mentioned information along with the section titled
“Risk Factors” on page no. 25 of this Red Herring Prospectus and the financials of our Company including
important profitability and return ratios, as set out in the section titled “Financial Information” on page no. 210
of this Red Herring Prospectus. The trading price of the Equity Shares could decline due to the factors mentioned
in section titled “Risk Factors” on page no. 25 of this Red Herring Prospectus and an investor may lose all or part
of his investment

97



STATEMENT OF TAX BENEFITS

STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY, ITS
SHAREHOLDERS AND ITS MATERIAL SUBSIDIARIES UNDER THE APPLICABLE DIRECT AND
INDIRECT TAX LAWS, IN INDIA.

To,

The Board of Directors

HMA Agro Industries Limited

18A/5/3, Tajview Crossing Fatehabad Road,
Agra -282001

Proposed Initial Public Offer of equity shares (“IPO”) of HMA Agro Industries Limited (the “Issuer”/
“Company”).

1. This report is issued in accordance with the terms of our engagement letter dated February 01, 2022.

2. The accompanying Statement of Possible Special Tax Benefits available to the Company and its Shareholders
(hereinafter referred to as “the Statement”) under the Income-tax Act, 1961 (read with Income Tax Rules,
circulars, notifications) as amended by the Finance Act, 2023, hereinafter referred to as the Direct & Indirect
Taxes has been prepared by the management of the Company in connection with the proposed offer.

Management’s Responsibility

3. The preparation of this Statement as of the date of our report which is to be included in the Red Herring
Prospectus is the responsibility of the management of the Company and has been approved by the Board of
Directors of the Company at its meeting held on February 24, 2023 for the purpose set out in paragraph 9
below. The management’s responsibility includes designing, implementing and maintaining internal control
relevant to the preparation and presentation of the Statement, and applying an appropriate basis of preparation
and making estimates that are reasonable in the circumstances. The Management is also responsible for
identifying and ensuring that the Company complies with the laws and regulations applicable to its activities.

Auditor’s Responsibility

4. Our work has been carried out in accordance with the Standards on Auditing, the “Guidance Note on Reports
or Certificates for Special Purposes (Revised 2019)” and other applicable authoritative pronouncements
issued by the Institute of Chartered Accountants of India.

5. Pursuant to the Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements)
Regulations 2018, as amended, (the “ICDR Regulations”) and the Companies Act 2013 (“Act”), it is our
responsibility to report whether the Statement prepared by the Company, presents, in all material respects,
the possible special tax benefits available to the Company and its shareholders of the Company in accordance
with Indian Income Tax Regulations.

6. Itis imperative to note that we have relied upon a representation from the Management of the Company and
confirmations received from the Tax Advisors in India as well as of the respective material subsidiary of the
Company with respect to the special tax benefits. List of material subsidiary as identified by the Company on
the date of signing of this report:

Name of the Entities Relation Country
Federal Agro Industries Private Limited Subsidiary India

7. Our work is performed solely to assist the Management in meeting their responsibilities in relation to
compliance with the Act and the Regulations in connection with the offering.

Inherent Limitations

8. We draw attention to the fact that the Statement includes certain inherent limitations that can influence the
reliability of the information.
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The Statement is only intended to provide general information to the investors and is neither designed nor
intended to be a substitute for professional tax advice. In view of the individual nature of the tax consequences
and the changing tax laws, each investor is advised to consult his or her own tax consultant with respect to
the specific tax implications arising out of their participation in the Issue.

Further, we give no assurance that the Revenue Authorities/ Courts will concur with our views expressed
herein. Our views are based on the existing provisions of Indian Income Tax Regulations and its
interpretation, which are subject to change from time to time. We do not assume responsibility to update the
views consequent to such changes.

We shall not be liable to the Company for any claims, liabilities or expenses arising from facts and disclosure
in statement of tax benefits determined to have resulted primarily from bad faith or intentional
misrepresentation. We will not be liable to any other person in respect of this Statement.

Opinion

9.

In our opinion, the Statement prepared by the Company presents, in all material respects, the possible special

tax benefits available as on the date of signing of this report, to the Company and its shareholders and its

material subsidiaries, in accordance with the Indian Income Tax Regulations. Considering the matter referred

to in point no. 8 above, we are unable to express any opinion or provide any assurance as to whether:

e The Company or its shareholders or its material subsidiaries will continue to obtain the benefits per the
Statement in future; or

e The conditions prescribed for availing the benefits per the Statement have been/ would be met with.

Restriction on Use

10. This report is addressed to and is provided to enable the Board of Directors of the Company to include this

report in the Red Herring Prospectus prepared in connection with the Offering to be filed by the Company
with the Securities and Exchange Board of India, concerned stock exchanges and Registrar of Companies,
Uttar Pradesh and Uttranchal. Accordingly, this report should not be reproduced or used for any other purpose
without our prior written consent.

For MAPSS And Company
Chartered Accountants
Firm Registration Number: 012796C

Gyan Chandra Mishra

Partner

Membership Number: 078183
UDIN: 23078183BGVUTV3362

Place: Ghaziabad
Date: February 24, 2023
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ANNEXURE TO THE STATEMENT OF TAX BENEFITS

STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY, ITS
SHAREHOLDERS AND ITS MATERIAL SUBSIDIARIES UNDER THE APPLICABLE DIRECT AND
INDIRECT TAX LAWS, IN INDIA.

A

SPECIAL TAX BENEFITS TO THE COMPANY AND ITS MATERIAL SUBSIDIARY

Neither the Issuer Company (“HMA Agro Industries Limited”) nor its material subsidiary, namely Federal
Agro Industries Private Limited are not entitled to any special tax benefits under the Direct and Indirect Tax
Laws, as applicable in India.

SPECIAL TAX BENEFITS TO THE SHAREHOLDER

The Shareholders of the Issuer Company are not entitled to any special tax benefits under the Direct and
Indirect Tax Laws, as applicable.

Note:

1)

2)

3)

4)

These special tax benefits are dependent on the Company or its shareholders fulfilling the conditions
prescribed under the relevant provisions of the Indian Income Tax Regulation. Hence, the ability of the
Company or its shareholders to derive the tax benefits is dependent upon fulfilling such conditions, which
are based on the business imperatives, the Company or its shareholders may or may not choose to fulfill.

The special tax benefits discussed in the Statement are not exhaustive and are only intended to provide general
information to the investors and hence, is neither designed nor intended to be a substitute for professional tax
advice. In view of the individual nature of the tax consequences and the changing tax laws, each investor is
advised to consult his or her own tax consultant with respect to the specific tax implications arising out of
their participation in the Offer.

The Statement is prepared on the basis of information available with the Management of the Company and
there is no assurance that:

e the Company or its shareholders or its material subsidiary will continue to obtain these benefits in future;
e the conditions prescribed for availing the benefits have been/ would be met with; and
e  The revenue authorities/courts will concur with the view expressed herein.

The above views are based on the existing provisions of laws which are subject to change from time to time.
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SECTION VI - ABOUT OUR COMPANY
INDUSTRY OVERVIEW

Unless noted otherwise, the information in this section has been obtained or derived from a report titled “Meat
Export Industry” and consent dated May 15, 2023 prepared by B2K Analytics Private Limited (“Formerly known
as Brickworks Analytics Private Limited ”). This report has been paid for by the Issuer Company specifically for
disclosing relevant Industry Research data in this Red Herring Prospectus. The Issuer Company has appointed
B2K Analytics for this report vide letter and email dated December 16, 2021 and April 10, 2023 respectively. We
have prepared this section by extracting relevant information from such report and we confirm that we may not
have included the entire information of such report as the same would be too exhaustive and technical in nature
for investors. We believe the information extracted from such report and disclosed in this section is sufficient
material information as would be required for Investors to better understand the industry in which the issuer
company operates. Neither the Company not the BRLM or any other person connected with the Offer has
independently verified this Information, their accuracy, completeness and underlying assumptions are not
guaranteed and their reliability cannot be assured. Brickworks has taken due care and caution in preparing this
Report based on the information obtained by Brickworks from sources which it considers reliable (Data).
However, Brickworks does not guarantee the accuracy, adequacy or completeness of the Data / Report and is not
responsible for any errors or omissions or for the results obtained from the use of Data / Report. This Report is
not a recommendation to invest/ disinvest in any company covered in the Report and no part of this Report should
be construed as on expert advice or investment advice or any form of investment banking within the meaning of
any law or regulations. Brickworks especially states that it has no financial liability whatsoever to the subscribers/
users/ transmitters/distributors of this Report. Without limiting the generality of the foregoing, nothing in the
Report is to be construed as Brickworks providing or intending to provide any services in jurisdictions where
Brickworks does not have the necessary permission and/or registration to carry out its business activities in this
regard. The Company will be responsible for ensuring compliances and consequences of non-compliances for use
of the Report or part thereof outside India. No part of this Report may be published / reproduced in any form
without Brickwork’s prior written approval.

(Weblink for Report: https://the7.imtz.com/hmagrou/wp-content/uploads/sites/22/2023/01/Report-on-Meat-
Export-Industry-in-India-Final-21032022-1.pdf)

GLOBAL ECONOMIC SCENARIO AND OUTLOOK
Global economy on a bumpy ride; Outlook continues to remain uncertain

The global economic environment poses serious uncertainties despite after the gradual recovery from the
disastrous Covid-19 pandemic in 2020 and the geopolitical crisis with Russia invading Ukraine in February 2022.
The war is still on, and the prolonged geopolitical conflicts and the accompanying sanctions have continued to
keep commodity prices, particularly in crude oil, at elevated levels. The excess liquidity released during the
pandemic coupled with sharp increase in food and energy prices in the aftermath of war, resulted in record inflation
in most of the global economies. In response to rapidly growing inflation, central banks around the world have
tightened monetary policy by increasing interest rate. High inflationary conditions in developed western
economies have led to sharp increases in interest rates, particularly in the US, UK, and the Euro area.

The Russia-Ukraine war and the sanctions have not only resulted in inflationary conditions and supply chain
disruptions, but also caused significant economic slowdowns in most parts of the world. Although inflation has
declined as central banks have raised interest rates and food and energy prices have come down, underlying price
pressures are proving sticky. Side effects from the fast rise in policy rates are becoming apparent, as banking
sector vulnerabilities have come into focus and fears of contagion have risen across the broader financial sector,
including non-bank financial institutions.

GDP Growth Projections by IMF
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Note: Year on year GDP growth projections at constant prices

ASEAN-5: Association of Southeast Asian Nations (Indonesia, Malaysia, Philippines, Singapore, Thailand)
EMEs: Emerging market and developing economies, AEs: Advanced economies

Source: IMF's World economic outlook (WEO) April 2023, Brickworks

Weakening global demand, spill overs from the banking crisis in some Advanced Economies (AEs), volatile
capital flows and debt distress in certain vulnerable economies weigh on global growth prospects. In addition, the
recent turmoil in the banking system in some AEs have heightened the financial stability concerns. More than a
third of the economies are facing recessionary conditions. Growth projections for major economies have been
revised down recently. The IMF, in its World Economic Outlook (WEO) update of April 2023, has revised the
global GDP growth projections for 2023 to 2.8% from 2.9% estimated in January 2023. The growth rate was at
3.2% in 2022 and 6.1% in 2021. The risks to the growth outlook are firmly to the downside with the increased
uncertainty from the recent financial sector turmoil.

Nevertheless, the global economic recovery is continuing. Commodity prices that rose sharply following Russia’s
invasion of Ukraine have moderated with easing supply-chain disruptions. The Covid-19 strains that caused
widespread outbreaks last year, are not a major threat at present. Larger economies like China are recovering faster
and Emerging market and developing economies are already showing better recovery. The slowdown is
concentrated in advanced economies, especially the euro area and the UK.

Overall, the risks to the global growth outlook are tilted to the downside. The recent financial stability risks and
global spill overs have imparted significant uncertainty to the economic outlook for 2023. The global economy
likely to grow at a modest level from 2024 onwards. Global inflation will also decrease gradually with reduction
in energy prices and easing of supply chain bottlenecks. Policymakers have already taken forceful actions to
stabilize the banking system. The growth prospects depend how quickly the economies contain financial sector
stresses and bring back the inflation rates to within the target.

DOMESTIC GROWTH OUTLOOK
Growth on a patchy path; GDP to decelerate in FY24

There are upside and downside risks to India’s growth outlook. Overall, there are improved perceptions on general
economic situation and the overall business situation in India. The Indian economy has recovered quickly after a
lethal first wave of the Covid-19 pandemic, which began in March 2020 in India and despite the repeated
lockdowns due to contagious Covid wave infections in 2021. The recovery was supported by timely intervention
by both the government and RBI. Monetary policy actions are consistent with achieving the RBI’s inflation target
over the medium term and supporting growth.

Although domestic economic activity has improved after the pandemic, global supply chain bottlenecks and sharp
rise in global commodity prices, particularly crude oil prices due to Russia Ukraine war continued to dampen the
growth recovery. Further, there are inflation concerns and policy tightening. In FY23, consumer price inflation
has remained above the upper band of the target of the RBI (2% to 6%) and averaged 6.6%, as supply-side
pressures aggravated cost push inflation. The RBI increased the key policy rates by 250 basis points in FY23, in
response to high inflation.

The prolonged Russia -Ukraine conflict and the accompanying sanctions have continued to keep commodity
prices, at elevated levels. The recent banking turmoil in the advanced economies has created financial instability.
Despite all the odds, India’s economic recovery is expected to be fast paced compared to the other countries.

The government’s thrust on capital expenditure is likely to drive the economy on an improved growth path, and
bolster manufacturing and investment activity. While the past policy rates hikes, moderation in commodity prices
and high base effect expected to help moderate the inflation levels. Despite global financial turmoil, the Indian
economy is showing signs of improved capacity utilisation in manufacturing and double-digit credit growth. The
contact-intensive services emerged completely from the pandemic and witnessing a stronger-than-expected
rebound in the recent months. However, global recessionary scenario likely to drag the external demand and result
in lower demand for exports. Protracted geopolitical tensions, tight global financial conditions and global financial
market volatility pose risks to the external sector outlook.
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After recovering to the pre-pandemic level in FY22, India’s GDP is estimated to grow at 7% in FY23. For FY24,
as per the RBI projections, the GDP will grow at 6.5%, which is in line with the estimates by Economic Survey
2022-23. Slowing global economy, sticky inflation and high interest rates are likely to dampen the growth
outlook, and maintaining high growth next year will require significant policy interventions. Although, domestic
economic activity remains resilient on the back of consecutive years of strong agricultural production, a post-
pandemic rebound in contact-intensive services, buoyant growth in bank credit, a healthy banking and financial
system and the government’s capex push, the impact of rate hikes yet to manifest, which is likely in FY24.
Continued geopolitical tensions, upsurge in global financial market volatility and tightening financial conditions
also weigh heavily on the outlook.

An escalation in geopolitical tensions, a further hardening of international crude oil and other commaodity prices,
sustained disruptions to supply chains, persistence of global financial turmoil, a sharper loss of momentum in
global trade and demand and weather-related concerns continue to pose downside risks to the domestic growth
outlook.

Trends in India's GDP (y-o-y growth)
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Sectoral Growth Trends: GDP and GVA Estimates (y-o-y growth at constant prices)
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Meat is a major dietary component across the globe and is a major source of protein in the diet. After pork and
poultry, beef is the third most widely consumed meat in the world accounting for 24% of global consumption. In
2022, 360 million tonnes Carcass Weight Equivalent! (CWE) of meat was produced in the world, 1.2% higher
compared to 356 million tonnes produced in 20212 Region wise, Asia contributes 43% of the total production
followed by Europe and North America. USA, Brazil, China, European Union (EU), and India are the major meat
producing countries while, Brazil, India, USA and Australia are the major exporters of meat in the world. Despite
being the largest producers of meat, USA and China are the net meat importing countries due to high domestic

consumption.

Global Meat Production - Region wise (million tonnes, CWE)
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Source: Meat Market Review: Emerging trends and outlook. FAO 2022, and Brickworks Analytics

In this report, from this section onwards ‘meat’ refers primarily to the meat of cattle - bull, ox, cow, buffalo —
including water buffalo and veal (meat of calves) and variants, in global scenario. In India, due to religious beliefs,
cows slaughter is strictly regulated. In Indian context, ‘meat/carabeef’ refers to buffalo meat only. Indian exports

are carabeef (water buffalo).

1 CWE is the weight of an animal after slaughter and removal of most internal organs, head, and skin.
2 FAO. 2022. Meat Market Review: Emerging trends and outlook. 2022. Rome.
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Buffalo Meat Industry

The world's total production of beef and buffalo meat was estimated at 59.348 million tonnes in 2022%. The USA
continued to be the top country in terms of production of beef and buffalo meat in the world. As of 2022,
production of beef and buffalo meat in the USA was 12.89 million tonnes that accounts for 21.7% of the world’s
production. Top 5 countries including US, Brazil, China, EU, and India account for 70% of the world's total
production of beef and buffalo meat.

Meat is characterized and valued for its tenderness, flavor, texture, and levels of fat marbling. It has different
shades of colour from bright pink to red. High-quality meat is firm, velvety, fine-grained, lean, bright red in colour
and well-marbled. The fat is smooth, creamy white, and well distributed. Meat encompasses a wide range of
products from a highly marbled premium meat to low value offal product. Meat has eight primal cuts such as
brisket, shank, rib, loin, round, chuck, flank, and short plate. These are used in various ways - curry, stew, roast,
steak, sausage, burger, soup, or fried - in the different recipes. Meat is the main ingredient in various traditional
cuisines across the globe.

The cattle are usually classified into two major groups - Bos indicus and Bos taurus. Crossbreeding is generally
done and is advantageous to obtain the desired attributes of two or more breeds in the offspring and improve traits
such as productivity, environmental adaptation, fertility, and carcass traits, etc.
Some of the well-known breeds in the world are mentioned below:

e Japanese breed such as Japanese Black, Japanese Brown, Japanese Polled, Japanese Shorthorn

®  British breeds such as Angus, Herefordshire, Galloway, Shorthorn, Murray Grey, Highland, Ayrshire,
South Devon

® FEuropean breeds such as Piedmontese, Simmental, Brown Swiss, Charolais, Limousin, Holstein
Freisian, Red Dane.

® Indian subcontinent breeds such as Gir, Murrah, Jafrabadi, Red Sindhi, Sahiwal, Mehsana, Toda,
Nagpuri, NIli Ravi, Surti.

Methods of Meat Production

Meat cattle are raised in diverse ecosystems around the world, including the North American plains, the Brazilian
Amazon, pastures of EU, across Indian subcontinent and in Australia.

Around the globe, the cattle are raised and reared using different methods such as
a. Ranching- practice of raising cattle herds on large tracts of land called ranch, a subtype of farms

b. Free range- denotes a method of farming husbandry where the animals may roam freely outdoors
partially, rather than being confined in an enclosure entirely. Since the ranging area is fenced, thereby
technically making this an enclosure. However, free range systems usually provide benefit of extensive
locomotion and sunlight that is otherwise prevented by indoor housing systems

c. Backgrounding —it is the rearing of steers and heifers from weaning until they enter the feedlots. It
involves the feeding of a predominately forage-based diet, some grain may be fed. The process of
backgrounding is used for weight control management so that cattle gain enough muscle and bone before
laying down fat covering and marbling in the feedlot.

d. Feedlots — feedlot is also known as feed yard is an array of pen or enclosure for animals. It represents an
intensive production system with the aim of growing and/or fattening cattle until they reach slaughter
weight. Concentrated animal feeding operations (CAFO) are large meat feedlots more common in USA
and Canada, etc.

3 Foreign Agricultural Service/USDA, April 2023, Global Market Analysis
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Meat grading system

Meat is graded with the measurement of traits such as carcass conformation, marbling, ossification, and meat
colour. The quality grades for tenderness, succulence, and flavor; and yield grades for usable lean meat on the
carcass.
e USA follows grading system of United States Department of Agriculture (USDA).
e The meat grading system is used in the UK and Europe is the EUROP system of the European
Commission.
e Australia uses Meat Standards Australia (MSA) grading system.

There are four main meat grades - prime, choice, select and standard, and an additional four lower grades -
commercial, utility, cutter, and canner. Prime is the highest meat quality, while canner is the lowest meat quality.
Sometimes, grade may be 3, 4 or 5 star and each meat cut is labelled in accordance.

Indian Buffalo Meat Industry
Overview

The livestock sector is an important component of Indian economy in terms of income, employment, and foreign
exchange earnings. Besides directly benefiting the rural economy, the buffalo meat industry also provides various
by-products. These by products are used as raw material for allied sectors -high-quality hides for the leather
industry, processed offal for pharmaceutical and pet food applications, and inedible by-products provides poultry
feed, special lubricants, and other products.

India has one of the largest cattle populations in the world and it accounts for more than 110 million buffaloes
which is 43% of world buffalo population. India is also the fifth largest producer of buffalo meat in the world.
According to the Agricultural and Processed Food Products Export Development Authority (APEDA), India
accounts for about 43% of the world buffalo meat production, with Uttar Pradesh producing the most, followed
by Andhra Pradesh and Maharashtra.

Meat Processing Infrastructure in India and Related Facts
India's share in the world buffalo meat production 43%
Total buffalo population 109.85 million
State with highest buffalo population Uttar Pradesh
Percentage distribution of buffalos in total livestock as per 20th livestock
Census 20%
Buffalo meat contribution to total meat production in India 18%
Percentage of the buffalo (world livestock) present in India 57%

37 (23 Govt. and 14

Buffalo breeding farms Others)
Number of animals slaughtered for meat production in 2019-20 12.18 million
Buffalo meat exports (2021-22) 117,5193 MT
Source: APEDA, Brickworks Analytics

Snapshot of Buffalo Meat Industry in India: Production, Consumption and Exports
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Buffalo Meat Production, Consupmtion and Exports
(in '000 Million Tonnes - CWE)
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Analytics
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Buffalo meat has the largest share with more than 69% in the total animal products exported from India. In 2020-
21, India remained the fourth largest buffalo meat exporter in the world. The major export destinations were Hong
Kong, Vietnam, Malaysia, Egypt and Indonesia. In 2021-22, there has been a marked shift in exports towards
Egypt, which topped the major importing country from India. Exports to Indonesia too is on the rise in the last
four years which is expected to increase further in 2023. India is seeking access to Medan port of Indonesia to
allow the shipment of buffalo meat on its northern coast rather than Jakarta due to the latter’s proximity to the
nation. Medan port is located in the north and Jakarta port is located in the southern Indonesia. It can potentially
be cheaper to pay for transportation as it takes over 1,500 kilometres to go between the ports of Medan and Jakarta.
As per APEDA, the annual export quota of bovine meat from India to Indonesia is also expected to rise.

Since FY21, there has been a steady growth in buffalo meat exports from India. In FY21 and FY22, buffalo meat
exports increased by 3% and 5%, respectively in value terms. In FY23 so far (April to February 2023), India
exported Rs 24,613 crore worth of buffalo meat, which is 5% more than the comparable period last year.

The rapid growth in exports has been supported and will be driven by:
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e Steady demand for Indian buffalo meat in the international markets, specifically rise in demand for
relatively good quality lower price Indian buffalo meat in developing countries

e Large and underutilized buffalo population, potential to increase meat production further
e Strong presence of export-oriented processing units implementing international quality guidelines
e Improving infrastructure, use of tagging and monitoring device, R&D in genetic and breeding

e  The World Organization for Animal Health (OIE) standards for risk mitigation are followed while
processing and exporting buffalo meat.

Buffalo meat is the top exported commodity in Indian animal products exports

According to APEDA, India's share in the world buffalo meat production stands at 43%. The share of buffalo meat
exports was the highest at around 70% in comparison to other Indian animal products.

Buffalo meat has also been a major exporting item in agro-commodity basket since 2013-14. It accounts for 12%
of total shipments in 2022-23, and the third major product in the APEDA export basket in the total agri and
processed food exports.

Share of Buffalo Meat in Total Indian Animal Products Exports (2021-22)
0.5% 0:1%

0.8% = Buffalo meat
Sheep & Goat Meat
= Other meat
= Processed meat
= Poultry Products

= Animal Casings

= Dairy Products

0.0%
0.1%

= Natural Honey
0.5% = Caseins

= Albumin (Milk & Eggs)

Source: APEDA, Brickworks Analytics
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Share of Buffalo Meat in Total Agri & Processed Food Exports

Top Agri & Processed Food Exports during 2022-23 so far (April to Jan)
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Exports of Buffalo Meat from India- Major Countries

The major export destinations were Egypt, Vietnam, Malaysia, Indonesia, Iraq and Hong Kong.

Buffalo Meat Exports to Top 10 Countries from India in 2021-22
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The Indian buffalo meat exports industry is dominated by 6 to 7 major players with 60% of market share and
remaining (40%) is dispersed with many small-size entities. The industry enjoys some inherent advantages such
as abundant cattle population, robust infrastructure, and low labour costs. The size of the Indian buffalo meat
industry reached to around Rs 65,000 crore in FY22 with exports comprising of close to 40% of the total market.
Indian buffalo meat industry structure and market segmentation is shown as below:
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Indian Buffalo Meat Industry
Rs 65,000 Crore (E)
e A
Domestic ma¥ket (55-60%) Export market #0-45%)
Rs 40,000 Crore Rs 25,000 Crore
[
( - v
) Major players
Large number of small players Allanasons
L ) HMA Agro

Fair Exports
Rustom Foods
Al-Hamd Food Products

&
The main products are
Domestic market Export market
Fresh / Chilled/ Frozen buffalo meat Chilled / Frozen buffalo meat
Carcasses of bovine Carcasses of bovine
Buffalo meat with bone Buffalo meat with bone
Boneless Buffalo meat Boneless Buffalo meat

Source: Brickworks Analytics

Buffalo meat export is largely in the form of frozen deboned, de-glanded meat packed in different cuts at the meat
export plants. Vacuum packed chilled buffalo meat is also exported.

The major centers for buffalo meat production are Uttar Pradesh, Andhra Pradesh, Maharashtra, and Punjab. Uttar
Pradesh is the leading buffalo meat producing state, with its high buffalo population and efficient fully integrated
meat processing units. Maharashtra and Telangana have been declared FMD-free states, however, the bulk of the
production occurs in Uttar Pradesh, where the problem persists and needs to be altered.

The buffalo meat is processed and exported in accordance with Organization International Des Epizooties (OIE,
international guidelines) for any risk mitigation. Only boneless buffalo meat is allowed for export from India
which is safe and risk-free.

Government has launched National Animal Disease Control Programme, in June 2019, to control Foot- and-
mouth disease (FMD) and Brucellosis by 2025 with vaccination and eradication of disease by 2030. Entire cost
of vaccine is borne by the Central Government with an outlay of Rs 13,343 crore. India is classified as free from
all the disease mentioned in “A” list of International Organization for Animal Health (OIE) diseases, except foot-
and-mouth disease (FMD).

The Indian government is providing support to the local livestock meat industry, maintaining, and facilitating
essential food and agricultural product processing. In the Budget FY 2023-24, it announced a sizeable allocation
of funding for the Ministry of Agriculture and Farmers’ Welfare’s Department of Animal Husbandry and Dairying
(DAHD) for the livestock health and disease management program. This has been done in order to control two
deadly animal diseases, African Swine Fever and Lumpy Skin Disease.

Global preferences, pricing, quality along with the breeding and rearing practices provide India with numerous
advantages. India has an efficient buffalo meat production and processing supply chain. The Indian buffalo meat
is of good quality, meat is priced in affordable range and has international quality certifications and ‘Halal’
certification, which makes it an attractive option for Asian countries and MENA countries. It contributes towards
food security and food price inflation control in the importing countries.

India exports buffalo meat to more than 70 countries globally in Southeast Asia, Middle East, Africa, CIS
countries. The major markets are Vietnam, Hong Kong, Malaysia, Egypt, Iraq, Saudi Arabia, Philippines,
Indonesia, Myanmar, UAE, Algeria, and Russia. FMD free status and product traceability are required for exports
to developed markets such as USA and EU. India does not have FMD-free status, restricting access to many
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countries. It predominantly exports to developing and price sensitive markets in South-East Asia and the Middle
East. India has already started taking measures to overcome such exports barriers.

Key characteristics of Indian Buffalo Meat Exports Industry

The key characteristics of the Indian buffalo meat industry, exports only, is as below:

1.

10.

Large players dominate the exports market- The industry has a few top players such as Allanasons,
HMA Agro, Fair Exports, Al Hamd Agro Food Products, Rustom Foods and Al Dua, together they have
a major share (60%+) of the total export market. The rest of the industry is highly fragmented with the
presence of multiple small and unorganised players. The share of organized players is increasing on
account of their adoption of safe hygienic and automated operational processes, increase in market reach
and focus on marketing and branding activities

Largely unorganized, highly fragmented backend - From acquisition and aggregation of animals from
farmers/ village fairs/ markets till their transportation to export processing facilities, this backend process
is fragmented, small-scale, unorganized, dispersed in nature and many livestock traders and aggregators
ae involved. The inefficiencies in the system result in higher costs over time.

High Competition- The sector is highly competitive because of the limited product differentiation and
nature of the business. The industry requires moderate technological know-how and is moderately capital
intensive. The industry has witnessed entry of many private sector players which has resulted in intense
competition, thus limiting the pricing power of industry participants.

Low/limited breeding for meat only - The animals in India are not reared or bred entirely with the
purpose of their meat. The animals used for the meat are generally culled, nonproductive dairy animal
such as female buffaloes, post the milch phase of their life or male buffaloes or calves.

Natural and almost organic cattle rearing - The cattle is reared in green pastures and agricultural crop
residues thus are raised under green livestock production system. The animals are raised on natural feeds
without any supplement of antibiotics, hormones, and growth promoters. It gives a unique flavour and
quality to Indian buffalo meat. Although Indian buffalo meat is not certified as organic, these low-
intensity production practices are preferred by its consumers in some markets.

High in nutritional value- Indian buffalo meat is a relatively lean product that is comparable to
international meat in terms of nutritional value and palatability. It is 93 percent chemically lean, helping
it to be relatively lower in calories and cholesterol than meat from fed cattle. It has relatively good binding
properties, which makes it suitable for processing.*

Increased adoption of technology for identification - The industry is witnessing an increase in the
adoption of RFID tagging and barcoding so as to identify, trace and monitor cattle development. A
livestock traceability database is established providing information about cattle, farm, abattoir, and
veterinarian, etc. These systems provide quality assurance and assist in augmenting exports.

Increase in R&D - India has also started using technologically advanced reproductive procedures with
genome selection, genetic information, and better vaccination techniques.

Hygienic and low risk of disease —India is classified as free from all the disease mentioned in “A” list
of International Organization for Animal Health (OIE) diseases, except foot-and-mouth disease (FMD).

Low penetration in the developed meat markets - FMD free status and product traceability are
required for exports to developed country, which India lacks currently, restricting access to many
markets.

4 FICCI; APEDA red meat manual
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11. International certification- The buffalo meat processing facilities have always been compliant and in
accordance with the international quality standards. India has international quality certifications and
‘Halal’ certification, which makes it an attractive in various Asian countries and MENA countries. The
meat exports are sourced exclusively from APEDA registered facilities. Hazard Analysis and Critical
Control Points (HACCP) procedures, and animal health certificates are mandatory.

Indian Buffalo Meat Value Chain
The domestic value chain for buffalo meat production in India livestock producers, traders, butchers, wholesale
meat dealers and retailers.

The buffalo meat value chain for export has different stakeholders working at several stages of production.
e Farmers raise the buffalo till they become uneconomical or suitable for slaughtering and thereafter sell
them to traders directly or through trader.
e Traders play the role of aggregators in the value chain. They collect the animals from villages and
transport them to livestock markets for onward sale to sub-traders.
e Traders/sub-traders sell the buffalo to exporters for further processing
e Exporters process the meat and forward for export destination markets.

Buffalo Meat Value Chain for Export Market
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The Indian buffalo meat value chain is significantly different as compared to some other countries. In India, cattle
are reared and utilized primarily for milk production. They are also used as draught animals or for other
byproducts, an additional income source. Utilization of bovines as draught animal has gone down due to
progressive mechanization. Generally, the male calves, unproductive females and males are utilized for meat
production.

Cattle Production System

Many cattle/buffalo owners are subsistence farmers with little or no land (less thanl acre), and with 2 cattle-
buffalo on an average. The cattle provide milk, draught power and manure and utilize non-marketable farm by
products and extra family labour. The grazing/feeding method is usually dependent on the availability of open
farms or pastures. In large metropolitan cities, for milk production, large herds of superior cattle are maintained
under stall fed conditions. Their major feeding system is composed of dry roughages supplemented with some
seasonal green fodder and large quantities of quality concentrates.
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Well managed government owned farms also exist where scientific breeding, feeding, management and health
care are practiced. These farms usually maintain 100-300 cattle.

Cattle Feed

Animal feeding is one of the major inputs in livestock industry accounting for 55-75%. Feed resources are the
major constraints in exploiting the genetic potential of the livestock. Ruminants are fed on crop residues, green
fodders, nonconventional feed resources and compounded livestock feeds. Animals are grazed on natural pastures.
Feeding of mammalian by-products is prohibited in India. Similarly, hormones and antibiotics are not fed as feed
supplements to lactating and meat animals. Therefore, dairying and meat production is almost organic. The
compound livestock feed manufacturing industry is well organized producing livestock feed to cater requirement
of animals.

Indian Veterinary Services and Disease Control Initiatives by Government

India is free from all the trade related diseases as per Organization International Des Epizooties (OIE) list. India
is free from Rinderpest, Bovine Spongiform Encephalopathy (BSE) and Contagious Bovine Pleuropneumonia
(CBPP). India has an efficient Animal Health Service System for systematic control of livestock diseases.

India has 12,234 Veterinary Hospitals/ Polyclinic, 27,140 Veterinary Dispensaries, 25,867 Veterinary Aid
Centre/Mobile Dispensaries and 70,258 registered veterinarians.

India has robust veterinary services providing R&D about genetics, breeding, and disease control:

a. Veterinary Services are provided by State Governments

b. Central Govt’s Centrally Sponsored Scheme under National Animal Disease Control Programme
(NADCP) and Livestock Health and Disease Control (LH&DC) Scheme

c. Central Government also regulates animal quarantine, import of livestock & livestock products as per
the provisions of Livestock Importation Act, 1898 and 2001 (amended)

d. R&D support under Department of Agricultural Research and Education (DARE) and Indian Council of
Agricultural Research (ICAR).

Processing

Livestock Markets- The cattle are traded/ sold in livestock markets under the supervision of State Government
Veterinary Departments. They are mostly weekly markets and are owned privately or by trust or local bodies
(Panchayat/ Municipality/ Corporation). The animals are either sold individually or are grouped in lots of 10-20
cattle.

Marketing of livestock is undertaken by the states as per Agriculture Produce Markets Acts (APMA). All the
functionaries in the markets particularly those maintained by local authorities or in most of the markets, the
transactions take place after examination of the animals.

Municipal Abattoirs- For domestic market, there are 4,000+ slaughterhouses registered with the local bodies.
Traders/individual butchers buy their animals from weekly livestock markets and bring them to slaughterhouses
which cater either to domestic market or export-oriented units.

Retail meat shops- The buffalo meat is marketed in the retail meat shops and supermarkets. These shops are
licensed to maintain the hygienic conditions as per FSSAI Act & Rules. The domestic meat industry prefers the
fresh meat which is produced and sold daily.

Export Oriented Abattoirs- There are more than 111 modern meat processing plants many of which are fully
integrated right from slaughter to the production of frozen buffalo meat with rendering and effluent treatment
plants to ensure green safe meat production. The plants have HACCP, ISO 22,000 certifications. The meat
processing and quality control measures undertaken at various critical control points are depicted below.
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Process flow of meat processing and quality control measures
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Source: APEDA, Brickworks Analytics

Global and Domestic Demand Supply Trends
Global outlook is mixed; Production and consumption is expected to remain unchanged in 2023.
Global meat production is estimated to be around 59.1 million tonnes in 2023.

Global trade has been disrupted by the pandemic and subsequent waves since 2020. In addition to severe
disruptions in supply chains and logistical and processing barriers, many countries were affected by reduced
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tourism, low employment levels and constrained consumer spending which led to a sharp decline in demand as
well as supply. During 2020, total global meat production, consumption and exports declined by around 1% each
compared to their previous year levels due to the contraction of supply from Australia and the impact of Covid-
19 on India and Brazil.

In the aftermath of lifting of Covid-19 restrictions, economic recovery across the globe recovered gradually and
the production and consumption of meat improved and reached the pre pandemic levels in 2022. Exports too
bounced back and reported 5% growth in 2022 over 2021, due to increase in meat production in Brazil, India,
Australia and Uruguay. In 2023, meat production is expected to remain stagnant at 59 million tonnes (MT).%
Production is expected to fall by 5.3% in USA, while Australia, China, Brazil, and India are expected to see an
increase. Due to improved pastures and greater feed availability which supports heavier carcass weights, Australia,
is expected to 9.7% rise in production. Good pasture conditions also help herd rebuilding. Brazil, which is the top
meat production country after US, is likely to see 2% increase in meat production in 2023 as compared to a rise
0f 6.2% in 2022. The meat production in Brazil was supported by greater cattle availability and improved margins
for slaughterhouses. In India, the meat production is expected to continue the recovery that began in 2021 after
the easing of lockdown restrictions. However, the growth is likely to remain stagnant at around 2% in 2023,
compared to 3.7% in 2022 and 11.6% in 2021.

Meat production in Australia, New Zealand, the EU and India is mainly a by-product of large dairy industries.

Countries such as New Zealand is almost entirely export focused, while the EU countries cater to high demand
from domestic markets.

World Production and Consumption Trends
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The majority of meat consumption growth over the past decade has been in the developing countries, particularly
Asia, with forecasts for the next decade indicating a similar trend. However, surplus production remains centered
in North and South America and Australia. These production and consumption imbalances drive global trade.
Better supply chain network, better logistics, improved cold chains and the development of governing institutions
have supported the growth of the global meat trade over the past two decades.

USA is the largest producer and consumer of meat in the world, China is the largest importer and Brazil is
the major exporters of meat in the world.

USA has high affluent consumer base, combined with high per capita meat consumption, makes it influential in
the global protein trade landscape.

5 usbA
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Brazil, India, USA and Australia dominate the global meat exports industry; China and USA are the major
importers
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In 2023, the global red meat exports are estimated to remain stagnant with a fractional growth due to ongoing
geopolitical crises and global slowdown. USA is expected to see 11% fall in exports as the U.S. cattle herd
contracted by roughly 3% compared to 2022. Brazil is likely to continue to outperform other major meat traders
on tighter exportable supplies from its major competitors such as Argentina and Uruguay, which will support
growing shipments to China. Price competitiveness and increased opportunities in China, Chile, and Japan
following the reduced imports from the EU is also likely to support the demand. Elevated global meat prices are
likely to induce more slaughter and result in increased production and exports. India’s meat production is likely
to increase by 2% on export demand and marginally higher domestic consumption. Brazil exports are expected to
remain high due to increase in the demand from China, its prime market. Australia is expected to have higher
exports on production recovery, which may also lead to increase in competition in key Asian markets. Argentina,
EU, New Zealand and Paraguay may experience reduction in exports as harsh weather this year may results in
cattle to be marketed earlier than planned, and it may reduce cattle availability next year. Greater feed availability
and improved pastures in Australia will support heavier carcass weights and boost the production by 10% in 2023.
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Australia which is the third largest exporter and seventh largest producers of meat, continued to record contraction
in production and exports for the three consecutive years since 2020.

The overall outlook for global meat trade continues to remain mixed for 2023. Global production appears to
remain the same as per our analysis. There might be a slight decline in the meat production in US which will be
balanced by an increased production from countries such as Australia, Brazil and India. Global meat production
is estimated to be around 59.1 million tonnes in 2023, almost similar to 59.3 million tonnes in 2022. The global
demand for meat has remained steady despite a change in preferences of meat by the people in different countries.
Poultry and beef are still occupying the top position. There has been remarkable increase in meat exports from
India in the recent few years. The primary reason for increase in exports is demand for Indian buffalo meat in the
international market. Buffalo meat dominated the exports with a contribution of over 79.56% in total Animal
Products export from India in 2021-22. The main markets for Indian buffalo meat and other animal products are
Vietnam Social Republic, Malaysia, Egypt Arab Republic, Iraq and Saudi Arabia are the main markets for Indian
Buffalo meat.

India is set to become the second largest buffalo meat exporter in the world in 2023

India has witnessed a robust growth in buffalo meat exports since 2021 and is set to become the second largest
exporting country after Brazil in 2023. India’s share in world exports has been on the rise and is at par with
Australia and USA meat exports in the last five years. In FY22, India exported USD3.3 billion worth buffalo meat,
showing an increase of 4% over FY21. In FY23 so far (April to February 2023), India’s exports amounted to Rs
USD 2.9 billion, or Rs 23,041 crore. In rupee terms, exports have increased by 2% over the comparable period
previous year. As per USDA, India’s buffalo meat exports are expected to reach 1.48 million tonnes® and USD 4.1
billion in value terms in 20237,

Buffalo meat exports from India picked up in FY22

Trend in India's Buffalo Meat Exports
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The Indian buffalo meat industry has shown a strong growth over the years as evident in the graph above. Post
2010, the exports have grown exponentially due to high demand from MENA and Asian countries.

Several factors affecting/or contributing to export trends are mentioned below:

o Level of buffalo meat exports in India is linked to demand from the Southeast nations: Vietnam has
been the largest export market for India for a decade 2010-2018, accounting for more than 45% of share
in FY 14 and FY15. The Indian buffalo meat exports were impacted adversely due to low demand from
Vietnam, which accounts for about 12.7%?8 share in FY22. Egypt has emerged as the largest importer of
Indian buffalo meat in FY22. This increase in exports to other destinations, thus offset the loss caused

% India: Livestock and Products Semi-annual, March 6, 2023, USDA.

7 Calculated considering USDA export estimates of 1.48 million tonnes for 2023, with an estimated export price of USD2.8/kg (last 5 years
average export prices).

8 APEDA
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by decline in demand from Vietnam and that prevented a big fall in trade volume and value in FY21 and
FY22. Exports to Indonesia is also on the rise in the four years and India is seeking access to Medan port
of Indonesia to allow the shipment of buffalo meat on its northern coast rather than Jakarta due to the
latter’s proximity to the nation. The annual export quota of bovine meat from India to Indonesia is also
expected to rise as per APEDA.

o Increased competition from Brazil and Australia - Brazil and Australia have more of their top markets
(25+countries) in common with India than the USA. India replaced Brazil and emerged as top trading
partners for Middle east countries in 2021 and the trend continued in 2022 as well. Brazil suffered setback
amid a disruption of traditional shipping routes, while India had geographic advantages. Australian meat
is perceived as high quality and safe, and disease-free meat, and cater to different consumer segment as
compared to India in the same market.

e  Pandemic consequences — The industry was severely hit by the consequences of Covid-19 and
movement restrictions, lockdowns, and low demand in 2020. Contractions in processing capacity and
logistical barriers across the country resulted in the decline in exports in the first half of 2020 and 2021.
The meat industry bounced back with both production and exports showing prominent growth starting
2021. Industry sources are reporting increased demand from Malaysia and Middle Eastern markets and
going forward, India is expected to exhibit strong growth in buffalo meat production as well as exports.

India's Buffalo Meat Exports to Top 10 Countries (Share in %)

100.0%
80.0% - B = B = — B =
600% [ = B W N N
wom - ]
20.0% -

oy, T E = = = - I BN .

2013-14 2014-15 2015-16 2016-17 2017-18 2018-19 2019-20 2020-21 2021-22

m Egypt Vietnam = Malaysia Indonesia Iraq
m Hong Kong m Saudi Arab m Philippines m UAE m Jordan

Note: Data for financial year
Source: APEDA, Brickworks Analytics

There is rise in demand in MENA, Asia, and USA with the economic recovery this year

The expectation of sustained recovery in 2023, amid improving demand for meat from both traditional and non-
traditional buyers augurs well for Indian exports. The continued meat production deficit in East Asia, mainly
China, Vietnam, and Philippines, was primarily behind the rise in global meat imports in 2021 and 2022. In many
countries in the MENA region, demand for meat and meat products has recovered. reflecting higher demand from
the hospitality industry, HORECA segment as well as consumers, following relatively faster recovery from the
pandemic and increased imports of halal-certified meat products. The slowly recovering food services sales and
associated intermediate demand in the Americas also contributed to a rise in global meat demand. Global exports
are forecast fractionally higher in 2023 at 12.1 million tons as lower U.S. exports fully offset growth from Brazil,
Australia, and India.

Average prices for meat are expected to increase moderately

International meat price trend is forecasted to increase at a moderate level. The economic slowdown since the
pandemic has reduced incomes in net meat-importing, low-income countries, significantly eroding household
purchasing power and compelling consumers to substitute the intake of meat products with cheaper alternatives.
With the revival in economic recovery, and demand, prices may see an increase. Ongoing geopolitical tensions
and supply constraints globally may induce higher import demand and lead to higher prices. Animal disease
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outbreaks, sanitary restrictions, and trade policies will affect the price dynamics of meat price in the international
markets.

Demand- supply dynamics are expected to result in price stabilization for the forecasted period.
World Average Meat Prices (USD/ Kg) 2014 -2024E
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USA, Australia, Canada meat prices are premium priced, while Indian buffalo meat is a commodity product that
sets the world price floor as clearly seen. The price of Indian buffalo meat has increased moderately in FY21 to
USD2.92 per Kg, from USD2.76 per Kg in FY20. India’s average export prices for buffalo meat is the lowest
compared to the other major countries in the world. Given the current demand supply dynamics, the Indian meat
prices are expected to remain moderate in the coming year. While the strong price competitiveness strengthens
higher demand for exports. India exports are forecast 2% higher in 2023 on strong price competitiveness in key
Southeast Asia and Middle East markets, especially Vietnam, Malaysia, and Saudi Arabia.

Comparative Average Meat Prices of Major Countries in 2021

Average Export Prices for Red Meat, 2021
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The wholesale price index (WPI) for buffalo beef (carabeef) and beef in FY23 declined by 4.5% over FY22,
similarly export prices too declined from USD2.8 to 2.7 per kg in FY23.

Beef and Buffalo Meat Export Prices and Wholesale prices in India (in
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Government policy support is critical for the growth of the industry

In order to promote meat processing industries, increase level of processing and take advantage of the potential
of international meat market, several initiatives were taken by the government as below:

Trade Policy: The Ministry of Commerce and Industry regulates livestock and livestock product exports. The
Department of Animal Husbandry and Dairying regulates livestock and livestock product imports. It regulates
imports in accordance with the Livestock Importation Act (1898) and amended (2001) to prevent the entry of
exotic diseases though imported livestock and livestock products.

Meat Production Programs and Policy: The FSSAI regulates domestic slaughter and meat processing by means
of the Food Safety and Standards Rules and Regulation (2011). The regulation defines standards for domestic and
imported meat products.

Animal Husbandry Infrastructure Fund: Under the ‘Make in India’ or the Atma Nirbhar Bharat Abhiyan
stimulus package, the Indian government plans to allocate funds from the Animal Husbandry Infrastructure Fund
(June 2020) to dairy, meat processing, and animal feed processing infrastructure development. Fund is open to
eligible farmer-producer organizations and individual entrepreneurs. The objectives include establishing new meat
processing facilities across India. It aims product diversification for value-added meat products such as sausage,
salami, nuggets, ham, bacon, and others. The fund promotes greater access to organized markets, as well as the
establishment of animal feed manufacturing units (namely for bypass protein, mineral-mixtures, and silage), feed
testing labs, and balance (mixed feed) producers.

Livestock and Animal Health: The Department of Animal Health and Dairying (DAHD) and Livestock Health
and Disease Control is responsible for controlling and containing the spread of animal diseases such as foot-and-
mouth disease - FMD,?2 peste des petits ruminants-PPR or ovine rinderpest, brucellosis, and anthrax.

National Animal Disease Control Program: National Animal Disease Control Program (NADCP), 2019 aims

to control the spread of FMD and brucellosis through the vaccination of 100 percent of India’s cattle. The program
with an outlay of US$1.9 billion aims to control the spread of the disease by 2025 and its elimination by 2030.
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Livestock Feed Materials: Food Safety and Standards Authority of India (FSSAI), 2021 governs the industry.
Food Safety and Standards (Food Products Standards and Food Additives) Amendment Regulation (2020) governs
commercial feed/feed materials for cattle, which would then be slaughtered for meat and meat products. FSSAI
requirement with respect to animal feed are aligned with those specified in Bureau of Indian Standards (BIS) and
the DAHD.

Halal Certification System - Policy conditions for halal certification process of meat and meat products: On
6 April 2023, the Government issued a clarification concerning the export of meat and its products as ‘halal
certified. As per the guidelines, meat and meat products shall be allowed to be exported as ‘halal certified’, only
if produced, processed and/or packaged in facility having a valid certification under the i-CAS of the Quality
Council of India (QCI), issued by a certification body duly accredited by the NABCB as per the guidelines
issued/amended from time to time. There will, however, be no change in the procedure for the export of non-halal
certified meat and meat products. Exporting consignments to countries where there is a regulation on halal, the
producer/supplier/exporter would have to meet the importing country's requirements.

Opportunities and challenges ahead for the industry
Disruptions due to Covid restrictions, Russia-Ukrainne war, sanctions and geopolitical tensions

The buffalo meat supply chains were severely impacted by Covid-19 pandemic, with logistical barriers
challenging operations across the world. The social distancing measures across the world have disrupted global
meat trade and the processing industry, with operational disruptions on production volumes for many suppliers in
2020 and continued in 2021 as well with intermittent and partial lockdown measures in response to Covid waves.
Thereafter, the Russia-Ukraine war further accentuated the supply constraints.

Significant shifts in consumption patterns

Consumer purchasing behaviour has witnessed significant shifts since the pandemic. The foodservice sector has
been one of the most impacted industries during Covid. There has been a growing consumer interest and awareness
about locally sourced, natural products, and preference for healthy, immunity boosting, and ready to eat,
convenient food products. Global meat consumption is declining as inflation and higher gas prices squeeze
disposable income. Dietary recommendations advising limited red meat consumption as well the changing
consumer’s preferences towards alternatives to conventional meat proteins over the past years are having a greater
impact on consumer purchases. In recent years there has been a noticeable shift in consumer preferences towards
plant-based meat products in many countries. There has been an equal transition towards the seafood market. The
market leaders visually look forward to diversifying their businesses on focused investment and efficiency in the
meat and poultry market segment.

Adoption of practices comparable to international counterparts

Industry has adopted and implemented quality and hygienic procedures as per the requirement of international
demands. Indian government is taking several measures to support the industry. The industry has already adopted
RFID tagging and barcoding to identify, trace and monitor cattle. A livestock traceability database is established
providing cattle and information about origins, breed, health, and disease, etc. India has also started using
technologically advanced reproductive procedures with genome selection, genetic information for cattle. FMD
free status and product traceability are required for exports to developed countries. Implementation of these
systems will assist in increasing exports in future.

Shifts in trade policies and political landscape

There is a gradual yet significant shift in the political and trading policies that have resulted in trade liberalization
becoming increasingly challenging. Recent example such as US-China trade war or trade tensions between
Australia and China in 2020, China’s restrictions on imports of Australian meat indicate rise in protectionism.
There may be potential for a long-term rise in protectionism which could result in a renewed emphasis on food
security and a focus on increasing local food production. In the short term, India may benefit from it by replacing
the country and being a preferred trading partner. Yet, in the long term it hampers a fair and equitable global
trade balance.
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Environmental Impact of the industry

The meat industry poses numerous threats to the natural environment with high consumption of land and water
resources and increase in anthropogenic GHG emissions. Many meat producing countries such Brazil, Australia
and Argentina has also been criticized for causing deforestation, clearing of forest for the soy and cattle industries,
increase in soy plantations, increase in wildfires incidents and significant bio-diversity loss. The Indian buffalo
meat follows green cattle production and processing methods, free of any growth hormones or artificial feeds,
free of any animal cruelty issues. This is beneficial for India buffalo meat industry in coming years as consumers
prefer animal friendly, environmentally friendly, and sustainable practices.

Demand Drivers
The long-term key demand drivers are listed as below:
1. Low per capita meat consumption among the developing countries

Global meat consumption is currently forecast to grow supported by population and income growth, primarily in
Asia. Low per capita consumption along with demographic changes provides tremendous scope for future
penetration. Major developing countries (SE Asian countries including India) with low meat consumption
currently will emerge as major growth centers for the global meat industry

2. Population growth and demographics

Population growth is clearly the main driver of increased consumption, and the projected global population
increase of 11% will support an increase of 14% in global meat consumption by 2030.° The meat’s share in the
global consumption is expected to be around 21%.

3. High economic growth and increase in consumer purchasing power
Household income growth within developing countries is expected to drive further demand for meat, as increasing
disposable incomes open a range of retail and dining choices for consumers. The developing countries are forecast
to account for 77% of additional world consumption growth over the next five years, largely due to population
growth, urbanization and increasing incomes.

4. Shift in consumer preferences

There is a marked shift in the consumer dietary preferences associated with health, immunity, nutrition,
environment considerations, sustainability, and animal welfare. The demand in many mature markets is shifting
focus from quantity to quality, as many high-income countries are reaching saturation levels of per capita meat
consumption and consumer preferences leading to a diversification of protein sources. Differentiation is a key
factor which will become increasingly important for consumers in developed markets, as they seek flavour and
experience over volume. Increasingly, consumption in developed markets is also guided by health perceptions,
environmental and animal welfare claims.

Trends in Meat Industry
There are several broad trends affecting meat consumption globally, as mentioned below:

a. Significant growth in consumer demand for fresher and less processed offerings

b. Preference for customized meals; consumers now value flavour, an experience and connection; prefer
higher quality premium portions rather than quantity

c. Preference for explore gourmet, specialty, international cuisines and authentic traditional cuisines

d. Shift towards convenient, on-the-go and ready to eat and easy to make food products

9 OECD-FAO Agricultural Outlook 2021-2030
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e. Significant growth in different ways of marketing, ordering and methods of delivery from e-commerce
channels

f.  Preference towards ‘local’, ‘organic’, ‘natural’, ‘grass-fed’, ‘green’, origins, and sourcing methods

g. Dietary shifts to food products which are free from animal cruelty, environment friendly and
sustainable

With high per capital income and higher disposable income, the consumers are now more quality conscious and
health conscious. It is reflected in their preference for natural, organic, gourmet and specialty meat products.
India is at disadvantage with its low-cost price sensitive buffalo meat products. There is concern for FMD and
other diseases and meat quality. Indian buffalo meat industry follows all the stringent international quality
controls and inspections before exporting. India is focused on being 100% FMD free in coming years. India has
started traceability process and RFID tagging and monitoring its cattle. Going forward, all these measures will
prove beneficial to this industry. It may open new geographies and developed markets which are currently not
catered for by the industry.

Porter’s Five Forces Model — Indian Meat Industry Analysis

Competition

* 6-7 major companies have large market share (60%+), rest of the industry has many small
players

 Low product differentiation, intensive competiton among top players

* Due to the experience and long term relationship with international suppliers and its
customers, major companies have added benefits

Threat of New Entrants

« Increasing investments are required to set up processing units. This creates entry barriers
for the new players in the industry

*The big brands such as Allanasons, HMA Agro, Fair Exports, Rustom Foods and Al-
Hamd have an upper hand over the new players due to a capital intensive business
operative mechanism. Therefore the threat of new players is medium

Substitution Effect

* There are no close substitutes for buffalo meat in the industry. Therefore the susbstitution
effect is low

*However, based on price and availability, consumer may shift to other meat such as pig
meat, poultry, sheep meat or fish

Bargaining Power of Suppliers

* Low bargaining power of suppliers as the product differentiation is low
« Importer (end user) may shift to different suppliers for the products

Bargaining Power of Customers

+ Customer's taste and preferences change with the change in trends, lifestyle and income
levels. hence, brand loyalty is low

*Quality is an important factor and HMA has been superior in its quality while competiting
with its international competitors to suffice the international taste of foreign customers

« Low switching cost makes customers switch from one supplier to another. Better quality
with a reasonable price is what makes HMA win over its foreign customers

Source: Brickworks Analytics
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Peers in the Industry

Allanasons Private Ltd was established in 1865, and is one of the largest exporters, manufacturers, and suppliers
of branded processed food products and agro commodities. It offers wide range of products such as frozen buffalo
meat, chilled vacuum-packed buffalo meat, frozen buffalo offal, frozen and chilled lamb carcasses. It has more
than 45 years of experience in supply of halal meat and is one of the largest producer and exporter of frozen halal
boneless buffalo meat.

Al-Hamd Agro Food Products Pvt Limited is an abattoir cum meat processing plant located at Aligarh, Uttar
Pradesh. The company produces processed and frozen boneless buffalo meat products such as buffalo meat chuck,
buffalo meat knuckles, buffalo neck, buffalo meat blade and other related products.

Fair Exports (India) Pvt Limited has been in business for more than three decades and its meat business segment
is involved in processing and exporting buffalo and sheep meat products. Fair exports have three abattoirs cum
processing plants. The major brands under which the company sells its products are Al-Tamam, Al-Tayeb, Al-
Fadeel and others.

Mirha Exports Pvt Limited is a meat producing and exporting company for over 17 years. The major products
of the company are buffalo carcass, veal carcass and offal. The meat products are exported to global destinations
such as West Africa, Middle East, Egypt, South Asia and far eastern countries.

Al-Dua Food Processing Private Limited was incorporated on 22 December 2005. The company provides meat
products such as Blade Frozen Meat, Brisket Frozen Meat, Chuck Roll Frozen Meat, Chuck Tender, Heel Muscle,
Knuckle Frozen Meat, Rump Steak.

Rustom Foods Pvt Limited was incorporated in 1957 and is involved in manufacturing, processing and supplying
frozen halal buffalo meat and offal, poultry feed supplement and buffalo tallow. The company has abattoir cum
processing plant with a capacity of 3000 metric tonnes of boneless buffalo meat produced per month. Its major
export destinations are Algeria, Bangladesh, Congo, Egypt, Vietnam and others.

Al-Hamd

Production Al-Dua Food am Fair Mirha
Allanasons ) Agro Food

Capacity Processing Exports Exports

Products

(in MTPA)

7,50,000 2,01,000 62,000 1,37,600 1,46,000 | 2,28,000

MTPA: Metric tonnes per annum

Source: Brickworks Analytics, Latest available data from the Companies Websites
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Peer Benchmarking:

) Allanasons Fair Exports Al-Hamd Agro Food Products Al-Dua Food Processing Mirha Exports
Items/Companies Name

FY20 | FY21 | FY22 [ FY20 [ FY21 | FY22 | FY20 Fy21 FY22 FY20 | FY21 | FY22 | FY20 | FY21 | FY22
Sales (Rs crore) 8407 | 7371 | 8035 | 3157 | 3998 | 5369 1254 1286 1075 1339 | 1177 | 1177 835 859 848
Growth (y-0-y) % -8.2 | -12.3 9 96| 266| 343 -5.6 2.5 -16.4 339 | -121 0 -22 28| -1.2
PBITDA (Rs crore) 211.3 | 436.8 | 227.8 | 264.7 | 276.7 | 286.5 56.3 51.9 41.7 31.1 47.5 435 21.4 20.1 18.5
Profit after tax (Rs crore) 136.5 | 311.9 | 160.4 | 153.7 | 162.3 | 171.8 34.3 33.2 26.1 14.7 29 26.7 4 5.9 7
Raw materials, stores & spares (Rs crore) | 4774 | 5787 | 7400 [ 2071 | 2797 | 3803 1078 1100 913 1197 980 987 701 747 792
Debt to equity ratio (times) 0 0.9 0.9 1 1.2 13 0.7 0.8 0.5 0.6 1.1 0.9 0.9 15 1.4
Operating Profit Margin (%) 2.5 5.9 2.8 8.4 6.9 5.3 4.5 4 3.9 2.3 4.1 3.7 2.6 2.3 2.2
Current ratio (times) 1.6 2 2 1.1 13 1.3 1.7 2.1 2.6 14 1.6 1.8 14 14 15
Financial services expenses (Rs crore) 0.5 7 6.1 | 28.7| 183.3 203 6.7 44 40 5.3 23.9 179 117 77.1| 59.3
Net working capital cycle (days) -34 9.8 | 37.7 38| 38.7| 682 51 69.2 111.3 38 35.9 79 76 68| 93.2
Compensation to employees (Rs crore) 841 790.1 | 685.2 | 55.5| 628.6 | 727.8 16.2 146.2 168.4 7 82.9 91.3 | 15.3| 103.2 | 120.9
Raw Materials to Sales (%) 56.8| 785 | 92.1| 656 70| 70.8 85.9 85.6 85 89.4 84.4 839 | 839 87| 934
Employee Cost to Sales (%) 1 11 0.9 1.8 1.6 1.4 1.3 1.1 1.6 0.5 0.7 0.8 1.8 1.2 14
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. HMA — Agro Industry Mediar_l (Five Major

Particulars Competitors)

FY20 Fy21 FY22 FY20 Fy21 FY22
Sales (Rs crore) 2,373 1,707 2,922
Growth in sales (y-0-y) (%) -13.5 -27.9 71
Operating Profit Margin (%) 2.7 6 5.3 2.6 4.1 3.7
Profit after Tax (Rs crore) 44.5 724 110.3 34.3 33.2 26.7
PAT Margin (%) 1.9 4.2 3.8 1.6 5.1 2.3
Raw Materials (Rs crore) 1,979 1,338 2,355 1,197 1,100 950
Raw Materials to Sales (%) 83.4 78.4 80.6 82.8 84.4 84.4
Employee Cost (Rs crore) 74.3 58.4 73.01 16.2 14.6 16.8
Employee Cost to Sales (%) 31 34 25 1.3 1.1 1.4
Current Ratio (times) 1.3 1.4 15 1.4 1.6 1.8
Debt to Equity (times) 0.9 0.6 0.7 13 1.1 0.9
Net Working Capital Cycle (Days) 28 44 47 47.8 38.7 79
Source: CMIE, Brickworks Analytics, Company websites of the Competitors

Financial Profile of HMA Agro Industries Limited

As per the latest information available from APEDA, HMA Agro is amongst the top three largest buffalo meat
exporters in India (FY23). Total revenue improved significantly to Rs 2,979 core in FY22, after declining to Rs 1,720
crore during FY21 from Rs 2,418 crore in FY20 on account of the pandemic. Strong demand for buffalo meat in the
international market and established customer relationships is likely to ensure steady revenue growth over the medium
term. The HMA group achieved sales of more than Rs 2,922 crore in FY22, a 71% increase over FY21.

Moderate Operating Profitability: HMA Agro’s operating margin has been below industry’s median during the
period between FY17 and FY19, due to an increase in operating cost. However, the operating margin improved
significantly from FY20 and rose to 6% in FY21, higher than the industry’s median of 4.1% due to reduction in raw
material cost and employee cost. As of FY22, the operating profit margin is observed at 5.3%, much above the median
average of 3.7%.

Efficient Working Capital Management: Working capital for HMA Agro seems comfortable as its working

capital days has remained industry average, and lower than most of the other players in the industry. However, its
working capital days has seen a sharp increase in FY21 (44 days) and continued to remain around 47 days in FY22.
Stretched working capital cycle is weakening the financial risk profile and liquidity.

Higher Operating Costs: Employee cost as percentage of sales for HMA Agro is not only higher than most of the
leading players in the industry, but also higher than the median value of the leading players. This has resulted in
moderate profitability margin. Also, raw materials as percentage of sales for HMA Agro rose to 80% in FY22 from
78.4% in FY21, marginally lower than the median of the leading players.

Comfortable D/E ratio: The debt-to-equity ratio of HMA Agro is comparable with most of its competitors and less
than 1.0 since FY'19. As of FY22, the debt-to-equity ratio of HMA Agro stood 0.7 times.

Production Capacity: HMA Agro has one of the highest production capacities in the industry. Its current capacity is
around 228,000 metric tonnes per annum (MTPA).

Sizeable Market Presence: HMA Agro is among the largest exporters of buffalo meat in India and accounts for more
than 10% of India's total export of frozen buffalo meat.

127



Conclusion

Production expansion is attributed to growing demand for carabeef from India’s export markets. The buffalo meat
industry in India is exposed to domestic regulatory scenario, socio-political, economic scenario and trade policies of
importing countries. The buffalo meat processing industry in India is very fragmented with presence of large organised
and unorganised players.

The outlook for the global meat industry appears to be mixed, tilting towards optimistic growth. The industry saw a
fall in demand during the Covid-19 situation but recovered well and the recent trends in production and exports suggest
a sustained demand and supply scenario in 2023. According to USDA estimates, India’s carabeef and beef production,
to reach 4.4 million tons in 2023, with a growth of 2% over 2022. A strong growth recovery path is envisaged for the
buffalo meat export industry as most supply-side shocks have softened and demand is growing. India’s buffalo meat
exports are expected to grow to 1.48 million tonnes and to reach USD 4.1 billion in 2023. India is the second largest
buffalo meat exporter in the world, and it is expected that soon India will make impressive strides to become a leader
in buffalo meat export with 50% share in world market exports. This will occur because of reasons like a sizeable
buffalo population, less consumption of buffalo meat within the country and relatively a low price of the Indian buffalo
meat in the world market.

The outlook for the Indian buffalo meat export industry is positive due to following factors:
e A faster- than- expected economic recovery, strong fundamentals, robust export-oriented industry
infrastructure and government support is expected to boost meat exports further.

e Demand for red meat is anticipated to accelerate over the next year owing to increased demand from the
growing middle-income population in developing countries especially from the Middle Eastern and South
Asian markets.

e Population growth along with higher purchasing power is a major factor for increased consumption.

e There is a noticeable pattern indicating an improved standard of lifestyle linked to improved eating habits
of more meat consumption, in demographics of developing economies.

e The low per capita meat consumption in countries provides tremendous scope for future penetration. Major
developing countries with low meat consumption currently are expected to emerge as major growth centers
for the global meat industry.

e Indian buffalo meat is sought after in many countries is preferred for its flavour, taste, high quality in
affordable price range, ‘Halal’ certification, free of any growth hormones or artificial feeds.

e There is a growing consumer preference for green, grass-fed, organic, animal friendly and sustainable
practices and Indian buffalo meat industry is expected to benefit.

e Indian buffalo meat is free of any disease as per OIE, but it does not have Foot-and-Mouth Disease (FMD)
free status, which restricts exports to many developed markets. India’s access to premium markets such as
those of the United States and Japan will remain restricted as FMD is endemic, despite India having made
strides in recent years to reduce FMD levels. India is focused on being 100% FMD free in coming years.
The Indian government has also been ramping up its request for US market access for carabeef.

¢ India has started traceability process and RFID tagging and monitoring its cattle. Currently, it lacks product
traceability, which is necessary for exporting to many countries. The implementation of these systems and
networks will assist in increasing exports in future.

e Indian buffalo meat industry is susceptible to the regulatory shifts caused by changes in the political climate.
However, a brief blanket ban on sale of cattle for slaughter was reversed in 2017, after severe negative
economic impact of such a ban. Most Indian states continue to prohibit the slaughter of live cattle of all ages,
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including female and male calves. For a few states, however, there are some very limited exceptions that
permit authorized bovine cattle slaughter.

e The world is undergoing a balanced demand and supply situation with respect to the meat market. It is
important to note that there still needs to be a complete recovery from the long term impacts of the COVID-
19 which are causing supply chain disruptions, recession like situation in the world.

e  The meat market in India is going to be stable and with further push for exports from the suitable government
policies India is likely to dominate the meat exports particularly under the buffalo meat category.

(Investors are requested to visit our Web site i.e www.hmagroup.co for the Bricksworks Analytics Research Report,
titled as “Report on Meat Export Industry”)
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OUR BUSINESS

Unless otherwise indicated, the industry-related information contained in this section is derived from an executive
summary of a report titled “Report on Meat Export Industry in India” dated May 15, 2023 prepared by Brickworks
Analytics Private Limited. We commissioned Brickworks Analytics Private Limited for the said report, and paid for
such report for an agreed fee only for the purposes of confirming our understanding of the industry in connection with
the Offer. For further details and risks in relation to commissioned reports, see “Risk Factors — \We have referred to
the data derived from industry report commissioned and paid for by our Company from Brickworks Analytics Private
Limited which have been used for industry - related data in this Red Herring Prospectus.” beginning on page 101.

Unless otherwise stated, all financial information of our Company used in this section has been derived from our
Restated Consolidated Financial Information. Financial information for the nine months period ended December 31,
2022 is not indicative of full year results and is not comparable with the annual financial statements presented in this
Red Herring Prospectus. We have included various operational and financial performance indicators in this Red
Herring Prospectus, many of which may not be derived from our Restated Consolidated Financial Information or
otherwise be subject to an examination, audit or review by our auditors or any other expert. Some of the information
in this section, including information with respect to our plans and strategies, contain forward — looking statements
that involve risks and uncertainties. You should read the section entitled “Forward Looking Statements” on page 18
for a discussion of the risks and uncertainties related to those statements, and the section entitled “Risk Factors” on
page 25 for a discussion of certain risks that may affect our business, financial condition or results of operations.

Unless otherwise indicated, all financial, operational, industry and other related information derived from the
Brickworks Report and included herein with respect to any particular year refers to such information for the relevant
financial year.

OVERVIEW

HMA Group has been in the meat industry since over four decades. Our company is the flagship company of the group
and is a three star export house recognized by Government of India.

We are currently among the largest exporters of frozen buffalo meat products from India and we account for more
than 10% of India’s total export of frozen buffalo meat (Source: Brickworks Analytics Report). Our products are
mainly packaged under the brand name “Black Gold”, “Kamil” & “HMA” and exported to over 40 countries all over
the globe.

We deal in buffalo meat and allied products. Unlike beef or pork, buffalo meat is free from religious constraints and
has the added advantage of low fat and cholesterol. The meat produced for export is in the form of deboned and
deglanded frozen halal buffalo meat.

We (including our subsidiaries) own four fully integrated packaged meat processing plants which are located at
Aligarh, Mohali, Agra and Parbhani and are in the process of setting up our fifth fully integrated owned meat product
processing unit at Haryana. We are also in advanced stages to acquire an additional plant at Unnao and we expect to
complete this acquisition by Q2 of FY 2023-24. These would make our total in-house meat product processing
capacities to more than 4,00,000 metric tons p.a. spread over six different owned plants by FY 2023-24. Further we
also own two additional secondary level meat processing units at Jaipur and Manesar.

The procurement of raw material is done by our Company and then this raw material is sent to various processing
units to process the raw material into final products and we export these branded finished products through our
distribution channels. Most of these processing units are owned by our subsidiaries and some are owned by third
parties. Our Company pays the fixed charges to these processing units. On a consolidated basis, we had paid X 197.68
million, X 120.16 million, ¥ 105.84 million and X 160.34 million for the fiscal year 2020-, 2021-, 2022- and nine-
months period ended December 31, 2022 respectively for processing our products. These charges on an aggregate
basis are less than 1% of our consolidated revenue from operations for the respective years.

In order to take advantage of our robust export business and well-established distribution channels across 40 countries,
we have recently diversified our product portfolio by adding Frozen Fish Products, Basmati Rice and planning to start

130



Poultry and other agri products as business verticals. We intend to become one of the most well recognized food
products exporters in India. Our business model including our proposed business verticals is illustrated below:

Processing and
Export of Packaged
Frozen Buffalo Meat

Products
(Current Core Activity)

We have been a profit-making company and have an established track record of delivering robust financial
performance. Our total income for the nine month ended December 31, 2022, year ended March 31, 2022, March 31,
2021 and March 31, 2020 were % 24,178.21 million, X 31,389.76 million,Z17,203.96 million and T 24,166.13 million
respectively, our Profit after tax was % 1,132.37 million, X 1,176.21 million,X 715.97 million and % 458.98 million
respectively, our EBIDTA was % 1,652.53 million, X 1,758.15 million, ¥1,098.15 million and X 786.25 million
respectively, and our EBIDTA margin was 6.83%, 5.60 %, 6.38% and 3.25%respectively. In the last few years, we
have been strategically reducing our focus on low margin markets & gradually shifting towards higher margin markets
which can be clearly seen in our financial results wherein our EBIDTA margins have increased from 3.25 % in FY
2020 to over 5.60 % in FY 2022.

Our Competitive Strengths
Production Quality and well-established Set up

We believe that maintaining a high standard of quality for our products is critical to our brand and continued growth.
Ever since our inception, we have been laying paramount importance towards quality improvisation of our products.
We adhere to stringent quality parameters and ensure optimum hygiene and sanitation norms are maintained
throughout the processing. All our operations are standardized in tune with the Good Manufacturing Practices (GMP),
Good Hygienic Practices (GHP) and Hazard Analysis Critical Control Point (HACCP) which are harmonized with the
International Codex Alimentarius Standards. We have introduced Quality Management System based on International
Standard 1SO 9001:2015, Food Safety Management System based on 1SO 22000:2005 and HACCP to ensure the
production of highest quality meat with adequate built-in consumer safety and to achieve our aim of producing the
perfect product. We are also OHSAS 1SO 18001:2007, 1SO 14001:2015 and BRC certified.

Well Experienced Management Team

The Promoters of our Company, Wajid Ahmed, Gulzar Ahmad, Mohammad Mehmood Qureshi, Mohammad Ashraf
Qureshi and Zulfigar Ahmad Qurashi have significant industry experience and has been instrumental in the consistent
growth of our Company’s performance. Gulzar Ahmad has industry experience of around 20 years and possesses
business intellect in the marketing and trading circles of buffalo meat exports industry. Wajid Ahmed has an
experience of more than seven years in procurements and it is due to his proficiency that has brought automation in
the business. Mohammad Mehmood Qureshi is one of the founding members having vast experience in the field of
trading of livestock and currently heads the purchases. Mohammad Ashraf Qureshi has vast and diversified experience
in the field of trading of livestock. Further our Company is managed by a team of experienced personnel. The team
comprises of persons having operational, marketing and business development experience, who work in close
coordination and in their respective area of specialization to ensure smooth and efficient working of the business
activities. We believe that our management team’s experience and their understanding of the industry enable us to
continue to take advantage of both current and future market opportunities.
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For further details regarding the experience and qualifications of our management team please see “Our Management”
on page 181 of this Red Herring Prospectus. The knowledge and experience of our promoters and management would
enable us to identify new opportunities, rapidly respond to market conditions, adapt to changes in the business
landscape and competitive environment and enhance the growth in the business. The ability to identify, adapt to and
capitalize on market developments has enabled us to stay at the forefront and develop a strong track record of achieving
profitability and growth.

Long standing relations with our customer base and well-established marketing set up

Our customers are spread in various geographies over the globe. Our business model is customer centric and requires
optimum utilization of our existing facilities, assuring quality supply of raw materials and achieving consequent
economies of scale. We export our products to re-distributors in various countries and have relations with these
distributors for over decades in most cases. Further we have over the last few years executed further such relationships
and hence developed new markets by exploring higher margin areas and by maintaining the consistent quality output
and delivery timelines. The business model has proved successful and scalable for our Company.

One of the well-established brands

We are one of the top three meat exporter companies of India exporting to more than 40 countries under the brands
“Black Gold”, “Kamil” & “HMA”. Our products are bought off the shelf at local stores in these countries by end users.
These products have been sold under these brand names from many years and hence due to continuity for over 10
years they carry brand recall values at the end customer level. Ever since our inception, we have been laying utmost
importance towards building our brand through focusing on quality of our products which has helped us to get
repetitive orders from our customers. Our brand names including our Trademarks are registered under the Trademarks
Act in India.

Well diversified Market Reach

We cater to both, the domestic as well as international markets. Our products are exported to more than 40 countries.
The total exports of the company for nine months period ending December 31, 2022and the last two fiscal years i.e.,
2021-22, and 2020-21 was %21,814.52 million, %26,749.25 million and X15,852.66 million respectively representing
90.22%, 86.76 % and 92.84 % of our total revenue from operations respectively. Below map shows the countries in
which we export our products.

NORTH AMERICA
EUROPE

(@)

SOUTH AMERICA ®
indian AUSTRALIA

© 2021 YomTom, ® 2022 Microsoft

Below are the details of the countries to whom we export:
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For period ended Year Ended Year ended Year ended
. December 31,2022 March 31, 2022 March 31,2021 March 31,2020
Particulars
Amtin Amtin Amtin Amtin
Millions In% | Millions In% | Millions In% | Millions In%
Egypt 2,444.30 10.31%| 9,167.38] 29.73% 610.00 357% | 4,887.00| 20.60%
Vietnam 4,124.65 17.40% 5,750.09 18.65%] 2,467.00 14.45% 5,322.00 22.43%
Indonesia 1,638.41 6.91% 1,598.6 5.18%| 1,040.00 6.09% | 3,046.00 12.84%
Hongkong 1,234.78 5.21% 1,469.87 4.77% 3,380.00 19.80% 319.00 1.34%
Malaysia 7,128.70 30.07%| 4,064.45  13.18% 2,314.00 13.55% | 1,508.00 6.36%
Iraq 489.51 2.07% 932.19 3.02% 516.95 3.03% 1,418.20 5.98%
Rest of the
World 4,754.41 20.06% 3,766.68 12.22%| 5,524.71 32.36% 5,084.50 21.43%
(Scattered)
Total Export 21,814.76 92.03%| 26,749.26| 86.76%)| 15,852.66 92.84% | 21,584.70 90.97%
India 1,904.65] 7.97%
(Domestic Sale) 4082.66  13.24% 122231 | 7.16% | 2143.19| 9.03%
Total Revenue 23704.80 100.00%| 30,831.92 100.00%| 17,074.97 | 100.00% | 23,727.89 | 100.00%
from Operation

Such diversified market reach and presence makes our business de-risked and lack of dependence on single geography
making this the core strength of our company.

Our Strategies
Augment capital base for adequate working capital

In order to effectively expand our product portfolio, business areas and also increase in the number of verticals and
explore various geographical locations, along with effectively utilizing our existing and proposed processing facilities
we need to have access to a larger amount of liquid funds and sufficient working capital. We want to give more credit
period to our debtors to increase our sales and simultaneously we want to reduce our credit period to get better pricing
to increase our profitability. Further there is growing demand for Indian meat globally and we are well positioned to
take advantage of such growing demands in the global meat industry. Due to this growing demand, we expect to
increase our order taking appetite thus increasing our volumes, revenues and scale of operations and we will require
substantial working capital for the same. It is hence our strategy to raise funds from this issue and augment our fund
based working capital capabilities. We believe that companies with high liquidity on their balance sheet would be able
to better exploit market opportunities. Hence, in order to effectively operate and maximize our capacity utilization at
the existing facilities we need to have access to a larger amount of liquid funds and sufficient working capital. For
further details of the proposed working capital requirements of the company, kindly refer to the Chapter titled “Objects
of the Offer” on page no. 85 of this Red Herring Prospectus.

Diversification

In order to take advantage of our robust exports business and well-established distribution channels across over 40
countries, we have recently diversified our product portfolio by adding Frozen Fish Products and Basmati Rice as
business verticals. The first date of commencing our exports of packaged frozen fish was November 12, 2021 and
Basmati Rice was August 08, 2022.We intend to become one of the most well recognized food products exporters in
India. Salient details of our recent diversification endeavors are as below:

e Exports of Packaged Frozen Fish which has recently started in November 2021:

We have recently ventured into marine product exports which include Frozen Fish as a core product. Being an
integrated line to Meat, exports of fish will enable us to capture new geographies and diversify our product portfolio.
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Pursuant to our board resolution dated September 20, 2021, we have entered into an outsourcing agreement dated
October 01, 2021for processing between HMA Agro Industries Limited and Gausia Cold Storage Private Limited
wherein our company HMA Agro Industries Limited shall source all the orders from the market, procure the raw
materials for processing and send to Gausia Cold Storage Private Limited who shall process, freeze and pack the
products for us on a contractual basis and send the same back to our company for exports. The said agreement is valid
upto November 02, 2024 and is renewable on mutual consent. The Brand name for this segment is “Fresh Gold”. The
company has executed exports of X 112.37 million via this arrangement in FY 2021-22 and % 389.17 million till Q3
of FY 2022-23.

e Exports of Packaged Basmati Rice which has recently started in August 2022:

Pursuant to board resolution dated October 04, 2021, we have recently decided to venture into the business of exporting
various types of Basmati rice. The vision is to utilize our export connections and well-established distribution network
to enter into Basmati Rice trade and to partner with local manufacturers and suppliers who are unable to utilize their
installed capacities due to shortage of orders and finance availability. Further, Meat Products are normally consumed
with Basmati Rice and hence this would become a critical cross saleable market for us. The intension is to procure
from domestic suppliers, rebrand and repackage the products under HMA group’s brand name and export the same as
a bundle along with our meat products to our distributors. The Brand name for this segment is “Green Gold. The
company has executed exports of ¥ 32.43 million till Q3 of FY 2022-23.

New Geographies

Over the years we have focused & penetrated export markets where we get better value for our products. In the last
few years, we have been strategically reducing our focus on low margin markets & gradually shifting towards higher
margin markets which can be clearly seen in our financial results wherein our net profit margins have increased from
1.90 % in FY 2020 to over 4% currently. We have in the recent years increased our export revenues to higher margin
markets such as Egypt, Hong Kong and Malaysia and have reduced our exports to lower margin markets such as
Vietnam, Myanmar, and Philippines etc.

Sr F.Y. 2022-2023
No. Country Name F.Y 2019-2020 F.Y.2020-2021 | F.Y.2021-2022 (Upto Dec 31,
' 2022)
1 Egypt 20.60% 3.57% 29.73% 11.20%
2 Hong Kong 1.34% 19.80% 4.77% 5.66%
3 Malaysia 6.36% 13.55% 13.18% 32.68%
Total 28.30% 36.92% 47.68% 49.54%

Our vision is to target new geographies where there is demand for quality products and create operational synergies.
Expanding into new locations is an important step for growing businesses and our vision aligns with the same. We
seek to increase our presence in exports markets in developed & emerging countries which are untapped by us. Also,
we have recently diversified our product portfolio adding marine products and Basmati rice which will enhance our
reach to new customers as well as to new geographies.

Business response to COVID-19

The outbreak of COVID-19 was declared a pandemic by the World Health Organization on March 11, 2020 and as of
the date of this Red Herring Prospectus it is still ongoing. The Gol initiated a nation-wide lockdown from March 24,
2020 that lasted until May 31, 2020 and has been extended periodically by varying degrees by state governments and
local administrations. Although the nationwide lockdown was lifted on June 1, 2020, restrictions on non-essential
activities and travel were imposed in multiple states across specific districts that were witnessing increases in COVID-
19 cases. The second wave of COVID-19infections impacted India in April, May and June 2021. The second wave
resulted in significant strain on the health infrastructure in the country resulting in several states announcing lockdown
measures. The second wave also resulted in a large part of the population working from home and implementing social
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distancing measures. In June 2021, the COVID-19 reported cases from the second wave declined and the Gol and
stategovernmentsstartedgraduallyeasingsomeofthestrictprecautionarymeasures.

Our exports were impacted for two months — April & May 2020 on the onset of COVID-19, post which upon relaxation
of restrictions the operations resumed from June 2020.0ur Company has responded swiftly by implementing various
processes to ensure our operations continue seamlessly.

As we are in the food industry, which was determined by the Government of India to be essential whichallowed us to
continue our operations during the nationwide lockdown. However, restrictions on manpower movement during the
lockdown impacted our operations and capacity expansion projects, as well as increased our operation costs. We
implemented health and safety measures as per the required norms. Our processing facilities, therefore, continued to
operate normally during the first and second waves of COVID-19 infections except for the months stated above.

In the event subsequent waves worsen or are not controlled in a timely manner, we may not be able to manage our
operations at their full capacity; and successfully implement our growth strategies.

DETAILS OF OUR BUSINESS

We are a Three Star Export House processing and exporting Processed Food Products. Currently we are one of the
top three market leaders in export of Packaged Frozen Buffalo Meat Products from India and we have recently begun
product diversification process into other food processing and exports of products such as Frozen Fish and Basmati
Rice. We further intend to keep adding new products to our portfolio and become one of the trusted and well
recognized names in food exports business from India.

Product Details

Details of Our Core Business of Packaged Frozen Buffalo Meat Products:

Buffalo meat is a major dietary component across the globe and is a major source of protein in the diet. It is consumed
in different forms and also in the form of various cooked dishes.

We export Packaged Frozen Boneless Buffalo Meat Products in various steak forms under our registered brands:

Our Products Product Details
It is deboned, deglanded Halal buffalo meat which is less fatty
Packaged Frozen Meat Products: than cattle meat & is a great source of protein rich lean meat. It

is reported to be 93 percent chemically lean, helping it to be

relatively lower in calories and cholesterol than beef from fed

i cattle. It has relatively good binding properties, which makes it
‘ : ¥ | & suitable for processing. (Source: Brickworks Analytics Report)

Indian Buffalo meat is preferred worldwide due to:

e  Green livestock production system

e No practice of using hormones, medications for
fattening of animals

e  Free from major diseases

e Low fat and cholesterol

e  Slaughtered through “Halal” method

e Blending ability with other meat

Brand Name: “Black Gold”
Product: Frozen Buffalo Meat

The physical composition of Buffalo Meat is as below:
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Our Products Product Details

Frozen Buffalo Meat

Composition of Buffalo Meat

Fat 1.4%

Protein 22.0%

Brand Name: “KAMIL” " Water 75.6%

Product Name: Frozen Buffalo Meat

Frozen Buffalo Meat Particulars » Water - Protein ~ Fat ® Ash

Packaged Frozen Meat is available in following steak forms:

»  Knuckle » Quarter

» Tenderloin » Neck

»  Silverside »  Cuberoll

»  Striploin » Chucktender

» Eyeround »  Brisket

»  Shinshank > Blade

Brand Name: “HMA” > Rumpsteak > Omasum

Product Name: Frozen Buffalo Meat >  Flank > Frozentripe

» Topside » Boiled Ear

»  Trimming » Front Tendon

»  Slices » Brisket PE

Benefits of having fish in diet: Fish are an important part of a
healthy, well-balanced diet. They provide a good source of
protein and vitamins, and are a primary dietary source of heart-
healthy Omega-3 fatty acids.

e  Fish is a common source of protein since it is rich in good
fats such as Omega 3 and 6, and plenty of B vitamins, in
addition to being comparatively lower in calories, saturated
fats and cholesterol.

e Omega-3 fatty acids can:
»  Lower risk of heart disease
»  Lower triglyceride levels
» Slow the growth of plaque in your arteries&
» Slightly lower blood pressure
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Our Products

Product Details

Brand Name: “Fresh Gold”
Product Name: Frozen Fish

e Omega-3 fatty acids may also provide health benefits to

developing babies.

Brand Name: “Green Gold”
Product Name: Basmati Rice

Green Gold Basmati Rice is the new and latest brand set up with
quality and taste for catering to Indian customers and overseas
markets. The range encompasses different sizes and packaging.
Green Gold Basmati Rice products are designed with the thought

process- to be “Essence of India”

By Products: In addition to our core products, we also sell certain by-products which contribute to 7% approximately
of our total product mix which includes PFS — Poultry Feed Supplement, Offals, Tallow, Hide, Raw Meat, Bone &
wastage, Raw Offals and Gelbone. The revenue breakup of product mix is as shown below:

Break up of Product Mix last three years

(2 in millions)

For the period ended

December 31, 2022 FY 2021-22 FY?2020-21 FY?2019-20
Main/By- % of
Product |Revenue| ool |Revenue| %00f |Revenue| %00f |Revenue| %0 0f
Revenue Revenue Revenue

Packaged |Main Product
Frozen 20,342.07 85.769%026,511.85 85.95%)15,788.67| 92.43%21,541.90 90.72%
Meat
PFS —By Product
Egg('j”y 772.83 3.26% 1,462.14  474% 34756  2.03% 537.37  2.26%
Supplement
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For the period ended
. December 31, 2022 FY 2021-22 FY2020-21 FY2019-20
Main/By- % of
Product |Revenue| . o1 |Revenue| %0f |Revenue| %0f |Revenue| %0 of
BUEILE Revenue Revenue Revenue

Frozen By Product 1443 006% 12486  040% 32018  187% 25018  1.05%
Tallow By Product 1,356.47, 5.72%| 1,314.42 4.26% 267.72 1.57% 266.99 1.12%
Hide By Product 473.01 1.99% 851.84 2.76%| 224.94 1.32%| 424.00 1.79%
Raw Meat |By Product - - 2.2 0.01% 56.44 0.33%| 452.68 1.91%
\?\?ans?age andBy Product 1970 008% 2661 009% 3196 019% 162.85  0.69%
Raw Offal |By Product 169.58 0.71%| 264.51 0.86% 27.89 0.16% 90.31, 0.38%
ggg‘:‘j‘;mab'eBy Product 0.69 000% 11.61 004% 657 004% 810  0.03%
Gelbone By Product 6.02 0.03% 11.83 0.04% 3.55 0.02% 8.53 0.04%
Fish-Frozen|Main Product| 389.17 1.64% 112.37 0.36% - . - -
Rice Main Product 32.43 0.14%) - - - . - -
Sale Scrap | 2.73 0.01% - - - . - -
Other By Product 140.27 0.59% 150.58 0.49% 6.39 0.04% 2.72 0.01%
Totals* 23,719.41 100.009%0| 3,045.00, 100.0096|17,081.87| 100.009%6[23,745.63 100.00

*These figures are gross sales figure prior to discount.
Value Chain: Domestic vs. Exports
Typical Domestic Value Chain

The domestic value chain for buffalo meat production in India consists of a network of stakeholders, who work within
specific stages from farm to plate. The chain integrates livestock producers, traders, butchers, wholesale meat dealers
and retailers. This section sheds light on the roles and responsibilities of various actors as the product moves from
farm to consumers in domestic value chain and also various stages and the economics involved in each stage. India's
livestock sector has continuously provided structural support to the rural economy as an important vocation for rural
India, next only to crop rising. In view of this significance of buffalo in the domestic market, it is imperative for policy
makers to devise policies and frameworks that would ensure sustained momentum in this sector. Therefore, the next
phase of active reforms in the buffalo meat value chain for the domestic market should consider (a) modernization of
existing abattoirs, (b) strengthening of livestock markets, (c) utilization of byproducts (d) an efficient disease
diagnostic and monitoring system, and (e) developing a state-wise market intelligence system for the livestock sector,
which can assist in realistic planning at the micro and macro levels.

Livestock market/ traders

(Aggregator,
ortation of buffaloes
to slaughter house)

Farmers (Rearing

Commission Agents
(Facilitator in buying &

buffaloes & transport to e transp e oo

market)

Wholesaler/ Retailer- Sale

Slaughterhouse
(Slaughter, sale of buffalo el & purchase of buffalo s o
meat) meat

Consumers- Selling
ffalo meat to consumers
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Domestic vs. Exports

Our Company exports goods to more than 40 countries worldwide. Our Exports contribute around 90% of our total
revenues. The revenue breakup for the preceding three financial years based on the sale of our products in domestic
and international markets is as follows:

Exports Vs Domestic Sales
30,000

26,749

25,000 m Export Sales

21,815

21,585

m Domestic sales

20,000 -
3
c 15,000 -
5)
>
D
x 10,000 -
5,000 -
0 |
FY 2020 FY 2021 FY 2022 Dec-22
Financial Year
(% In millions)
. Year ended Year ended Year ended Period ended
REYEILE Uem QpErEiens March 31, 2020 | March 31, 2021 | March 31, 2022 | December 31, 2022
Domestic sales 2,161 1,228 4,096 1,905
Export 21,585 15,853 26,749 21,815
Discount (18) (6) (13) (15)
Total Revenue from operations 23,728 17,075 30,832 23,705
% age of Exports 91% 93% 86% 92%

Processing Set Up

We process our products through APEDA approved Food Processing units, most of which are owned by our
subsidiaries. Some of these subsidiaries carry out the raw material purchases and sell the exportable products to us
while some of these units only processes our products on a contractual basis against fixed charges. Further, some of

these processing units are owned by third parties. All the products are packaged and exported by our company.

The details of our current processing set up and capabilities are as below:
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Owned Plants:

1) Mohali Plant:

Production Capacity: 380 MT/ Day

Location: Village Behra, Hadbast No. 198, Tehsil Dera Bassi, District
Ajitgarh, Punjab - 140507, India

Owned By: Federal Agro Industries Private Limited (subsidiary - 60%
ownership w.e.f April 2021).

Current Status: Active and Operational since FY 2014-15

Production Capacity: 190 MT/ Day

Location: Gunt No 160-161, Purna, Parbhani, Maharashtra - 431511,
India

Owned by: M/s. Reliable Agro Foods (partnership firm in which HMA
Agro Industries Ltd. is 95% partner (w.e.f November 2021).

Current Status: Active and Operational since FY 2016-17.

AGRA PLANT

Production Capacity: 95 MT/ Day

Location: Plot No. 293,295 & 297 Village Kuberpur, Tehsil -
Etmadpur, Agra— 282006, Uttar Pradesh, India

Owned By: M/s. HMA Food Export Private Limited (wholly owned
subsidiary of HMA Agro Industries Ltd).

Current Status: Active and Operational since FY 2014-15.

Production Capacity: 95 MT/ Day

Location: 6/1, 15-16, Talaspur Khurd, Tehsil Koil, Mathura Bye Pass
Road, Aligarh - 202001, Uttar Pradesh, India

Owned by: HMA Agro Industries Limited

Current Status: The Company has received the permission from High
Court, Allahabad, and the authority has granted the permission to run
the plant for eight weeks, in the ninth week the inspection shall be
conducted by U.P Pollution Control Board.

5) Haryana Plant:

Production Capacity: 570 MT/ Day

Location: Plot No. 129,23,24, 379, 125, 378, 17, 18, 19,21, 22, 123,
124,126, 127, 25 at village at GhattaShamshabad, Teh Firozpur Jhirka,
District Nuh, Haryana — 122104
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Owned By: United Farm Products Pvt. Ltd. (wholly owned subsidiary
of HMA Agro Industries Ltd.)

Current Status: Company has received Consent To Operate (CTO) and
the Company has began its commercial production from January, 2023.
Note: The Company has applied for the factory license, the grant is
awaited.

Further in addition to the above plants, we own two plants which does not have a fixed installed capacity since they
are secondary level processing facilities which are located in Jaipur & Manesar. In secondary level facilities activities
like Housing Lairage, Carcass Dressing and slaughter line are not installed. These plants include activities such as
deboning, chilling, freezing, packaging and cold storage of meat. Jaipur plant is owned by Laal Agro Foods Private
Limited (which is 99.99% subsidiary of our Company) and the Manesar plant is owned by FNS Agro Foods Limited
(which is wholly owned subsidiary of our Company).

Plant being acquired:

1) Unnao Plant: Production Capacity: 142.50 MT per day

Location: D-1 & D-2, Site-1, UPSIDC Industrial Area, Unnao— 209801,
[ Uttar Pradesh, India

Owned By: AOV Exports Pvt. Ltd.* (which currently conducts
processing on a contractual basis exclusively for HMA Agro Industries
Ltd.)

Current Status: The plant is active and operational since FY 2011-12.
Our wholly owned subsidiary JFF Exports Pvt. Ltd. has recently entered
into an agreement to acquire said plant from its current owner AOV
Exports with all relevant assets. The government related approved
transfer of plant assets is on going.

*There is no conflict of Interest or relation with AOV Exports Private Limited (Current Owner of Unnao Plant) with
our Company or the Directors/Promoters of our Company. The plant has begun processing on a contractual basis
exclusively for HMA Agro Industries Ltd since May 2020 JFPL has entered into an agreement to acquire the said plant
and related assets from AOV Exports Pvt. Ltd. vide Board resolution dated July 27, 2020. The government related
approved transfer of plant assets is on going. The transfer of plant assets is expected to be completed by Q2 of FY 2023-
24. The proceeds from fresh issue will not be utilised towards acquisition of this plant.

Raw Material

We have built an effective raw material procurement system resulting in regular steady supply of sufficient quantities
of healthy live stock. Buffalo and livestock trading in India typically occur through a large network of commission
agents. The company has minimized its procurement risk by diversifying its procurement operations across a judicious
mix of well-established small, medium and large sized players. The promoters have a long standing background in
cattle trade for over four decades and sourcing of livestock is its core strength.

Healthy livestock identification is the initial stage of operations. The animals are procured from disease free zones
recognized by the Department of Animal Husbandry of respective states. The procured raw materials go through
various testing and inspection process before further processing i.e., they are sent to laboratories for quality control
check. Ante and Post Mortem examinations are carried out by qualified veterinary doctors. The company has laid
down a well-documented system for sourcing and traceability of the raw material from farm to finished product.
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The Raw materials i.e., Live Animal go through the ante-mortem procedure as per the SOP provided by various
Government Agencies and such inspection is conducted by the veterinary doctors appointed by the Company on their
pay-roll and head by one Government appointed veterinary doctors. Once the animal passes the ante-mortem process
we slaughter the same and after slight meat is also checked in internal laboratory of the Company which have all the
international standards and approved by APEDA. Since we have in-house laboratories, there is no reason to send it to
external laboratories. However, if a particular buyer requires a third-party sample check certificate, we send the same
to govt. approved external laboratories from time to time as the case may be. The total amount spent on testing of our
products is X 1.78 million for the period ended December 31, 2022 and X 5.63 million for the year ended March 31,
2022.

Integrated Process Flow for making Packaged Frozen Meat Products
We have in-house capabilities for majority of our meat processing process flow and hence are able to ensure good
quality control over all the HACCPs involved in the process. We follow the standard procedure to make our product

quality as per the global standards.

Our process flow is as shown below:
Reception/offloading

Ante-mortem inspection

v

Lairage/pens

\

Stunning

v

Hoist and bleed

Y

Head and feet removal

De-hiding/Flaying

v

Evisceration

4

Brisket cut

Carcass split ———— [ Remove spinal column

Primary meat inspection|——=>  Secondary inspection

‘ /N
Passed meat
v

Final wash Conditional pass  condemn

} y |

Chilling Treatment Disposal
Quarter Verify
Dispatch < |
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Identification & Traceability of raw material live stock

Identification of animals is carried out as soon as the animals arrive at the slaughter house at unloading area for
slaughter. At unloading, the animal is tagged by recording arrival time, sex and age along with source from which it
has been drawn. This creates a preliminary traceability system that commences as soon as the animal arrives and is a
first step. Thereafter the traceability is enforced at various stages, namely, ante-mortem, abattoirs, post-mortem,
chilling and processing hall with assigning the batch number.

Resting Pens

The resting pens are covered and provided with adequate supply of drinking water so that animals can rest after a
stressful transportation. It is here that ante-mortem examination is carried out.

Isolation Pens

The premises have an isolation pen where suspected animals can be kept for detailed examination.

Lairage & Race

A covered lairage and race is provided where animals are cleaned, washed and moved before slaughtering.
Slaughtering

The animals are received in the Lairage area of the abattoir. The animals shouldn’t be in strain/stress or in frightened
condition. They are then taken to the slaughter house complex where all the animals are unloaded on the unloading
platform. The ante-mortem examination for each animal takes place by qualified and experienced in-house
veterinarians under the supervision of state government veterinarians from the State Animal Husbandry department.
Any animal suffering from any disease or in febrile condition are immediately rejected and quarantined. The animals
are then slaughtered in halal fashion while the blood collected is fed to the rendering plant. Slaughtering is done in
accordance with FSSAL in the presence of personnel approved by Islamic Organization i.e., Jamiat Ulama | Hind Halal
Trust of India. After slaughtering, the carcasses are hung on bleeding chain which is followed by cutting the hind legs,
de-hiding, and cutting of ribs after sterilization of saw. The carcass is split through the center of the backbone and the
tail is removed. The veterinary government doctors conduct post mortem examination to ensure the quality and safety
of meat products. The legs are then cut and fed into chutes after which de-hiding and head removal takes place.
Removal of hide from carcass is done as soon as possible so that the quality of the carcass doesn’t deteriorate. After
this, the carcass moves along the conveyor to the carcass splitting and evisceration section where the internal organs
are carefully separated from the body attachments and taken out without contaminating the carcass or other visceral
organs like ingesta, stomach and other offal. The carcass is then washed with chlorinated water after which the in
house veterinarian will carry out the post mortem inspection of the carcass meat and of all the organs. The split
carcasses or halves are washed with cold water using a pressure-washer and later they are kept for drying. After
slaughtering is complete, halves are sent to a chiller where the washed cleaned carcasses are kept in at 2°C - 4°C for
24 hours to reduce the temperature to about (-)7°C and mature the carcasses to ph below 5.8 so that no pathogen, if
any, can survive. After chilling the carcasses for 24 hours, the deboned meat is produced for quality & prime cuts. The
deboned meat is packed in cartons and food grade bags then it is passed through the metal detector to monitor any
metal contentment and frozen at (-) 40°C to bring the temperature at (-) 18°C. The freezing is done either in plate
freezer or blast freezer. After chilling the carcasses for 24 hours, the deboned meat is produced for quality & prime
cuts.

All International Halal Standards are implemented in our plants which are harmonized with standards and guidelines
laid out by Halal Certification bodies of India and World Halal Food Council. We have established an Internal Halal
Committee at all our plants which monitor and review halal compliance at every step of the process. Our team of Halal
Supervisors, Checkers and Slaughter men are well qualified and have received training from Jamiat Ulema-E-Hind
Halal Trust, New Delhi. Internal Halal Training is also provided to the team on a regular basis. We strictly adhere to
our Non-Halal Policy and all non-conformities are promptly dealt with by the Halal Supervisory Team.
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Processing

The carcass meat and edible organs obtained above would then be weighed and passed on to the chilling hall for
cooling down. Primary chilling takes 24 hours and is completed when the warmest point of the carcass has reached a
temperature of about 2°C ~4°C (3°C for edible offal). Deboning and trimming are a critical process which is handled
by exceptionally skilled employees who produce a wide range of meat cuts, as desired by orders placed by customers.
The carcass is divided into different cuts which may vary according to the carcass weight and quality. Therefore, cuts
of meat vary in energy and nutrients, composition, weight and fat level.

Freezing and Storage

The processed boneless meat is then packed in HDPE Bags and sent for freezing. Freezing is done by either blast
freezers or a plate freezer of around -40 degree Celsius till the surface temperature reaches around -35 degrees. After
freezing, the product is packed in corrugated boxes and transferred to the cold storage, where the temperature equalizes
to around minus -20 degree Celsius. This gives the product an enormously long shelf life. The packed deboned meat
is forwarded to the freezer for storage at low temperature (-20 C). The usual temperatures are in the range of -18° to -
25°C for periods of preservation of one year or more.

In-house Rendering Plant

Rendering is a process that converts waste animal tissue into stable, usable materials. The rendering process
simultaneously dries the material and separates the fat from the bone and protein. All our integrated plants include a
rendering plant for processing the waste produced during meat production, wherein it converts waste animal tissue
into stable, usable products. The inedible Meat Trimmings, Fat Tissues, Bones, Offals from Deboning Process is
transported by means of covered trolleys to Rendering Plant. The raw material is then unloaded into Bone and Soft
Conveyor which in turn is transferred to raw material tins.

Raw material obtained from the various slaughtering and processing activities described above is brought in material
bins to the rendering unit. The material is transferred to a conveyor and discharged across a magnet to remove ferrous
metal contaminants. A raw material grinder then reduces the raw material to a uniform particle size for material
handling and improved heat transfer in the cooking step. The ground raw material is fed at a controlled rate from a
metering bin into a continuous cooker. The continuous cooker is an agitated vessel generally heated by boiler steam.
It brings the raw material to a temperature between 240° and 290°F (approximately 115° to 145°C), evaporating
moisture and freeing fat from protein and bone. Dehydrated slurry of fat and solids is discharged from the continuous
cooker at a controlled rate

The discharged slurry is then transported to a drainer conveyor. The drainer conveyor separates liquid fat from the
solids, which are then conveyed from the drainer conveyor by a discharge conveyor. In the discharge conveyor, solids
from the drainer conveyor are combined with the solids discharge from the settling tank and from the decanter-type
centrifuge. The solids from the discharge conveyor go to the screw presses, which reduce the solid fat content to about
10 to 12 percent. Solids that bypass the screw presses are recycled back to the cooker. Solids discharged from the
screw presses in the form of pressed cake go to the pressed cake conveyor for transport to further processing into meal.
The fat removed in the screw presses goes to the press fat conveyor, which separates large particles from the liquid
fat and returns them to the discharge conveyor. Water vapor exits the continuous cooker through a vapor duct system
that generally includes an entrainment trap to separate and return entrained particles to the continuous cooker. The
vapor duct system transports the vapor stream to a vapor condenser. Non-condensable gases are removed from the
condenser by a non-condensable fan. Odorous gases generated at various points in the process are collected by a
ductwork system and are transported along with the non-condensable gases from the condenser to an odor control
system for neutralization of odorous components.

Effluent Treatment Plant

A suitable capacity Effluent Treatment Plant (ETP) needs to be provided to treat the effluent both aerobically and
anaerobically to check the pollution. The unit should be suitably equipped with ETP of high quality brand having
advanced technology and fulfils the entire norms prescribed by State Pollution Control Board inclusive of relevant
enactment and rules framed to control the pollution. The effluent after treatment with 30 BOD can then be used in the
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premises to clean and utilize it for irrigation as per the karnal technology for agriculture, so as to have zero liquid
discharge (ZLD).

All the animals are efficiently selected by professionals from a healthy livestock well examined and approved by the
authorized veterinary doctors. Animals selected undergo compulsory ante mortem & post mortem inspection, for
selecting the stress-free, healthy and non-productive animals from the received lot of animals to present them as fit
for slaughter. Such fit animals are conveyed directly to the Lairage for rest and they are to be slaughtered within 24
hours. After a rest period and a warm shower, the animals are led to the Knocking Box situated in the Main Plant.
Animals suspected for any disease are kept in isolation pen.

Packaging

The credibility of business is directly proportional to the quality of meat that reaches the end-users. Keeping this in
mind the company has adequate packaging system which is equipped with modern packaging equipment and machines
to deliver packaging that is capable of retaining the freshness of products alive for a longer duration. Along with the
standardized packaging, a variety of portion sizes and packaging options are also available as per the requirements of
the customer. Company also holds the capability to execute customized orders in bulk. The products are packed in the
best food grade packing materials. The assorted meat products are packed following the standard practices or packing
is tailored to customer’s needs.

Laboratory

In addition to keep regular track on quality of the products, the company has in house chemical and microbiological
laboratory along with well qualified technicians and microbiologist. Random samples of meat are taken for
microbiological analysis and experts issue certificate for confirming suitability of product for human consumption.
Post Quality assurance & safety tests, the consignments are released for export.

Altogether we are a quality-focused company and are committed to maintaining stringent quality standards at all steps
of the processing cycles, from Procurement - Dispatch - Finished Products > Supply - Customer Satisfaction.
We believe that our focus on ensuring compliance with the stringent quality standards has helped us in establishing
and maintaining long standing relationships with our key customers. We have an effective control over our processing
process which ensures consistent quality of products. Our processing facilities are equipped with advance equipment
and modern technology which is also a factor helping us in maintaining quality, productivity, improving cost
efficiency and ensuring uniformity in our products. We have strategically planned all our processing facilities which
minimizes freight and logistics related time & costs.

Export Logistics

Our Finished Product i.e., frozen meat is transferred from Processing unit to sailing point. We store our Goods at the
sailing point in the cold storages facilities. After confirmation from the Buyer and / or advance amount, if any, we
generate Export Invoice and other Export related documents. Then, we handover the documents and product to CHA
(Custom House Clearing Agent) / Shipping Line. From the day of dispatch to load the product in the ship, it takes
approximately 12-15 days. There after our customer receives the goods at the respective port and the customer would
manage the respective clearing and pick up from their port. After the dispatch of goods, it takes approximately 35-40
days on an average basis to receive the final payment from overseas buyers. Shelf life of our product is upto 24 months
if kept in the specified temperature and conditions.

Plant and Machinery

Our state-of-the-art processing plants are equipped with latest machinery and well organized and arranged sterilization
facilities for the processing of our products. A broad variety of machinery and equipment, gages, instruments are used
in the food processing industry. The meat processing industry is extremely diverse, complex and evolved. There's a
continual need for process innovation with the consumer market becoming more demanding and sophisticated. The
consumer expects novelty, value for money, and a product that is safe in tamper-proof packaging.
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The equipment in meat processing refers to processing machines, components, systems used to cook, handle, package,
prepare or store meat and meat products. Following are the key machines / equipment used in our business operations:

moow>

m

H.

I
J.

Lairage - Tervis & guarder rails for pens & walk ways

Slaughter Hall- Ritual rotating box (knocking box); Cutting saws (leg, brisket & carcase); De-hider machines
Chiller- Overhead rails, Air cooler fan units (Forced draft Air- coolers)

Deboning Hall- Stainless steel tables; Rails; SS Hooks; SS trolleys

Fresh & frozen packing Hall- weighing balances; Blast freezers; Plate freezers; Metal detector; Shrink wrap
machines, Strapping machines

Machine room and Electricals- Compressors; Evaporative condensers; Electrical panels; Transformers; Air
curtains

Rendering Unit- Prebreaker; RM Cookers; Decanters; Tallow tanks; Screw conveyors; Hammer mill; Silos for
intermediate & finished goods

Boiler

Water softener

ETP Plant

Other Important Aspects of our Processing Operations

Quality Control, Testing and Certifications

Food Safety and Standards Authority of India (FSSAI) has been providing guidance to the Indian food industry by
formulating the national standards and certification systems. The FSSAI operates Quality Management System
Certification Scheme (QMSCS) according to 1S/ISO 9001:2000.

All our operations are programmed and systemized as per Best Practice Industry requirement standards as explained
below:

ﬁlrc; Logo Brief Description

The Agricultural and Processed Food Products Export Development Authority

(APEDA)
Y/
\ The Agricultural and Processed Food Products Export Development Authority

(APEDA) is the government of India designated Authority which has various
functions viz carries out inspection activities of meat & meat products in slaughter

APEDA . -
houses, processing plants, storage premises, conveyances or other places where such
products are kept or handled for the purpose of ensuring the quality of such products.
S, | 130 22000:2018

\nternatig,
Yoj3ez)ps®

It provides common framework across the entire supply chain to manage requirements,

NS communication internally & externally, and continually improving the system.
22000
3 gISO% It is an International standard dedicated to Quality Management Systems (QMS). It
: sl t outlines a framework for improving quality and a vocabulary of understanding for any

o 001:2015 | organization looking to provide products & services that consistently meet the
requirements and expectations of customers and other relevant interested parties in the
most efficient manner possible.
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Sr.

No. Logo Brief Description

Hazard Analysis Critical Control Point (HACCP)

HACCP is a management system in which food safety is addressed through the
analysis and control of biological, chemical, and physical hazards from raw material
production, procurement and handling, to manufacturing, distribution and
consumption of the finished product. It is mandatory that the entire export-oriented
unit (EOU) have to follow the Hazard Analysis and Critical Control Points (HACCP)
as a control system designed to identify and prevent microbial and other hazards in
SGS meat production. It includes steps designed to prevent problems before they occur and
corrected as soon as they are detected. The HACCP is mandatory for exports as it
reduces contamination, reduces recall of consignment, and provides quality assurance
to branded products. The HACCP addresses all types of hazards, namely, physical,
chemical and microbiological and can be integrated in small, medium and large scale
enterprises.

Good Manufacturing Practices (GMP)

Good manufacturing practice (GMP) isa system for ensuring that products are
consistently produced and controlled according to quality standards. It is designed to
minimize the risks involved in any pharmaceutical production that cannot be
eliminated through testing the final product.

Quality Produce of INDIA

6 Quality Produce of INDIA is a Trademark filed by Agricultural & processed Food
: ﬁ;}/}@ Products Export Development Authority (ministry of commerce, Government of
INDIA India).

All our operations are programmed in tune with the Good Manufacturing Practices (GMP), Good Hygienic Practices
(GHP) and HACCP (Hazard Analysis Critical Control Points) which are harmonized with the International Codex
Alimantarius Standards. We have introduced Quality Management System within our organization which are based
on International Standard I1SO 9001:2015, Food Safety Management System based on 1SO 22000:2018and HACCP
to ensure the production of highest quality meat with adequate built-in consumer safety and to achieve our aim of
producing the perfect product. The company is also OHSAS 1SO 45001:2018, 1SO 14001:2015 and BRC certified.
Utilities

Water

Availability of water is important in relation to our processing. To ensure adequate supply of water, wells have been
installed within our processing units for supply of water in addition to the routine sources of water.

Power

Our operations involve a significant amount of electricity as our raw materials and finished products are required to
be stored at specified temperatures and require significant refrigeration facilities. The processing of meat and meat
products also require significant power at each level of the process. We depend on State electricity supply for our
power requirements. We also use diesel generators to meet exigencies and to operate our plant during power failures.

Collaborations

We have not entered into any financial or technical collaboration with any entity.
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Capacity & Capacity Utilization

Installed & Capacity utilization details of our owned production facilities for the last three financial years are entailed below:

Existing Details of Capacity for the year ended March 31,
Sr.No | Location (':’:;2'6'3‘)’, 2022 2021 2020
: S - Installe | Utilise Utglse Installe | Utilise Utglse Installe | Utilise Ut:jllse
MTPA* d d (%) d d (%) d d (%)
Mohali 1,14,00 57.10
1| pgnto | 114,000 o | 65004 w | NA NA NA NA NA NA
Parbhani 23.29
2| plant@ 57,000 | 57,000 | 13,273 w | NA NA NA NA NA NA
Agra 74.23 0 0
3 Plant 28,500 28,500 | 21,155 % 28,500 8,714 | 30.58% 28,500 | 24,868 | 87.26%
Aligarh
4 Plant® 28,500 28,500 NA NA 28,500 NA NA NA NA NA

* As per APEDA, capacity is given in term of number of Buffalo per day. The installed capacity of Buffalo (in MTPA)
is calculated considering average weight of 190 kg and 300 no of days per year.

Notes:

1. The installed capacity of Mohali plant is 1,14,000 MTPA and is owned by Federal Agro Industries Pvt. Ltd. We
had acquired 60% stake in Federal Agro Industries Pvt. Ltd w.e.f April 2021.

2. Theinstalled capacity of Parbhani plant is 57,000 MTPA and is owned by Reliable Agro Foods. We had acquired
95% stake in Reliable Agro Foods w.e.f November 2021.

3. Aligarh plant was fully operational up to February 2019, however due to regulatory approvals & related matters;
the said plant has been inactive since February 2019. The matter is pending with Uttar Pradesh Pollution Control
Board (“UPPCB ”). Further, the Company, has received the permission from the Hight Court, Allahabad, to run
the plant for eight weeks and in the ninth week the inspection shall be conducted by U.P Pollution Control Board.

4. In addition to the above plants, we own two plants which does not have a fixed installed capacity since they are
secondary level processing facilities which are located in Jaipur & Manesar. Both the plants are used from time
to time as and when required. They are expected to become operational after our feeder facility at Haryana
becomes fully operational.

5. The installed capacity of Haryana plant is 1,71,000 MTPA and is owned by United Farm Products Pvt. Ltd.
(wholly owned subsidiary of HMA Agro Industries Ltd.) It has received Consent To Operate (CTO) and the
Company has began its commercial production from January 2023.

6. The installed capacity of Unnao plant is 42,750 MTPA. Our wholly owned subsidiary namely JFF Exports Pvt.
Ltd. has entered into an agreement to acquire said plant from its current owner. The transfer of plant assets is
expected to be completed by Q2 of FY 2023-24.

Customer Base

We majorly sell our products to distributors, wholesalers & dealers. The portfolio of our customers is much diversified
and the revenue from top 5 customers contributes to only 28.98 % for the FY 2021-2022and 25.88% for period ended
December 31, 2022. The percentage of revenue derived from our top customers in the nine months period ending
December 31, 2022and Financial Year 2021-2022is given below:

(X in millions)
For the period
. ending Dec 31, For the year ending March 31, 2022
Sr.No. Particulars 2022
Revenue (%) Revenue (%)
1 Income from Top 5 Customers 6,135.30 | 25.88% 8,938.78 28.98%
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For the period
. ending Dec 31, For the year ending March 31, 2022
Sr.No. Particulars 2022
Revenue (%) Revenue (%)
2 Income from Top 10 Customers 8,628.90 | 36.40% 11,890.54 38.55%

Although our top 5/10 customers may vary from one reporting period to another depending on the requirements, we
have experienced a high degree of returning customers over the years, which reflects the value proposition provided
by us. We constantly try to address the needs of our customers for maintaining a long-term working relation with the
customers, in order to get continuous business.

Marketing and Distribution

After gauging the market scenario and the company’s own sales and distribution capabilities we have strategically
planned our marketing, distribution and brand building. Marketing plays a pivotal role in bringing lots of opportunities
at a global level which helps us to grow and foster. With over more than 40 countries to cover and huge customer base
we have planned our marketing inconsonance with our production capabilities. We participate in international trade
fairs that provide us an opportunity to display our product portfolio and enhance our brand strength.

For the distribution of our products, we rely on our extensive distribution network, which enables us to effectively
respond to market demand, evolving consumer preferences in our territories, and competitive pressures. We also have
multiple intermediaries tie ups who act as a bridge between us and the consumers.

Details of our recently initiated Business Diversification activities:
Frozen Fish Products

We have recently ventured into marine product exports which include Frozen Fish as a core product. Being an
integrated line to Meat, exports of fish will enable us to capture new geographies and diversify our product portfolio.
Pursuant to our board resolution dated September 20, 2021, we have entered into an outsourcing agreement dated
October 01, 2021for processing between HMA Agro Industries Limited and Gausia Cold Storage Private Limited
wherein our company HMA Agro Industries Limited shall source all the orders from the market, procure the raw
materials for processing and send to Gausia Cold Storage Private Limited who shall process, freeze and pack the
products for us on a contractual basis and send the same back to our company for exports. The said agreement is
valid upto November 02, 2024 and is renewable on mutual consent. The company has executed exports of ¥ 112.37
million via this arrangement in FY 2021-22 and X 389.17 million till Q3 of FY 2022-23. The Brand name for this
segment is “Fresh Gold”. The total Amount invested in Fish Venture upto December 31, 2022 is % 44.98 million
(including profit).

Benefits of having fish in diet: Fish are an important part of a healthy, well-balanced diet. They provide a good
source of protein and vitamins, and are a primary dietary source of heart-healthy Omega-3 fatty acids.

e Fish is a common source of protein since it is rich in good fats such as Omega 3 and 6, and plenty of B vitamins,
in addition to being comparatively lower in calories, saturated fats and cholesterol.

e Omega-3 fatty acids can:
»  Lower risk of heart disease
»  Lower triglyceride levels
» Slow the growth of plaque in your arteries&
» Slightly lower blood pressure

e Omega-3 fatty acids may also provide health benefits to developing babies.
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Exports of Packaged Basmati Rice:

Pursuant to board resolution dated October 04, 2021, we have recently ventured into the business of exporting various
types of Basmati rice. The vision is to utilize our export connections and well-established distribution network into
Basmati Rice trade through partnership with local manufacturers and suppliers who are unable to utilize their installed
capacities due to shortage of orders and finance availability. Further, Meat Products are normally consumed with
Basmati Rice and hence this would become a critical cross saleable market for us. The intension is to procure from
domestic suppliers, branding and repackage the products under HMA group’s brand name and export the same as a
bundle along with our meat products to our distributors. The Brand name for this segment is be “Green Gold” The
company has made the internal workings and arrangements for the same are negotiated and provisionally finalized
with third party processing units. However, due to on-going uncertainty in some of the buyer markets due to the
Russia-Ukraine crisis and related market volatility, the company has not yet entered into formal agreements for this
venture. Once the market and geo-political matters stabilize, the company would formalize the arrangements and begin
the exports activity of rice. The Company has not executed any export order w. r. t Rice venture upto March 31,2022
The company has executed exports of Basmati Rice of Rs. 32.43 million for the period ended December 31, 2022 and
has invested nearly Z 27.04 million upto December 31, 2022 in the venture of Basmati rice.

Following is our product portfolio of Basmati rice category:

1121 Golden Basmati Rice

1121 Steam Basmati Rice

1121 White Sella Basmati Rice
1509 White Sella Basmati Rice
1509 Golden Sella Basmati Rice
1509 Steam Sella Basmati Rice
Sharbati Golden Sella Basmati Rice

VVVVYVYYVYY
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Manufacturing of Poultry and Exports of other Agri Products

The facility being set up at Haryana for Frozen Packaged Meat Products, has additional plant and machinery space
wherein we intend to set up Poultry and other Agri Basket item processing capabilities. However, the same are
currently in planning stage and no material steps have been taken w.r.t the same. The management intends to first
commercialize the unit and thereafter consider taking the other diversification lines ahead.

Export Obligations

Except as mentioned below, we do not have any export obligations as on the date of this Red Herring Prospectus:

Export
é\lozi;n;a?]; Particulars of the Transaction A?nbc:ﬁ;r?tt ';: d
Timeline

United Farm
Product
Private
Limited

117.59 million

The company has Imported Capital goods taking benefit of Export
Promotion Capital Goods (EPCG) Scheme which was introduced under | X 705.58 million
Chapter 5 of the Foreign Trade Policy (FTP) by the Directorate General of | worth of products
Foreign Trade (DGFT) wherein the payment of duty under Customs Act, | to be exported
1962 is exempted provided the company fulfills an Export Obligation to | before October
Export goods worth six times the Import duty. Import duty saved being X | 2027.

Human Resources

As on December 31, 2022, we had 926 employees on our payroll on a consolidated basis. The following table sets

forth the number of our employees as of December 31, 2022:

Departments / Teams

Number of Employees as on December 31,

2022
Finance & Accounts 64
Management & Administration 134
Processing & Production 400
Human Resource 10
Computer Information System 8
Quality Control/ Analytical Lab 19
Logistics & EXIM 22
Maintenance 121
Research & Development 5
Sales & Marketing 18
Store Manager/ Warehouse 102
Vet Doctor 23
Total 926

As on December 31, 2022, we had 262 employees on our payroll on a standalone basis. The following table sets forth

the number of our employees as of December 31, 2022:

Departments / Teams

Number of Employees as on December 31,

2022
Finance & Accounts 53
Management & Administration 75
Processing & Production 33
Human Resource 6
Computer Information System 5
Quality Control/ Analytical Lab 7
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Departments / Teams

Number of Employees as on December 31,

2022
Logistics & EXIM 22
Maintenance 17
Sales & Marketing 15
Store Manager/ Warehouse 29
Total 262

Intellectual Properties

As on the date of this Red Herring Prospectus, we have 46 registered trademarks for which we have obtained valid
registration certificates under various classes under the Trademarks Act in India. Our main logos, “We Believe in
Quality Only — HMA”, “Black Gold” & “HMA?” are registered under various applicable classes of the Trademarks
Act based on the products we offer and they are currently valid. Further we also use the brand ‘Kamil® which is
registered in the name of our subsidiary HMA Food Export Private Limited. We have on September 21, 2022 and on
June 28, 2022 have made applications for the trademarks “HMA Fresh Gold” & “GREEN GOLD” under class 29 &

30 of the Trademarks Act of India.

The following is the list of our 46 registered trademarks:

S;' Trademark| Application No. Class Current Status | Valid upto o thgfr.1ame
1 | HMA(DEVICE) 2543135 15 Registered | 04/06/2023% | HMA Agro
Industries Ltd

2 | HMA(DEVICE) 2543139 19 Registered | 04/06/2023 |  HMA Agro
Industries Ltd

3 | HMA(DEVICE) 2543140 20 Registered | 04/06/2023% |  IMAAgro
Industries Ltd

4 | HMA(DEVICE) 2543141 21 Registered | 04/06/2023% | HMA Agro
Industries Ltd

5 | HMA(DEVICE) 2543142 22 Registered | 04/06/2023% | HMA Agro
Industries Ltd

6 | HMA(DEVICE) 2543143 23 Registered | 04/06/2023% |  IMAAgro
Industries Ltd

7 | HMA(DEVICE) 2543144 24 Registered | 04/06/2023% |  IMA Agro
Industries Ltd

8 | HMA(DEVICE) 2543145 25 Registered | 04/06/2023% | HMA Agro
Industries Ltd

9 | HMA(DEVICE) 2543147 27 Registered | 04/06/2023% | HMA Agro
Industries Ltd

10 | HMA(DEVICE) 2543148 28 Registered | 04/06/2023% |  IMAAgro
Industries Ltd

11 | HMA(DEVICE) 2543149 30 Registered | 04/06/2023 |  HMA Agro
Industries Ltd

12 | HMA(DEVICE) 2543152 33 Registered | 04/06/2023 |  HMA Agro
Industries Ltd

13 | HMA(DEVICE) 2543153 34 Registered | 04/06/2023 | HMA Agro
Industries Ltd

14 | HMA(DEVICE) 2543154 35 Registered | 04/06/2023% |  HMA Agro
Industries Ltd

HMAPREMIUM AR

15 | PROTEIN(DEVI 2527173 31 Registered 08/05/2023 Agro
CE) Industries Ltd
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Sr.

In the name

No Trademark| Application No. Class Current Status | Valid upto of:
HMASUPER A A
16 | PROTEIN(DEVI 2527174 31 Registered 08/05/2023 Agro
CE) Industries Ltd
. HMA Agro
*
17 | HMA(DEVICE) 2543150 31 Registered | 04/06/2023* | MM/ LP0T0
18 | HMA(LABEL) 2543122 1 Registered | 04/06/2023% | HMA Agro
Industries Ltd
19 | HMA(LABEL) 2543123 2 Registered | 04/06/2023% | HMA Agro
Industries Ltd
20 | HMA(DEVICE) 2543124 3 Registered | 04/06/2023% | HMA Agro
Industries Ltd
21 | HMA(DEVICE) 2543125 4 Registered | 04/06/2023% | HMA Agro
Industries Ltd
22 | HMA(DEVICE) 2543126 5 Registered | 04/06/2023% | HMA Agro
Industries Ltd
HMA WE
BELIVE . .| HMA Agro
23 | INQUALITY 2543121 6 Registered 04/06/2023 Industries Ltd
ONLY(LOGO)
24 | HMA(DEVICE) 2543127 7 Registered | 04/06/2023% | HMA Agro
Industries Ltd
25 | HMA (DEVICE) 2543128 8 Registered | 04/06/2023% | HMA Agro
Industries Ltd
26 | HMA (DEVICE) 2543129 9 Registered | 04/06/2023% | HMA Agro
Industries Ltd
. * HMA Agro
27 | HMA (DEVICE) 2543130 10 Registered 04/06/2023 Industries L td
. * HMA Agro
28 | HMA (DEVICE) 2543131 11 Registered 04/06/2023 Industries L td
. * HMA Agro
29 | HMA (DEVICE) 2543132 12 Registered 04/06/2023 Industries L td
. * HMA Agro
30 | HMA (DEVICE) 2543133 13 Registered 04/06/2023 Industries L td
. * HMA Agro
31 | HMA (DEVICE) 2543134 14 Registered 04/06/2023 Industries L td
32 | HMA (DEVICE) 2543136 16 Registered | 04/06/2023% |  IMAAgro
Industries Ltd
33 | HMA (DEVICE) 2543137 17 Registered | 04/06/2023% |  IMAAgro
Industries Ltd
34 | HMA (DEVICE)| 2543138 18 Registered | 04/06/2023 | HMA Agro
Industries Ltd
35 | HMA (DEVICE) 2543156 37 Registered 04/06/2023* |  HMA Agro
Industries Ltd
36 | HMA (DEVICE) 2543157 38 Registered 04/06/2023* |  HMA Agro
Industries Ltd
HMA WE
BELIEVE . .| HMA Agro
37 | IN QUALITY 2543158 39 Registered 04/06/2023 Industries Ltd
ONLY (LOGO)
38 | HMA (DEVICE)| 2543159 40 Registered 04/06/2023* |  AMA Agro
Industries Ltd
39 | HMA (DEVICE) 2543160 41 Registered 04/06/2023* HMA Agro
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S;‘ Trademark| Application No. Class Current Status | Valid upto In thsfr'1ame
Industries Ltd
HMA WE
BELIEVE IN
QUALITY . .| HMA Agro
40 | SNLY 2543161 42 Registered 04106/2023* | |- 90
(LOGO)
41 | HMA (DEVICE)| 2543163 44 Registered 04/06/2023* |  AMA Agro
Industries Ltd
42 | HMA (DEVICE)| 2543164 45 Registered 04/06/2023* |  HMA Agro
Industries Ltd
BLACK GOLD . HMA Agro
43 (LABEL) 2718265 29 Registered 15/04/2024 Industries Ltd
44 | GOLDEN COIN 4776463 29 Registered 09/12/2030 | HMA Agro
Industries Ltd
45 | SHAN 2527175 29 Registered 08/05/2023 | HMA Agro
Industries Ltd
46 | HMA (DEVICE) 2543155 36 Registered 04/06/2023* |  HMA Agro
Industries Ltd

*The trademark applications are under renewal process.
Further, due to certain differences in the “font” of HMA between the logo we use and the registered trademark of the
same, we had in January 22, 2022 applied for trademark registration of our corporate logo with revised font as an

additional trademark for further safety of our corporate logo.

We have not applied for or registered our trademarks in any of the foreign countries wherein we export our products
and hence to that extent we face relevant risks. Please refer to the chapter “Risk Factors” beginning on page No.25 of
this Red Herring Prospectus.

For details of the trademarks registered in the name of our Company and the applications made for registration, please
refer “Government and Other Approvals” on page no. 307 of this Red Herring Prospectus.

Properties

The details of the material properties (i.e Registered Office and Plants) owned by our company (including our
subsidiaries) are as below:

Sr.

No Particulars of Material Properties Owned By Purpose
18A/5/3, TajView Crossing, Fatehabad Road,
1 Agra, Uttar Pradesh, admeasuring 3,104.85 Sq. | HMA Agro Industries Ltd Registered Office
Ft
Khata N0.76-77, Near Maltima, Bye Pass Road,
2 Talaspur, Aligarh, Uttar Pradesh, admeasuring | HMA Agro Industries Ltd Aligarh Plant®
7,874.00 Sq. Mtrs
Khata No. 204, Khasra No. 293, Kuberpur .
’ S "| HMA Food Export Private
3 f/lggrrs Uttar Pradesh, admeasuring 5,748.18 Sq. Limited (100% subsidiary) Agra Plant
Khata No. 239/347, Khasra No0.32/2, 32/3 &
4 32/4, Village Behra, Barwala Road, Tehsil- | Federal Agro Industries Private Mohali Plant
DeraBassi, District SAS Nagar, Punjab | Limited (60% subsidiary)
admeasuring 74,975.55 Sqg. Mtrs
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Sr.

No Particulars of Material Properties Owned By Purpose

Gut No. 160-161-162 at Kanadkhed, TQ-Purana
5 District- Parbhani, Maharastra admeasuring
127476 Sq. Mtrs

Plot No. 290, Sec-6, IMT Manesar, Gurgaon — | FNS Agro Foods Limited

Reliable Agro Foods (95%

Sharing) Parbhani Plant

Manesar Plant(

Haryana, admeasuring 1,800 Sq. Mtrs (100% subsidiary)
Plot No. E-17, RIICO Industrial Area, Laal Aaro Food Private )
7 ManpurMacheri, Jaipur, Rajasthan, Limited (gg 99% subsidiary) Jaipur Plant(
admeasuring 5,000 Sq. Mtrs ' y
Khata No. 227,266, 45/51, 190/224, Khasra No.
. . Haryana Plant
129, 23/24, 123/124, 24, 343/1180 Teh. | United Farm Products Private
8 (Consent to Operate

Firozpur, Jirkha, Haryana, admeasuring | Limited (100% subsidiary)
17,12,860 Sqg. Mtrs.
@ The said plant was fully operational up to February 2019, however due to regulatory approvals & related issues;
the said plant has been inactive since February 2019. The Company has received the permission from the High Court,
Allahabad to run the plant for eight weeks and in the ninth week the inspection shall be taken conduction by the U.P.
Pollution Control Board.

(CTO) received) (M

() Plant was fully operational up to September 2020 and capable to be operational however currently inactive. We
propose to start processing once feeder plant No. 8: Haryana Plant owned by our subsidiary as mentioned in above
table which has commenced production recently in the month of January 2023 consolidates further. starts operations.

(@i This plant has received Consent To Operate (CTO) and the Company has began its commercial production from
January, 2023. The Company has applied for the factory license, the grant is awaited.

In addition to above, our subsidiary JFF Exports Pvt. Ltd. (our wholly owned subsidiary) is in advance stages to
acquire the plant of AOV Exports Limited with all relevant assets. The transfer of plant assets is expected to be
completed by Q2 of FY 2023-24.

Other Significant Properties owned by our company (including our subsidiaries) are as below:

Sr

'N Particulars of Significant Properties Owned By Purpose
0.

1 2/220, Glory Plaza, Sanjay Place, Agra, Office Use

admeasuring 75.75 Sq Mtrs
18/163A/145C Sec-4 Vivhab Nagar
2 | Colony, Uttar Pradesh, admeasuring
332.76 Sq Mtrs

Khasra No0.42/14/12A, Flat No-C3, Il
3 | Floor, A.R. Complex, UP, admeasuring
157.34 Sq Mtrs

1/132, Professor Colony, Uttar Pradesh, | qpA Agro Industries Ltd
admeasuring 268.48 Sq Mtrs

18/128, MalkoGali, Uttar  Pradesh,
admeasuring 106.56 Sq Mtrs
Flat No D-1, D-2, D-3, D-4, D-5, D-6, D-7 Guest Houses
6 | Lal Diggi Aligarh, Uttar Pradesh,
admeasuring 576.22 Sq Mtrs

6/2 Talaspur, Aligarh, Uttar Pradesh, Staff  Quarters  for
admeasuring 418 Sq Mtrs Aligarh Plant

Guest Houses
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Sr

2/220 (Kothi No. 31), situated at Swadeshi
Bima Nagar, M.G. Road, Ward- Hari
Parvat, Agra, U. P

'N Particulars of Significant Properties Owned By Purpose
0.
8 Khasra No.10, Talaspur, Aligarh, Uttar
Pradesh, admeasuring 1380 Sq Mtrs
Khasra No0.113,6/1 15-16 Talaspur,
9 | Aligarh, Uttar Pradesh, admeasuring
229.92 Sq Mtrs
10 Khasra No.113, Talaspur, Aligarh, Uttar
Pradesh, admeasuring 698.96 Sq Mtrs
2/220, Glory Plaza, Sanjay Place Agra, | HMA Food Export Private Limited Reg|§t_ered Office of our
1 admeasuring 75.71 Sq Mtrs (100% subsidiary) subsidiary HMA Food
' Export Private Limited
Village Behra, Barwala Road, Derabassi, Federal Agro Industries Private
12 | Dist SAS Nagar, admeasuring 9,339.56 Sq Limi o - Staff Quarters
Mitrs imited (60% subsidiary)
159, Kanadkhed TQ-Purana District- | Reliable Agro Foods (95%
13 Parbhani, Maharastra Sharing) ’ ( Staff Quarters
Khasra No: 22/60, Dholikhar, Agra, UP, | FNS Agro Foods Limited (100%
14 admeasuring 38.21 Sq Mtrs subsidiary) Guest House — Proposed
. . Swastik Bone and Gelatines .
15 | Plot No. H-67 Industrial Ares Site-I1 Private Limited (100% subsidiary) Commercial
Residential flat - Property bearing Flat No.
04, area measuring 75.71 Sg. mtrs, on third . .
floor, in Plot No. 1, built on property no. . o Resu_jentlal for future
16 i ! HMA Agro Industries Limited requirement  (currently

not is use).

In addition to our owned properties, we also use certain key properties for our business on a lease/rental basis. The
details of material properties rented/leased by our company and our subsidiaries are as follows:

Sr.No. Address Leased/Rented from: Purpose
1 M-7, MIDC Industrial Area, Taloja Taluka, M/sGausia Cold Storage Fish & Fishery
Panvel, Dist—Raigad, Navi Mumbai Pvt Ltd Products
2 Cold RoomNo.16, C — 256, MIDC, Pawne, Navi | Agro Fresh Cold Storage unit of | Storage of
Mumbai Meramex Pvt Ltd Goods
3 Chamber No. Chiller/Freezer Number-3, Reefer | Container Corporation of India | Storage of
Park of ICD, Dadri, Uttar Pradesh Ltd. Goods
5 Plot No. M-0, Taloja Industrial Area, MIDC, Snowman Logistics Storage of
Raigad, Navi Mumbai Limited Goods
Insurance

We maintain insurance coverage that we consider is necessary for our business. We maintain insurance policies that
insures against material damage to buildings, facilities and machinery, furniture, fittings & fixtures and machinery
breakdown. We also maintain a cargo insurance policy that insures consignment of goods until delivery to the
customer's warehouse and inland movements of bulk cargos.
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KEY REGULATIONS AND POLICIES

In carrying on our business as described in the section titled “Our Business” on page 130 of this Red Herring
Prospectus, we are regulated by various legislations in India. The following description is a summary of the relevant
regulations and policies as prescribed by the Government of India and other regulatory bodies that are applicable to
our business. The information detailed in this Chapter has been obtained from the various legislations, including rules
and regulations promulgated by the regulatory bodies and the bye laws of the respective local authorities that are
available in the public domain. The regulations and policies set out below may not be exhaustive and are only intended
to provide general information to the investors and are neither designed nor intended to be a substitute for
professional legal advice. For details of Government Approvals obtained by us in compliance with these regulations,
kindly refer to the chapter titled “Government and Other Statutory Approvals” beginning on page 307 of this Red
Herring Prospectus.

We are engaged in the business of processing of meat products. Our business is governed by various central and state
legislations that regulate the substantive and procedural aspects of our business. We are required to obtain and
regularly renew certain licenses/ registrations and / or permissions required statutorily under the provisions of various
Central and State Government regulations, rules, bye-laws, acts and policies.

A. INDUSTRYRELATED LEGISLATION

1. The Factories Act, 1948

The Factories Act, 1948 ("Factories Act") seeks to regulate labour employed in factories and makes provisions
for the safety, health and welfare of the workers. An occupier of a factory under the Factories Act, means the
person who has ultimate control over the affairs of the factory. The occupier or manager of the factory is required
to obtain a registration for the factory. The Factories Act also requires inter alia the maintenance of various
registers dealing with safety, labour standards, holidays and extent of child labour including their conditions.
Further, notice of accident or dangerous occurrence in the factory is to be provided to the inspector by the
manager of the factory.

2. Food Safety Standards Act, 2006 (the “FSS Act”)

The FSS Act is the primary legislation in India relating to food and the corresponding safety standards. The FSS
Act inter-alia mandates that no food business operator shall himself or herself or by any person on his behalf
manufacture, store, sell or distribute any article of food:

which is unsafe; or

which is misbranded or sub-standard or contains extraneous matter; or

for which a license is required, except in accordance with the conditions of the license; and

This is for the time being prohibited by the Food Authority or the Central Government or the State
Government in the interest of public health.

coow

Every person who carries on food business is required to obtain a license under the FSS Act. The Food Safety
and Standards Authority of India (“FSSAI”) has been established under the FSS Act. The FSSAI has the power
to regulate and monitor the manufacture, processing, distribution, sale and import of food so as to ensure safe
food. Its inter-alia has the power to regulate the quality control of articles of food imported in India, limits on
use of additives, metals, drugs and anti-biotic in food, certification of bodies engaged in food safety management
systems and food labeling standards. The FSSAI is obliged to provide scientific advice and technical support to
the Central Government and the State Governments in framing the policies and rules in areas which have a direct
or indirect bearing on food safety and nutrition. The FSS Act also provides power to the Food Safety Officer to
enter and inspect any place where articles of food are manufactured, or stored for sale, or stored for the
manufacture of any other article of food, or exposed or exhibited for sale and where any adulterant is
manufactured or kept, and take samples of such articles of food or adulterant for analysis. Further, any person
who whether by himself or by any other person on his behalf manufactures for sale or stores or sells or distributes
or imports any article of food for human consumption which is sub-standard, shall be liable to a penalty which
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may extend to five lakh rupees. The FSSAI has also framed the several rules and regulations relating to food
safety and standards with regard to sale, packaging and labeling, analysis, additives and contaminants.

3.  Agricultural and Processed Food Products Export Development Authority Act, 1985 ("APEDA Act”)

The APEDA Act provides for establishment of Agricultural and Processed Food Products Export Development
Authority for the development and promotion of export of certain agriculture and processed food products.
APEDA has signed multiple MoUs with different institutions engaged in agri-trade and agri-infrastructure to
foster cooperation in the areas of critical technology intervention requirements for organic as well as chemical/
residue free production systems; development of Common Processing Centers; effectively supporting the entire
value chain system in clusters identified under the Agriculture Export Policy (AEP); developing pre-production,
production, post harvesting, primary processing, secondary processing and transportation/ distribution
guidelines for all the stakeholders including farmers to meet international compliances, capacity building of
various stakeholders and providing technical support to tribal farmers & groups, federations, organizations
working with farmers, engaging cooperatives involved in agricultural production for improving the quality of
agri-produce, its consolidation and export for better price realization to the farmers; facilitating necessary
certifications for agri-produce/ organic produce; capacity development of agri-processing and allied cooperative
societies/SHGs; showcasing the products and services being produced/offered by agri-produce/processing
cooperatives in the Indian and global markets, etc. Such MoUs are expected to facilitate the development of
clusters identified under the AEP, thus benefiting the farmers in those clusters and promoting agri exports from
the country. Persons exporting scheduled products are required to be registered under the APEDA Act and are
required to adhere to specified standards and specifications and to improve their packaging. The APEDA Act
provides for imprisonment and monetary penalties for breach of its provisions. Further, Agricultural and
Processed Food Products Export Development Authority Rules, 1986 have been framed for effective
implementation of the APEDA Act and provides for the application, grant and cancellation of registration to be
obtained by exporters of agricultural produce.

4. Electricity Act, 2003

The Electricity Act, 2003 (“Electricity Act™) was enacted to regulate the generation, transmission, distribution,
trading and use of electricity by authorising a person to carry on the above acts either by availing a license or by
seeking an exemption under the Electricity Act. Additionally, the Electricity Act states no person other than
Central Transmission Utility or State Transmission Utility, or a licensee shall transmit or use electricity at a rate
exceeding 250 watts and 100 volts in any street or place which is a factory within the meaning of the Factories
Act, 1948 or a mine within the meaning of the Mines Act, 1952 or any place in which 100 or more persons are
ordinarily likely to be assembled. An exception to the said rule is given by stating that the applicant shall apply
by giving not less than 7 days’ notice in writing of his intention to the Electrical Inspector and to the District
Magistrate or the Commissioner of Police, as the case may be, containing the particulars of electrical installation
and plant, if any, the nature and purpose of supply of such electricity. The Electricity Act also lays down the
requirement of mandatory use of meters to regulate the use of electricity and authorizes the Commission so
formed under the Electricity Act, to determine the tariff for such usage. The Electricity Act also authorizes the
State Government to grant subsidy to the consumers or class of consumers it deems fit from paying the standard
tariff required to be paid.

B. EMPLOYEE AND LABOUR RELATED LEGISLATIONS:

Our Company is governed by various legislations for the safety and protection of the labour and employees either
working for or engaged by the Company. Our Company is required to ensure compliance of various labour and
employment laws to conduct its business and projects.

The Government of India has enacted the following codes for reforming labour laws in India:

The Code on Wages, 2019;

The Code on Social Security, 2020;

The Occupational Safety, Health and Working Conditions Code, 2020; and
The Industrial Relations Code, 2020
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The Sexual Harassment of Women at Workplace (Prevention, Prohibition and Redressal) Act, 2013 is also one
of the labour laws applicable to Company.

C. SHOPS AND COMMERCIAL ESTABLISHMENTS LEGISLATION:

The Company is governed by various shops and establishments legislations, as applicable in the States where its
offices are located. The Company has its corporate office at Agra and other offices and branch offices at various
locations in Uttar Pradesh, Rajasthan, Haryana, Punjab, Maharashtra, and Bihar. These regulations regulate the
conditions of work and employment in shops and commercial establishments and generally prescribe obligations in
respect of inter alia registration, opening and closing hours, daily and weekly working hours, holidays, leave, health,
and safety measures, and wages for overtime work. These establishments of the company will be governed by the acts,
rules, and regulations of the respective states.

D.

1.

TAX RELATED LAWS:

Income-tax Act, 1961

Income-tax Act, 1961 (“IT Act”) is applicable to every company, whether domestic or foreign whose income is
taxable under the provisions of this Act or Rules made there under depending upon its ‘Residential Status’ and
‘Type of Income’ involved. Every assesse, under the IT Act, which includes a company, is required to comply
with the provisions thereof, including those relating to tax deduction at source, advance tax, minimum alternative
tax and like.

Central Goods and Services Tax Act, 2017

The Central Goods and Services Tax Act, 2017 (“CGST Act”) regulates the levy and collection of tax on the
intra- State supply of goods and services by the Central Government or State Governments. The CGST Act
amalgamates a large number of Central and State taxes into a single tax. The CGST Act mandates every supplier
providing the goods or services to be registered within the State or Union Territory it falls under, within 30 days
from the day on which he becomes liable for such registration. Such registrations can be amended, as well as
cancelled by the proper office on receipt of application by the registered person or his legal heirs. There would
be four tax rates namely 5%, 12%, 18% and 28%. The rates of GST applied are subject to variations based on
the goods or services.

Integrated Goods and Services Tax Act, 2017

Integrated Goods and Services Tax Act, 2017 (“IGST Act”) is a Central Act enacted to levy tax on the supply
of any goods and/ or services in the course of inter-State trade or commerce. IGST is levied and collected by
Centre on interstate supplies. The IGST Act sets out the rules for determination of the place of supply of goods.
Where the supply involves movement of goods, the place of supply shall be the location of goods at the time at
which the movement of goods terminates for delivery to the recipient. The IGST Act also provides for
determination of place of supply of service where both supplier and recipient are located in India or where
supplier or recipient is located outside India. The provisions relating to assessment, audit, valuation, time of
supply, invoice, accounts, records, adjudication, appeal etc. given under the CGST Act are applicable to IGST
Act.

Further, the Company is also governed by various State Goods and Service Tax statutes for levy and collection
of tax on intra-State supply of goods and services or both.

The Customs Act, 1962 and the Customs Tariff Act, 1975

The provisions of the Customs Act, 1962 and Rules made there under are applicable at the time of import of
goods into India from a place outside India or at the time of export of goods out of India to a place outside India.
Any company requiring to import or export any goods is required to get itself registered under this Act and obtain
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an Importer Exporter Code number. The Customs Tariff Act, 1975 provides the rates at which duties of customs
will be levied under the Customs Act, 1962.

Professional Tax

The professional tax slabs in India are applicable to those citizens of India who are either involved in any
profession or trade. The State Government of each State is empowered with the responsibility of structuring as
well as formulating the respective professional tax criteria and is also required to collect funds through
professional tax. The professional taxes are charged on the incomes of individuals, profits of business or gains
in vocations. The professional tax is charged as per the List Il of the Constitution. The professional taxes are
classified under various tax slabs in India. The tax payable under the State Acts by any person earning a salary
or wage shall be deducted by his employer from the salary or wages payable to such person before such salary
or wages is paid to him, and such employer shall, irrespective of whether such deduction has been made or not
when the salary and wage is paid to such persons, be liable to pay tax on behalf of such person and employer has
to obtain the registration from the assessing authority in the prescribed manner. Every person liable to pay tax
under these Acts (other than a person earning salary or wages, in respect of whom the tax is payable by the
employer), shall obtain a certificate of enrolment from the assessing authority.

INTELLECTUAL PROPERTY LAWS

The Trademarks Act, 1999

Under the Trademarks Act, 1999 (""Trademarks Act"), a trademark is a mark capable of being represented
graphically and which is capable of distinguishing the goods or services of one person from those of others used
in relation to goods and services to indicate a connection in the course of trade between the goods and some
person having the right as proprietor to use the mark. A ‘mark’ may consist of a device, brand, heading, label,
ticket, name signature, word, letter, numeral, shape of goods, packaging or combination of colors or any
combination thereof. Section 18 of the Trademarks Act requires that any person claiming to be the proprietor of
a trade mark used or proposed to be used by him, must apply for registration in writing to the registrar of
trademarks. The trademark, once applied for and which is accepted by the Registrar of Trademarks (“the
Registrar”), is to be advertised in the trademarks journal by the Registrar. Oppositions, if any, are invited and,
after satisfactory adjudications of the same, a certificate of registration is issued by the Registrar. The right to
use the mark can be exercised either by the registered proprietor or a registered user. The present term of
registration of a trademark is 10 (ten) years, which may be renewed for similar periods on payment of a prescribed
renewal fee.

OTHER APPLICABLE LAWS:

The Companies Act, 2013

The Companies Act, 2013 (“Companies Act”) deals with laws relating to companies and certain other
associations. The Companies Act primarily regulates the formation, financing, functioning, and winding up of
companies. The Companies Act prescribes regulatory mechanism regarding all relevant aspects, including
organizational, financial, and managerial aspects of companies. It deals with issue, allotment and transfer of
securities and various aspects relating to company management. It provides for standard of disclosure in public
issues of capital, particularly in the fields of company management and projects, information about other listed
companies under the same management, and management perception of risk factors.

The Consumer Protection Act, 1986

The Consumer Protection Act, 1986 (“Consumer Protection Act”) was enacted to provide speedy and simple
redressal to consumer disputes through quasi-judicial machinery set up at district, state and national level. The
provisions of the Consumer Protection Act cover products as well as services.
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The Transfer of Property Act, 1882 (“T.P. Act™)

The transfer of property, including immovable property, between living persons, as opposed to the transfer
property by operation of law, is governed by the Transfer of Property Act, 1882. The T.P. Act establishes the
general principles relating to the transfer of property, including among other things, identifying the categories of
property that are capable of being transferred, the persons competent to transfer property, the validity of
restrictions and conditions imposed on the transfer and the creation of contingent and vested interest in the
property. Transfer of property is subject to stamping and registration under the specific statutes enacted for the
purposes which have been dealt with hereinafter.

The T.P. Act recognizes, among others, the following forms in which an interest in an immovable property may
be transferred:

e  Sale: The transfer of ownership in property for a price paid or promised to be paid.

e  Mortgage: The transfer of an interest in property for the purpose of securing the payment of a loan, existing
or future debt, or performance of an engagement which gives rise to a pecuniary liability. The T.P. Act
recognises several forms of mortgages over a property.

e  Charges: Transactions including the creation of security over property for payment of money to another
which are not classifiable as a mortgage. Charges can be created either by operation of law, e.g., decree of
the court attaching to specified immovable property, or by an act of the parties.

e Leases: The transfer of a right to enjoy property for consideration paid or rendered periodically or on
specified occasions.

. Leave and License: The transfer of a right to do something upon immovable property without creating
interest in the property.

Further, it may be noted that with regards to the transfer of any interest in a property, the transferor transfers
such interest, including any incidents, in the property which he is capable of passing and under the law, he cannot
transfer a better title than he himself possesses.

The Sale of Good Act, 1930

The Indian Sale of Goods Act, 1930 provides for the setting up of contracts where the seller transfers or agrees
to transfer the title (ownership) in the goods to the buyer for consideration. It is applicable all over India. Under
the act, goods sold from owner to buyer must be sold for a certain price and at a given period of time.

The Registration Act, 1908

The Registration Act, 1908 (“Registration Act”) was passed to consolidate the enactments relating to the
registration of documents. The main purpose for which the Registration Act was designed was to ensure
information about all deals concerning land so that correct land records could be maintained. The Registration
Act is used for proper recording of transactions relating to other immovable property also. The Registration Act
provides for registration of other documents also, which can give these documents more authenticity. Registering
authorities have been provided in all the districts for this purpose.

The Indian Contract Act, 1872

The Indian Contract Act, 1872 (“Contract Act”) lays down the essentials of a valid contract, it provides a
framework of rules and regulations that govern the validity, execution and performance of a contract and codifies
the way in which a contract may be entered into, executed, implementation of the provisions of a contract and
effects of breach of a contract. The Contract Act consists of limiting factors subject to which contract may be
entered into, executed and the breach enforced. The contracting parties themselves decide the rights and duties
of parties and terms of agreement.
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The Specific Relief Act, 1963

The Specific Relief Act, 1963 (“Specific Relief Act”) is complimentary to the provisions of the Contract Act
and the Transfer of Property Act, as the Act applies both to movable property and immovable property. The
Specific Relief Act applies in cases where the Court can order specific performance of a contract. Specific relief
can be granted only for purpose of enforcing individual civil rights and not for the mere purpose of enforcing a
civil law. Specific performance’ means Court will order the party to perform his part of agreement, instead of
imposing on him any monetary liability to pay damages to other party.

Competition Act, 2002

The Competition Act, 2002 (“Competition Act™) aims to prevent anti-competitive practices that cause or are
likely to cause an appreciable adverse effect on competition in the relevant market in India. The Competition
Act regulates anti-competitive agreements, abuse of dominant position and combinations. The Competition
Commission of India (“Competition Commission”) which became operational from May 20, 2009, has been
established under the Competition Act to deal with inquiries relating to anti-competitive agreements and abuse
of dominant position and regulate combinations. The Competition Act also provides that the Competition
Commission has the jurisdiction to inquire into and pass orders in relation to an anti-competitive agreement,
abuse of dominant position or a combination, which even though entered into, arising, or taking place outside
India or signed between one or more non-Indian parties, but causes an appreciable adverse effect in the relevant
market in India.

Legislations pertaining to Stamp Duty

Stamp duty in relation to certain specified categories of instruments as specified under Entry 91 of the list, is
governed by the provisions of the Indian Stamp Act, 1899 (“Stamp Act”) which is enacted by the Central
Government. All others instruments are required to be stamped, as per the rates prescribed by the respective
State Governments in the respective schedules of the respective legislations pertaining to stamp duty as
applicable in the State. Stamp duty is required to be paid on all the documents that are registered and as stated
above the percentage of stamp duty payable varies from one State to another. Certain State in India have enacted
their own legislation in relation to stamp duty while the other State have adopted and amended the Stamp Act,
as per the rates applicable in the State. On such instruments stamp duty is payable at the rates specified in
Schedule | of the Stamp Act. Instruments chargeable to duty under the Stamp Act which are not duly stamped
are incapable of being admitted in court as evidence of the transaction contained therein. The Stamp Act also
provides for impounding of instruments which are not sufficiently stamped or not stamped at all. Unstamped
and deficiently stamped instruments can be impounded by the authority and validated by payment of penalty.
The amount of penalty payable on such instruments may vary from State to State.

Legal Metrology Act, 2009

The Legal Metrology Act replaces the Standards of Weights and Measures Act, 1976 and the Standards of
Weights and Measures (Enforcement) Act, 1985. The Legal Metrology Act seeks to establish and enforce
standards of weights and measures, regulate trade and commerce in weights, measures and other goods which
are sold or distributed by weight, measure or number and for matters connected therewith or incidental thereto.
The Legal Metrology Act inter-alia requires any person who manufactures, repairs or sells, or offers, exposes or
possesses for repair or sale, any weight or measure, to obtain a license issued by the Controller of Legal
Metrology. It has been clarified that no license to repair is required by a manufacturer for repair of his own
weight or measure in a State other than the State of manufacture of the same. The Legal Metrology Act inter-
alia provides that any person who is required to obtain a license under the Legal Metrology Act or the rules made
thereunder, repairs or sells, or offers, exposes or possesses for repair or sale, any weight or measure, without
being in possession of a valid license, will be punished in the first instance with fine and for a subsequent offence,
with imprisonment and/or fine.
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ENVIRONMENTAL LAWS

The Environment Protection Act, 1986 and Environment (Protection) Rules, 1986

The Environmental Protection Act, 1986 is an "umbrella” legislation designed to provide a framework for co-
ordination of the activities of various Central and State authorities established under various laws. The potential
scope of the Act is broad, with "environment" defined to include water, air and land and the interrelationships
which exists among water, air and land, and human beings and other living creatures such as plants, micro-
organisms and property. Further, the Ministry of Environment and Forests looks into Environment Impact
Assessment. The Ministry receives proposals for expansion, modernization and setting up of projects and the
impact which such projects would have on the environment which is assessed by the Ministry in detail before
granting clearances for such proposed projects.

The Water (Prevention and Control of Pollution) Act, 1974 (“the Water Act”)

The Water Act prohibits the use of any stream or well for the disposal of polluting matter, in violation of the
standards set down by the State Pollution Control Board (“State PCB”). The Water Act also provides that the
consent of the State PCB must be obtained prior to opening of any new outlets or discharges, which are likely to
discharge sewage or effluent. The Water Act prescribes specific amounts of fine and terms of imprisonment for
various contraventions.

The Air (Prevention and Control of Pollution) Act, 1981 (“the Air Act”)

The Air Act requires that any individual, industry or institution responsible for emitting smoke or gases by way
of use of fuel or chemical reactions must apply in a prescribed form and obtain consent from the State PCB prior
to commencing any activity. The consent may contain conditions relating to specifications of pollution control
equipment to be installed. Within a period of four months after the receipt of the application for consent the State
PCB shall, by order in writing and for reasons to be recorded in the order, grant the consent applied for subject
to such conditions and for such period as may be specified in the order, or refuse consent. The Air Act prescribes
penalties for contravention in terms of fine, imprisonment or both.

Hazardous Waste Management Wastes (Management and Transboundary Movement) Rules, 2016

Hazardous Waste Management Rules aim to ensure safe handling, generation, processing, treatment, package,
storage, transportation, use reprocessing, collection, conversion, and offering for sale, destruction and disposal
of hazardous waste. The rules lay down corresponding duties of various authorities such as MoEF, CPCB,
State/UT Govts., SPCBs/PCCs, DGFT, Port Authority and Custom Authority while State Pollution Control
Boards/ Pollution Control Committees have been designated with wider responsibilities touching across almost
every aspect of hazardous wastes generation, handing and their disposal.

REGULATIONS REGARDING FOREIGN INVESTMENT

Foreign Exchange Management Act, 1999

Foreign investment in India is governed by the provisions of Foreign Exchange Management Act, 1999
(“FEMA”), as amended, along with the rules, regulations and notifications made by the Reserve Bank of India
thereunder, The Department for Promotion of Industry and Internal Trade (“DPIIT”), Ministry of Commerce and
Industry has issued the Consolidated FDI Policy which consolidates the policy framework on Foreign Direct
Investment (“FDI Policy”), with effect from October 15, 2020. The FDI Policy consolidates and subsumes all
the press notes, press releases, and clarifications on FDI issued by DIPP till October 15, 2020.

In terms of the FDI Policy, foreign investment is permitted (except in the prohibited sectors) in Indian companies
either through the automatic route or the Government route, depending upon the sector in which foreign
investment is sought to be made. In terms of the FDI Policy, the work of granting government approval for foreign
investment under the FDI Policy and FEMA Regulations has now been entrusted to the concerned Administrative
Ministries/Departments. FDI for the items or activities that cannot be brought in under the automatic route may
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be brought in through the approval route. Where FDI is allowed on an automatic basis without the approval of
the Government, the RBI would continue to be the primary agency for the purposes of monitoring and regulating
foreign investment. In cases where Government approval is obtained, no approval of the RBI is required except
with respect to fixing the issuance price, although a declaration in the prescribed form, detailing the foreign
investment, must be filed with the RBI once the foreign investment is made in the Indian company.

The Company is engaged in the activity of manufacturing of meat products. The FDI Policy issued by the DIPP
permits foreign investment up to 100% in the manufacturing sector under the automatic route. No approvals of
the Administrative Ministries/Departments or the RBI are required for such allotment of equity Shares under this
Offer. The Company will be required to make certain filings with the RBI after the completion of the Offer.

164



HISTORY AND CERTAIN CORPORATE MATTERS
BRIEF HISTORY OF OUR COMPANY

Our Company was incorporated as “HMA Agro Industries Limited” on April 09, 2008 under the Companies Act, 1956
with the Registrar of Companies, Uttar Pradesh and Uttranchal bearing registration number 034977. Our Company
was granted its certificate for commencement of business on June 25, 2008 by the RoC. Further, object of our company
was altered vide Special Resolution dated January 01, 2015 and August 29, 2016. The fresh certificate of incorporation
was issued on January 19, 2015 and September 27, 2016, respectively by the Registrar of Companies, Kanpur. The
Corporate Identification Number of our Company is U74110UP2008PLC034977.

Our Company has 7 Shareholders as on the date of filing of this Red Herring Prospectus. For further information,
please refer the chapter “Capital Structure” on page no. 73 of this Red Herring Prospectus.

CORPORATE PROFILE OF OUR COMPANY

For information on our Company’s business profile, activities, services and managerial competence, please see “Our
Management”’, “Our Business” and “Industry Overview” on page nos. 181, 130 and 101, respectively of this Red
Herring Prospectus.

CHANGES IN THE REGISTERED OFFICE OF THE COMPANY SINCE INCORPORATION

Except as disclosed below, there has been no change in the Registered Office of our Company since the date of our
incorporation:

Date of Change of the Registered Office Reason for
Change From | To Change
April 09, | 2/220, 2" Floor, Glory Plaza, Opp. Sur Sadan, M. G. Road, Agra — 282 002, | Upon
2008 Uttar Pradesh, India. Incorporation
October 01 2/220, 2nd Floor, Glory Plaza, Opp. | 18A/5/3, Tajview Crossing Fatehabad | To _increase
2021 " | Sur Sadan, M. G. Road, Agra — 282 | Road, Agra -282001, Uttar Pradesh, | Operational

002, Uttar Pradesh, India. India Efficiency

MAIN OBJECTS OF OUR COMPANY
The main objects of our Company as set forth in the Memorandum of Association of our Company are as follows:

1. To carry on the business of slaughtering, processing & rendering of meat and meat products, bone, tallow, tallow
products, poultry products, foods Offals, raw hides, MBM, Dung of Big and small buffalo sheep & goat and to
manufacture, process, prepare, preserve, can, refine, bottle, buy, sell and deal whether as wholesalers or retailers
or as exporters or importers or as principal or agents in all kinds of livestock products.

2. To carry on the business of potato products such as potato wafers, potato French fries, potato granules, potato
powder, meat & meat product (fish, sheep, goat, buffalo) and meat products, bone, tallow & tallow, product,
poultry foods, Offals, foods, flour mills, food grains, mineral water; beverages and all type of foods and eatables
and to manufacture, buy & sell, import, export, prepare for market, and deal in live stocks, food specialties such
as processed food, fruits and vegetables in canned, bottled or in any other consumable packing; deep frozen foods;
deep frozen vegetables such as peas, mushrooms, cauliflower; deep frozen cooked and semi cooked varieties of
foods; preserved foods; fruit juices pulp and fruit syrups and instant foods and such other types of edible
consumable products basically suitable for daily home and outdoor consumption.

3. To carry on the business of developing land for and planting, growing, cultivating, producing and raising
plantations of various forest species of proven utility and maintaining, conserving, preserving, tending, exploiting
and managing all respects, crops and trees manufacturing & trading of organic manures, composite, fertilizers
raised or come up naturally, or other agricultural, plantation and horticultural crops, medicinal and aromatic plants
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and to buy sell, export, import, process, distribute and otherwise deal with all kinds of forest crops, natural
products, agricultural, plantation and horticultural crops.

4. To run and establish experiment, farms and research center anywhere in India or outside India for conducting
experiment, test research for developing better quality of food grains seeds, fruits and other agriculture products
and for developing forest crops, natural products, agricultural, plantation and horticultural crops.

5. To carry on the business of Software designing, development, customization, implementation, maintenance,
testing and benchmarking, designing, developing and dealing in computer software and solutions, and to import,
export, sell, purchase, distribute, host(in data centers or over the web) or otherwise deal in own and third party
computer software packages, programs and solutions, and to provide internet / web based applications, services
and solutions, provide or take up Information technology related assignments on subcontracting basis, offering
services on-site/ offsite or through development centers using owned /hired or third party infrastructure and
equipment, providing recruitment and HR related services, providing and taking personnel / consultants/ human
resources to /from other organizations, providing solutions/ Packages/ services through applications services
provider mode via internet or otherwise, to undertake IT enabled services.

6. To carry on the business as real estate developers, promoters, builders, contractors, colonizers and to lay out,
develop, construct, build, erect, demolish, re-erect, alter, repair, remodel or do any other activity relating to
construction of any building or building scheme, roads, highways, docks, ships, bridges, canals, wells, springs,
serias, dams, power plants, wharves, ports, reservoirs, embankments, tramways, railways, irrigations,
reclamations, improvements, sanitary, water, gas, electric light, telephonic, telegraphic and power supply works
or any other structural of any kind whatsoever.

AMENDMENTS TO THE MEMORANDUM OF ASSOCIATION OF OUR COMPANY IN LAST 10 YEARS

The following changes have been made in the Memorandum of Association of our Company in last ten (10) years:

Date of Meeting Nature of Amendment
July 15, 2015 Adoption of New set of MoA and AoA.
Clause 111 of our Memorandum of Association was amended to reflect addition of the

following clause:

5. To carry on the business of Software designing, development, customization,
implementation, maintenance, testing and benchmarking, designing, developing and dealing
in computer software and solutions, and to import, export, sell, purchase, distribute, host (in
data centers or over the web) or otherwise deal in own and third party computer software
packages, programs and solutions, and to provide internet / web based applications, services
and solutions, provide or take up Information technology related assignments on sub-
contracting basis, offering services on-site/ offsite or through development centers using
owned /hired or third party infrastructure and equipment, providing recruitment and HR
related services, providing and taking personnel / consultants/ human resources to / from
other organizations, providing solutions/ Packages/services through applications services
provider mode via internet or otherwise, to undertake IT enabled services

August 29, 2016

6. To carry on the business as real estate developers, promoters, builders, contractors,
colonizers and to lay out, develop, construct, build, erect, demolish, re-erect, alter, repair,
remodel or do any other activity relating to construction of any building or building scheme,
roads, highways, docks, ships, bridges, canals, wells, springs, serias, dams, power plants,
wharves, ports, reservoirs, embankments, tramways, railways, irrigations, reclamations,
improvements, sanitary, water, gas, electric light, telephonic, telegraphic and power supply
works or any other structural of any kind whatsoever.

The authorise share capital of our Company increased from X 65,000,000 divided into
June 10, 2020 6,500,000 Equity Shares of 10 to ¥ 200,000,000 divided into % 20,000,000 equity shares of
% 10 each.
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Date of Meeting Nature of Amendment

The authorise share capital of our Company increased from I 200,000,000 divided into
September 03,2021 | 20,000,000 equity shares of % 10 to ¥ 700,000,000 divided into 70,000,000 equity shares of
% 10 each.

MAJOR EVENTS IN THE HISTORY OF OUR COMPANY

Year Major Events / Milestone / Achievements

2008 = Our Company was incorporated as HMA Agro Industries Limited

2010 = Commencement of Production at our Aligarh Plant

2012 = Commencement of Export and Production from Agra Plant (contractual basis)

2013 = Crossed revenue of 310,000 million

2016 = Acquired 100% stake of FNS Agro Foods Limited

2017 = Acquired 100% stake of HMA Food Export Private Limited

2018 = Acquired 100% stake of United Farm Product Private Limited, under which Haryana
Plant was proposed

2018 = Commencement of Manesar Plant (secondary level meat processing unit)

2018 = Crossed revenue of 20,000 million

2019 = Closure of Aligarh Plant due to UPPCB Issue

2020 = Incorporated our Subsidiary Laal Agro Food Private Limited (Owner of Jaipur Plant)

2020 = Incorporated our Subsidiary JFF Exports Private Limited

2021 = Acquired 60% of Federal Agro Industries Private Limited

2021 = Acquired 95% of M/s. Reliable Agro Foods

2021 = JFF Exports Pvt Ltd enters into agreement to acquire the Unnao Plant and formalities
for asset transfer get underway.

2022 = Introduced Frozen Fish and Basmati Rice in the product basket

2023 = Commencement of Production in Haryana Plant

LOCK-OUT AND STRIKES

Except as mentioned in Risk Factor no.4 under the chapter titled “Risk Factors” beginning from page 25, there has
been no material instances of strikes or lock-outs at any time in our Company.

SIGNIFICANT FINANCIAL OR STRATEGIC PARTNERSHIPS

Our Company has not entered into any Significant Financial or Strategic Partnerships except as entered in its normal
course of business.

TIME/COST OVERRUN IN SETTING UP PROJECTS
There has been no material time and cost overrun in setting up projects.
CAPACITY/FACILITY CREATION, LOCATION OF PLANTS

For details regarding capacity/facility creation and location of plants of our Company and our Subsidiaries, see “Our
Business” beginning on page n0.130 of this Red Herring Prospectus.

LAUCH OF KEY PRODUCTS OR SERVICES, ENTRY IN NEW GEOGRAPHIES OR EXIT FROM
EXISTING MARKETS

Our Company has entered into new business ventures of frozen fish products and Basmati rice. For more information,

please see “Our Business “Details of our recently initiated Business Diversification activities on page 130 of this Red
Herring Prospectus.
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DEFAULTS OR RESCHEDULING OF BORROWINGS WITH FINANCIAL INSTITUTIONS/BANKS

There have not been any defaults or rescheduling of borrowings from financial institutions/banks or conversion of
loans into equity by our Company.

DELAYS AND DEFAULTS IN PAYMENT OF STATUTORY DUESBY OUR COMPANY DURING LAST
THREE YEARS

There have been no material delays and defaults (not more than X 5 million) in payment of statutory dues by the
Company in the past three years. Also, there has been no material incident (not more than X 5 million) where the
independent contractors have defaulted on payment to its labourers.

MORATORIUMS AVAILED BY OUR COMPANY

No moratoriums have been availed by the Company as on the date of this Red Herring Prospectus.

CHANGES IN THE ACTIVITIES OF OUR COMPANY DURING THE LAST FIVE YEARS

There have been no changes in the activities of our Company during the last five years which may have had a material
adverse effect on the profits and loss account of our Company, including discontinuance of lines of business, loss of
agencies or markets and similar factors. In addition to our existing product portfolio of meat products, we have recently

diversified our product portfolio by adding Frozen Fish Products and Basmati Rice as business verticals.

ACQUISITION OF BUSINESSES / UNDERTAKINGS, MERGER, AMALGAMATION OR
REVALUATION OF ASSETS IN LAST 10 YEARS

Our Company has not made any material acquisitions or divestments of any business or undertaking, and has not
undertaken any mergers, amalgamation or revaluation of assets in the last ten years except as mentioned under the
Major Events table forming part of this chapter.

OUR HOLDING COMPANY

We do not have a holding company as on the date of this Red Herring Prospectus.

OUR ASSOCIATES

Our Company does not have any associate companies.

OUR JOINT VENTURES

As on the date of this Red Herring Prospectus, our Company does not have any joint ventures
OUR SUBSIDIARIES

For details with respect to our Subsidiaries, please see the section entitled “Our Subsidiaries” beginning on page no.
170 of this Red Herring Prospectus

SHAREHOLDERS AGREEMENT AND OTHER AGREEMENTS

Our Company, our Directors, our Promoters, the members of the Promoter Group and / or, the Shareholders are not
party to any agreements, including any deed of assignment, acquisition agreement, shareholders’ agreement, inter-se
agreement/arrangement or agreements of like nature, with respect to securities of our Company and which provide
any special rights to any Shareholders / Stakeholders. We confirm there are no other clauses or covenants which our
Company, our Directors, our Promoters, the members of the Promoter Group or the Shareholder are a party to, in
relation to securities of our Company, which are material and adverse or pre-judicial to the inter